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CHAPTER I 

INTR.DDUCTION 

This chapter highlights the importance of the 

study of entrepreneurship and makes out a case for such 

a study in the small industry sector in Orissa. Rele­

vant findings of other researchers are considered to 

identify the existing gaps in their works for giving 

an appropriate focus to the study. The prevailing 

economic environment of the districte constituting the stud) 

mea~ _:_ is briefly outlined to provide the setting 

under which entrepreneurs work. 

I. ROLL: Of ENT~i:PRi:NE.URS IN ECONOIYIIC 
OCVE.LOPME.NT 

Of the many factore contributing to economic 

development, we have chosen-to consider entrepreneur­

ship, beca~se of the recent emphasis on its strategic 

importance in economic development. Hirechman, emphasis­

ing the role of entrepreneur in economic development 

observes; 

For a long time, certainly until 1914 and perhaps 

until 1929, natural resources held the centre of the 



stage when the chances of a country's development 

were considered. Later on capital, a man-made and 

qua~tifiable entity, came to be considered the 

principal agent of developmen~. But this belief 

2 

in the strategic importance of capital has itsel~ 

been increasingly challenged. Among the proximate 

causes of economic development, t~e ~upply of eritre­

preneurial ~nd managerial ~biliti~i now occupies in 

official document a position _C?f pre-eminence atieast 

equal to that cif capital. 1 

Baumel observes: In a growth conscious world I 

remain convinced that encouragement of entrepreneur 

is the key to ~he stimulation of gro~th. 2 

Baumel adds( If we seek to explain the success 

of those economies.which have managed to grow signifi• 

cantly with those that have remained relatively stagnant, 

we find it difficult to da so without takimg intD consi• 

deration differences in the availability of entrepre• 

neurial talent and in the mbtivational ~echanism ~hich 

1· Hirschman, Albert, o. The strategy of Economic 
Development, New Haven, Yale university Press, 
195B,p•1• 

2. Baumel, William, J. "~ntrepreneur~hip in Economi~ 
Theory", The American E.conomic Review, May,- 1968, 
pe70 • 



3 drives them on. 

3 

Harvey Leibenstain is of opiRion that t~e 

entrepreneur has a ~Rique and critical rele ta play 

and as such is a significant variable i~ the develo~ 

ment process. According to him, "the gap fiiling· 

and input completing capacities are· the· unique charac• 
4 taristics of the entrepreneur"•, 

Scarcity of such talents frequently results 

i"n a considerable divergence 'between _the"plaR targets 

and results and poses the.problem of cap1tal absorp-

tion capacity in developing countries. Chenery and 

Stro~t have considered lack of capital-absorption cape• 

city to be a significant constraint-for.\hese countries. 

Sol~~~ and others have shown that only by ~ncreasing 

standard inputs we may n~t achiev~ economic_growth. 

The foregoing observations of development 

theorists confirm the strategic role· of the· entrepreneur· 

in economic development. 1 Whether or not he is· assigned 

the starring role he would appear in practice· to be ~o· 

minor character•. 

4. Leibenstein, Harvey; 11intrepreneutship and E,.conomic 
Development", The American ~conomic Review, May, 1968, 
P•75. 
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II. THE GENLSIS Of THE STUDY 

Orissa is an. underdeveloped .Stata of. the Indian 

Uflion. Economic development of the State. is there/ore 

an imperative need• It has often been ,asserted by the 

policy makers, bankers, executives .of promotional agen• 

cies and Government officials in the .department .. of. .. iRdu­

stries that one of the major factors for the slow and 

tardy pace of iAdustrialisation _is the 'paucity of 

able e~trepreneurs ~. _ 

A study team sponsored by the lOBI (Industrial 

Oevelopment Bank of India) and -others· for· "Industrial 

Potential Survey" of Oris~a notes~ 

One of the most implllrtant f·actci-rs respciilsibie fo"r 

the back~a~ardness of the. State' has been the lack . of.- proper 

entreprene~rship capable ~f implementing-~nd mana~ing 

the projects based on locally available raw materials. 

There has also been marked deficiency.of technical and. 

managerial skills in the State. 5 

Absence of indigenous entrepreneurship has·also 

been highlighted in the •Economic Survey of Orissa• 

(1960). The 0 Survey 0 stated that local people have not 

shown enterprise or availed themselves of opportunities 

s.·lndustrial Potential Survey, Orissa, aeport of a 
Study Team sponsored by lOBI, ICICI, etc., 1970, 
p.83. 
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of entering into some of the mere lucrative urban 

. t . 6 J.ndus r.1es • 

p.s. Lckanathan in tbe preface.to the "Techno~ 

Economic Survey of orissa• (1962) points out that the 

natural resources of the State h~ve remained unexploit-

ed "partly due to the absence of indigenous entreprenu­

rial classes". 7 

Orissa does not have a tradition of business 

and entrepreneurship. Oriya na~es are rather rare in 

the annals of Indian entrepreneurship• family back• 

ground of trade and business and own experience in 

related lime of manufacture are the essential ingredi~ 

ants of entrepreneurial ability and business acumen. 

Both these ingredients are found to : ·- a limited extent 

in Orissa. Industrial establishments being few and far 

between the number of skilled labourers, efficient 

managers and technicians is li~ited in supply. The 

demonstration effect of 1others doing well• acts as a 

powerful stimulant for otbers entering the line. 

6. Misra, s. Lconomic ~urvey of Orissa, Vol.II, Government 
of Orissa, 1960, P•111• 

7. Lokanathan, p.s. Techno-Economic survey of Orissa, 
NCAER, New Oelhi, 1962, P•Xii• 
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An enterprise throbbing in the neighbourhood of the 

investors offers a greater se~se of security and 

satisfaction. These effects are however, very much 

lacking in the industrially backward Stat~ of Orissa. 

All this makes it necessary to know about the 

entrepre~eurs already iA the field• It would help 

us in understanding this key figure in economic deve-

lo pment. 

III. INDUSTRIAL ENTREPREN~URSHIP IN 
SMALL-SCALE INDUSTRIES or:oRISSA 

This st~dy is based on industrial entrepreneur• 

ship as distinct from other types. More specifically, . - . 

we in this study confine our attention to the industrial 

entrepreneurship in small-scale industries of orissa as 

distinct from the house-hold and handicrafts sector at 

one end of the spectrum and of the medium and laxge 

industries at the other. The reasons are: 

{1) Units belonging to the household and handi• 
craft sector are too small to be of any use 
for the type of study aimed at. Reliable 

~nformations on the nummer, categories, loca-
tion, products, employment, etc. of the_units · 

are also not available. On the other hand 

medium and large-scale units are too few- and 
scattered all over the State. Given these con­

straints, we have to confine our study to in• 
dustrial entrepreneurship in small~scale industries. 
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(2) Small industry provides a better picture 
_of entrepreneurial activities • In several 

cases the same one man is the owner, 

financier, manager and sales-ma~ of his own 
products. Consequently, the unit e~tablish~~ 

by him becomes the very embodiment of ~is 
own skill and abilities. Moreover, even if 

a s~all unit i~ or~anise~ on partnership 
basis or on co-operative lines or takes the 

_company form it is not as difficult to identify 

-entrepreneurial activities as in the case of 
units belongi~g to large industry._ 

\ 

(3) Staleyand Mores point ~~t~ Small r•ctories 
serve_a newly industrialising country not 
only by their output o~'good~ but also-by 
functioning as a nursery-of entrepreneurial 

and managerial talent. 8 

One should no~verlook the human capita.!, _for:"" 

mation that takes place in a vigorous modernis­

ing and expanding small industry sector. Small 
industry can serve as school of entrepreneur• 

ship helping to produc~ men who.think in terms 

of investing capital productively. Small 

industry is capable of giving such learni~g•by­
-doing experience to more people and,to a broader 

range of social classes in more parts of the 

country than large industry. 9 

8. Staley and Morse, Modern Small Industry for Developing 
countries, McGraw Hill Book Company, New Yo-rk, 1965, 
P• 232. 

9e ~· pe236e 
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(4) In the context of a vigorous small Lndustry 
policy for the industrialisation of the back• 
ward areas it is hoped that such a study would 
be more meaningful as a guide to policy mea• 

sures to be undertaken by. the Go~ernment and 

promotional agencies. 

IV. RE:LE VANT RE.SL.ARCH fli\IOI NGS 

Sandesara observes; Indian entrepreneurshi~ is, 

1 . d. 10 . t ' by and large an eunexp ore ·areaj stud1es on eh repre• 

neurship have gained in importance only in recent years. 

ln. wbat follows a short review of the-main- find• 

ings arrived at·by the researchers relating to~ 

(1) Socio-economic background of entrepreneurs; 

(ii) initial and operational problems of entrepre• 
neurs; and 

(iii) technological change and growth of industrial 
units,is presented~ 

. . 

(i) Socio-economic background 
of entrepreneurs 

This aspect has been studied under three sub• 

heads: (a) age of entrepreneurs; (b) education and ex• 

perience and (c) caste and community background of the 

entrepreneurs. 

10. Sandesara, J•C• "Industrial Economics: A Trend Report: 
in A Survey of Research in Economics • Industry, Vol~V, 

lcSSR, 1975, P•45. 
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{a) Age of et:atrepreneu:rs: 

Some of the studies reported that.the majmrity 

of entrepreneurs were in the younger age group. ·Pathak 
11 

/ 

put the majority of _entrepreneurs in the age group of 18 
. . I 

to 39 years; Mad~rai study12 in th~ age group of 28 to 

13 32 years; Slli:.T, study· 61 per cent· 40- years or b_,elow and 

Oelhi study14 50 per cent below 35 years. K.L. Sharma 

also found the majority in the rounger age group.
15 

(b). Education and Experience: 

SharJDa, Pathak, Ramkrishnan and SIET studies· 

·considered education and experience as-variables in en• 

trepreneuri•l development. Sharma mentio~ed that edu• 

cation was not significantly related with entrepreneurial 

11• Pathak, H.N. Problems of Small Scale Entrepreneurs, 
Report on a study team based on Gujarat, Published 

·by lOBI, 1975, Pe53. 

12. Subramanian, et al., li:.ntre prenei:Jrship in Small Scale 
Industries in Madura! City and Its Environs, San~am 

Publishers, Madras, 1975, p.33. 

13. SIET Institute, Socio-psychological factors Influencing 
the Adoption of the Innovation of Starting a Small 
Industry Unit, A research study, 1974, p~B· 

14. Ramakrishnan, P. New Entrepreneurship in Small Scale 
Industry in Delhi, Economic and Scientific Research 
foundation, New Oelhi 1 .1SJ?5, P•14. 

15. Sharma, K.L. Entrepreneurial Performance in Role 
Perspective, Abhinav Publications, New Delhi, 1975, pe34. 
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role conformity. 16 Pathak observed that related ex• 

perience and related trainimg were mmre significant 

for entrepreneurial dev!illopment· tbaR related educa­

t'icn. - Entreprenet.uship was nurtured in th-e sc-hool 

of experience and technical trainif>lg institutio·n.s or 

short-ter·m courses. Rela'ted college educ-ation had not 

made its impact or contribution 'tm this extent. 17 

SILT study revealed that the level of eduo:ati.on did. 

not influence the respondents in their reaso-ns ·for 

starting tha industrial units. 18 ·Differences in the 

levels of education did not influence the respondents 

in their perception of the most discouraging factors. 

. -
Yusif A· Sayigh in his study of 'Entrepreneurs of 
Lebanon• points. out, "When.the age_~f responden~_ 
is asso9iated with th~lr economic sector, the most 
striking fact is the tendency of the youngest men 
to be in industry, rather than in agriculture, 
finance and services. Almost all those under 30 
years old are in industry•, (Harvard University 
Press, 1962, Cambridge, l"'assacbusetts, .p.56). 

16· Shar~a, .K.L., Ibid, p.132. 

17• Pathak·, H.·N., BE.• cit., P•143. 

18. SIE:T Institute, f!.e.• cit., pexiv • 

.John H. Harris in his st~:~dy of 1 Nigerian t:111trepre• 
neurship in Industry' observes:."The relationship 
between formal education and entrepreneuriaL per­
formance is much weaker than had been expected"• 
In Entrepreneurship and E:comilmic oevel·opml§lnt(e t;J) · 
Kilby, the Free Press, New York, 1971, p.343. 
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The distribution of entrepreneurs according 

to their fathers• occupations emphasises the fact 

that a family background of business experience is 

influential to a greater degree in taking to entre-
19 -

preneurship as a career. K.t. Sharma found majority 

of entrepreneurs to have come from the business and 
. 20 

industrial families. seventy per cent rif enirepre-

neurs reported having previous experience in the line 

of manufacture they had chosen. Employment experience 

alone in more or less similar.fields accounted for 52 
21 -per cent of tlle emtrepreneurs. SIET study reported 

that past experience in an imdustry was associatem 

with a majority of respondents before they started 

their i~dustrial units. 22 According to this study ex• 

perience in the line was the important encouraging 

factor next tb high demanm for product. 

19• Ramakrishnan, P., QE• cit.; P•16• 

20. Sharma, K.L., QE.•'ill•i·P•33. 

21. Ramakrishnan, P., !!2.!.9.1 p~19• 

22. SIET Institute, .Q.E.• ill•• p.70 •. 



(c) Caste and community: 

According to James Berna the emergence of 

industrial entrepreneurs in modern India was more 

12 

directly conditioned by economi~ than social factors. 

Acaess to capital, pos,sessian of business ex~eri_en~a 

and opportunity to ac~uire technical tr~~~ing - the 

usual determinants in other countries • appeared to 

be tar more important ~han purely s~cial factors such 

as caste, tradition a~d social approval and disapproval.
23 

Berna's conclusion was reinforc~d by a number of scholars 

who held more or less similar views. Baldwin found 

that in Indian industry, the caste system seemed to be 

considerably looser aRd .more flexible than it often 

appeared to outsiders at first glance. 24 According to 

Hazle Chrust it may be more accurate ~~. t~ink of Khatris 

and Aroras in Ram Nagar as members of occupational groups 

rather than endogamo~s cas_te groups with well defined 
•• 1 ., 

25 caste rituals and behaviour. 

23. Berna, James, J•, Industriai Entrepreneurship in 
Madras State, Asia publishing House, Bombay, 1960, 
p.84. 

24. Baldwin, George, a. Industrial Growth in South India • 
Case studies in Economic Development, New York: The 
Free Press, 1959, p.338. 

25. Hazlechrust, Lntrepreneurship and the Merchant Castes 
in Punjabi City, Uurhum, N.c.:ouke University, common 
Wealth 5tudies Centre, 1966 1 P•41. 
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On the other hand UNESCO stwdies highlighted 

the traditional socia~ institutions playing an impor• 

tent role both in th~ selection of small scale entre• 

preneurs and in determining the size ~f their under• 

takings. 2m 

Subsequent findings or investigators confirmed 

the former view. Subramanian,· et &•-, c,ame t"o the con­

clusion that er.~trepreneurshiJi 'in ·small scale industries 

in Madurai city had been mmre an outgrowth'cf economic 

factors than of social factors, much less by caste.27 ·· 

Pathak pointe..d out that an almost· incontrovertible· c·on• 

elusion which emerged from an analysis ~f entrepreneurial 

manifestations was that industrial entrepreneurship in 

modern India was mar~ and mo~e condition~d by economic 
. . 28 

and industrial than only by social factors. ·· 

(ii) Initial and operational problems 

(a) Initial problems: 

At the incepti~n stage an important problem 

is the perception ~f market opportunity for establishing 

an industrial unit. SlET study mentioned that for the 

largest single group of respondents the source of awareness 

26. UNE.SCO, Small Industries alild Social ChaJ:lge, Delhi, 1966. 

27• Subramanian, ~ al., ~· ~·• p.Hio. 
28• Pathank, H.N., £.£• .£!1•• P•161• 
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was working in industry. For the second largest 

single group the so~rce of awareness was friend~ or 

i d I d . 29 fr en s a v~ce. Pathak memtioned that a large 

majority of entrepreneurs had come into existence 

based on the experiencie of the entre~reneurs in the 

line and not necessarily on the basis of their edu• 

30 cational background. Study based around a coastal 

district in Andhra Pradesh indicated that nobody did 

enter the manufacturing business on the grownd ·tha~ 

•t . k 31 ~ was r~s Y• For all the respondents of SIE:T 

study high demand for products was perceived as t~e 

most encouragimg factor and governmental red-tape and 

capital shortage as the mast discouraging factors in 

starting the small industrial units. 32 

As regards the objective problems at the initial 

stage we find from Andhra study that for a good humber 

of entrepreAel:Jrs there was lack of proper guidaAce and 

a significant number faced shortage of capita1. 33 Gaik• 
/ 

wad and Tripathy were of the opiRion that the prospective 

entrepreneurs were aware of the great SQope for starting 

new industries but they did not have the requisite tech­

nical know-how and competence for starting such ind~stries, 34 

29. SIET Institute, 2£• cit., P•XVi• 
30 • Pathak, .Q.e.• ill•, p_-6 

31. A.~.C.I., Emerging Investors:A Rural Profile, 1969 1 p.9. 
32. SIEI Institute, ~' p.xvi. 
33. A.5,C.I., ~' p.9. 
34. G i a kwad, V•R• and Tripathy, R.N. Socio-psychological 

factors Influencing Industrial Entrepreneurship in 
Rural Areas, National Institute of Community Uev.Hyd.1970. 
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Pathak listed a number of initial problems. The 

most important problems faced by the entrepreneurs 

during the period were in the field of raw material, 

market and production. Finance happened to be of 

special significance to an entrepreneur during tbe 

35 inception stage. . 

(b) Operational problems: 

Berna enumerated four gro~ps of operational 

problems: (1) raw material problems; (2) employer• 

employee relations; (3) other labour problems; (4) the 

problems of working capital. He pointed out that the 

growth of enterprises had been achieved in the face 

of formidable obstacles, chief among those being an 

acute shortage of basic raw materials, unavailability 

of skilled labour and technicians, chronic shortage of 

working capital and constant and serious labour trou-

bles. Some of the technological problems as reported 

by Berna were unfamiliarity with work methods and lack 

of technical knowledge. 36 

Pathak in his study "Lntrepreneur, Technician 

and Manager in Small Scale Units" observed that the 

problems in the operational stage were more in the field 

35. Pathak, H• N• f!.£• ill•, p.a 

36. Berna, James, J• Q£• ~., pp.214•216. 
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of management. 37 . Gaikwad and .TJ;.ipathy_ att.ribt~ted 

low achievement .of sampl,e unit~ m~inly t_o lack .~.f 

technical knoW"'!'how about non-tJ;aditional bl!lsine_~_s .~8 

for Ramakrishaan the .main reasons. fo;r;. dro.p-out ."'ere 

iack of finance, .lack of technical know-how .anq mis-

39 management. .Pathak in his Gl!ljarat study observed 

that the working of different machines posed problems 

more in backward and some develc~ing districts. In 

some cases-the size of th~ ~ark~t w~s imall-and did 

not permit 'working of small unit~.· Markets war~ 

again found to be competitive and with a -law. initial 

output selling ·a produ~t at the going pric• Was· 

di fficu1 t. Irregularity and/ or ncin"availab.ilit y of 

power had 6e~ri ~ problam particul~rly i~ b~c~~ard ' 

districts. Another difficulty ~~s p~utity of ttained 

or expjrienced.iabour. The local l~bo~~·co~ld nat be 

trained quickly while non-local labour· ctiuld-Be te- · 

tained only at a high cost to the unit. 40 

37. Pathak, H.N. MThe Entrepreneur, Technician and 
Manager in sma~1-scale units", Economic and Political 
l&laekly, Vol.VU, Noe4B, November 22, 1972,. Review 
of Management p.M-184. 

38. Gaikwad and Tripathy, ££• cit., pe29. 

39. Ramakrishnan, ££• ~·• p.5. 

40. Pathak, H.N. Probel~s of Small Scale Entrepreneurs, 
Op. cit., pp.71-72. 



(iii) Technological cha~ge and 
the Growth of the u~its 

17 

James Me Crary in his study of a North Indian 

town came ta the co~clusioA that the entrepreneurs had 
. 41 

all the qualities of good entrepreneurs except success. 

The main cause of their retarded growth was their finan-

cial vulnerability. 

Berna's study revealed that the medium sized 

firms had mostly grown from small beginnings, marny even 

from very small repair and odd-jom shops. He affirmed 

that the small industry in India could serve as seed•bed 

42 for growth. 

In his Ludhiana study Pathak stated that the 

typical Ludhiana entrepreneur had chosen to remain in 

the field of small scale industry. Several explanations 

were advanced about the entrepreneurial preference for 

this sector. It was noted that he was a small man but 

being very dy~amic tried two or three lines and in doing 

this, the small scale of his operation suited him 

eminent1y. 43 

41. Me Crary, Small Industry in A North Indian Town: 
Case studies in Latent Industrial Potential, 
Ministry of Commerce and Industry, Government of~ 
India, New Delhi, 1956 1 p.19. 

42. Berna, £.E.• cit., pp.158-163 (for details). 
43. Pathak, H•N• "Small Scale Industries in Ludhiana", 

The Economic and Political weekly, vo1.v, July 11, 
1970, p.1096. 
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Gaikwad and Tripathy found that the entrepre­

neurs were aware of.the possibilities of diversifies-

tion but they did not_diversify mainly d~e to lack 

of technical know-mow about non-traditional !Ad~stries. 44 

In Madurai study it was pointed out that entre­

preneur felt less need for reinvesting his· profit fer 

further growth because of the favourable economic 

f h . f .l 45 background o 15 am1 Y• . 

V~ THL fOCUS Of T~E STUOY 

The a~ove are the main findings on sma11•scale 

entrepreneurship i~ India. We do not claim to have 

covered all the literature in the field. But we do 

not think that we have missed much in terms of ideas. 

The studies we have considered are case studi~s 

if.l different regiot:Js of the country. They provide an .. 

insight into the circumstances under which entrepJ;'e• _ 

neurship in the small-scale industries functions and . 

the socio-economic factors that shape and condition 

entrepreneurship. some of the studies provide very 

detailed exposition of the iRception level factors and 

problems faced by the entrepreneurs at the initial and 

operational stages. 

44. Gaikwad and Tripathy, ££• ~., p.3S 

45. Subramanian, at al., ££• £ii•, p.101. 
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But all these .leave much to be desired. 

Some of the studies have become ~argely outdated. 

Studies by aerna, McCrory and Hazle Chr~st belong 

to. this .catego:ty• -· lYioreover. mo~t- of tpe studies 

have delimited their scope te the socio~economic and 

political aspects of·the origi~ of entrepreneurship 
' . ' 

and to the initial and operational problems encoun~ 

tared by them to the neglect of other important 

aspects. Aspects like the financial and economic 

performance, quantitative affld qualitative growth and 

t~e advantage!/handicaps of the locations of the in• 

dustria1 units established by the entrepreneurs should 

have received due consideration. Reference to such 

aspects has atbest been casual or incidental •. 

Entrepreneurship a~ such can hardly be evaluated. 

But the actiens in which entrepreneur engages himself can 

be evaluated. Financial activities are such type of 

actions. These activities are considered to be important 

as they speak a lot about entrepreneurship inapite of 

their inherent shortcomi~gs. Financial statements of 

the industrial units like the Balance Sheet, the profit 

and Loss Statement, etc. can be collected, processed anm 

analysed to focus on the financial position anc financial 

and economic performance of the units. Furthermore, in a 



growth conscious wo~ld the pro~lems of the gr~wth 

of the small units deserve careful attenti~n. Both 

quantitative a~d quelitat~ve aspects.~f the gr~wth 

of ~nits over.the years should_be,co~sidered as a 

part of the evaluation of industrial entrepreneur~ 

shiP• 

Another impmrtant aspect which -deserves' t·o 

be studied is the problem of indw&trialisatibn of 

the ba~kward area. ·Of late~ such areas are·given 

sp~cial importance in t~e scheme ·or industrialisa~ 
tion through_ small scale industries.· TO ensute a" 

sustained growth of small enterpri~es in the beeR- -· 

ward·areas it is necessary to"tackle prOblems at the 

basic level of the enterpreneur• -Although ·there may 

not be adequate n~mb~r of entr~prene~rs in such_area~ 

yet data collected even on a 1imitli3d scale wi.U proyide., 

a meaingful .perspective on ent~epreneurship and entre­

preneurial/managedal. preblems •.. Industrial units. f:J;om, 

the backward areas no doubt .find a place in.th~ samples 

of some studies but entrepreneurship of. sucfl areas l';las 

not bee~ the major focus. 

Again, all the·areas mf a region·are not·equa~ · 

lly developed .or underdeveloped. some areas ·are·~ore 

developed than the other areas. ·Even in a ·backward · ' 
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State we find·some districts which are advanc~d a~d 

others backward. Hence a comparative assessm~nt of 

socio•economic and other inception level factors, 

initial and operational level problems of eJ'ltrepre­

meurs and entrepreneurial/managerial activities is-

desirable. 

The present study is an attempt at studying 

industrial entrepreneurship covering all the above 

aspects. It is intended to ~robe,imtm tbe entrepre­

neurial/managerial aspects of small scale industrial 

units in depth so that a proper diagnosis can be made 

and more realistic policy suggestions can be offered. 

Vl. THE ECBNOMlC ENVlRUNMENT Of TWE 
STUDY AREA* 

·1 

Our study area comprises three districts of 

the ~tate of Orissa, namely, Cuttack, salasore and 

Keonjhar. Of the three districts Cuttack and Balasore 

are the old districts and Keonjhar came into existence 

after the merger of the princely States in 1948. 

Cuttack aRd Balaspre are situated on the coastal 

plaiAs aloRg ~"'-~- the Bay of Bengal whereas Keonjhar is a 
,, 

part of aR extensian of the Chotanagapwr plate.aw with 

heavily forested hilly regions and rich miAera1 deposits. 

* Please see the map. 
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Wit~ this,physical setting the coastal dist~ 

ricts are rich in agric~ltural and ~arine resources 

whereas Keonjhar is endowed with i~portant minerals 

like iron ore, manganese ore, chromite, kaolin and 

forest resources. Sit~ated at a long distance fro~ 

the sea the district is deprived of marine resources. 

on the other hand Balasore has enough of marine resour• 

ces but no mineral resources. Moreover of the two 

coastal districts Balasore has the longest coast line 

of 137 Kms with one minor port at Chandabali and a 

fishery harbour at Dhamara. A ~ajor port has been 

constructed at Paradip in cuttack district. 

According to Census cf India 1971, of the 13 

districts of Orissa cuttack happens to be the most 

populous district. With a population of 31 B27 1 67S it 

ranks first among the districts. Balasore with a total 

population of 11 830,504 ranks sixth and Keonjhar with 

a population or 955,514 ranks twelfth among the dist­

ricts. 

The degree of wrbaAisation is the highest in 

Sundargarh district, the proportion of urban to total 

population being 23.25 per cent. cuttack ranks sixth 

with a percentage of 7.98 1 Keonjhar seventh with a per~ 

centage of 7·05 and Salasore ninth with a population of 

5.47. In Keonjhar the apparently high urban proportion 



may be ascribed to influx of persons belo~ging to 

Scheduled castes (SCs) into the ~rban areas grow~ 
. . 46 

ing as mining and q~arrying centres. · 

Moreover tbera ~as no class 1 town in Orissa 

prior to 1951. It ~as in 1951 that Cuttack came to 

be known as the first and the only city of Orissa 

with a popul~tion just over one lakh• According to 

1971 census tbe district headquarters of Balasore 

and Keonjbar are class Ill and class IV towns respec-

tively. 

Oistrictwise, it is seen that the highest 

literacy rate occurs in the district of Cuttack (42.56 

per cent). Balasore ranks third with a literacy rate 

of 39.55 per cent, while KeonJhar ranks eighth with 

a literacy rate of 24.96 per cent. 

Census figures for 1971 also show that the 

perce~tage of both SC and ST (Scheduled Tribes) popu• 

lation is lowest in Cuttack (20.95) follo~ed by 

8alasore (25·87)• Keonjhar bas the highest percentage 

(58.24) of such-population. These people are the pri• 

mitive or near primitive types for whom a changeover 

to modern industrial society is difficult. 

46. census of India, 1971, General Report, Series 16, 
Orissa, Part I-A, P•12B. 
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In the wetter of iafrastr,uctur'al facilities 

like s~pply of power anD a Retwmrk of the means of 

transport and comm~nication, cuttack district is well 

ahead of the other two districts. Both thermal and 

hydro-electric power is available in the district and 

is adequate for the development of industries.
47 

Also 

the communication system is fairly well developed.
48 

The National High Way No.5 and th~ Howrah-Madras line 

of South Eastern Railways connectiRg the metropolitan 

cities of Ca.l_~utta_ afld Madras pass through the heart of 

the district. Bot~ the High Way and railway system also 

pass through the heart of Balasore district connecting 

the important places of the district. 49 With the com• 

pletion of bridge over Subarnarekha t~e 316 KM loPg 

distance between Balasore town and Calcutta will be 

reduced by about 40 KMs. It is stated in the "Action PlaP 0 

for Balasore district that all principal places in the 

district have been provided with power. 50 

With regard to infrastructure! facilities avail­

able in Keonjhar district "Action Plan for Industrial 

Oevelopment" states: 

47. Action Plan for Industrial Development, Cuttack District. 

48 • 'ftS"d~tO~~}f. of Industries, Government of Orissa, Cuttack,p.17· 

49. Action Plan for District Industries Centre, Balasore, 
Vol.I, P•1• 

50 • !.!:!.!.£, p. 2. 
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~xcept for ~ few kilomet~es of rail line~ 

in the North western part of the district which 

are used mainly for lifting iran ore· and other 

minerals, tme entire district is deprived of rail• 

way communication. The total road length-of the 

district is 1754 ~iles. Most of the roads of this 

district are fair weather roads~ The nearest railway 

station is Jajpur. Keonjhar Road on the Ho~rah~ 

Madras route of the S•E• railway, which is 71 miles from 

~eGnj~argar~- the district headquarters ••• the 

Hirakud·Hydro-elsctric power project located in the 

neighbouring district of ~ambalpur and Talcher Ther• 

mal Plant of Qhenkanal are the main sources of power 

supply to this district. There is no p~oblem of 

power supply to small scale industrial units. 51 

Thus it is seen tAat in power supply Keonjhar 

district is at par with the coastal districts but in 

roads and railways it lags far behind. 

Agriculturally Cuttack happens to be the most 

advanced district of the three. In the production of 

rice, cereals, pulses, oil seeds, fibres, sugarcane, 

tobacco and potato Cuttack has the largest share 

followed by Balasore which is the close second to it• 

61· Actiore Plan for Industrial Oevelopment, Keonjhar 
District, Directorate of Industries, Government 
of Orissa, Cuttack, p.a. 
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Keonjhar occupies the third position in the above 

respects. 52 In terms of the valtle of gross produc, ... 

tion of all crops in current prices, gross croppem 
53 area, number of workers in agricultural sector, 

cropping intensity, 54 fertiliser consumption55 and 

area under high-yielding paddy 56 Cuttack comes 

first, Balasore Second and Keonjhar third. 

Considering the occupational di9tribution of 

workers (Table 1.1) we find tmat at the State level . -- -. 

79.58 per cent of workers ere engaged in agriculture 

and allied activities whereas in Cuttack 76.24 per 

cent, in.Balasore 85.63 per cent and in Keonjhar 77.01 

per c;:ent. of,wo~kers are engaged in such activities. 

The percentage of workers engaged in mining and 

quarrying is 7o38 fo~ Keonjhar,. 0.15 for cuttack and 

Q.16 for Balasore whereas for the State as a whole 

52· See (conomic Survey of Orissa, 1977, Bureau of 
Statistics and [conomics, Orissa, ppo130~132 
and 136. 

53. Ibid, Anr.~exure 4o10(A),. pp~144o 

54o lli.!:!,, Annexure 4.3, P•110. 

55 • 1..Q!.g,, Table 4 •1 0, p. 23 • 

56. Ibid, Table 4.5, P•15o 
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TABL£ 0- I.1 

OCCUPATIONAL DISTRIBUTION Of WORKERS 

Occupation 

1 

I. Cultivators 

II. A~ricultura~ labourers 

III. Live stock, forestry, 
fishing, hunting and 
plantations, orchards 
and allied activities 

IV. Mining and quarrying 

v. Manufacturing, proce­
ssing, servicing and 
repairs: 

a) Household industry 

b) Other than House­
hold industry 

VI. Construction 

VII. Trade and Commerce 

VIII. Transport, storage and 
communications 

IX• Other Services 

TuTAL 

(Percentage'to total workers) 

State Cuttack Balasore Keonjhar 

2 

49 o16 

28.28 

Oo76 

3 

47.92 

26.44 

1._88 

0 ·15 

4 

56.46 

28.06 

5 

53.27 

22.03 

1o71 

7.38 

.. ; .. 

.3o63 3o56 1o60 2o66 

.. 
2o30 3o15 1o45 

o.ss o.so 0.35 

3o31 4o71 2o46 2o25 

1o45 2o00 1o46 1. 54 

8o42 9o69 ·6.89 7.36 

1oo;oo 1oo.oo 1oo.oo 100.00 

Source: Census of India, 1g71, Series 16 - Orissa, Part I-A, 
General Report, pp.966-969. 
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It is significant to nete that while the 

percentage of workers engaged in manufacturing, 

processing, servicing and repairs in bath hbuse• 

hold industries and other than household industries 

at the State level is 5.9~, Keonjhar·and Balasore 

have lowe~ percentages of 4.~0 and 3.05 respectively. 

Percentage for cuttack is 6·71• Sucb percentage 

for the major States ef India is; Kerala - 15.70, 

West Bengal·- ·14~07, Tamil Nadu ~ 1J.17, Maharashtra • 

13.02 and Gujarat- 12.07. 57 · "from the above pattern 

of distribution of workers it·is obvious that·orissa 

and more specifically the districts under study are 

far from having an industrial economy. Agriculture 

continu~~- to be the deffiinant·sector·of their·economy. 

But speaking relatively Cuttack is more industrialised 

than the other districts. 

Another index of industrial backwardness is 

the relative contribution of industrial sector to 

the domestic products. Tabla 1.2 shows that at the 
. ' 

State level the net domestic products (at factor cost) 

is ~ 123806 lakhs of wRich the share of agriculture 

including animal husbandry, forestry and logging and 

fishery is re 80262 lakhs, wlilich comes to 64.8·4 per cent 

57 • 1J2.!!!, pp • 94-95 • 
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TABLE. C. I .• 2 

NET STAT£ DOM£STIC PRODUCT Of ORISSA BY DISTRICTS AT 
fACTOR COST BY INDUSTRIAL ORIGIN AT CONSTANT 

~1970-71) PRICES fuR THE. YEAR ~977-78 

(In lakhs of Rupees) 

Sl. 
No. Item/Year Balasore Cuttack Keonjhar State 

-1 2 

1. Agriculture and 
Animal Husbandry 

2· forestry and Logging 

3. fishery 

SUB- TOTAL 

4• Mining and Quarrying 

5. Manufacturing: 

a) Registered -

b) Unregistered 

6. Construction 

7• Electricity, Gas and 
Water supply 

SUB- TOTAL 

a. Transport, storage and 
communication: 

a) Railways 

b) Transport by other 
means and storage 

5842 

58 

102 

6062 

19 

141 

202 

59 

421 

161 

125 

c) Communication 33 
9 • Trade, Hotel and Restaurant 226 

SUB-TotAL 545 

4 

13060 

166 

195 

13421 

220 

604 .. 

632 

630 

178 

2264 

468 -

365 

94 
1468 

2395 

5 

2702 

598 

34 

3334 

601 

142 

120 

126 

I. 37 

1026 

101 

78 

20 
202 

401 

6 

78082 

1019 

1181 

80282 

2393 

5602 

4279 

4496 

837 

17 607 

2356 

1776 

507 
6303 

10942 

{contd.) 
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TABLL G- I.2 (contd.) 
(In lakhs of Rupees) 

Sl. Item/Year Balasore 
No. 

Cut tack Keonjhar State 

1 2 3 4 5 6 

10· Bank and Insurance 38 230 18 1229 

11· Ownership of Dwelling 
and Business Services 215 481 128 3067 

12· Public Administration 437 1312 277 4308 

13. Other Services 375 1124 237 6371 

SUB-TOTAL 1065 3147 660 14975 

14. Total I'IISDP at fact Cost 8093 21227 5421 123806 

15· Population (In lakhs) 21.62 43.82 11.24 253.71 

16. Per capita income 
(In ~) 374.33 484.41 482.30 487.98 

Source; Bureau of ~conomics and Statistics, Government 
of Orissa. 



of the total• But.the share of registered man~facturM 

ing units is ~ S602 lakhs (4.52 per cent). 8Qth re~ 

gistered and ~nregistered units have a total SRare 

of Rs 9881 lakl:ls which is only 7.98 p'ar cent of the 

total net domestic products. This shows how negligi• 

ble is the contribution of manufacturing sector to 

the state income. 

TABLE 1.3. 

RLLATIVL CONTRIBUTION Of AGRICULTURL·ANO INDUSTRY 
TO.OOM£STIC.N£T.PROOUCTS Of OlSTRICTS 

Sector/District 

Cut tack 

Balas ore 

Keonjhar 

Agriculture 

13421 (63.23) 

6062 {74.90) 

3334 (61.50) 

Industry 

(ln lakhs of 16) 

1236 (5.82) 

160 {1.98) 

262 {4.83) 

(figures in brackets indicate percentages to the 
total domestic net products of respective dists.) 

Under agriculture we have included animal husbandry, 

forestry and logging and fishery. Similarly, in manu• 

facturing we have included both registered and unregi­

stered units. Obviously, in respect of each district 

the contribution of industry is quite negligible to 

its net domestic products. Speaking relati~ely Cuttack 

has the maximum contributiQn of 5.82 per cent folloued 
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by Keonjhar with a contribution of 4•83 per cent. 

The· industries of Balasore have the lowest contri• 

bution of 1·98 per cent to its net domestic products. 

On the other hand the share of agricultwre 

in the domestic products of t~e district of B~lasore 

is as hi~h as 74.90 per cent followed by Cutt~ck which 

has a share of 63.23 per cent. Agriculture in Keonjhar 

has the lowest cont~ibution of 61.50 per cent. Contri• 

bution of mining_and quarrying is as high as 11.0, 

per cent for this district. In other cases it is 

negligible. The people of Orissa are extremely poor. 

The NCA~R.study mentions that about 70 per cent of 

the total population.is below poverty line i.e. having 
58 an income of less than ~ 50 per month. 

In the rural areas of the State expenditure 

on food alone constitutes 80.96 per cent of the tmtal 

consumer expenditure in 1973-74 as against 63.56 per 

ceRt in 1961-62. In the urban areas the corresponding 

proportion of expenditure on food was 71.30 per 6eht 

in 1973-74 as against 63.56 per cent in 1~61-6~. 

Ouring the period 1973•74 to 1977•78 the consumptio~ 

expenditure on food might have gone up still higher~ 

56. Perspective Plan of Economic oewelmpment of {)rissa, 
1973-74 to 1983-84, Planning and coordination 
OSpartment, Government ·or· Orissa, p.66. 
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This disproportionately heavy expe~diture on food 

~lone is largely attributed to the steep rise ~n 

f f d t . l 59 prices a oo· ar 1c es. 

Uata QA poverty and consumer expenditure on 

different items of comswmption are not available for 

individual districts. However, the above figures may 

be taken as a rough index of not only their poverty 

but also of the amount left with the people to be 

spent on other items. 

Taking am overall view bas~d on the ab~v~ 

figures we may accord first rank to Cut tack, second 

rank to Baiasore and third rank to Keonjh~r dii~rict 

im the order of ecoJ:~omic development as well as poten• 

tialities for r~ture development. this would reinforce 

our classification of Cuttack as an industrially -advan• 

ced district• Balasore as an industrially backward 

district and Keonjhar as an industrially special 

backward/more backward district. 

59. li.:conomic Survey of Orissa, Op. ~·· p.a. 



CHAPTER II 

DESIGN Of lHL STUDY 

This chapter presents the design of the study• 

Beginning with a definition of entrepreRe~r it explains 

in detail ~he empirical part of the study. The universe 

that was chosen, the sample frame used, the field work 

carried out, the method of data collection and the 

tools of analysis applied in this study are some of 

the facets of this chapter. 

I. ENTREPRENEUR AND ENTREPRENEUR~HlP 
lN THE SMALL SCALE INDUSTRY 

J.a. Say was the first economist to give us a 

definitive idea of the entrepreneur. 1 ~inca his time 

economists have been concerned with entrepreneur and 

entrepreneurship and a number of functions have been 

identified by them to be entrepreneurial in nature. 2 

There is no unanimity among the economists regarding 

the nature of entrepreneurial functions• The nature 

of entrepreneurship has also undergone sumstantial 

1· Gide and Rist, History of Economic DOctrines, p.ez. 

2. Marshall, Principles of Economics, 6th Ed.; New York 
Mac Millan Co., 1949; Knight, Franktt., Risk, Unoe~­
tainity and Profit, 6th impression; New York: Houghton 
Mafflin co., 1957; Schumpeter, The Theory of Economic 
Development, Cambridge, Mass: Harvard University Press, 
1955. 
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3 
cha~ges over the years. In the giant industrial 

corporations of the world today instead of single maR 

e~treprenewrship we have what is called 1 pl~ral entre­

preneurshiP!• ln underdeveloped countri~s the task 

of entrepreneur-is not so much to innovate as to 

adopt ·and imitate. 4 

Who is an entrepreneur for our study 7 
What are· his funQtians 'l 

The distinguishing mark of an entrepreneur is 

the typical nature of work done by him in an industrial 

enterprise• The logical basis of tme definition of an 

entreprene~r, therefore, should lae a functional one. In 

fact, 'it is n~t the individual unique person who ia 

important, but the actions in which a person engages 

hiDISBl f 1 ·e 

Generally speaking functions swch as perception 

of market ~~port~nity, inter~retation of the same guided 

by the profit motive, enumeration of the r~asons f~r 

taking up an inlilustrial career, organi-sat.ion or" an in~ 

dustrial unit for exploiting the opport~nity per~~ived 

and major decision making with regard to the expa.nsion 

3. Schumpeter, Joseph, A• Capitalism, ~ocialism and 
Democracy, 8th impression, George Allen & Unwin Ltd., 
London, 1959; Pigou, A·C• Capitalism versus Socialism. 

4. Gadgil, [hR• Planning and Economic PolicY in India, p.95. 
Berna, James, J. f2•£ll.•, p.5; Saingh, Pritam, 11The Rale 
of Lntrepreneurship in Economic oevelopment 11

1 Dr• P.S. 
Lokanathan, S.evamty Second Birth Day Commemmoratimn Volume, 
Vera & Co., Publishers Pvt.Ltd., Bcmbay•2,1966 1 pp.22B"229. 
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of the uoit and diversification of p~pducts h~ve been 

identified as entrepreneurial functions• The.day~to~ 

day.management of the unit is not considered to be entre­

prene~rial in nature. Such routine work of management 

is capable of being entrusted to a paid manager. 

Entrepreneur performs the services not available in 

the market. 

The larger the enterprise the greater is the 

scope for utilising specialised executive personnel. 

Management control and technological pra~lems .can be 

delegated to salaried persons having necessary compe- .. 

tence in t~e_field •. But in a sma11-s~ale.indu~trial 

unit_the scope for appointing such pers~noal is, 

severely limited. Thws by necessity a small~scale 

entrepreneur acts as the manager of his own wnit. Once 

the unit is established he settles down to run the 

same leaking afte~ th~ day•to•day managerial problems 

as ~ell. Libenstein calls such function as •routine 

entrepremeursh~p 1 • Ho~ever, the amount of managerial 

work to be done by an entrepreneur depends on how small 

is his unit. 

The abmve considerations lead to us_to define 

the "entrep~enaur" for th~ ~~rpose of this study-~• the­

person/thl!' gfO\,Jp of, persons responsible for th~ existenc~ 
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of an iAdustrial unit// and/or running it at present 
. . 

with a pro prietory interest. 

The entrepreneur we are concerned ~ith is 

small and unimpre5sive. He operates with little or 

no tradition in business or entrepreneursmip. Even 

if he had not been responsible for the existence of 

am industrial unit he is running the same with a 

proprietary interest. He is an ·'adaptor• or 'imitator' 

rather than the Schumpetarian innovator. 

11. OBJ~CTlVLS OF TH~ STUDY 

Tha study purports to make a comparative 

assessment of the following relating to industrially 

advanced, backward and more backward districts of 

Orissa: 

(i) Social, educationaJ. technical and eccAomic 
mackground of entreprene~rs; 

(ii) inception ievel faators and initial probl~m~ 
of entrepreneurs; 

(iii)· economic structure of the industrial units 
of entrepreneurs, their fi_nancial position 

and composition of out~ut; 

(iv) main problems the entrepreneurs face in 

running their manufacturing units; and 

(v) financial and economic performance uf the 

industrial units of entrepreneurs and quanti­
tative and qualitative growth of such units. 
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Ill• HYPOTHE.S.E:S Of HiE: STUDY 

In the light of the objectives the study 

seeks to test the following hypothese~: 

(1) A greater number af socio-economic factors 
making for bettet entr~pteneurship mai be 
expected to be associated with entrepreneurM 

ship in the industrially advanced districtthan 

'ln. the back ward district than in the more 
tiacikwar~ distiicti 

{2) Inception level factors and initial problems 
may be expected to be more favourable for the 
origin of industrial entrepreneurship in the 

adv~nced district than in the mackward dist­

rict than in the more backward district; 

.{3) Ind111strial u~aits of entrepreneurs in the 

advanced district may be ~xpected tc possess 
a greater number of features of more developed 

units than in the backward district than in 
the mere backward district; 

(4) Operational problems of entrepreneurs of more 
backward district may be expected to be greater 
and of more varied nature than in the backward 
district than in the advanced district; 

{5) Industrial units of entrepreneurs in the 
advanced district may be expected to show 

better performance at a point of time than 

the units of entrepreneurs in the backward 

district than the units in the more-backward 
district; and 



{6) Industrial ~nits of entrepreneurs in the 
advanced district may be expected to show 
improved performance overtime and that 

39 . 

this performance may be expected to be 
better than the performance of units of 

entrepreneurs in the backward district than 
the performance of the ~nits in the more 

backward district. 

IV. SASIS Of SAMPLING 

The definition of a small~scale ~nit till 

May 1975, was in terms of investment in plant and 

machinery, (original value) mf iGl 7•5 lakhs and less 

and iGl 10 1-akl:le and less, in the case of small ... scale 

ancillary unit. The investment limit in the defini~ 

tion was revised in May 1975 to ~ 10 lakhs and ~ 15 

lakhs for small ... scale unit and ancillary unit respec. 

tively.*· Since we decided to take for· aJlalysis 
4 

units existing prior to 31st oecember 1974 enlisted 

in the Oirectory of Industries in Orissa, 1975, we 

have accepted t~e earlier investment~limits for .the 

Plllrpose. 

* The investment limit has been further raised to 

• Rs 20 lakh~> and Rs 25 lakhs for small•scale unit 

and ancillary unit respectively in the industrial 
policy announcement of 1980. Also in case of tiny 

unit such limit has been increased from ~ 1 lakh 
to ~ 2 lakhs. 
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At the State-level information re.garc:ling the 

small~scale iAduatrial umits is ob_tair:~able from two 

SOI.:JrCBS: 

(1) Labo~r Directorate; and 

(2) Oirectorate of Industries 

According to factGries Act of 1948 only ~nits employ-

iRg 10 or more workers using power or 20 or more workers 

without power per day are registered with the Director 

of Labour. But all the units are expected to register 

themselves witt.~ the Director of IAdustries. Registra­

tion with the Director of Industries is of course volun­

tary. The Directorate is expected to maintain the ~nrol• 

ment registers regularly. 

At the beginning _an at.~empt ._wa~ made to _obtain 

information from both the slilurces. :rna lis~ ~-f_ factories 

obt_ained frl:)m the _Lat;~o~.:.~r O.irectorat~ ~as not been o.f any 

l!.l_se fDr u_s fa~ the simple reasmn that .. it was flO~ in a 

usa~le form for .our purpose_. . It. was. me_rely_ a, lis:t. show­

ing the ~ame and location of factories and average daily 

employment witnout any classification of factories product­

wise or mistrict-wise. It was also found that the Enrol~ 

ment Registers with the lfi.recto_rate of .. Industries are 

not maintainad properly. HeJace the-only sotfrce of 

information for ~:.~s has been the Directory of Indust-ries 
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in Orissa, 1975, published by the. Directorate of. 

Industries. 

The Directory was also found to be imcomplete 

in several respects. In auast of the cases, it did 

not men'!;:.ion the registration number and date of 

establishment of the t.~nits even if a separate 

colymn was there for it. IRstead of actual employ~ 

ment it furnished poteRtiai employment. Also name 
- I • - • 

and addr~ss of owner were not mentions~ against each 

unit. Moreover there were certain places situated at 
' ' . . .. ' .. . .. - - - .. 

great distances bearimg the same name. These places 
-had not been clearl¥ demarcated from ea~~ ot~e~. 

Industrial units bearing the same name and belonging 

to a particular industry group were not clearly distin~ 

guished from each other. In addition some industrial 

units belongililg to one industry .bad been wrongly 

entered in another gre'up. 

Inspite of its incompleteness and errors end 

omissions we decided to make use of information con~ 

tained in it in the absence of any other suitable 

alternative. 

Tnere were in total 2619 units in it.falliRg 

within. the purview of ~all ,Industries. Oevelopment 

0 rganhatior.~ (5100) Units, specialiud. boards, · 
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cemmittees_or agencies. 5 We were interested in SIOO 

units exclusively for we wanted to study entrepreneur• 

ship in modern small•scale industrial units only• 

SIOO ur.~its were·=· clilnsidered to be modern small 

scale industrial units. 6 Wence we had to exclude in• 

dwstrial units coming within the pwrview of ot~er 

Government agencies a~d statutory boards, i.e., Handloom 

Board, Khadi aAd Village Industries Co~missiem, Handi• 

crafts soard, etc. Excluding sucm units we found in 

total 2062 units. SiRce several of these units were 

not prQperly classified necessary changes in the cla• 

ssification-were made following the National Industrial 

Classification of 1970 (NIC, 1970). 

V. SAJVIPLING OE.SIGN 

Our next step Aas been to arrange modern 

small•scale industrial units in the form of a Table. 

Tamle II·1 shows district•wise and industry•wise distri~ 

bution of units. It contains-information regarding 16 

industries in 14 ind~strial districts (~murkela in 

Sundargarh administrative district-is an industrial 

district) • 

5. A list of such industries is given in Table 2.1 
at P•12 of the Report on Census of small•scale 
industrial uDits, Vols. I and II, Publis~ed in 
January, 1977. 



TABLE. j - II .1 

DISTRICTWISE: AND INDUSTRY-WISE DISTRIBUTION Of SMALL-SCALE. INDUSTRIAL UNITS AS E.XISTING ON 
' .. 31S'r · OECE:IYIBE.R 1974 

District/ food Seve- Hosiery & Wood Pape.r pro-. Leather Rubber & Chemicals & 
Industry products rages Readymade products ducts and products · Plastics Chemical pro-

Garments printing ducts 

1 2 3 4 5 6 7 8 9 

Balasore 19 16 40 13 1 12 '9 

Bolangir 7 13 8 2 2 16 
Cut tack 53 5 36· 27 4 23 36 
Dhenkanal 8 5 8 4 2 4 
Ganjam 45 13 8 6 12 16 
Kalahandi 8 3 11 1 1 2 

Keonjhar 15 13 32 5 3 17 3 
Koraput 18 1 11 39 4 '4. 10 7 
Mayurbhanj 10 5 23 6 5 4 
Puri 14 '2 5 4 . 1 7 12 
Rourke! a 14 -- 2 14 14 2 9 20 
Phulbani 3 1 3 1 . 1 . 1 1 
Sambalpur 14 -- .3 28 18. : 8 ·B 26 
Sundargarh 12 14 11 4: ·6 2 
All Districts 240 1 93 271 115 .26 1Ui 158 



..... 
II ·1 (contd.) TABL£ '( -

\.. 

District/Industry Mineral Basic metal Metal Machi- Uectri- Trans- !VIisc. Repa- T products and alloy products nery and cal & rna- port manu- ir & 0 
industries parts chinery equip- factur- ser- T 

apparatus ment & ing in- vi- A 
parts dustries ce L 

10 11 12 13 14 15 16 17 18 

Balasore 28 15 1 1 2 42 199 
Bolangir 4 2 17 1 7 79 
cut tack 29 5. 129 11 8 7 6 15 394 
Qhenkanal 29 11 2 2 1 6 82 
Ganjam 17 3 81 2 2 2 10 217 
Kalehandi 3 7 6 42 
Keonjhar 13 3 15 1 4 3 40 167 
Koraput 8 22 6 1 2 34 167 
Mayurbhenj 21 5 4 1 1 5 90 
Puri 6 21 3 5 3 1 4 88 
Rourkela 2 5 103 15 7 7 2 13 229 
Phulbani 2 5 18 
Sambalpur 18 3 49 13 2 6 1 6 203 

Sundargarh 1 12 5 4 16 87 
All Districts 79 21 489 64 25 37 19 209 2062 

Source: Directory of Industries in Orissa, 1975; Published by the Oi rectorate of Industries, Orissa. 

~·-.. 



Of the 14 industrial districts 8 are consi~ 

dered to be industrially backward of which 6 have 

been declared as more backward. 7 The remaining 6 

districts are considered to be ind~strially advanced. 

The following is the break-ILIP of the 14 districts 

intm tRe ab~ve three categories. 

IAd&:~strially 
advanced 

Cut tack 
Gamjam 
Puri 
Rourke! a 
Sambalpur 
Sumdargarh 

Industrially· 
backward 

Balasore 

Phulbani 

Industrial! y 
mare backward 

Bolar~gir 

Dhemkanal 

Kalahandi 
Keonjhar 
Koraput 

Mayurbhanj 

It was decided to select one indwstrially advanced, one 

industrially backward and one industrially more backward 

district for the Followimg reasons; 

(1) The industrial units being scattered o~er a 
wider area in eacb district it is not possi~ 

ble for a researcher to cover all the districts. 

(2) Study of one advanced district, one backward 
district and one more backward district would 

be representative in character in view of the 

variations in regional differences of socio• 
cultural practices, resource endowmemts, 

7• Petra, G·C• Managing Director, OSFC, in News Bulletin, 
Special Issue, 1978, Orissa Young ~btreprenetJrs 
Association, P•4• 
Also see, Attracting Industries to Ueveloping Areas, 
ICICI, 1975, ppe91 a~:~d 104. 



infrastructural facilities, ecmnomic backM 
. -

wardne$S of the population and so on. Also, 
general economic conditions and state of 

affairs in the markets they sell influence 

them in decisive ways. 

(3) In view of conscious efforts at development 
. ' . . 

of ~ntrepreneurship in the backward districts 

of the country a comparative st~dy of an 

advanced, a backward and a more backward 
---- . 

dis~~ict woul~ have most ~ppropriate focus. 

The above considerations led us to select Cuttack, 

an industrially advanced district; Balasore, an industria• 

lly backward district and Keonjhar an industrially more 

backward district. Secondly, of the industrially advan• 

ced and backward district& ~uttack and Ba~asore had the 

largest number of units. Of the more backward districts 

Keonjhar and Koraput had an equal number of URits (167 

units ln ea~h). But it wa~·de6ided to select Keonjhar 

bec~us~ o~ the contact establis~~d earlier we expected 

better response. 

for selection of _industries we arraA£)ed tbe 

industries by the num~er of units registered with the 

Oirector of Industries, Orissa, in each of the three 

districts of cuttack, Balasore and Keonjmar. While 

arra~gi~g these industrie6, the repai~ indus±ries has 

been excluded because of the predominantly service 

character of this industry. Excluding this industry, 

the follo~ing order emerged. 



Cut tack Balasore 

Metal Products 129 Wood Products 40 

rood Products 53 Minerai Products 28 

IJood Products 36 rood Pro ducts 19 

Chemical Pro ducts 36 Hosiery and Ready-

Mineral Products 29 made Garments 16 

~letal Products 15 

Keonjhar 

IJood Products 32 

Rubber and Plastics 17 

Metal Products 15 
rood Products 15 

Hosiery and Ready• 
made Garments 13 

It ~o~ill be e_een that of the above first five industries 

the follo~o~ing were commonly significant in ea:ch of- the 

districts: 

-{a) Metal Products;' 

(b) roo~ Products; and 

(c) Wood Products. 

The above were common among the first five -industries. 
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It was therefore, decided to select these 3 industries. 

As regards the other t~o~o industries it ~o~as. decided that 

we should choose those industries ~o~hich are significant 

among atleast two districts. Thus, for example, Mineral 

Products industry is among the first five in cuttack 

and Salasore districts but not included among.the first 

five industries in Keonjhar• It ~o~as ho~o~ever, decided to 

include that industry for KQonjhar. 



Anotber i~dustry which is cmmmon ~~o~g, the 

first five industries in two districts only is Hosiery 

and Readymade Garments. These districts are Balasore 

and Keonjhar. But this industry is not significant 

in Cuttack. However, it was decided to include that 

industry for Cuttack also. 

These five industries accownted for a total 

of 252 units out of a total of 394 units i~ Cuttack, 

a·tetal ~f 118 units out of a total of 199 units in 

Balasore and a total of 68 units out of a total of 167 

units in Keomjhar district. The respective percentage 

for Cuttack is 63.95, for Balasore 59.30 and for 

Keonjhar 52.70. 

Incidentally of these 5 industries, Metal 

products, Wood ~roducts, Food prodwcts, Mineral products 

were among the first four most important i~dustries at 

. the State-level also. Togethe~ with the Hosiery and 

Readymade Garments, which had 93 units these 5 industries 

accounted for 1272 units out of a total of 2062 units in 

Orissa, the percentage being 61.66. 

VI. ~AMPLING T~CHNIQUt 

Our universe consists of three different districts 

taken together. There are in total 760 industrial units 



belonging to the 16 industries as sho~n in Table. 

11.2• Of the 76W wnits the five industries w~ich 

we have selectee for inten$iVe analysis together 

~•ve a share of 460 wnits ~A total. The district• 

wise break~up is as follows; 

Cuttack -· 254; lilalasore - 1161; Keenjhar - 88. 

Considering 30 per cent DfiR-USponse, we decided to 

m~ke the enu~eration for 115 units foi all ~he dist­

ricts taken"together so that a minimum number"ef eo 
units were'covered. 

We allotted the 115 units among the three 

districts having strictly kept the number of units in 

the respective districts as the rationale. A coverage 

of 25 per cent in each district distributed the 115 

units as follows: 

Cuttack ~ 64; Balasore - 29; Keonjhar-22. 

In the second ~tags, we allotted the total 

number of requir~d sampling units for a district among 

the 5 industries. Hare we have adopted the principle 

of proportional allocation. The detailed sampling break 

up is presentem in Table 11.2 



TABLE:0- 11.2 

SAMPLING DE:SIGN 

Food pro- Wood pro- Metal pro- Non--metallic Hosiery and Ready- Total 
ducts ducts ducts Mineral pro- made Garments 

District ducts 
No.of Sample l\lo. Samp- No.of Sam- No. d f Sample No. of S.ample No. of Sample 
units units of le : units ple units units units units units units 

units uni- units 
ts 

1 2 3 4 5 6 7 8 9 10 11 12 13 

Cut tack 53 13 36 9 129 33 29 7 7 2 254 {100.00) 64(25.00) 
•· 

Balasore 19 5 40 10 15 3 28 I 7 16 4 118 (100.00) 29(25.00) 

Keonjhar 15 4 32 8 15 4 13 3 13 3 88 { 100.00) 22{25.00) 

All 
Districts 87 22 108 27 159 40 10 17 36 9 460 (100 .• 00) 115(25.00) 

{ 100 .oo) (25 .oo ){1 oo) (2S.W) (100 ~ (25.00)(100) {25.00) (100.00) {25.00) 



I~cidentally, we have a coverage of around 

25 per ~ent in the different industries also. 

VII. METHODOLOGY AND QUESTIONNAIRE 

Our study of industrial entrepreneurship in 

the small-scale industries of Orissa necessarily in• 

volves a study of small-scale imdustrial units esta~ 

blished by the entrepreneurs. 

The industrial unit established by a person 

bea~s the imprint of ~is decisions and actions. It 

is largely shaped by his entreprene~rial and managerial 

skill and ability. It is the business acumen of the 

person concerned which steers a concern through many 

an oddsand ends. Therefore by studying industrial 

units~ we would be taking some view of entrepreneurship. 

~ntrepreneurship as such can hardly be evaluated. But 

the activities in which an entrepreneur engages himself 

can be evaluated. 

The questionnaire had to be designed with the 

above objective in view. In addition to questions on 

entrepreneurial perception and action pattern a set of 

questions was addressed to collect informations regard­

ing the establishment of entrepreneur, incentives and 

supportir:lg facilities offered by t~e promotional agencies, 



i~itia1 and operational problems of entreprene~r, 

growth of the unit with respect to the major variables 

such as total production, total labour employed, total 

capital, total fixed capital, total working capital, 

etc. and qualitative development of the units. In 

addition we also attempted to collect clata on finan~ 

cia! activities of entreprenewr, these being the impor• 

tant kind of activities of eptrepreneur. The balance 

sheet and profit and loss statement are the important 

financial statements for appraising the economic 

conditions of the business units and the risks attached 

thereto (Sea Appendix C) • 

. A set of questions sought - data on the ·-personal 

Ptofile and socio•economic background of entrepreneurs 

like age, education, religion, caste and community, 

type of family and the number of family members, princi­

pal occupation and business experience and technical 

background of entrepreneur and so on. Collection of 

data on these variables were necessary to pr~vide a back­

drop for the emergence of entrepreneurship. These varia .. 

bles largely condition entrepreneurship in the formative 

period and have lasting affects on its future growtm• 

It is believed that the. children born and lilrQt:Jgl:lt up 

under a family tradition of bueinese and eAtrepreneurship 



would do well as entrepreneurs. Younger age, ·pra• 

ctical experience and technical trainiQg ~lsm stand 

them in good stead, in their industrial career. 

The above bio•characteristic amd influencing 

variables are mutually inter-acting and interlinked. 

They exercise a pull on industrial entrepreneurship 

and the strength of such pull can hardly be gauged. 

Consequently it was decided to base our analysis an 

the number and percentage of entrepreneurs influenced 

by such factors. 

Ana~her aspect of entrepreneurship which is 

difficult to quantify is the manner of perception of 

opportunity by the entrepreneur. Nevertheless it is 

an important entrepreneurial aspect'• In tbe special 

context of industrial underdevelopment of Orissa with 

no tradition·in business aQd ent•epreneurship it is· 

pertinent to know how the opportunity of establishing 

the unit came to an entrepreneur and how he could 

perceive it or how he was helped to perceive it. 

In addition to the question on perception of 

opportunity some questions were asked on the factors 

that attracted the entrepreneur for taking the risk in 

manufacturing business, how did he become assured of the 

feasibility and viability of the unit and what experience 



~ad been useful For his presen~ c~reer. All these 

are the relevant subjective judgeme~t~ which the 

entrepreneur has to make prior to the actual esta­

blishment of the unit. Answers to the above queries 

were qualitative in nature. Therefore, it was decided 

to base this part of our analysis on the percentage. 

Question• on the establishment of entrepre-

neur, incentives and supporting facil~~ies, initial, 

and operational problems, grow~h of industrial units 
• ' • .. I • - - • 

over time, capi~al and finance and composition of 

output were in contrast of an objective and quantita~ 

tive nature. Our analysis relating to the above 

aspects form a large part of the study. It is hoped 

that the objective and quantitative nature mf the data 

collected would adequately compensate for the subjective 

and qualitative nature of the data collected on other 

aspects as stated earlier. The performance of the units 

was decided to be examined on the svcio-economic criteria 

of capital•labour, capital-autput and other relevant 

ratios as well as en the financial characteristics 

(such as growth of assets, output, etc) and financial 

ratios (such as stability, turnover and profitability 

ratios, etc). It was also decided to consult published 

materials of Orissa Small-scale Industries Association, 

Orissa Young [ntrepremeurs• Association and other agencies 
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in which ministers, Gsvernment officials, represen ... 

tatives of entrepreneurs• assmciatitins arid tithers 

hav~ discussed the various iss~es in depth and have 

ex~ress~d th~ir vi~ws. 

Comments 

The relevant details of entrepreneurs and 

their units are presented iA the Tables. However, 

in view of the fmcus of t~is study being on a com• 

parative account of industr~a11y aduanced, backward 

and more backward districts comments in the text are 

restricted to highlighting such a position. In 

cases of non•availability of data comments have meen 

given where data were available atleast far two 

districts. 

VIII. FILLD ~XPLRILNC~ 

The basic data fer study were cl!lllected with 

the help of a structured questionnaire.· It was not 

possible to establish contact earlier with the res• -

pendants through letters as their names and addresses 

were not available. Consequently ·matiy of tbe res~on~ 

dents of the far-off districts like Keonjhar and 

Balasore had to be approached for the first time wi"thout 

any prior intimation. C~.:.~ttack L:Hy bei-ng nearer ·to 

the Utkal U~iversity, Vani Vihai, Bhubane~war, some of 



the units located in the city could be contacted 

earlier. s~t contact could mot be established-wit~ 

tna respondents belonging to distant places·of 

cuttack district like Jajpur, Kandrapada, Jagatsinghpur, 

Bhatimwnda a~d Balikuda. They were also approached 

witho~t prior intimation. 

In ma~y cases interview was granted straight-way 

and questionnaire comp1~te1y covered. Only in few cases 

the respondents were appro~ched several times for grant• 

ing an interview either because the respondents were too 

busy or we~e not very enthusiastic to supply the infor• 

mations promptly. 

Tbe diffusion of the sample units over a wider 

area in each of the districts of cuttack, Balasore and 

Keonjhar posed a problem for.us. we had to move to very 

distant places like Jajpur, Jagatsinghpur, Kendrapada 

and Bhatimunda in Cuttack district, Nilgiri, Remuna, 

Nabra, Chandabali, Basudebpur, Ohamnagar in Balasore 

district and Keonjhargarh, Joda and Barbil in Keonjhar 

district by public bus and then to locate the units 

using cycle rickshaw for many kilometres. 

In the field investigation we had the advantage . . . . 

of collecting information about our respondents and their 

units from the people in the neighbourhood; government 
. . . . 



officials and owners of the other industrial units. 

Even thoug~ a particular industrialist was hesitant 

to discuss his own affairs with us he was very vocal 

about other industrialists' affairs. ~e were sur­

pr~se to know that each knew a great deal about 

others' family backgroumd, history of establisnment 

of the.unit, how one has amassed fortune or has 

suffered losses and ultimately ruined and so on. 

Officials of the Oistrict Industries Centre of Cuttack, 

Balasore and Keonjhar districts and well informed people 

of the locality where the unit was established could 

provide a lot of information about the units concerned 

because of their long association with them. 

The informations collected from the above sour-

ces helped us in cross-checking tha data. we could 

also collect informations about closed units and con• 

tact their owners. In view of the high mortality rate 

of the small units such data were important. J.c • 
. ' ' 

Sandesara points out that a study of the causes of 

failure may also throw important light on the inhibiting 

factors and provide important guidelines for countervail-

ing measures. This, for example, is especially true of 

small industries where failures are more frequent and 

the State mare ready to ~-:-:_:_-,help· out.a 

B. Sandesara, J.C., Ibid., P•45• 



But we could not ebtain informations about 

some units iR Food products and Metal products in~ 

dustries. The~e were the socalled 1 gbtist units•. 

The n~:~mber of such uraits were 3 iA food Products · 
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and 3 in Metal products of Cwttack district. During 

field investigation it was gathered from the informed 

sources that some such units in connivance with some 

officials of the Industry Department registered them­

selves under fake names just for black~marketing raw 

materials. Durin!!)· the course Elf our discussion on 

problems of small industry development in the State, 

several responderats pointed out how blackmarketing in 

raw materials with some agents from Calcutta was ram­

pant. Besides, it was difficult to locate units for 

want of name and address of the proprietors concerned 

in certain cases. some units did __ not have sign boards 

and on enquiry they gave the same name. Names like 

'Oas Furniture' and 1Sahu Metal Works' were very 

confusing as in the particular localities there were 

many persons with 1 0as' surname manufacturing furniture 

or with 1Sahu 1 surname manufacturing metal products. 

There was one unit in Hosiery and Readymade 

Garments and another unit in Metal products ~hich were 

really repair shops but were flourishing small scale 



units in tbe pa~t. Oata from these units were 

collected to hi~hlight, amang ather things, the 

circumstances under which these bad been reduced 

to mere repair shops • 

Field investigation started in the first week 

of January 1979 and ended in the first week of August 

1979· 

IX. COV~RAG~ OF THL STUDY 

It was originally planned to co~er a total 

number of 115 units. But data could be collected for 

81 units which constitute 70 per cent ~f the total 

as shown in Table 11.3. The remaini~g 34 units 

(30 per cent) could not be covered for the following 

reasons. 

At the all•district level 19 un~ts were closed 

units; 6 unit~ were 1 ghost unit$ 1 ~ 6 units refused to 

supply infor~ation a~d the entrepreneurs of the remain­

ing 3 units were out of station. 

~t the district level, it was found that the 

number of closed units (7) was higher in Balasore than 

in Keonjhar (4). Cuttack.had ~till larger number af 

closed units (B). 5ix 'ghost units• were found in 

Cuttack oistrict only~ These were the ·units mentioned 



District 

. 1 

Cut tack 

Balasore 

Keonjhar 

All Dists, 

TABLE l) - II • 3 

NUMBLR OF UNITS CuVLRLD 

Food Pro ducts 
Sample Complet- Non­
units ed units res­

ponse 

2 3 4 

13 8 5 

RLSPONSE AND NON-RESPONSE 

Wood Products 
Sample- Completed Non-
units units response 

5 6 7 

9 5 4 

(100.00) (61·54) {38.46) (100.00) (55.56) (44.44) 

5 5 

(100.00) (100.00) 

4 2 2 

(100.00) (so.oo) (50.00) 

22 15 7 

{100.00) (68.18) (31.82) 

10 

(100.00) 

a,-, 

(100.00) 

27 

(100.00) 

6 4 

(60.00) (40.00) 

5 3 

(62. 50) (37. 50) 

16 11 

(59.26) {40.74) 

Metal Pro ducts 
Sample Complet- Non-
units ed units response 

8 9 10 

33 25 8 

{100.00) (75.76) (24.24) 

3 3 

{100.00) (100.00) 

4 4 

(100.00) (100.00) 

40 32 8 

(100.00) (ao.oo) (2o .oo) · 

(contd.) 

O:l 
0 



TABLE. 'Q- II.3 (contd.) 

Non-metallic Hosiery and Ready- Total 
District ~linera1 Products made Garments 

Sample Completed Non- Sample Completed Non- Sample Complet- Non-
units units response units units response units ed units response 

11 ·12 ·-13 14 15 16 -17 19 19 

Cut tack 7 5 2 2 2 64 45 19 
(100.00) (71.43) (28.57). ( 100 .oo) (50.00) {100.00) {70.31) (29.69) 

Balasore 7 5 2 4 2 2 29 21 8 
(100.00) {71.43) {28.57) {100.00) (50.00) (50.00) {100.00) (72.51) (27 .59) 

Keonjhar 3 2 1 3 2 1 22 15 7 
(100.00) (66.&7) (33.33) (100.00) (66.67) (33.33) (100.00) (68.18) (31.82) 

All Districts 17. 12 5 9 6 3 115 81 34 
(100.00) (70. 59) (29. 41) (100.00) (66.67) (33.33) (100.00) (70.43) (29. 59) 



in the 'Di~ectory of Industries in Orissa, 1975'• But 

on field investigation, it was found that no such units 

did exist in r&ality. 

The number of entrepreneurs unwilling to furnish 

data was higher in Cuttack (3) than in Keonjhar (2) than 

in Balasore (1). Two entrepreneurs of Cuttack and one 

entrepreneur of Keonjhar were out of station. 

(TABLE ll.4) 

x. OE.:flNITUlNS 

Assets 

Assets are the items owned by the industrial units. 

Total Assets consist of net fixed assets, other assets and 

current assets. F'ixed assets are those which are not con­

vertible into cas~ in the ordinary c~urse of business. 

These are of permanent nature and continue to be used in 
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the production for several years. f'ixed assets consist of 

land, building, plant, machinery, tools and equipments, fur­

niture and fixture and other assets such as office equip~ 

ments and vehicles, etc. Net fixed assets are gross fixed 

assets minus accumulated depreciation. Gross fixed assets 

refer to the value of the fixed assets at the time of 

purchase or installation. 



TABLE...r'- 11.4 ..... 
REASLNS fOR NON-RESPONSE 

food Products Wood Products JVIetal Products Non-metallic Hosiery and Total 
Mineral pro- Readymade 

ducts Garments 

I 

~ c: c: c: c: 
0 c: c: 0 0 

0 0 ..... 0 0 ..... 0'1 ..... 0'1 ..... 
0'1 ..... 0'1 

~ 0'1 ..... 0'1 ..... c: c: 
"'"' 

c: 
"'"' c: ~ "'"' ~ c: ~ c: "'"' tO ..... tO ..... tO ..... tO ..... tO ..... tO ..... "tJ .-t "'"' U) "tJ 

"'"' 
"tJ .-t ~ "tJ .-t 

"'"' "tJ .-t "'"' "tJ .-t 
"'"' 

.-t 
"'"' 

.-t en ..... 
~ .-t U) Q) ~ .-t U) m 

"'"' 
.-t U) m 

CJ m 
"'"' 

.-t U) m ~ .-t U) m 
U) ..... I U) U) ..... I U) U) ..... I 

U) U) ..... I U) U) ..... I U) U) ..... I U) 0 3 "'"' 0 3 "'"' 0 0 3 
"'"' 

0 0 3 "'"' 0 0 3 "'"' 0 .c: c: ::J 0 0 3 ~ 0 .c: c: ::J .-t .c: c: ::J .-t 
.-t .c: c: ::J .-t .c: c: ::J .-t .c: c: ::J .-t 

t.J :::J .::a t.J t:J :::J .::a 
t.J t:J :::J .::a t.J t:J :::J u t.J t:J :::J u t:J 

t.J t:J :::J .::a 

-
1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 22 23 24 25 

Cut tack 2 3 - - 1 - 2 1 4 3 - 1 1 - 1 - - - - - 8 6• 3 2 

Balasore - - - - 3 - 1 - - - - - 2 - - - 2 - - - 7 - 1 -
Keonjhar 2 -

' 
- - - - 2 1 - - ... - 1 - - - 1 - - - 4 - 2 1 

All Dists 4 3 - - 4 - 5 2 4 3 - 1 4 - 1 - 3 - - - 19 6 6 3 



Current Assets consist of inventories, cash in hand 

and at the banks and loans and advances. Inventories 

include raw materials, finished and sami~finishad pro­

ducts and by-products. Loans and Advances include 

sundry debtors, advance tax payments, loans and 

advances to employees, etc. Total currant assets refer 

to the value of all these assets, whereas net current 

assets refer to the value arrived at after deducting 

the value represented by current liabilities and pro~ 

visions which include sundry creditors, leans and advan­

ces, prevision fer taxation, etc. 

Other assets· consist of assets not included either in 

fixed or current assets. Investments in subsidiaries 

and affiliates, deposits with-various bodies for water 

and electricity connections and intangible assets are 

included in it •. 

Total net assets are the sum of net fixed assets, 

net current assets and other assets. 

Liabilities 

Liabilities are the items cwrd,-i by industrial 

units. 

Total liabilities consist of equity capital, l~ng/ 

medium-term loans and short-term loans. ~quity capital 

represents the proprietors' interests in the industrial 
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units. It includes owners' paid-uP-capital and reser­

ves. Equity capital is the internal liability of indu~ 

atrial unite whereas long end medium-term loans are the 

external liabilities, Government, State Financial Cor­

poration, Commercial banks, co-operative ·banks and others 

give these loans, the duration of which exceeds one year. 

On the other hand short-term loans are given by the 

commercial banks, co-operative banks, indigenous banks, 

friends and relatives and others. These loan obligations 

have to be met usually within one year. Moreover 

on certain _items only the interest is paid. 

Total output includes net sales, stock of finished 

and semi-finished products, other income and.work dona 

for others. Net Sales is arrived at deducting commission 

paid and excise. ~tock of finished and semi-finished 

products is arrived at by deducting opening stock from 

closing stock. Other income consists of interest, rent 

and dividends accruing to the industrial unite •. In 

addition, income from job~work, repairing and servic-

ing is also included. 

The term value added refers to the net income 

produced by the industrial units, and is arrived at by 

deducting the expenses of basic raw materials, power, 

other materials, miscellaneous expenses, work done for 



others and depreciation from the value of output. 

Thus value added is the sum total of values repre­

sented by rent, wages, interest and profits. 
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~ is ~aid for the lease of land, build­

ing, plant and machinery, etc. In wages are included 

wages, salaries, benefits paid to the employees and 

management remuneration. Interest includes both long 

and short-term ~nter~st paid for long and short-term 

loans. Profits are residual in nature. In profits 

are included both taxes and provisions for taxes and 

hence are termed as gross profits. Surplus refers 

to value added less rent less wages and thus covers 

interest and profits. 

Ratios 

A 'ratio' is simply one number expressed in· 

terms of another number. It is arrived at by divid­

ing one number, the base, by the other number •. A 

'percentage' is also. a kind. of ratio in which the 

base is taken as equal to·one hundred and the quotient 

is expressed as per hundred of the base. It is also 

expresssd in 'times' and 'proportions•. 



The following raties have been co•pwted tor 

our study; 

Profitability ratios, turn-over ratios, liqwi• 

dity ratios, stability aad smlvency ratiDs~ •uiput to 

capital· ratios, value added, wages aAd surplu~ each 

per worker aAd capital~labour ratios. 

These have been explained in detail at the 

appropriate places. 

Growth 

Growth is studied throug~ both percentage 

increase amd compownd rate of increase per an~um in 

total assets, fixed-assets, equity capital, output 

and employment for the four year period 1975-76 to 

1978-79. 

The formula used for ~alc~lating the_percen-

tage increase is: 

Ys - Yo . ,)f .1 00 
Yo 

The formula used for calculating the compound 

rate of increase is: 

where 

( r )t Yc = Yo 1 1- 100 

Yc = current year 
Yo = initial year 
r = rate of change 
t = time period 
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XI • S.OIVIE. LIMIT AllONS 

The prese~t study eschews completely the 

psychol6gical aspect ~f the study and concentrates 

on socio~economic aspects. ln fact, at one stage. 

·we thought of identifying the characteristics of 

the entrepreneurs frem the points of view of their 

entrepreneurial erientation, entrepreneurial achieve­

ments and entreprel'leurial commitments. But for un­

avoidable difficulties this could not be done. 

Anether limitation ~as that some units did not 

maintain proper accounts. In such cases data were 

collected from the respondents by asking several 

questions. 

However, this is a handicap suffered by re~ 

searchers on small-scale industry in general. 

XII. CHAPTE.R SCH~ME. 

The followiRg is, in brief, the chapter scheme 

of this study. The study has ten chapters: 

Chapter I highlights the importance of the study 

of entrepreneurship and makes out a case for such a 

study in the small industry sector in Orissa. The 

chapter presents the relevant findings of ether researchers 

in this field and identifies the existing gape in these 



works in order to give aR appropriate focus to the 

present study. Also, the economic environment of 

the districts constitwting the study area is briefly 

reviewed to provide the setting under which entre­

preneurs work,- Chapter II presents the design of 

the study. Starting with a definition cf an ~ntre• 

preneur, it describes the empiriCal part of the study. 

Chapter Ill potr~ys the socio"etonomic background of 

entrepreneurs with personal information gathered from 

them about thai~ place-of birth, rural/utban upbring• 

ing, age, Family origin, caste aAd community, economic 

status of family, level of education and technical 

training and practical experience, These factors 

contribute significantly to the development of entre­

preneurship. Chapter IV makes an attempt to study 

the inception level factors and entrepreneurial activi-
- -

ties aAd problems at the initial stage. Chapter V 

analyses the general features of industrial units of 

entrepreneurs and Chap~er VI their operational problems. 

Since a study on entrepreneurship by necessity 

involves an analysis of the functioning of the manufactur­

ing units that are the creation of entrepreneurs the 

following t~ree chapters present the performance of the 

units from fiRancia1 a~d socio~economic points of view. 

Chapter Vll analyses the financial position of the 



inmustrial units of entrepreneurs. It iRcludes aR 

amalysis of the assets, liabilities, outp~t and the 

value.added of the industrial units. financial and 

economic performance of the industrial units of entre• 

preneurs have peen analysed in Chapter VIII. This has 

been done in terms of certain financial and economic 

ratios. The financial ratios co~sidered are profita• 

bility ratios, turn-over ratios, liquidity ratios 

and stability and solvency ratios. Th~ economic ratios 

considered are o~tpwt to capital ratios, value added~ 

wages and s~rplus each per worker ratios and capital• 

labour ratios. In Chapter IX an ~ttempt has been 

made to evaluate industrial entrepreneurship by the 

contributions entrepreneurs make towards quantitatiye 

and qualitative growth of industrial units run by them. 

To evaluate the quaAtitative growth both percentage 

changes and compound growth rates of certain important 

variables, namely, total assets, fixed assets, equity 

capital, total output and employment have been worked out 

for the period 1975-76 to 1978•79. The qualitative 

growth changes are evaluated on the criteria of expan­

sion of the old unit and market, improvement in design 

and lay out and introduction of new technology and 

production. 



li~ali~ C~a~ter X summarises ~~e-~ai~ 

findings m·r t~e empiriaal sectlo"Rs·, · tests the 

llJyprat~Jteses Sllllil lllffer& SliJUlB axpla.flations· 'an.cl' . 

policy s~:~ggestimne • 



CHAPTER Ill 

S.OCI o .. L.CONOMI C BACK GROUND~E.N!f£PRENEURS. 

Socio-economic factors have a vital bearing 9n 

the formation of entrepreneurial ability and q~alities. 

factors, such as the place of birtt.J, rwral/urban wp ... 

bringing, age, family origin, caste and community, 

economic status of family, level of education and prac­

tical experience amd technical training shape and deter• 

~ine entrepreneur~hip by .affecting the personality 

structure from the early age of the entrepreneur. A 

child born and bro~ght up in a family tradition of busi• 

ness and entrepreneurship and own experience of risk 

taking and money making would prove to be, it is 

believed, more successful as an entrepreneur than 

another without such training and experience. Age, 

social and economic status of the family and the level 

of education also contribute significantly to the deve­

lopment of entrepreneurship. 

I. PLACE OF BIRTH 

Out of a total of 72 entrepreneurs, 33 (46 per 

cent) were born in the place wmere they had established 



their units. A sizeable group of 22 entrepreneurs 

(31 per cent) had their arigiA in other States of 

India. 14 entrepreneurs. (19 per cent) had their 

~ative place in the district {which excludes the same 

place) and only :3 entrepreneurs (4 per cent) belt"nged 

to the State (which excludes the same district) where 

they had established their units. 

Of those born in the same place Cuttack had 

higher percentage {54 ) than Balasore (41) than 

Keonjhar (29). Of those born in other States, Keonjhar 

had higher percentage (57) than lilalasore {25) than:·,_ 

Cut tack {20) • 

· At the all•district level in all but timsiery 

and Readymade Garments industry the proportion of the 

entrepreneurs born in the same place was higher than 

the proportion born in other States. 

At the industry level, the percentage of those 
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born in the same place was higher in Wood products {BO), 

than food products (71) than N~n-metallic Mi~eral products 

and Hosiery and Readymade Garments (50 each) than Metal 

Products (4:3) of Cuttack. ~uch percentage was higher 

in Non-metallic Mineral products (60) than in fomd 

products (50) than in WoCJd products {40) of Balasore. 

ln Keonjhar the percentage of those born in the same 

place was higher in Metal pi'mducts (50) than in Wood 



products (40). It is significant to note that in Non• 

metallic Mineral-Products and Hasiery and Readymade 

Garments industries of Cuttack and in Hosiery and 

Readymade Garments iJ:~dustry of Balasore all the entre• 

preneurs were morn within the district whereas in Metal 

Products of Balasore and food, Non-metallic Mineral 

Prmducts aRd Hosiery aRd Readyina.de Garments industries 

of Keonjhar all the entrepreneurs were born in ather 

States. 

(Table II I ·1 )' 

II. HOME STAT~ Of MIGRATED ENTREPRLNEURS 

Out of a total of 23 migrated entrepreneurs a 

larger number of 6 (26 per cent) were from Gujarat, 4 

{17 per cent) each from Rajasthan and other States; and 

3 (13 per cent) each from Punjab, Bihar and West Bengal• 

One lone entrepreneur from Bangladesh has been left out 

of accCDunt. 

Of the 6 entrepreneurs from Gujarat a greater 

number (3) had their units in KeORjhar than in Cuttack 

74 

(2) than in 8a1asore (1); of the 4 entrepreneurs from 

Rajasthan a greater number (3) had theit units in Balasore 

than in Cuttack(1) and of the 4 entrepreneurs ~f other 

States an equal number (2) had their units each in 

Balasore and Keonjhar. All the3entrepreneurs from 



TABLE. t"- Ill.1 

PLACE. Uf BIRTH'Of E.NTRE.PRE.NE.URS 

food P:J;oducts Wood Products Metal Products 

District Same Same ·Same Other Sub- Same Same· Same Other Sub Same Same Same Other Sub 
place Oist. State State Total place Oist State State Total place Oist State State Tota 

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 

Cut tack 5 1 1 7* 4 1 5 10 6 1 6 23 

- - -- - - - - - - CJ 
N 0\ 0\ 0 - 0 0 

0\ 0 0 CJ ["" 0'1 -..q N N 0 CJ • . ..q 0 U1 0 • • • • • 0 • • i:"1 • CJ 
..q ..q 0 • CJ 0 

\0 CJ ~ N CJ i:"1 \0 
["" .- .- 0 0 - .... ..q N ..q N .-- -- - ~ co - - - - - -- -

Balasore 2 1 1 4 2 1 1 1 5 2 2 - - - -- - -· 0 - - 0 0 
0 0 0 - CJ 0 ........ 0 

0 0 CJ 
0 0 0 0 0 

0 0 0 
0 • • • . 0 0 • • 0 0 

U1 U1 CJ • 0. 0 • 0 
0 CJ 0 N N CJ 0 U1 N N .- 0 .- .... - - - -<t - - N ~ - -- .:._., - -

Keonjhar 2 2 2 1 2 5 2 1 1 4 - - -CJ 0 - - - - CJ - CJ - -CJ 0 0 0 
0 CJ CJ CJ 0 • • 0 0 0 

CJ CJ 0 • CJ 0 • • 0 • CJ • • • 0 • CJ CJ CJ 0 CJ U1 U1 CJ .... ... ..q N CJ CJ 
U1 N N .-- - - ..;t ~ - - - - -- -

All Dists. 7 1 1 4 13 8 2 1 4 Hi 12 7 1 9 29 - - ........ ........ 
CJ - -- .0 -- - - ..;t - i:"1 CJ - CJ co 

U1 - ["" 0 1.") 1.") - ["" 
U1 0 ~-J - \0 • 1.") .-

co 0'1 0'1 ["" • 1.") 1.") ["" ..q • • \0 • CJ • • \0 \0 • 0 • 0 .... ..q • .- ClCJ1 
• 0 0 L"1 1.") • \0 ..;t N 1.") 1.") CJ 1.") • N U1 .... \0 .- - .-U1 ["" ["" 1.") .- - - -- - - - - - - -- - - (contd.) 



TABLE. f,- III.1 {contd.) 

Non-Metallic Mineral Hosiery and Readymade Total 

District 
products Garments 

Same Same Same Other Sub- Same Same Same Uther Sub- Same Same S.ame Other Sub-
place Dist. State S.tate total place Dist. State State total place Dist State S.tate total 

17 18 19 20 21 22 23 24 25 26 27 28 29 30 31 

Cut tack 2 2 4 1 1 2 22 9 2 8 141 - ........ ......... - - 0 ......... - 0 ......... - ......... 0 
0 0 0 0 0 0 \0 Ill - ... 0 
0 0 • 0 0 • \0 0\ co Ill • • • 0 • • 0 • • co 0 
0 0 0 0 0 0 I:") ... • 0\ 0 
Ill Ill ..- Ill Ill ... Ill N .q ... ..-- - - - - - - - - - -

Balasore 3 2 5 1 1 7 3 1 6 17 
......... ......... - ........ -· - 0 0 0 - - - a 

0 0 0 a 0 co Ill ......... 0\ a 
0 0 • .. • ... \0 co N • • • 0 0 0 • • co a 
0 0 a a a ... r-- • Ill 0 
\0 .q .... ... ~ .q ... Ill N .... - - - - - - - - - -

·------~ 1 1 2 2 4 2 8 14 ·K~o~njhar - - - - ......... 
0 a 0 0 ......... ......... - a 
a 0 0 a r-- 0\ .q 0 
• • • . Ill N. ... • 

0 0 0 a • • • 0 
a 0 0 a co .q l'- a .... .... ..- ... N ... Ill .... - - - - - - - -

All Dists. 5 2 3 10 1 2 2 5 33 14 3 22 72* -- ......... a -· - - - a - - 0 0 - - - - a 
a 0 0 0 a 0 0 • I:") .q r-- \0 0 
0 0 0 • 0 a • 0 co .q ... Ill • • • ... 0 • • 0 a • • • • 0 
a 0 a 0 0 a. .q ... Ill 0\ .q a 0 
Ill N I:") .... N .q - - .q ... - I:") .... - - - - - - - - - -

* una entrepreneurs was from Bangladesh. ~ 
CT.) 



Bihar had their units in Keonjhar, the district being 

adjacent to Bihar and all the 3 entrepreneurs fro~ 

Punjab had their units in Cuttack. Single entrepreneur 

from Bangladesh had his URit in Cuttack. 

(TABLE 111.2) 

As regards the reasons for migration it was 

found that owt of a total of 23 migrated entrepreneurs 

a majority of 10 (43 per cent) had come to Orissa for 

business purpose;·a (35 per cent) for factory work; 4 

(17 per cent) for service; amd only 1 (4 per cent) for 

establishing-the factory. 

Of those who came for business, Cuttack had a 

majority (5) than Balasore (4) ·than Keonjhar (1); of 

those who came for factory work Keonjhar had a majority 

{5) than Cuttack (3); and of those who came for service 

Balasore and Keonjhar had 2 each. The only entrepreneur 

who came for establishing factory on enquiry reported 

that he had come to Orissa for establ~shing a factory 

as there was ample scope for industrial development in 

the ~tate. ~nether entrepreneur was brought to Orissa 

as a worker in a Government owned factor by an l•A•S•, 

officer. Still anotner was brought by an indu~trialist 

as a mechanic for his factory. ferro-manganese plant at 
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Joda in Keanjhar district attracted all the entrepre­

neurs who migrated as fac~ory workers. 

{ TABL~ III.~ ) 

III. ~RBAN AND RUaAL BACKGROUND 

It is generally believed that children of urban 

areas do well as entrepreneurs due to their exposure to 

and inter-action with the business and manufacturing 

milieu of urban centres. In contrast, the children of 

rural areas ~re prone to suffer from technological and 

managerial deficiencies due to the fact that at a time 

when their perceptions of physical world are formed they 

lack the benefits of ur~an environment. 
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Out ef a total of 73 entrepreneurs a greater 

number of 41 (56 per cent) had rural background and the 

remaining 32 (44 per cent) had urban background. Orissa 

~eing a rural State such difference in rural-urban back­

ground is easily explained. A striking feature was that, 

the proportion of entrepreneurs with rural background to 

those with urban background, increased with the backward­

nasa of the districts. In Cuttack, the proportion was 

lower (50 per cent) than in Balasore (53 per cent) than 

in Keonjhar (79 per cent). 
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At the all~district ~evel, in all but food 

Products ind~stry, percentages of those with rural 

background were higher than those with urban back• 

ground. 

At the industry level the percentage of those 

who had rural background varied between 50 and 100 

in all but Wood Products of Cuttack and in all but 

Food Products of 6alasore and in all industries of 

Keonjhar. In Hosiery and Readymade Garments all entre­

preneurs and in wood Products a high percentage (80) 

of the entre~reneurs of Keonjhar and Balasore had 

rural background and in Non-metallic Mineral Products 

all entreprene~rs of Keonjhar and Cuttack had rural 

background. In Food Products while all the entrepre­

neurs of Keonjhar had rural background, all the entre• 

preneurs of Balasore had urban background. 

(TABLE III.4) 

IV. AGE AT LNTRY INTO INDU5TRY 

83 

Age is considered to be a factor associated with 

entrepreneurship in the sense that at a younger age an 

entrepreneur's ability to take risk and organi~e an 

enterprise may me high. The entrepreneur also possesses 

the physical capability to bear strain and stress. 



TABLE. ;- . - I 11 • 4 

URBAN AND RUHAL BACKGR~UND ~f ENTREPRENEURS 

District 
food Products Wood Products ·Metal Products 

Urban Rural Sub-total Urban Rural Sub-total Urban Rural S.ub-total 

1 2 3 4 5 ' 6 7- 8 9 10 

Cut tack 4(50.00) 4 {50.00) a {100.00) 4{80.00):1{~0.09) 5{100.00) 11 12 23 
{47.83){52.17) {100.00) 

Balasore 4(100.00) 
/--~-
' t I . • j 
-~~· .... ~ "~ (100.00) .1(20.00) 4{80.00) 5(100.00) 1 ' 1 . 2 

. . (50.00)(50.00) (100.00) 

Keonjhar 2(100.00) 2 ( 100 .oo) 1 (20 .bo) 4 {8o.oo) 5(100.00) 2 2 4 
(50.00){50.00) (100.00) 

All Oists. 8 (57.14) 6 (42.86) 14 (100.00) 6'{40.00) 9{60.00) 15~4J().OO) 14 15 29 
. . : (46.28){51.72){100.00) 

- (contd.) 



Districts 

Cut tack 

Balasore 

Keonjhar 

All Dists. 

TABLE. Q- Ill.4 (contd.) 

Non-metallic Mineral 
Products 

Urban 

11 

2 
<Eo .oo) 

2 
{20.00) 

Rural Sub-total 

12 13 

4 4 
uoo .oo)( 100 .oo) 

3 5 
{60.00) {1UOoOO) 

1 1 
. {100.00) {100.00) 

8 10 
{80.00) {100.00) 

Hosiery and Readymade Total 
Garments 

Urban Rural Sub-total Urban Rural Sub-total 

14 15 16 17 18 19 

1 1 2 21 21 42 
(50.00) (50.00) {100.00) {50.00) {50.00) {100.00) 

1 1 8 9 17 
(100.00) {100.00) {47o06) {52o94) {100o00) 

2 2 3 11 14 
{100.00) {100.00) . {21-43) {78.57) {100.00) 

1 4 .. 5 32 41 73 
(2o.oo) {8o.oo) (1oo.oo) {43.84) {56.16) ~100.00) 

00 
CJ1 



Lntrepreneurs belonging to older age group may not 

exhibit such propensity. 

Of the 70 entrepreneurs, for whom the data on 

age at entry into industry was available, a majority 

of 25 (36 per cent) had their entry at the age of 30 

years or below; the next group of 22 (31 per cent) 

entered t~e industry at the age of 31 to 40 years; 

86 

the next group of 18 (26 per cent) at the age of 41 to 

50 years; and only a very small number of 5 (7 per cent) 

entered the industry at the age of 51 and above. 

Considering columns 27 and ~8 together, it is 

found that the percentage of those who e~tered the i~ 

dustry at the age of 30 years or below to 40 years was 

higher in Cut tack (71) than in Keonjhar (64) than in 

Balasore (57). Similarly, considering columns 29 and 

30 together, ·it is found that tme percentage of those 

who entered at the age of 41 years and above was higher 

in Balasore (43) than in Keonjhar (36) than in Cuttack (29). 

At the all~district level, it is found that the per• 

centage of those who entered at the age of 30 and below to 

40 years was higher in Hosiery and Readymade Garments (80) 

than in Non-metallic Mineral Products (78) than in Metal 

Products (72) than in wood Products (62) than in·rood 

Products (50). 



Oistrictwise, at the industry level, the perce~­

tage of ·those who er.~tered. at title age of 40 or bela111 was 

higher bsth in Hosiery and Readymade Garments (100) and 

Non-metallic MiReral Pro ducts (1 DO) industries than in 

Metal Products \78) than in Woad Products (60) than in 
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food Products (38) of Cuttack. In Balasore, this .percen­

tage was higlraer in food Products (75) thaR in ~Uaod Pro• 

ducts (67) than in Metal (50) and ,Non .. metallic Mineral 

Products (50). .In Keonjhar it was higher in Non•metallic 

Mineral Products (100) than in laiOod (60). than in. food (50), 

Metal {50) an~ Hosiery and Readymade Garments (50). 

Of those who were in the age group of 40 years and 

below in Food Products, Balasore had a higher percentage 

(75) than KeoRjbar (50) than Cuttack .(38); mf those .who 

were in Wood .Products, Balasore again had a higher percen­

tage (67) than Cuttack (60) and Keonjhar (60); of .those who 

were in Metal Products, Cuttack had a higher percentage. 

(78) than Balasore (50) and Keonjhar (50)l of those who 

were in Non-metallic Mineral Products, Cuttack (100) and 

Keonjhar (100) had higher percentages tha~ Balasmra; and 

of those wha were in Hosiery and Readymade Garments 

Cuttack and.Balasore had all. 

(TABLE: III.5) 
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v. fAMILY 5TRUCTUR~ ANO ~IZE 

Out of a total of 70 entrepreneurs a greater 

number of 36 had single family and 34 had joint family. 

Of those, who had single family, a higher percentage 

(78) had family members metween 5 to 9 and of those 

who.had joint family, a higher percentage (74) had 

family members of 10 and above. Other percentages 

were negligible. 

Inter-district differences indicate that in 

case of single family with 5 to 9 members Balasore had 

higher percentage of entrepreneurs (100) than Cuttack 

(73) than Keonjhar (71)• Balasore also had higher per• 

centage of entrepreneurs (86) than Cuttack (75) than 

Keonjhar (57) in respect of joint family with members 

10 and above. 

At the all district level, percentages of entre­

preneurs living in single family with 5 to 9 members and 

those living in joint family with 10 and above were high 

in all industries. 

At the industry level, the percentage of entre• 

prenaurs living in single family with 5 to 9 members 

was· higher in Food (1QO) and Non-metallic Mineral Products 

(100) than in Metal Products (67) than in wood Products (50) 

of Cuttack. Percentage of entrepreneurs of the district 



living in joint family with 10 and above ~embers was 

higher in Wood {100) and Non-metallic Mineral Products 

(100) than in food {75) than ij;l Metal Products (73f. 

In Balasore, iri the foimer category the percentage 

of entrepreneurs was equal in all industries_ (100), ex­

cept of course Metal Products, whereas in the lattsr 

category in Wood (100), Metal (100) and Non~met~llic 

Mineral Products {100) the percentage was higher than 

in rood Products (67)~ In Keonjbar, in the first cate­

gory, Metal Products had Righer percentage (100) than 

Wood Product~ {67) than Hosiery and Readymade Garments 

(50), whereas in the second category the percentage 

was higher in rood (100) than in wood (50) and Metal 

Products (50). 

Intra-industry comparisons indicate that in food 
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and Non-metallic l"lineral Products both cuttack and Balasore 

had equal percentage (100) of entrepreneurs in the first 

category and Keonjhar none; in ~od Products both dist• 

ricts had higher percentage (100) than Keonjhar (50) in 

the second category; in Non-metallic Mineral Products 

Cuttack (100) and Balasore (100) had equal percentage 

and Keonjbar none and in Hosiery and Readymade Garments 

no district had any entrll!preneur in the second. category; 

in Wood Products and Hosiery and Readymade Garments, 

Balasore had higher percentage (100) of entrepreneurs 



in the first category and in ~etal Products higher per• 

cent age (100) of entrepreneurs in the second category 

thi!o the othe~ districts; and in Metal .Products Keon~ 

jhar had highs~ percentage (100) of entrepreneurs in the 

first category and in Food Products Keonjhar had higher 

percentage (100) of entrepreneurs in the .second category 

than the other districts. 

(TABLii: 111.6) 

VI. MONTHLY INCOML 

-
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Out of a total of 70 entrepreneurs, 9 (13 per cent) 

had family income below~ 500; 34 (49 per cent) in the 

ir.~come range of~ 501 to ~ 1000; 13 ( 19 per cent) in 

the income range of ~ 1001 to ~ 1500 and 14 (20 per cent) 

in the ir.~come range of~ 1501 to ~ 2000 and above per month. 

Of those with family income below ~ 1000 a higher 

percentage was found in Keonjhar (79) thar.l in Balasore (64) 

than in Cuttack (55) and of those with family income above 

~ 1000 higher percentage was found in Cuttack (45) than in 

Balasore (36) than in Keonjhar (21). There was thus varia• 

tion in the income status of entrepreneur's family accord• 

ing to the backwardness of the districts. 
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TABLE: III 6 (contd.) 
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Metal Products Non-metallic Mineral Products 
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18 19 20 21 22 23 24 25 26 27 28 29 30 31 32 33 

Cut tack 2 8 2 12 3 8 11 3 3 1 1 - ·- - - ....... -....... - - a - - a a a a a ['- ['- \0 a ['- 1:') a a a a a \0 \0 \0 • N ['- • • • • • • • a • • a a a a a 
\0 \0 \0 -0 ['- N a a a a a ... \0 - ... N ['- ... ... ... ... ... - - - - - - - - - - . ..., 

Balasore 2 2 3 3 1 1 - - - - - -a a a a a a a a a a a a • • .. • • • a a a a a a 
a a a a a a .... ... ... ... .... ... - - - - - -

2 2 1 1 2 - 1 1 Keonjhar - -- - a a -a a - - a a a a a a a • • a • • a a a a a a • • a a a 
a a a a .... ... a .... ... Ill Ill - - ... - - - - -

All Dists. 2 10 2 14 4 11 15 6 6 1 2 3 - - - ...... - - - a - - a a a - - -0\ N 0\ a ['- 1:') a a a 1:') ['- a 
N "' N • \0 1:') • • • 1:') \0 a • • • a • a a a • • . 
"' "' a \0 1:') a a a 1:') \0 a c.o ... ['- ... .... N ['- ... ... ... 1:') \0 a ~ - - - - - - - - - - - ... -

(contd.) 
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At the a11~district level, except for food Products 

in which equal percentage of entrepreneurs {Sd) was found 

in the lower income range of below~ 1000 and higher in­

come range of above ~ 1000 in all other industries the 

proportion of those belonging to lower income range was 

very high relative to those belonging to higher income 

range. 

At the industry level in Cuttack it was found that 

the percentage of entrepreneurs belonging to lower income 

group was higher in Hosiery and Readymade Garments (100) 

than in wood Products (60) than in Metal Products (57) 

than in Non-metallic Mineral Products (50) than in Food 

Products (38) and those belonging to higher income group 

was higher in food Products (63) than in Non-metallic 

Mineral Products (50) than in Metal Products (43) than 

in Wood Products (40); in Balasore the percentage of those 

in the lower income group was higher in Hosiery and Ready• 

made Garments (100) and Non-metallic Mineral Products (100) 

than in wood Products {67) than in rood Products (50) and 

i~ the higher income group it was higher in Metal Products 

(100) than in food Products {50) than in ~ood Products (33); 

in Keonjhar the percentage in the former group was higher 

in food {100) and Hosiery and Readymade Garments {100) 

than in Wood-Products (80) than in Metal Products (75) 

and in the latter group it was higher in Non-metallic Mineral 



Products ( 100) than in Metal Products (25) than in· 

Wood Prod~cts.(20)• 

Intra-industry comparisons reveal that in Food 

Products the percentage of those belonging to lower 

income group was higher in Keonjhar (100) than in 

Balasore (50) than in Cuttack (38) and of those belong~ 

ing to higher income group was higher in Cuttack (63) 

than in Balasore (50); in wood Products the percentage 

of those belonging t6 lower income gro~p was higher ~n 

Keorijhar (80) than in Balasore {67) than in Cut'tack ·: 

97 

(60) and the percentage of those belonging to higher'' 

income group was higher in Cuttack {40) than in Balasore 

(33) than· in' Keonjhar (20); in Metal Product·s the percen­

tage of those belonging to the lower· income ·group was 

higher in Keonjhar (75) than in Cuttack ·(57) and of those 

belonging to the hi~her income group was higher in 

B~lasore (100) than in Cuttack (43) than in Keonjhar (25)~ 

in Non-metallic Mineral Products the percentage mf those 

belonging to the lower income group was hJgher in Balasore 

(100) than in Cuttack (50) and tho~e belo~ging to the 

higher income group-was higher in Kjonjhar (100) than in 

Cuttack (50); and in Hosiery and Readymad~ Garment~ ·all 

the families of entrepreneurs were in the low.er income 

group in all districts. 

-
(TABLE. 111.7) 
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VII. PRINCIPAL OCCUPATION 

family occupation has positive influence on 

industrial entrepreneurship. PerscAS belonging to 

the family of business and industry do better as in• 

dustrial entrepreneurs than those brought up in the 

family of farmers and service holders. 

Out of a total of 73 entrepreneurs a larger 

number 28 (38 par cent) had agriculture as the princiM 

pal family occupation; 19 (26 per cant) business; 11 

(15 per cent) industry; 9 (12 per cent) service and 6 

(8 per cant) other occupations •. 

Of those belonging to the family of agriculture, 

Balasore ~ad a higher percentage (47) than Keonjhar 

(43) than Cuttack (33); of those belonging to business 

and industry, Cuttack and Keonjhar ~ad higher percen­

tage (43) than Balasore (35); and of those belonging to 

service holders Balasore had a higher percentage (18) 

than Cuttack (12) than Keonjhar (7)• 

At the all-district level, it im found that 

higher percentage of entrepreneurs had agriculture as 

the principal family occupation in Non-metallic Mineral 

Products (70) and Hosiery and Readymade Garments (80) 

than other occupations; and a higher percentage of 
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entrepreneurs had business and industry as principal 

family occupation in Food (43), wood (60) and Metal 

Products (41) than agiiculiur~ and other-occupations• 

~t the industrylevel, in Cuttack higher percen-
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tage of entrepreneurs had agriculture as the principal 

family occupation in Non-metallic Mineral Products (100) 

than ~n Hosiery and Readymade Garments (50) than in 

food Products (38) than i~ Metal Products (26) and 

higher percentage had business and industry as principal 

family occupation in Wood Products (80) than in food (50) 

and Hosiery and Readymade Garments (50) than in Metal 

Products (43); in Balasore higher percentage had agria 

culture as their family occupation in Hosiery and Ready­

made Gar~ents (100) than in laiood (60) and Non:..metallic 

Mineral Products (60) than in Food P.roducts (50) a-nd in 
. . . 

Keonjhar higher percentage had agriculture as family 

occupation in Hosiery and Readymade ~a~me~ts (100) than 

in Food Prod~cts (50) than in wood Products (40) than in 

Metal Products (25) and higher pe~centage ha~ busine~s 
'. ' and industry as family occupation in Non-metallic Mineral 

Products (100) than in wood Products ·(60) than in· Metal 

Products (50) • 

Intra-industry comparisons indicate that in Hosiery 

and Readymade Garments ~eonjhar and Balasore had hig~er 



percentages with agriculture as family ~ccupation-(100) 

than Cuttack (50) and no entrepreneur had business and-
·' 

industry backgr~undJ in Non .. metallic Mineral Pro ducts· 
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cuttack _had higher percentage of entrepr~neur~ with 

agricul.ture (100) than Balasore (60) and J<~onjhaJI had 

higher percentage wit~ business andipdust~y (100) than 

Balasore (40); in Metal Products, Balaso~e had ~Jgh~r 

percentage with agriculture (50) than Cuttack ,(26) 

than Keonjhar (25) and Keonjhar had _h~gher _percen,tage . 

with business and.industry (50) than Cuttack (4J); in 
. . 

wood Products Balasore had highe;r percentage. wit~ agr).• 

culture (60rthan Kemnjhar (40) and Cuttack had higher 

percentage with business and i~dustry (80) than Keonjhar. 

(60) than Balasore {40); and in Food ,Products Keonjhar 
- . 

had. higher percentage with agJ;'iculture (50) tha~ Cuttack 

(38) and with business and industry as principal family 

occupation Cl;lttack Balas ore had equal pe rqentage o.f 

entrepreneurs (50). 

(TABLL. IU.B) 

VIII. R ~ L I G I 0 N 

Out of a total of 73 entrepreneurs, a greater 

number 65 (89 per cent) were Hindus and the remaining 

8 (11 per cent).were Muslims. 
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Of the Hindus Cuttack had a hig~er percentage 

(90) than Balasore {88) than Keonjhar (86); and of the 

Musii~s Keonjhar had a-higher percentage (14) than 

Balasore { 12) than cuttack (10). 

At the all~ district level, the pro portion of 

those who were Hindus was higher than the proportion 

of those t.JhO were Mu.sli~s in all industries. 

(TABLE 111.9) 

VIII. CASTE ANO COM~UNITY* 

A study of Caste and Community background of 

entrepreneurs has been an important aspect of the study 

of entrepfeneurship in industry. Some of the studies 

come to the conclusion that caste and community have 

very little impact on the emergence of entrepreneurship 
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while other studies find a positive correlation between the~. 

* Almost all Indians belong to some group, community or 
• Jati, normally endogamous, to which are connected cer• 

tain stereo-types, tradition&, occupational directions, 
attitudes, and social positions. Many of these commu~ 
nities are, in fact, castes as narrowly defined; but 
others are separate religions or nationalities, or some• 
what more flexible groupings. The cultures of a group 
of castes may be so similar that they will be considered 
in the estimation of outsiders as one community. Socio• 
logists call such a group of castes or jatis • a 1 jati 
cluster•. 
Timberg, Thomas, A• The Marwaris: From Traders to Indu­
strialists, Vikas Publishing House, Pvt. Ltd., 1978, p.s. 



District 

1 

Cut tack 

Balasore 

Keonjhar 

All 
Districts 

TABLE. ~:-!~II.9 

RELIGION Of ~NTRE.PR~NE.URS 

food Products Wood Products 

Hindu 1"1us1im Others Sub- Hindu l"luslim Others Sub-
total total 

2 3 4 5 6 7 8 9 
• .7 1 - 8 5 - - 5 

(87.50) (12~50) (100.00) uoo.oo) (100.00) 

3 1 - 4 4 1 - 5 

(75.00) (25.00) uoo.oo) (8o.oo)(2o.oo) {100.00) 

2 - - 2 5 - - 5 

{100.00) (100.00) uoo.oo) {100.00) 

12 2 ..;,.. 14 14 1 - 15 

(85·11) ( 14.29 ){ (100.00) (93.33)(6.67) (100.00) 

.• 

' 

Metal Products 

Hindu l"luslim Others Sub-
total 

10 11 12 13 

20 3 - 23 
~86.96)(13.04) (100.00) 

2 - - 2 
100.00) {100.00) 

4 - - 4 

(100.00) {100.00) 

26 3 - 29 
{89.66) {10.34) (100.00) 

(contd.) 



TABLE. , .. 111.9 {contd.j 
\It#/ 

. Non-metallic Mineral Products Hosiery and Readymade Total 
District Garments 

Hindu Muslim Others Subtotal Hindu Muslim Others Sub- Hindu Muslim Others Subtotal . total 

14 15 16 17 18 I 19 20 21 22 23 24 25 

Cut tack 4 - - 4 2 - - 2 38 4 - 42 

(100.00) (100.00) (100.00) (100.00) {90.48) (9.52) (100.00) 

Balasore 5 - - 5 1 - - 1 15 2 - 17 

(100.00) uoo.oo) (100.00) (100.00) {68.24){11-76) (100.00) 

Keonjhar 1 - - 1 - 2 - 2 12 2 - 14 

(100.00)- (100.00) l100.00) (100.00) ( 8 5 • 71 ) ( 14 • 29) (100.00) 

All 10 - - 10 3 2 - 5 65 8 - 73 
Districts 

ooo.oo) {100.00) \60.00) (40.00) (100.00) {89.04){10.96) (100.00) 



Our purpose here is to throw some light on the above 

issue. 

OTHLR STATLS 

Twenty three cases of entrepreneurs from other 

States have been presented in a separate Table for the 

sake of convenience. Obviously, most of the entrepre• 

neurs coming from outside the State bf Orissa ~ere from 

the reputed business communities, belonging to differ• 

ent regions of India. Much has been written about the 

regional and communal character of entrepreneurship in 

India*• 

Gujarat, Rajasthan, Punjab and Uttar Pradesh are 
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noted for the traditional homes of entrepreneurs in India• 

Also the immigrant entrepreneurs belong to certain tradi• 

tiona! business communities like Bania, Vaishya, Khatri, 

Kayastha and Maheswari. Biswa Karma caste is the traditional 

artisan caste and persons belonging to this caste specialise 

in carpentry. Similarly the muslims also belong to trad" 

ing communities. aut n~so are the Brahmins and the 

Kshatriyas. The Brahmins belong to the priest class 

whereas the Kshatriyas belong to the Warrior class. 

(TABLE IIIo10) 

* for details see - Choudhury, Asim, Private Economic 
. Power in India, Peoples' Publishing House, New Oelhi; 

Agarwal, V.K. Initiative Enterprise and Economic Choices 
in India, M·M· Publishers, Pvt. Ltd., New oelfil; and 
Timberg, Thomas, A· The Marwaris, op. ~·• 



TABLE. Q III.10 

CASTE AND COf'iMU NIT Y uf ENTREPRENEURS ( OTHER STATES ) 

Bihar Gujarat Punjab Rajasthan Uttar Pradesh West Total 
District Bengal 

>. 
..c: 

Ill Ill 
Ill 

; .... E E Ill ~ Ill 1-1 •ri ::::. Ill >. Ill ~ Ill ::.:: ·ri ::.:: Ill c: Ill ....... c: ..c: E ~ •ri 3" •ri >. Ill ·ri Ill •ri tU ~ ~ Ill ~ Ill E ..c: ~ ....... 
3 3 E Ill tU ....... •ri Ill ~ 3 Ill (])' ..c: Ill 1-1 ..c: Ill Ill Ill c: ..c: Ill Ill ..c: tU ~ 

~ •ri Ill Ill >. 'ri :J tU Ill ..c: •ri .tU Ill 1-1 0 tU 01 ~ Ill CD ~ CD ::.:: ::.:: CD ::.:: ~- CD ::::. 1-
~ CD ::.:: 

1 2 3 4 5 6 7 8 9 10. 11 12 13 14 15 

Cut tack 2 2 1 3 1 9 

;_Bal:"as'O're 
~--..___·-~·-

1 1 2. 2 6 

Keonjhar 1 2 2 1 1 1 8 

All Oists. ' 1 2 2 3 1 2 1 3 1 2 3 1 1 23 



ORISSA 

Of the remaining 50 entrepreneurs belonging 

to the State of Orissa, a majority of 16 (32 per 

cent) belonged to the artisan group; 9 {18 per cent) 

to the Khandayat Group; 7 (14 per cent).to •others' 
. . 

group; 6 {12 per cent) to the Karana and Muslim 

groups; 4. {8 per cent) to the Braamin group; and only 

2 (4 per cent) tc the.Kshatriya group. 
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Of tbe above groups, Brahmins, Kshatriya, Artisan 

and Muslim need no explanation. But the Karana and Khan-

dayat caste groups are typical to Orissa and call for 

some observations. 

Persons belonging to the Karana Caste were work­

ing as Accountants to the Kings and Zamindars of Orissa. 

Khandayats had the specialised occupation of fighting 

battles for the kings whenever the need arose. In time 

of peace, they were engaged in farming. 

Of those belonging to the artisan group Keonjhar 

had higher percentage (50) than cuttack (36) than 

Balasore {9); of those belonging to the Khandayat group 

Cuttack had a higher percentage (24) than Balasore (9) 

and Keonjhar had none; of those belonging to the mixed 
higher 

bag of 'others 1 Balasore harfLpercentage (36) than Keonjhar 

(17) than Cuttack (6); of those belonging to the Karana 

group Cuttack had higher percentage {15) than Balasore (9) 



and Kaonjhar had none; and of those belonging to the 

Muslim Group, Balasora had higher percentage (18) 

than Cuttack (12) and· Keonjhar had none. Other 
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groups were n~t ~o significant. At the all-district 

level the percentage of artisan group was higher than 

other groups in rood (33.)' wood (45) and Metal Products 

(45); percentage of the ~handayat gro~p was higher than 

other groups iri Non-metallic Min~ral Ptoducts (57); 

and petcentage of both the Khamlayat .(33) and •others I 

(33) were higher than other groups in the Hosiery and 

Readymade Garments. 

At ttre industry level, higher percentages of 

entreprer.ieurs iR rood (50), wood (50) and Metal Products 

(41) were found in the artisan group, and in non-metallic 

mineral products higher percentage (75) was found in 

Khandayat group than in other groups. In Balasore no 

group was significant, and in Keonjhar both in I&.Ood 

and Metal Products (67 per cent each) the artisan group 

was significant. 

Intra-industry comparisons indicate .that in food 

Products (50) of cuttack, wood and Metal Products (67. 

each) of Keonjl:lar, the artisan group had higher percen­

tages or.entrapreneurs than in other districts. In 

Non-metallic IYiineral Products of Cuttack the Khandayat 

group had higher percentage (75) of.entrepreneurs. than 

in other districts •.. 



The entrepr•n•urs belongihg to the artisan 

group were in· direct line with the traditional·tamily 

occupation. That is to say,' the'ir o·ec·upation was 

caste assigns~. But n~so were-the entrepr~~eurs· 

belonging to the Khandayat, Karana-and othe~-groups~ 

It may, therefore, be observed that the' emergence of 

industrial entreprebeurship Cannot be explained only 

by social factors. ·-

(~ABLE ~ 11.11) 

LEVEL Of EDUCATION 
. . . - . 

In a small scale industrial unit an entrepre• 

neur has to act in various ~apacities~ He should know 
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something of every thing he is expected to do. He is 

not expected to be a specialist in technical, financial 

and other related matters. 
- ~ --

He is rather a 1 genera1ist 1 • 

As such it is nec~ssar~ that he sho~ld be a~le to read 
' . . - -· 

and write and should have some knowledge of accounting 
.. 

and related skills. An entrepreneur should also have 

some amount of on-the•job training. 

~e consider first both formal and technical edu-

cation as distinct from technical training and piactica1 

experience. 
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Out of a total of 73 entrepreneurs, a majority 

of 24 (33 per cent) had hig~:J school/intermediate level 

of education; 20 (27 per cent) had primary/middle school 

level of education; 13 (18 per cent) had graduate/post• 

graduate-general educatisn; 12 (16 per cent) were illi• 

terata and the remaining 4 (5 per cent only) had graduate/ 

post•graduate~technical education. 

Of those who belonged to illiterate and primary/ 

middle school categories Keonjhar had higher percentage 

{71) than Cuttack (38) than Balasore (35); of those who 

belonged to high/intermediate category cuttack had higher 

percentage (38) than Balasore (35) than Keonjhar (14); 

and of those who belonged to graduate/postgraduate, both 

general ~nd technical categories, Balasore had higher 

percentage (29) than Cuttack (24) than Keonjhar (14)• 

At the all-district level, the percentages of 

those who were illiterate or had primary/middle school 

level of education were higher ia Wood (60), Hosiery 

and Readymade Garments (60) and Metal Products (45) 

than the other categories; in Non-metallic Mineral Pro• 

ducts the percentage of those who belonged to high/ 

intermediate category was higher; and in Food Products 

both the former and latter categories had higmar per• 

centages (36) than other categories. 
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At the industrylevel, in Cuttack, the percentage 

of those who were illiterate or had primary/middle school 

level of education was higher in WOod Products {60) than 

in Metal Products' (43) than in food P~oducte (38)~-the 

percentage of those who had l:ligt:i/intermedi.ate level of 

education was higher in Hosiery and Readymade Garments 

(100) than in Non-metallic Minerai Products (50) and food 

Products (50) than in wood Products (40) than in Metal 

Products (26); and the percentage of those who had 

graduate/post-graduate, both general and.technical level 

of education_ was higher in Non-metallic Mineral Products .. 

(50) than in Metal Products {30) than in rood Products {13). 

In Balasore the percentage of those who belonged to illi• 

terate or primary/middle school categories was higher in 

Hosiery and Readymade Garments {100) than in Non-metallic 

Mineral Products (40) and Wood Products (40) than in Food 

Products {25); the percentage of those who_belonged t~ 

high/intermediate category was higher in Non-metallic 

Mineral Products {60) than_in Metal Products (20); and 

the percentage of those who belonged to the c~tegories.of 

graduate/post-graduate, both general and technigal, was 

higher in Food Products (50) and Metal Products (50) than 

in Wood Products {40). In Keonjhar the percentage of 

those who belonged to illiterate or _primary/middle school 

categories was higher in Hosiery and Readymade Garments 

(100) than in wood Products (80) than in Metal Products 

(75) than in Food Products (50). Other percentages ware 
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not very significant. 

Intra•industry comparisons indicate,that Keo~~ 

Jhar had high percentages in Food (50), Wood (80) .and 
. ' 

Metal Products {75) in the categories of illiterate-or 

primary/middle scbool -leva of education and both Keon­

jhar and Balasore {100) in Hosiery and Readymade Gar­

ments;-Balasore had high percentages in-the ~atego~ies 

of graduatefpost•graduate; both general and teshnical, 

in Food (50), wood {40) and Metal Products {50) and high 

percemtages.in the category of high/intermediate in 

P'letal {50) 91'ld Non-metallic Mir:1eral ProdtJcts (60) and · 

-Cwttack ·had high percentages in Food (50), ~ood (40) 

and Hosiery and Readymada Garmer:1ts (100) in the cat~gory 

of high/intermediate level of education. 

( T A 8 LE:. II I • 1 2) 

TECHNICAL TRAINING AND PRACTICAL EXPERIENCE 

Technical training, occasional coarses and practi-

cal experience are also the variables that determine entre­

preneurship in small-scale industries. It is generally 

noticed,that entrepreneurs with technical training and 

practical experience do better as entrepreneurs than others 

without such trai.ning or experience. These may also partly 

compensate for the lack of general and tecmnica1 education 

of entre preJTleurs. 



TABLE.'· Ill.12 
(,. 

L~VE.L Of E.DUCATiON-Of~E.NTREPREN~URS 

District food Products Wood Pl'oducts 

1 

Cut tack 

Balasore 

Keonjhar 

llli~ Primary/ High/ 
tera- Middle lnter-

Gradua ... 
te/Pos·t- ' 
·Graduate te . l!lediate 

(Gefl.) 

2 :r 4 5 

- 3 4 1 ,-,____-........---
\ (37'.50) (s].oo) ( 12.50) 

....... __ ,..--------
.. -

1 1 2 
(25-.00) (25.00) (50 .oo) 

1 ... - ... 

Graduate- Sub.­
PostGra- total 
duate 
{Tech.) 1 

7 

llli-
1;.era­
te · 

8 

Prima­
ry/ 
Middle 

9 

High/ Gra• Gradu­
lnter- duatej ate/ Sub­
l!ledi- Post- Post- total 
ate Gradu... Gra• 

ate duate 
(Gen.) (Tech.) 

10 11 12 13 

8 1 2 2 5 
(100.00) (100.00) (20.00){40.00){40.00) 

- 4 1 1 1 2 ... 5 

{100.00) (20.00) (20.00){20.00)(40.00) {100.00) 

1 2 1 3 1 

{5o .oo) (5o•oo) {10o.oo){2o.oo){6o.oo){2o.oo) 
s 

(100.00) 

All Oists. 1 4 5 3 1 14 3 6 4 2 15 
(100.00) (7.14) (28.57) (35.72) (21.43) (7·14) (100.00) (20.00){40.00)(26·67) (13~33) 

{contd.) 



Districts 

Cut tack 

Balasore 

Keonjbar 

(' 
TABL~ t. lil.12(coRtd.) 

Metal Products NoA .. metallic Mineral Products 

Illi- Prima- High/ 
tara- ry/ Inter ... 
te Middle l!lediate 

14 15 16 

4 6 6 
(17.39) (26.09) (26.09) 

1 2 1 
f 

{25.00) {50.00)(25.00) 

Gradu ... Gradu- Sub-
ate/ ate/ · total 
Post- Post- -
Gradu- Gradu-
ate ate 
(Gen.) {Tech.) 

17 18 ~ 19 

4 3 23 
(17.39)(13.04){100.00) 

.. 

t 
{50.00) 

4 

(100.00) 

High/ llli- Pri• Gra-
~era- mary/ Inter- duatej 
te middle l!lediate Post ... 

Gra-
duate 
(Gen.) 

20 21 22 23 

2 2 
(5o.oo) (5o.oo) 

~- ~ lj 
1 40.00) 1 60.00·1c---...-----. \. \. I /"• . . ) 

·-~--~/ 

.. 4 ... 1 

{100.00) {100.00) 

Gradu-
ate/ 
Post-
Gradu-
ate 

(Tech.) 

24 

Sub-
total 

25 

4 
(100.00) 

\5 

(100.00) 

1 
(100.00) 

All Oi s t s. 5 8 8 5 3 29 ... 2 5 3 10 

(100.DO} ( 1"7 .24) (27. 59 ){27. 59) ( 17. 24) ( 10.34)( 100.00) (20.00) (50.00)(30.00) 

(contd.) 



TABL~> <.III.12(contd.) 
. -.. 

Hosiery and Readymade Garments 
Districts 

High/ Illi- Pri• Gra-
tara~ mary/ ~nter- duate/ 
te Middle m~ diate Post-

Gradu-
ate 

· (Gen.) 

21!i 27 

Cut tack 

Balasore 1 

( 100.00) 

Keor.~jhar 2. 

(1130·00) 

All -Dists. 3 • 
(60.00) 

28 

2 
(100.00) 

2 

(40.00) 

29 

Gradu• 
ate/ · Sub-
Post~ total 

Gradu-
ate 

(Teeth) 

30 31 

2 
(100.00) 

1 

.(100.00) 

... 2 

{100.00) 

5 
(100.00) 

Total 

Illi~ Pri• High/ Gra- Gra• 
~era ... mary/ Inter- duate/ duate/ te Middle m~diate Post-

Grad·u- Post• 
Gradu ... ate ate (Gen.) (Tech.) 

32 33 34 35 :56 

5 11 16 7 3 

(11.90)(26.19) (3 8 ·1 0) (16·~1) (7 ·14) 

2 4 6 5 .. 
(11.77)(23.53){35.29)(29.11) 

5 5 2 1 1 

{35.72)(35·72)(14·29){7.14) {7·14) 

12 20 24 13 4 

{16.44)(27.40)(32.88) {17.80) (5.48) 

Sub-
total 

37 

42 
{100.00) 

17 

(100.00) 

14 
(100•00) 

73 

(100.00) 

~ 
l\j .-
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Out of a total of 73 entrepreneurs, a greater 

number of 36 (49 per cent) had practical experience 

whereas 14 (19 per cent) had technical training/occa• 

sional courses; and 23 (32 per cent) had no such train­

ing or experience. 

Of those who had practical experience, Keonjhar 

had a higher percentage (57) than Cwttack (52) than 

Balasore (35); of those who had technical training/ 

occasional courses Cuttack had higher percentage (21) 

than Balasore (18) than Keonjhar (14); and of those who 

had no such.trainlng/experience Balasore had a higher 

percentage (47) than Keonjhar (29) .than Cuttack (26). 

At the all•district level, in food Products the 

percentage of those who had neither technical tr~ining 

nor practical experience was as high as 79 followed by 

Non-metallic Mineral Products (50). Percentage of those 

with technical training and occasional courses was almost 

negligible in all industries. In respect of practical 

experience, the percentage ~n Hosiery and Readymade 

Garments (100) was higher than in Metal Products (59) 

than in WOod Products (53) than in Non-metalli~ Mineral 

Products (40) than in Food Products (14). 

At the industrylevel, in Cuttack, the percentage 

of those who had no technical training/experience was 

higher in food Products (75) than in Non-metallic Mineral 



Products (50); percentage of those who had technical 

training/occasimnal courses was higher in ~ood (40) 

than in Non-metallic Mineral Products (25) than in 

IVletal (22) than in Food Products (13); and the percen~ 

tags of those who had practical experience was higher 

in Hosiery and Readymade Garments (100) than in Metal 

(65) than in Wood (60) than in Non-metallic Mineral 

Products (25) than in. food Products (13). In Balasore 

the percentage of those who had no training/experience 

was higher in food (75) than in Non-metallic Mineral 

Products l60) than in Metal (50) than in Wood Products 

(20), the percentage of those who had technical train• 
.. 

ing/occasion~l courses was higher in Metal (50) than in 

Wood Products (40); and the percentage of those who had 
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practical experience was higher in Hosiery and Readymade 

Garments ( 100) than in· Non-metallic !VIineral Products (40) 

and wood Products (40) than in foDd Products (25). In 

Keonjhar, the percentage of those whci had no such train­

ing/experience, was higher in· food (100) than in Metal (25) 

th•n in Wood Products (20); the percent~ge of tbose who 

had pr~ctic~l experience ~as higher in Hosiery and·Ready­

made Garments (100) and im Non-metallic- Mineral Products 

than in Wood .(60) thari in Metal Products (50). 

Intra-industry comparisons indicate that in food 

Products all the districts had a very high percentage of 
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entrepreneurs who had neither technical training nor 

practical experience, in Hosiery and Readymade Gar• 

ments all the entrepreneurs of all the districts had 

practical experience; in WQod Products high perce~ 

tage of entrepreneurs of Cuttack {60) and Keonjhar (60) 
. . 

had practical experience than Balaeore (40) and so also 

in Metal Products. 

(T~BLE. 111.13) 

A Comparative Statement of Entrepreneurs with 
Higher Level of Education and.tbose 

• with Technical Training and 
Practical Experience 

By entreprene~rs with higher level of education 

we mean those who have passed atleast High School Certi• 

ficate Examination. It can be seen from Table 111.14 

that except in Non-metallic Mineral Products of Keonjhar 

and Hosiery and Readymade Garments of Cuttack where 

the percentage of entrepreneurs with higher level of . . . 

education was high the percentage of entrepreneurs, with 

technical training and practical experience was low and 

vice versa. This means that less number of entrepreneurs 

with higher level of education had technical ~raining 

and practical experience. 

(TABLE. 111.14) 



-TABLE.~"':' III.1J 

·TECHNICAL TRAINING/PRACTICAL-EXPERIENCE. Of ENTREPRENEURS 

food Pro ducts ·wood· Pro ducts Metal Products 
Districts 

None Techni- Practi- Sub- None Tech- -Pra .. Sub- Nor.~e Tech- Prac-
cal Tr• cal ex- total . 1_1ical cti• Sub-

aining/ perien..,. - train- cal ~otal nical tical total 
Occasi:- ce ing/ exp- Train- expe-
ona1 ocpa:- eri- .ing/ rience 

Occa .. 
co~:~rses sional ence sional · courses 

courses 

1 2 4 5 6 7 8 -51 10 11 12 13 

Cut tack 6' 1 1 8 2 3 5 3 5 15 23 
(75.00_) (12.50) (12.50) (100.00) (40 .oo) (60.00)(100)(13.04)(21·74) (65.22) (100.00) 

Balas ore 3" 1 4 1 2 2 5 1 1 2 

(75o00) (25.00) (100.00)(20.00)(40.00)(40.00)(100)(50.00)(50.00) (100.00) 

Keonjhar 2 2 1 1 3 5 1 1 2 4 

(100.00) (100.00) (20.00)(20.00)(60.00)(100)(25.00)(25~00)(50.00)(100.00) 

All Oists. 11 1 2 14 2 5 8 15 5 7 17 29 
(78.57) (7.14) (14.29) (100o00)(13o33)(33o33)(53o34)(100)(17o24)(24o14)(58o62)(100o00) 

(contd.) 



Districts 

None 

14 

Cut tack 2 

(so .oo) 

Balasore 3 

(60.00) 

Keonjhar 

Non~~etallic Mineral 
Products 

Tech- Prao- Sub-
nical tical total 
train- ex-
ing/ peri-
Dec a- ence 
sional 
cour-
ses 

15 16 17 

1 1 4 

(25.00) (25.00)(100.00) 

2 5 

(40.00) (100.00) 

1 1 
( 100 .oo)( 100 .oo) 

All Dists. 5 1 4 10 
(5o.oo) (1o.oo)(4o.oo) (1oo.oo) 

TABL~ .~ llle13(contd) 

Products Hosiery &: Ready- f~·, Total --made Garments 

None Tech- Prac- S.ub- None Tech- Prac .. Sub-
nical ~ical total nical tical total 

train ... ex- train .. expe-. 
ing/ -. peri~ ing/ - rience 
Occa- ences Occa-
sicinat sional 
cour- courses 
ses 

l8 19 20 21 22 23 24 25 

2 2 11 9 6 42 

(100.00)(100.00)(26.19)(21·43)(52.38)(100.00) 

... 1 1 8 3 6 17 
(100.00)(100.00)(47·06)(17·65)(35.29)(100.00) 

2 2 4 2 8 14 
(100.00) (10~.00)(28.57)(14.29)(57.14) (100.00) 

- 5 s 23 14 36-. 73 

(100.00)(100.00)(31.51)(19.18) (49.31) (100.00) 

(cent d.) 



r· • 
TABLE:.·.' III.14 . 

A COMPARATIVE STATEMENT Of ENTR~PRENEURS WITH HIGHER LE:VEL Of EDUCATION 
-ANO·THOSE·WITH-TECHNICAL-T~AINING-AND·PRACTICAL·EXPERI~NCE 

.. .. ' .. ~ - -

District 
food Products Wood Products Metal Pro ducts No n:--me t alli c Hosiery and 

Mineral Pro~ Readymade 
ducts Garments 

.a b a b a I b a b a b 

1 2 3 4 5 6 7 8 9 10 11 

Cut tack 62.50 25.00 40.00 100.00 56.52 86.96 100.00 50.00 100.00 100.00 

Balasore 75.00 25.00 60.00 80.00 100.00 50.00 60.00 40.00 Nil 100.00 

Keonjhar 50.00 Nil 20.00 80.00 25.00 75.00 100.00 100.00 Nil 100.00 

a = Percentage of entrepreneurs with higher level of education. 
b = Percentage of entrepreneurs with tec~nica1 trai~ing amd practical experience. 
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I'!IAl N fl NO! NGS 

(1) Cuttack had a higher percentage oF entrepreneurs 
who were the sons of the soil followed by Balasore 
and KeoQjhar. On the other hand, Keonjhar had a 
higher percentage of entrepreneurs born in other 

States of India, viZ• Gujarat, Rajasthan and Pun~ 

jab, etc. £han Balasore than Cuttack. 

(2) The proportion of entrepreneurs with rural back­
~round to those with urban ba~kground increased 

with the backwardness of the districts. In all 
the districts and industries the percentage of 

entrepreneurs with rural background varied between 
50 and 100 per cent except in Wood Products oF 

cuttack- aJad Food Products of Balasore. 

(3) The percenta~e of those who enter~d-the industry 
at the age of 40 years or below was higher in 

Cuttack t~an in Keonjhar than in Balasore. The 
percentage of those who entered at the age of 41 

years and above was higher in Balasore than in 
Keonjhar than in Cuttack. 

(4) Both in single family with 5 to 9 memlaers and 
joint Family with 10 and above members Balasore 
had higher percentage of entrepreneurs than 
Cuttack than Keonjhar. 

(5) Higher percentage of entrepreneurs in the lower 

income group was found in Keonjhar than in Balasore 
than in Cuttack and those belonging to the higher 
income group a high~r pircentage of ~ntrepreneurs 

was found in Cuttack than in Balasore than in Keon• 
Jhar. This implies that there was variation iJa the 
income status of entrepreneurs• family according 
to the backwardness of the districts. 



(6) Balasore had high percentage of entrepreneurs 

whose principal family occupation was both 
agriculture and service whereas c~ttack and 

Kecnjhar had high percentage of entrepreneurs 

whose principal family occupation was business 

and industry. 

(7) IVJost of the entrepreneurs coming from other 

States of India were from reputed ~uiiness 

cmmmDhities. Of the inside the State entrepre­
neurs Keonjhar had a higher percentage in the 

artisan grGup than cuttack than Balasore; 

Cuttack had higher percentage in the Khandayat 

and the Karan groups; and Kaonjhar had~none; and 
Balasqre had higher percentage in the muslim 
group and Keonjhar ~had nona. 

(B) As regards the level of education, of those who 

belonged to illiterate and primary/middle ~sch~ol 

categori~s Keonjbar had higher percentage than 
Cuttack than Balasore; of those who belonged to 

high/intermediate category Cuttack had higher 

percentage than 8alasore than Keonjhar; and Gf 

those who belonged to graduate/post graduate ~ 

both general and technical categories, Balasore 

had higher percentage than Cuttack than Keonjhar. 

(9) Uf those who had practical experience, Keonjhar 
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had higher percentage than Cuttack than 8alasore; 

of those who had technical training/occasional 

courses Cuttack had higher percentage than Balasore 

than Keonjhar; and of those who had none Balasore 

had higher percentage than Keonjhar than Cuttack. 



CHAPTER IV 

INC~PTION LEVIi:.L FA~TOR~, ENTREPRENEURIAL ACTIVITILS ANO 
PROBLE:IVIS 

The inception perimd is a crucial phase in the 

development of industrial entrepreneurship. Problems 

and decisions of this period demand a good deal of 

thinking and actions on the part of the entrepreneurs. 

The problems of entrepreneurs at this formative 

period are m~nifold, e.g. correct perception of market 

opportunities, balancing of encouraging and discouraging 

factors, risk taking and decisions regarding feasibility 

and viability of the units, etc. Besides, problems of 

finance, raw materials, labour, plant and machinery, 

production technology and marketing are also encountered 

by the entrepreneurs. This ch•pter highlights the above 

probl~ms. 

Obviously, some of the above problems are subjec­

tive and psychological while others are ~bjective in 

natura. 

I. PE:.RCii:.PT ION Of IYIARKii:.T OPPORTUNIT Ili:.S 

A number of factors had influenced the entrepre-

neurs of our study in their perception of market opportunities. 



These factors are classified into market study/i~forma­

tion, advice, similar business or family business and 

own skill and experience in the line. 

In cur sample, a few entrepreneurs were found to 

have uAdertaken a detailed market study prior to arriv• 

ing at any decision. Dnly market information had helped 

somem perceive the opportunities. The information fi1~ 

tared to the entrepreneurs through the retailers of pro­

. ducts, newspaper reports or simply by the observation of 

on-going ind~strial units in the locality. Advice of 

friends and relatives, father and other members of the 

family had helped some to perceive the opportunities. 
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' In other cases, either the entrepreneurs had changed over 

to the present manufacturing business from similar busi• 

ness or family business had been converted into small 

scale industrial units through registration with the 

Director of Industries. Own skill and experience in the 

line also had helped some to perceive the opportunities. 

There were, however, some exceptional cases in our sample. 

These were units organised on co-operative basis, govern• 

ment owned units and units inherited by respondents. 

Such cases could not be classified under the above cate-

gories, as it was difficult to know during the-field in­

vestigation how the market opportunities were perceived 
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for such units. We have classified them ur~der the cate ... 

gory.of 'not known•. 

Out of a total of 73 entrepren.eurs a majDrity of 

21 (29 per cent) perceived the opportunities based on own 

skill and experience; 16 (22 per cent) based on market 

study/infDrmation; 16 (22 per cent) based on similar busi• 

ness/family business; 13 (18 per cent) baaed on advice; 

and in 7 (10 per cent) cases it was 'not known'·• 

Of those who perceived the opportunities based on 

own skill ~nd ex~eriencie Cuttack had higher percentage 

(31) than Bala-smre (29) than Keonjhar (21); of these who 

perceived the opportunities based on market study/inf.or­

mation Cuttack again had higher percentage (26) than 

Balasore (24) th~n Keonjhar (7); ef thea~ who perceived 

the opportuni~iea based on similar business/famiiy b~siness 

Keonjh~r and higher percentage (36) than Cuttack. (24) 

than Balasore (6); and ~f those who perceived the opportu­

nities based on advice Keonjhar again had higher percen­

tage (21) ~han Cuttack (19) than Balasore (12). 

AJ(\ the all-district level, in food Industry higher 

percentage belonged to the category of market study/infor• 

mation (36); in wood industry to own skill and experience 

(33); in Metal industry to similar business/family business 

(31); in Non-metallic Mineral Products ind~stry both to 



advice (30) and awn skill and experience {30) and in 

Hosiery.and Readymade Garments to own skill and ex• 

perience {60) than the other categories. 

At the industry level, in cuttack, -Qf those who 

based their perception on market study/information higher 

percentage belonged to Food {38) than Metal (30) than 

Non-metallic ('llineral products (25); of those who based 
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on advice higher percentage belonged to Hosi~ry and Ready­

made Garments {50) than Non-metallic Mineral (25) and 

Food {25) than Wood (20) than Metal products (13); of 

those who based on simiiar business/family.businsss 

higher percentage belonged to Wood (40) than Metal (26) 

than Non-metallic Mineral {25) than Food Products (13); 

and of those who based on awn-skill and experience higher 

percentage belonged to Hosiery and Readymade Garments 

(50) than Wosd (40) than Metal (30) than food {25) and 

Non~metallic Miner~! Products (25)~ In Balasore, of 

those who based on market study/information higher per• 

centage belonged to food (50) and Metal Products {50) 

than Wood Products (20); of those who based on own skill 

and experience higher percentage belonged to Hosiery and 

Readymade Garments (100) than Non-metallic Mineral (40) 

than Food (25) than Wood Products (29). In Keonjhar, of 

those who based their perception on advice higher percentages 



belonged to rood {50) and Hosiery and Readymade Garments 

(50) than Metal ProdGcts (~5); of those who based on 

similar business/family business higher percentage baM 
-

longed to Non-metallic Mineral Products (100) than 

Metal {50) and Food (50) than WOod Products (20); and 

of those whG based on o~n skill and experience higher 

percentage belonged to Hosiery and Readymade Garments 

(50) than wood Products (40). 

Intra-industry comparisons do not show any signi• 

ficant results. 

( TABLL IV.1 ) 

II. ~NCOURAGING FACTORS 

Once the opportunities for establishing the indu• 

atrial units were perceived by the entrepreneurs it was 

pertinent to enquire what factors encouraged them in the 

process of starting the industrial units and what factors 

discouraged. During the field i~vestigation an attempt 

was made to identify such factors. 

Ten encouraging factors were suggested.to the res-

pendants and each respondent was asked to ind~cate three 
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of these factors that were most encouraging to him and marking 

them in order of importance in which he felt these factors 

to be encouraging. Weighted scores were then calculated 

for each of the factors by giving a waightage of three 
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points to the most encouraging factor and two and one to 

the next most encouraging factors in that order. The 

weighted scores for each of the factors were added up 

for all the respondents and the encouraging factors were 

ranked on the basis of the total weighted scores for each 

factor. This has been done industry -wise for each dist~ 

rict. To find out the all-industry ranking of encouraging 

factors districtwise total weighted scores of all the 

five industries relating to each factor were added and 

rank(~ were assigned on the basis of the total for each 

factor. Similarly to find out the all~ind~stry and all­

district ranking on total weighted scores of all the five 

industries relating to each factor for all the three 

districts were added and ranks were assigned on the basis 

of the total for each factor. To find out all district 

ranking industry-wise total weighted scores relating to 

each factor for all the three districts in each industry 

were added and ranks were determined on the basis of the 

total for each factor. 
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At the all-district and industry level, out of a 

total of 10 factors, family ranked first (weighted scor~ -

165); friends ranked second (weighted score - 83); and 

relative ranked third (weighted score - 77) as the encourag• 

ing factors. 



Inter-district differences indicate that family 

ranked ~irst and friends third as the encouraging factors 

in Cuttack, Balasore and Keonjhar with weighted scores of 

99 and 48, 37 and 22 and 29 and 13 respectively. Rela­

tives ranked second in Cuttack and Keonjhar with weighted 

scores of 53 and 16 respectively whereas location ranked 

second in Balasore with weighted score of 24· At the all 

district level, in Food Products family (36), relaiives 

(23) and location (15); in WOod Products family (30), 

friends (13) and'relatives (12); in Metal Products Family 

(60), frien~s-(25) and relativ~s (24); fn Non-met~llic 

Mineral ~roducts friends (17), family (15) and-1o6ation 

(11); and in Hosiery and Readymade Garments family (18), 

friends (15) and relatives (B) ranked first, second and 

third respectiwely. 
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District-wise, at the industry level, family ranked 

first in ~ood, Metal, Non-metallic Mineral and Hosiery and 

Readymade Garments; friends ranked second in Wood, Metal 

and Hosiery and Readymade Garments and relatives ranked 

third in Metal Products and Hosiery and Readymade Garments 

of Cuttack. In Balasore family ranked first in Food, 

Wood and Hosiery.and Readymade Garments; and friends ranked 

second in Food Products and Hosiery and Readymade GarmeRts 

industries. In Keonjhar family ranked first in Food, Wood, 



and Hosiery and Readymade Garments; and friends ranked 

second in food Products and Hosiery and Readymade Gar•_ 

~ants i~du~~ries. In Keonjhar f~mily ranked fiist in 

food, wood; Metal and Hosiery and Readymade Garments; 

relatives ra~ked ~econd in Wood and-Metal Prod~cts and 

friends ranked second in food Products and Hosiery and 

Readymade Garments. 

Intra-industry comparisons reveal that family 

ranked first in WPod Products and Hosiery and Ready• 
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made Garments of all the districts, in food Products of 

Balasore and K.eonjhar, and in Metal Products of Cuttack 

and Keonjhar. friends ranked second in Hosiery and Ready­

made Garments of all the districts and in food Products 

of Balasore and Keonjhar. Relatives ranked third in 

Hosiery and Raadymade Garments of Cuttack and Keonjhar 

and in Metal Products of cottack and Balasore. 

(TABLE: I v.2) 

III. OISCOURAQING-FACTDRS 

Lntrepreneurs 1 ranking of discouraging factors 

was also calculated in the manner as explained above. 

At the all district and industry level, ou~ of a. 

total of the same 10 factors, respondents, ranked re~our• 

ces first {weighted score - 142), labou+ second (weighted 



TABLE ,, IV.2 

ENTREPRENEURES' RANKING Of ENCOURAGING fACTORS 

food Products 
- .. -

Wood Products 
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u. a: u. H,.....jHC: a: ...J 0 ...J ·~ u. a: u. H HC: a: ...J u ...J c:r; 
-~ u ~ 

1 2 3 4 5 6 7 8 9 10 11 12 13 14 15 16 17 18 19 20 21 

Cut tack 

Weighted score 21 23 6 3 0 3 12 0 0 4 11 3 8 2 0 3 0 0 2 7 

Rank 2 1 4 6 6 3 5 1 4 2 5 4 5 3 

Balasore 

Weighted score 11 0 4 0 0 3 3 2 0 4 11 2 3 0 0 0 8 3 0 0 

Rank 1 2 3 3 4 2 1 4 3 2 3 

Keonjhar 

Weighted score 4 0 3 ·4 3 0" 0 0 0 4 8 7 2 2 3-, 3 3 0 6 0 

Rank 1 2 1 2 ... - 1 1 2 5 5 4 4 4 3 
All Districts 

Weighted score '36 23 13 7 3 6 15 2 0 12 30 12 13 4 3 6 11 3 8 7 
Rank 1 2 4 6 ,8 7 3 9 5 1 3 2 8 9 7 4 9 5 6 

...... ... 
(contd.) 0 



TABLii.: Iil.2 (contd.) 

Metal Products Non-metallic Mineral Products 
District II) 1: 

Ul 

c c c 0 I .-to II) 0 II) I .-to II) ·rt f.l C9, lV lV·.-1 m •.-1 m lV lV·rt m c ...., m (!)I -.-1 ·rt...., 0 c ...., f.l ;:t· C9 -.-1 •.-1...., 0 0 •.-1 .s:: ':::> II) f.l(j) f.l ::J f.l 0 ·.-I m >- ·.-I "C f.l(j) f.I::J f.l ·.-1 ...., f.l ...., >- ·.-I "C ....,...., ....,...., ::J ·.-I ...., f.l ..c:. . ..... +'· c ....,...., ....,...., ::J ...., m ::J 0 ..... ...., c (1)11) (j)o,..j 0 ...., m ::J ...., 
·.-I lV Q) II) II) C9·.-l 0 lV a. 0 -.-1 lV m :::J-.-1 ::J+J II) lV a. 0 0 E ..... ·.-I ::J-.-1 ::J+J II) 0 E .0 >- E ..... ·.-1 "C.-t "CO) m 0 E .0 lV Q) f.l '0.-t 'Oil) .m 0 0 «< c lV m f.l c c c: a: 0 0 lV >-..... a: ..... a cc: a: ..J u ..J ~ ..... a: ..... ..... ..... •.-! ...I u ..J c: I ..... ..... ·rt 

~ 

22 23 24 25 26 27 28 29 30 31 32 33 34 35 36 37 36 39 40 41 

Cut tack 

Weighted score 53 16 23 7 16 15 6 8 2 Hi 7 6 5 0 3 0 2 0 0 4 

Rank 1 3 2 6 3 4 7 5 8 3 1 2 3 .. 5 6 4 

Balasore 

Weighted score 3 2 0 0 0 0 {j) 0 0 D B 4 12 D 0 3 9 0 0 0 

Rank 2 3 1 3 4 1 5 2 

Keonjhar 

Weighted score 10 6 2 0 4 3 0 0 2 0 0 0 0 0 0 0 0 0 0 0 

Rank 1 2 5 3 4 5 

All Districts 

Weighted score 66 24 25 7 20 18 10 8 4 16 15 10 17 0 3 3 11 0 0 4 

Rank 1 3 2 9 4 5 7 8 10 6 2 4 1 6 6 3 5 

(contd.) ~ 
t-



TABLE:~A 1V.2{Contd.) 

Hosiery and Ready made Garments Total 
{I) c: 
c: 0 {I) 

{I) I r-iO {I) ..... {I) c: {I) c: 
District Q1 Ill 111·.-t m c: ~ J-1 .m I r-iO m c: 0 

.::0 {I) ..... ..... ~ u 0 ..... Ol ? {I) Ill 111·.-t u 0 ..... J-1 
~ ..... "C 1-1 {I) 1-1 :J 1-1 ..... ~ J-1 .c: ~ ..... "C ..... ..... ~ 1-1 ..... ~ m 

r-i .j.l c: ~~~~ :J ~ Q) :J ~ r-i .j.l c: 1-!CI) 1-!::J :J ~ ..... 1-1 .c: ..... al m Cl) Cl) Cll·..t 0 Ill Cl. 0 0 ..... al m ~~ .j.l~ 0 al ~ :J ~ 

E r-i ..... :l·..t :J~ Cl) u E .0 E r-i ..... CI)CI) Cll•..t Cl) u m 0 0 
Ill Q) J-1 "C r-i "C Cl) m 0 0 al ~ al m 1-1 :J•..t :J~ Q) 0 Cl. .0 ..._ a:: ..._ c: c:c: a:: -1 u -1 a ..._ 'a:: ..._ "Cr-i "CCI) a:: -1, e al ~ 

1-t 1-t ..... cC c: c:c: 0 ..J c: 
I 1-t 1-t ..... u ~ 

42 43 44 45 46 47 48 49 50 51 52 53 54 55 56 57 58 59 60 61 

Cut tack 

Weighted score 7 5 6 0 0 0 0 0 0 0 99 53 48 12 19 21 21J 8 4 31 
Rank 1 (3_, z -

1 2 '3 8 7 ~- 5 6 9 10 4 

Balasore 

Weighted score 4 0 3 0 0 2 0 0 0 0 37 8 22 0 0 8 24 5 0 4 

Rank 1 2 3 1 4 3 4 2 5 6 

Keonjhar 

Weighted score 7 3 6 0 0 0 2 0 0 0 29 16 13 6 10 6 5 0 8 4 

Rank 1 3 2 1 2 3 6 4 6 7 5 8 

All Districts 

Weighted score 18 8 15 0 0 2 2 0 0 0 165 n- 83 18 29 35 49 13 12 39 

Rank 1 3 2 4 4 1 3 2 8 7 6 4 9 10 5 

..... 
~ 
N 
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sco~e • 81), and competition third (weighted score - 70) 

as the most discouraging factors in the process of start­

ing the industrial units. 

Inter-district differences indicate that resources 

ranked first in Cuttack, Balasore and Keonjhar with weight• 

ed scores of 86, 30 and 26 respectively• In Cuttack and 

Balasrira whereas labour ranked second with weighted scor~s 

of 54 and 22 respectively in Keonjhar competition ranked 

second with weighted score of 19. In Cuttack 'any other 1 

with weighted score of 51; and in Balasore competition with 

weighted score of 17; and in Keonjhar location with weighted 

score of 16 were ranked as the third most discouraging 

factors. 

At the all-district level io food Products, resour­

ces (32), 1 any othar 1 (23) and labour (17); in wood iPro~ 

ducts, resources (21), competition (17) and family (11); 

in Metal Products resources (52) labour (34) and industria­

lists (31); in Non-metallic Mineral Products, labour (18), 

resources (17) and ?ompetition (9); and in Hosiery and 

Readymade Garments, resources (10), location (a), industrial 

institutions (7) ranked first, second and third respectively. 

Oistrictwise, at the industry level, resources 

ranked first in food, Metal, Non-me~allic Mineral Products 



a~d Hosiery and Readymade Garments; 'any other 1 ranked 

second in food and Non-metallic Mineral Products; and 

iridustrial ·institutions ranked tbird in Wood Products 

and Hosiery and Raadymade Garments in Cuttack; resour~ 

ces ranked first in food, Wood and Metal Products; 

competition ranked third in food, Metal and Non-metallic 

Mineral Products and labour ranked second in Metal and 

Hosiery and Readymade Garments industries of Balasore; 

resources ranked first in food, wood amd Metal Products; 

location ranked third in Wood and Metal Products; compe~ 

titian rankec second in wood, Metal and Hosiery and 

Readymade Garments industries of Keonjnar. 
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lntra•industry comparisons indicate that in food 

Products resources ranked first in all the districts; 

competition ranked third in Balasore anm Keonjhar, 'any 

other• ranked second in cuttack and Keonjhar; in wood 

Products resources ranked first in Balasore and Keonjhar; 

competition ranked second in ~ll the districts; in Metal 

Products resources ranked first in all the districts; 

labour ranked second in Cuttack and Balasore; and in Non­

memallic Mineral Products labour ranked first in Cuttack 

and Balasore. 

(TABL~ IV.3) 



District 

1 

Cut tack 

Weighted score 

Rank 

Balasore 

Weighted score 

Rank 

Keonjhar 

Weighted score 

Rank 

All Districts 

Weighted score 

Rank 

2 

0 

0 

0 

0 

TABLE: n .. IV.3 
E:NTREPRE:NE:URES 1 RANKING-OF.OlSCUURAGING FACTORS 
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Q) 
::> 

'M 
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Q) 
a:: 
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Q) ::J Ill 
•ri -o ·ri 
r-t C:r-1 
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2 
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7 

0 

0 

0 

0 

5 
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4 20 0 7 15 17 

0 
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4 5 
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1 4 3 
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4 13 17 23 

'J 4 3 2 
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0 0 

4 0 

3 

7 2 
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11 2 
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4 
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3 2 
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1 

0 11 

1 

3 21 
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3 

3 

0 

6 

3 

9 

4 

5 

2 

5 
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2 

4 

3 

4 

17 7 

2 . 5 

(contd.) 
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District 0) 
Q) 
:> 

>. ·ri ..... ~ 

n 
'--

Cut tack 

..... 0) 
E ,..... 
Ill Q) 

1.&. a: 

Weighted score 4 

Rank 9 

Balasore 

Weighted score 0 

Rank 

Keonjhar 

Weighted score 0 

Rank 

All Districts 

Weighted score 4 

Rank 9 

0) 
-c 
c: 
Ql 

·ri 
1-1 

1.&. 

I 

"' ·ri 
1-1 
~ 
0)0) 

:::1~ 
"CO) 
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6 2 25 

8 10 3 

0 0 0 

0 0 6 

2 

6 2 31 

8 10 3 

TABLL. ~ IV.3 (contd.) 
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9 18 

3 1 
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(contd.) 



TABLE: 1. I Ve3 (contd) .... 
--

Hosiery and Ready made Garments Total 
(J) c: (J) 
c: a c: c: 

0) I .-fa 0) ·.-1 ~ (J) I .-fa 0) 0 

District Ill lU IU-.-1 Ill c: +J Q) Ill lU IU•.-1 Ill c: ·.-I ~ :> (J) ·.-I •.-1 +J (J a ·.-I .c: :> (J) ·.-I ·.-1 +J (J a +J Q) 
>- ·.-I "0 ~0) ~ :J ~ ·.-I +J ~ ... >- ·.-1 "0 ~(I) ~ :J ~ ·.-I ·.-I ~ .c: .... +J c: +J+J ...... :::1 +J Q) :J a .... +J c: +J+J +J...., :J +J ...., :J ...., 

-.-1 lU Ill 0)(1) (J)o.-j a al 0. a ·.-I al Ill (I)U) (J) ·.-1 a al Q) a a E .... •.-1 :J•.-1 :J+J (J) (J E .0 . >- E ..... -.-1 :J·.-1 :J+J (I) (J 0. .0 
lU Q) ~ "0.-f "0 (I) Q) a a al ~ al Ill 1-1 "0..-i "0 (J) Q) a e al >-..... a:: ..... c: c: c: a:: ..J u ..J ..... a:: ..... c: c: c: a:: ..J a ..J c: ..... ..... ·.-1 ..... ..... •.-1 u ~ 

42 43 44 45 46 47 48 49 50 51 52 53 54 55 i'56 57 58 59 60 i' 61 

Cut tack 

Weighted score 0 0 0 4 3 7 2 0 IJ 2 8 6 5 38 22 86 16 34 54 51 

Rank 2 3 1 4 4 8 9 10 4 6 1 7 5 2 3 

Balasore 

Weighted score 0 0 0 4 0 0 2 0 3 0 7 4 3 10 10 30 4 17 22 2 

Rank 1 - 3 2 5 6 7 4 4 1 6 3 2 8 

Keonjhar 

Weighted score 4 0 0 0 4 3 4 3 0 0 11 2 0 6 10 26 16 19 5 4 

Rank 1 1 2 1 2 4 9 6 5 1 3 2 7 8 

All Districts 

Weighted score 4 0 0 8 7 10 8 3 3 2 26 12 8 54 42 142 36 70 81 57 

Rank 4 2 3 1 2 5 5 6 8 9 10 5 6 1 .7 3 2 4 



IV. FACTORS IN RISK-TAKING 

Since mamufacturing business is risky, entre­

preneurs were asked to state whic~ of such factors 

attracted t.hem for taking risks as profit made by 

others in similar concerns; shortage of such goods 

and higher demand in the marke~ facility in obtaining 

financial, technical and such other help; professional 

skill and experience in the line; own capital strength,' 

absence of competitive market and 1 any other' source 

of attraction. 

Out of a total of 73 entrepreneurs, a majority 

of 2:3 (:32 per cent) were attracted my shortage of goods; 

18 (25 per cent) by profit made by others in similar 

concerns; 17 (23 per cent) by own professional skill 
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and experience; 8 (11 per cent) by other factors; 4 (5 

per cent) by absence ,of competiti-ve market<· 2 (3 per cent) 

by capital strength; and only 1 (1 per cent) by facili• 

ties in obtaining financial and technical help. 

Inter-district comparisons reveal that of those 

who were attracted by shortage of goods Balasore had a 

higher percentage (47) than Keonjhar (29) tha~ Cuttack 

(26); of those who were attracted by profit made by others 

in similar concerns Cuttack had a higher percentage (33) 



.than Balasore (18) than Keonjhar (7); and of those who 

were attracted by own professienal skill and experience 

Keonjhar had a higher percentage (43) than ~uttack (24) 

than Balasore (6). Other factors:were not so impgrtant. 

At the all•district level shortag~ of goods in 

Food, Metal and Non-metallic Mineral Products; Prcifit 

in ~ad Products; and professional skill and experience 

in Hosiery and Readymade Garments attracted the high• 

est percentages of entrepreneurs for risk-taking in 

manufacturing business. Profit in Food and Non-metallic 

f'lineral Products and Professional skill and experience 

in Wood and Metal Products attracted the second highest 

percentages of entrepreneurs. 

At the industry level, in Cuttack, ·percentage 

of those ~o~ho were attracts d. by professional skill and 

sxperience was higher in Hosiery and Readymade Garments 

(100) than in Wood Products (40) than in Metal Products 

(22) than in Food Products (13)i percentage of those 

149 

who were attracted by profit was higher in Wood Products 

(60) than in Non-metallic Mineral Products (50) than in 

Food Products (38) than in Metal Products {26); and the 

percentage of those who were attracted by sho~tage of goods 

was higher in Food (38) than in Metal (30) than in Non­

metallic Mineral Products (25). In Balasore, percentage 



of those who were attracted by sho:r;~age .Df goods was 

higher in Non-metallic MiReral Products (60) than in . 

Metal (50) and food Products (50) _than in Wood Products 

(40); and:in Kecinjhar, the perce~tage of those who 

were attracted by_ shortage of goods was higher in 

Non-metallic l'lineral Products (1~0) than in Food (50) 

and Hosiery and Readymade Garments (50) than in Metal 

Products (25). 

Intra-industry differences indicate that in 

food Products percentage of those attracted by short­

age of goods was higher in Keonjhar (50) and Balasore 

{50) than in Cuttack (38); in Wood Products percentage 

of those attracted by profit made by others in similar 

concern was higher in Cuttack (60) than in Balasore 

(20) and Keonjhar (20); in ~eta! Prmduct~ percentage 

of those attracted by shortage of goods was higher in 
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Balasore (50) than in Cuttack (30) than in Keonjhar (25); 

in Non-metallic Mineral Products percentage of those 

attracted by shortage of goods was higher in Keonjhar (100) 

than in Balasl!lre (60) than in Cuttack (25); and in Hosiery 

and Readymade Garments percentage of those attracted by 

professional skill and experience was higher in Cuttack 
.. 

{100) and Balasore (~DO) than in Keonjhar (50). 
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V. FACTOR~ CRLATING CONFIO~NCL IN THL fLA5IBILITY ANO 
VIABILitY .Of HIE. UNITS. 

Prior to the establishment of th~ unit it is 

necessary that entrepreneur should have enough of con-
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fidence in the _possibility of organisirog ~n iodustrial 

unit to exploit the market opportunity perceived by him. 

He should find some basis for pinning his faith on the 

feasibility and continued existence of the unit. 

To highlight on the above aspect _of entrepreneur-

ship informations were sought from entrepreneurs as to 

what created confidence in the feasibility and viability 

of the units and the relevant data collected have beeri 

classified as under: 

Essential commodity, Own experience in the line 

anticipated demand, on experimental basis and 1 any other•. 

Out of a total of 73 entrepreneurs, a larger 

number of 32 (44 per cent) were confident of the feasi­

bility and viability of the units based on their own 

experience in the line; 16 {22 per cent) based on anti­

cipated demand; ·10 {14 per cent) based can essential~ty 

of commodity to be manufacturw;·9 {12 per cent) based 

another factors; and 6 (8 per cent) based on experimental· 

basis. 



Of those who belonged to own experience in the 

line group, Keonjhar ~ad higher percentage (64) than 

Cuttack (40) than Balasore (35); of those who belonged 

to anticipated demand group cuttack had higher percen­

tage (26) than Keonjhar (21) than Balasore (1Z); .and 

of those who belonged to essential commodity group, 

Balasore had higher percentage (18) than Keonjhar (14)~ 

than Cuttack (12)• Other factors were not that impor-
' . 

tant. At the-ali-district level, highest percentages 
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of entrepreneurs in Wood, Metal and Non-metallic Mineral 

Products werr confident due to their own experience in 

the line of manufacture; in food Products .due· to essen--

tiality of the commodities; and in Hosiery and·Readymade 

Garments due to both factors. 

Oistrict-wise, at the industry level, in Cuttack 

the percentage of those who beionged to essenti~l 

commodity group was higher in Hosiery and Readymade 

Garments (50) than in food Products (38) than in Metal 

Products (4); the percentage of those who belonged to 

own experience group was higher in Wood Products (100) 

than in Metal Products (43) than in Non-metallic Products 

(25) than in food Products· (13); and the percentage of 

those who belonged to anticipated demand group, was higher 
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in rood Products (38) than in Metal Products (30) than 

in ~on-metallic Mineral Products (25); in Balasora,· the 

percentage of those who belonged to essential commodity 

group was higher in Hosiery and Readymade Garments (100) 

than in food Products {50); and the percentage of those 

who belonged to own experienc~ group was higher in Metal 

Products {50) than in Wood Products {40) and Non-metallic 

MiReral Products (40) than in food Products {25); and 

in Keonjhar the percentage of those who belonged to 

essential commodity group was higher in food Produtts (50) 

than in Meta! Products (25); the percentage of those who 

belonged to own experience group was higher in Non• 

metallic Mineral Products (100) ahd Hosiery and Ready• 

made Garments (100) than in Wood Products (60) than in 

food Products {50). aRd Metal Products (50); and the per .. 

centa~e of those who belonged to anticipated demand group 

was higher in Wood Products {40) than iFI Ml:!tal Products {25). 

Intra-industry comparisons reveal that the propor­

tion of· tho·se whm belonged to own experience in the line 

group was higher in Keonjhar {50 per cent) ttrlan in Balasore 

{25 per cent) than in Cwttack {13 per ~ent) in rood Products. 

It was higher in cuttack (100 per cent) than i.n Keonjhar 

(60 per cent) than in Balasore (40 per.cent) iri Wood 

Products; was higher in Keonjhar {50 per cent) and Balasore 



(50 per cent) than in Cuttack (43 per cent) in Metal 

Products; was higher in Keonjh~r (100 per cent) than 

in Balasore (40 pe.r cent) than Cuttack (25 per' cent) 

in NQn~metaliic Mineral Products; and was higher in 

Balasore (100 per cent) than Cuttack (50 per cent) 
. 

in Hosiery and Readymade Garments. 

(TABLE IV.S) 

VI. IMPORTANT MOTIVES IN. ENTERING INTO INDUSTRY 
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It ~a~ interesting to know what important mmti• 

ves entrepreneurs had in mind in entering into industry. 

Four important motives, viz., profit motive, achievement 

motive, social status motive and independence motive 

were suggested to the entrepreneurs. Besides, entre-

preneurs were also free to state other motives they 

had in mind. 

Out of a total of 73 entrepreneurs a·greater 

number 39 (53 per cent) had profit motive; 17 (23 per 

cent) had independence-motive; 5 {7 per cent) had 

achievement motive; 5 (7 per cent) had s~~iai status 

motive; and 4 (5 per cent) had other motives. 
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Of those who had profit motive a higher propor­

tion belonged to Keonjhar (71 per cent) than Cuttack 

(52 per cent) than Balasore (41 per cent); of those 

who had independenc~ motive higher proportion belonged 

to Balasore (29 per cent) than Cuttack (24 per cent) 

than Keonjhar (14 per cent) and of those who had social 

status motive higher proportion belonged to Keonjhar 

(14 per cent) than Balasore (6 per cent) than Cuttack 

(~ per cent).- It is significant t~ note that all the 5 

entrepreneurs with achievement motive belonged to the 

advanced dis~~ict of Cuttack. 

At the all~district level profit motive had the 

highest percentage and independence motive the second 

highest percentage of entrepreneurs in all the five 

industries. 

161 

At the industry level~ districtwise, in Cuttack 

Hosiery and Readymade Garments had higher percentag~ of 

entrepreneurs with profit motive (100) than wood Products 

(80) than Food (50) and Non-metallic Mineral Products (50) 

than Metal Products (43); and Non-metallic Mineral Pro­

ducts had higher percentage of entrepreneurs with inde­

pendence motive (50) than Food Products (25) than Metal 

Products (22); in Balasore Non-metallic Mineral Products 

had the higher percentage of entrepreneurs with profit 

motive (80) than Food (50) than ~ood Products (20); and 



Hosiery and Readymade Garments had the higher percen­

tage of entrepreneurs with independence motive (100) 
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than Metal Producte (50) than Wood Prbducts (40) th~n 

food Products (25); and in Keonjhar, Non-metallic Mineral 

Products (100).and Hosiery and Readymade Garments (100) 

had .higher percentage of entrepreneurs with profit 

motive than Wood Products (60) than Metal Products {50). 

Intra-industry comparisons indicate that in 

Hosiery and Readymade Garments ·of Cuttack and Keonjhar 

all the entrepreneurs had profit motive whereas in 8a1asore 

all the entrepreneurs had independence motive (100); in 

Non-metallic Mineral Products the percentage was higher 

in Keonjhar (100) than Balasore (80) than Cuttack (50); 

in Metal Products the percentage was higher in Keonjhar 

(50) than in Cuttack (43); in Wood Products the percen­

tage was higher in Cuttack (80) than in Keonjhar (60) than 

in 8a1asore (20); and in Food Products the percentage was 

higher in Keonjhar (100) than in Balasore (50) and Cuttack 

(50). Percentages of other motives were not that signi-

fie ant. 

(TABLE. IV.f:i) 

VII• TIME. LAG BE.TWE.E.N THE PE.RCEPTION Of 
OPPORTUNITY AND TH~ ACTUAL ESTABLISH-
ME.NT Of THE. UNIT . 

Some time necessarily elapses between the percep­

tion of market opportunity and the final establishment 
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of the industrial unit •. Bwt the time lage varies depend­

ing upon the nature of the industry, size of the unit to 

be established, type of product to be manufactured, faci~ 

lities available in the area and so on. We have tried to 

find out differences if any between the districts under 

study with respect to the time lag. Out of the total of 

73 units a higher number of 29 (40 per cent) had time· 

lag between 1 to 2 years; 19 (26 per cent) between 1 to 

4 months; 5 {7 P,er cent) between 5 to 11 months; 2 {3 per 

cent) 5 years and above; and 1 (1 per cent) 3 to 4 years. 

for 17 units ~23 per cent) information on time lag was 

not available. 

Of the units with time lag between 1 to 2 years 

Cuttack had higher percentage (48) than Balasore (29) 

and Keonjhar (29) and of the units with a time lag of 1 

to 4 months Keonjhar (29) and Balasore (29) had higher 

percentage than Cuttack (24). 

The high percentage of non-availability of data 

need some explanation. As stated above 23 per cent of 

entrepreneurs in the aggregate did not have the data on 

time lag. Such percentage for Keonjhar was higher (43) 

than Balasore (35) than Cuttack (12). On verification 

of individual questtionnaire it was discovered that -

165 



(1) in a few cases the perception of opportunity 

and the establishment of the unit were in so 

quick succession that entrepreneurs did not 

feel that there was a time lag; 

{2) certain units belonging to wood and Metal 
Products got themselves registered with the 

Director of Industries and achieved the sta~ 

tus of modern small scale units. Owners of 

such units could not give information on 
time lag as the unit had come into existence 

long time past. 

{3) certain units were inherited units, units on 

lease and units transferred on sale and hence -no information was available; 

(4) some units belonging to industrial co-operatives 

could not give any information on time lag. 

(TABLL IV.?) 

VIII. tNTRtPR(NEURIAL ACTIVITI~S AfT~R 
TH~ P~RC~PTIO~ Of OPPORTUNITI~S 

The time lag between the perception of market 

opportunities and the final establishment of the units 

has been discussed. But the time lag is less important 
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than the manner of utilisation of this period. We attempt 

to highlight the manner in which entrepreneurs had utilised 

this period. 

Data collected for the purpose have been classi-

fied as: immediately started, made necessary arrangements, 

waited for an opportunity, explored the possibilities and 

"any other activity"• 
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Some started the units immediately. This is not 

unlikely in case of some kind of small-scale industrial 

units. A furniture making unit can be started by a car­

penter with his hand tools and a few planks from the saw 

mills~ ~ steel trunk manufacturing unit or a readymade 

garments unit can be started in similar fashion. These 

units involved simple technology and little capital in­

vestment. No prior planning is necessary for these units. 

A person skilled in the line can immediately start the 

unit. Gestation period is negligible in all these cases. 

Some made necessary arrangements for starting_the units 

during this period. Arrangements had to be made for 

factory shed, for finance from banks and other financial 

institutions, recruiting trained labourers (in some cases 

even from outside the State), for the purchase of raw 

materials and final sale of products and also for water,. 

electricity, etc. Others had to wait for an opportunity 

to come for starting their units. Some of them were 

students who had to wait till the examinations were over 

and others were service holders who waited for the most 

opportune time to quit their job•· • few entrepreneurs 

took some time for exploring the possibilities of esta~ 

blishing the units. These persons were mostly the factory 

workers from outside the State of Orissa. In 1any other 

activity' group are included entrepreneurs who.were engaged 
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in similar business. While in the business they thought 

of starting related manufacturing unit and made necessary 

arrangements for it. They took some time to entrust-the 

responsibility of the old business mostly to family mem­

bers to free themselves to look after the establishment 

of the new units exclusively. Such entrepreneurs were 

found among the timber merchants, foad grain dealers and 

service-holders. The explanations given above also hold 

good for units for which informations were not available• 

Out of a total of 73 entrepreneurs a larger number 

30 (41 per cent) made necessary-arrangemeni~; 14 (19 per 

cent) immediateiy started; 5 (7 per cent) were engaged in 

•any other activity•; 4 (5 per cent) waited for an oppor• 

_tunity; and 3 (4 per cent) explored.the possibilities 

~f establishing the u~its: Informations for-1~ (23 per 

cent) entrepreneurs were no~ available. 

Of those who made necessary arrangements, Cuttack 

had higher percentage (57) than Balasore (24) than Keon­

jhar (24); and of those who started immediately Keonjhar 

had higher percentage {29) than Balasore (24) than cuttack 

(14). Of the 5 entrepreneurs who were engaged in other 

activities 3 belonged to cuttack (Bf whom .2 were ~n 

Metal Products and 1 in Wood Products), 1 belonged to 

Balasore in Hosiery and Readymade Garments and 1 belonged 
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to Keonjhar in wood Products. Df the 4 entrepreneurs 

who waited for an opportunity to come, 3 belonged to 

Cuttack (of whom 1 each was in food, Wood and Metal 

Products) and the only entrepreneur of Balasore was in 

food Products. Cuttack, Balasore and Keonjhar had 

each 1 entrepreneur who explored the possibilities 

and they were in Metal, Non-metallic Mineral and Food_ 

Products respectively. 

A higher proportion of those who immediately 

started- belonged to rood (50 per cent) and wood pro .. 

ducts (40 per cent) of Keonjhar; Metal (50 per cent) 

and Non-metallic Mineral Products (40 per cent) of 

Balasore; and in Hosiery and Readymade Garments they 

were equally divided between Cuttack and Keonjhar (50 

per cent each). It is significant to nota that those 

who made necessary arrangements had higher percentage 

in all the industries of Cuttack than in Balasore and 

Keonjhar. 

(TABLii:. IV.B) 

IX. INITIAL PROBLii:.M5 Of ENTRii:.PREN~URS 

we have analysed entrepreneurs 1 ranking_ of dis• 

couraging factors. But all these were in the realm of 

entrepreneurs' subjective considerations. Let us con• 

sider the problems actually faced by the entrepreneurs 



:r:> " CD n 1-' m Ill c: 
1-' ..... 1-' cT 

0 Ill cT c :J (Jl Ill ..... L., 0 n 
(Jl ::r 11 7\ 
cT Ill m 
(I) 11· 
• 

0 ..... 
(I) .... cT 
11 ..... 
n 
cT 

{21o43) I'.N {50.00) .... , I (zs.oo) "' N 
Immediately 
started 

(50 .oo) ....:1 1 (~o.oo) N {62o50) U'1 
Made necess I I'.N ary arrange I 

rn -2 
-l 
:::0 

ments ..., 
0 

fl 
"tt 

'14· 29) N I (25.00) ... t:·2.so) ... 
Waited for 0 

c. 
.1:> an opportu-

nity · "'0 
11 

:::0 ,.., 
2 ,.., 
c: 

(7o14) .... {so.oo) .... ii:..xplored 0 
c. 

U'1 possibili- c: 
ties n 

cT 

:::0 ..... 
::t:> 
r-

I' 

{7o14) ...I ·· 1 1(2s.oo) .... 

.1(100.00) 
_. 

100.00) {100.00) ~ 100.00)m ~ N 

(26.67) ~ (40.00) N (20.00) .... 2o.oo) .... 

Any other (I) 

0\ activity 

-..! Not avail• 
able 

(X) Sub-total 

J Immediate!) 
\0 started 

"" n 
-l ..... 
c: ..... 
-l ..... 
f'1 

"' 
::t:> ..., 
-l 
fl 
::0 -1 

11 {26o67) ~ (20.00) .... {20.00). .... 40o00) N 

Made nece-
.... ssary arr-
0 angements : 

::t:> 
-l CD 
::t: r-,.., f'1 

{6.67) .... I I 20.00) .... 
Waited fo~ E .... an o ppor~ 0. .... 0; ·· tunity c. 

"tJ -
f'1 
::;o ..... 
n c: 
f'1 • 

'I .... E.xplored I "C· 
"C (X) 

-1 

(13.33) N (zo.oo) .... 1 ~2o.oo) .... 

(26.67) ~ (zo.oo) .:.. {60.00) I'.N 

N possibili- 11· 

ties 0· 
c. .... Anl other c: 

I'.N · ac ivity n 
rt", 

Not avail-
(I) .... 

~ able 

..... 
0 
2 

0 ..., 
0 
"tJ 
"'D .... 0 

(100.00) U'1 (100.00) U'1 {100.00) U'1 100.00)U1 .... S.ub ... total 
U'1 

:::0 
-t 
c: 

{6.90) N 1 (so.oo) .... (4.35) .... .... Immediately 
0\ started 

2 ..... 
-l 

(51o7Z) .... {25.00) .... { I (60.87) ... 
U'1 ~ 

.... Made nece-

....:1 ssary arr-

..... ,.., 
1/l 

~ 1(3.45) .... I I (4.35) .... 
0 
:J 
cT I {3. 45) --I I I I 1(4 o35) a. .... 
• ...... . 

(6.90) N I I (8.70) N 

{27o59) (X) (75.00) I'.N {50.00) .... {17o39) ~ 

angements ::3 ... Waited for m 
(X) cT 

an opportu- Ill 

nity . 1-' ... li:xplored "tl 
\0 11 

possibili• 0 
c. 

N ties c: 
0 Ant other n 

ac ivity cT 
(I) 

N Not avail-.... able 

(100.00) N {100.00) ~ (100o00) N (100.00~ \0 
N S.ub-total 
N 

6l.T 



:to " OJ n ...... m OJ c: ...... ..... ...... rt-
0 OJ c+ 

0 :J en Ill ..... L... 0 n en ::T 11 7\ 
rt- OJ m 
(/) 11 
• 

{30.00) !..:1 I (60.00) N (25.00) .... 
. 

(30 .oo) !..:1 I (20.00) .... {50.00) N 

( 10.00) .... (20.00) _. 

(30 .oo) t.:~l {100.00) _.1(20.00) _. I {25.oo) _. 

..... 
{100.00) Cl (100.00) _. (100.00) (11 (100.00)~ 

{40 .oo) N {50.00) ..... I (50 .oo) .... 

-
(2o .oo) ..... I I {50.00) ..... 

t 

(2o .oo) _. I I {100.00) .... 

(20 .oo) ..... (50 .oo) ..... 

{100.00) (11 ( 100 .oo) N (100.00) ..... (100.00) N 

(19.18) 
_, 

(28.57) ~ (23. 53) ~ {14.29) 
~ 

0'1 

.. 

(41.10) !..:1 (14·29) N (23.53) ~ {57.14) ~ Cl 

(5.48) ~ I (5.88) .... (7.14) !..:1 

{4.11) 
!..:1 (7.14) .... (5.88) ..... (2.38) .... 

(6.85) 
(11 (7.14) .... (5.88) _, (7.14) !..:1 

{23.29) .... (42.86) 
-..] 

0'1 (35 .30) 0'1 (11.91) (11 

(100.00) ~ (100.0o) 
_. { 100.00) ::; (100.00)~ 
~ N 

E!.l 

0 ..... 
(/) 

rt' 
11 ..... 
n 
rt' 

Immediately 
N started 
!..:1 2 

Made necess· g 
~ ary arrange· I 

ments ~ffi 
Waited for ~~ 

N a. .... 
(11 an o pportu- c ...... 

nity 0
'"'' rt-n 

~ li:xplored po·m 
ssibilities ~. 

:J 
N Any other m 
-.J activity ~ 

N I Not avail• 
OJ, able 

I 

~ · Subtotal 

c.,.
1 

, Immediately 
o started 

...... 

' Made ne ce- 2 
t.:1 ssary arr- c 
..... angements ~. 

t.:1 Waited for ~ 
N an o ppo rtu-~'< 

nit y 11 ~» 
!..:1 • ~xP.lcred ~ 3 :J 
!..:1 • b · 1 · t . ..- m a. ss~ ~ J. J.es::~ 

rt-::0 
!..:1 Any otherrn: 
~ activity ~ 

3 

t.:1 Not avail- ~ 
(11 able m 

:; Sub-total 

Immediately 
~ a started 

!..:1 Made nece­
OJ ssary arr-

angements 
t.:~ Waited for . -1 

~ an.opportu- ~ 
.1!>- nJ. t y OJ 
o li:xplored po- ....., 

ssibilitJ.es 
~ Any other 
.... activity 

~ Not avai1-
N able 

~ 5.ub-tota1 
(..:1 

-1 
:1::> 
OJ 
r ,., 
.... 
c:: 
• 
OJ -n 
0 
:J 
rt­
a. 
• -



when they started establishing the unitso 

Since a particular entrepreneur faced more t~an 

one problem, it was decided to calculate the percentage 

of each total with refer~nce to the· number of units 

investigated instead of adding all totals. 

Out of a total of 73 entrepreneurs a:larger 

number 32 (44 per cent) faced the problem of,capital; 

28 (38 per cent) faced the problem of raw materials; 

16 (22 per cent) faced the problem of trained labGJur; 

13 (18 per c~nt) faced the problem of Government con~ 

trol and regulations; 10 ( 14 pe r cent ) faced the prGJ• 

blem of technical guidance; 1 (11 per cent) faced the 

problem of feasibility report; and 7(10 per cent) 

faced the problem of. machines • 
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Of those who faced the problem of capital 8alasore 

had higher percentage (53) than keonjhar (50) than Cuttack 

(38); of those who faced the problem of raw materials 

Balasore again had higher percentage (59) than Keonjhar 

(50) than Cuttack (26); of those who faced the problem 

of trained labour Keonjhar had higher percentage (29) 

than Cuttack (21) than Balasore (18); of those who faced 

the problem of Government control and regulation Keonjhar 

again had higher percentage (29) than Cuttack (17) than 

Balasore (12); and of those who faced the problem of 



technical guidance both Cuttack {14) and Keonjhar (14) 

had higher percentages than Balasore {12)~ Problems 

of feasibility report and machines were faced by higher 

percentages of entrepreneurs of Cuttack than the 

other districts. 
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~t the all-district level, three initial problems 

in order of importance were; capital {57 per cent), 

technical guidance (50 per c~nt) and trained labour 

{43 per cent) in rood Products; capital {60 per cent), 

raw materials (40 per cent) and Government control and 

regulations {40 per cent) in Wood products; raw materials 

(31 per cent), capital (24 per cent); machines (24 per cent) 

and trained labour {24 per cent) in Metal~Products; 

raw materials {70 per cent), capital (50 per cent) and 

trained labour \30 per cent) in Non-metallic Mineral 

Products; capital \60 per cent), raw materials (40 per 

cent) and Government control and regulations (20 per cent) 

in Hosiery and Readymade Garments. 

At the industry.level, in Cuttack district, the 

percentage of those who faced the problem of capital was 

higher in food Products (63) than in Wood Products (60) 

than in Hosiery and Readymade Garments (50) than in 

Metal Products {26) than in Non-metallic Mineral Products (25); 

percentage of those who faced the problem of raw materials 

was higher in Non-metallic Mineral Products (50) than in 
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Wood Products (40) tha~ in food Products (38) than in 
I 

Metal Products-(17); the percentage of those. ~ho faced 

the problem of trained labour was higher in Non-metallic 

Mineral Products {50) than in food Products (38) than 

in filetal Products (17); in Balasore the percentage of 

those who faced the problem of capital was higher in 

Hosiery and Readymade Garments (100) than in Non• 

m~tallic Mlneral Products (80) than in food Products (50) 

than in Wood Products (40); the percentage of those who 

faced the problem of raw ~aterials was 'higher in Metil 

Products (100) and N6n-metallic Mine~al Products {100) 

than in wood Products (60); the percentage of those who 

faced the ~roblem ~f trai~ed labour ~as higher in Metal 

Products (100) thari in Food Product~ (25); in Keonjhar, 

the percentage of those who' faced the" problem of capital 

was higher in WOod Products· (80) th.an in Hosiery and 

Readymade Garments (50) and food Products (50) than in 

Metal Products (25): the percentage of those ~ho faced 

the problem of raw materials was higher in Hosiery and 

Readymade Garments (100) than in Metal Products {75) 

than in Food Products (50) thafi in wood Products (2~); 

and the percentage of those. who faced the problem of 

trained labour was higher in food Products, (100) and 

Non-metallic Mir:aeral Products (100) than in·Metal· 

Products (25). 
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Intra-industry comparisons reveal that the percen­

tage of.those who faced the problem of capital.was higher 

in Cuttack (63) than in Balasore (50) and Keonjhar (50); 

the percentage of those who faced the problem of raw 

materials was higher in Keonjhar (50) than in Cuttack (38) 

and the percentage of those who faced the problem of trained 

labour was higher in Keonjhar {100) than ir Cuttack (38) 

than in Balasore (25); in wood Products the percentage of 

those who faced the problem of capital was higher in 

Keonjhar (80) than in Cuttack (60) than in Balasore (40) 

and the perca~tage of those who faced the problem of raw 

materials was higher in Balasore (60) than in Cuttack (40) 

·than in Keonjhar (20); in Metal Products the percentage of 

those who faced the problem of raw materials was higher in 

Balasore {100) than in Keonjhar (75) than in Cwttack (17); 

and the perce~tage of those who faced the problem ~f 

trained labour was higher in Balasore (100) than in 

Keonjhar (25) than in Cuttack {17); in Non-metallic Mineral 

Products the percentage of those who faced the problem of 

capital was higher in Balasore (80) than in Cuttack (25); 

the percentage of those who faced the problem of raw 

materials was higher in Balasore (100) than in Cuttack (50) 

and the percentage of those who faced the problem of trained 

labour was higher in Keonjhar (100) than in Cuttack (50); 



and in Hosiery and Readymade Garments the percentage of 

those who faced the problem of capital was higher i~ 

Balasore (100) than in Cuttack (50) and·Keonjhar {50). 

(TABLE. IV. 9) 

MAl IIJ fiNDING~ 

1?8 

(1) Cuttack had higher percentages of those entre­
preneurs who perceived the opportunities for 

starting industrial units based on their own 
skill and experience as well as on market study/ 

information than Balasore than Keonjhar. Keonjhar 
had h~gher percentages of those wh~ perceived the 

opportunities based on similar business/family 

business ahd advice than cuttack than Balasore. 

(2) Resources ranked first in Cuttack, salasoref and 

Keonjhar as the discouragin~ factor in starting 

industrial units. In Cuttack and Balasore 

labour and in Keonjhar competition ranked second. 

In Cuttack *other factors 1 , in Balasore competition 

and in Keonjhar location ranked third. 

(3) Family ranked first and friends third as the encourag­

ing factors in starting industrial units in Cuttack, 
8alasore and Keonjhar. Relatives ranked second in 

Cuttack and Keonjhar whereas location ranked second 

in sal aso re. 

(4) for taking risk in manufacturing business, of those 

who were attracted by shortages of goods, Balasore 

had higher percentage than Keonjhar than Cuttack; 
of those who were att~acted by profit and by others 
in similar concerns cuttack had higher percentage 

than Balasore than Keonjhar; and of those who were 
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attracted by own professional skill and experience 
Keonjhar had higher percentage than Cuttack than 

Balasore. 

(5) As regards the different factors creating confi~ 

de nee in the feasibility and viability of the 

units, of those IJ"lo~own experience in the line 

was the basis of confidence Keonjhar had higher 
percentage than Cuttack than Balasore. Df those 

for whom anticipated demand was the basis of con­
fidence Cuttack had higher percentage than Keon• 

jhar than Balasore; and of those for whom essen­

tiality of the commodities was the basis of con­

fidence Balasore had higher- percentage than 

Keonjhar than Cuttack. 

{6) Of those who entered industry with profit motive, 

greater proportion belonged to Keonjhar than 

Cuttack than Balasore; of those who had indepen• 

dence motive, greater proportion belonged to 
Balasore than Cuttack than Keonjhar; and of those 
who who had social status motive, greater proportion 
belonged to Keonjhar than Balasore than Cuttack. 

All the 5 entrepreneurs who entered with achieve­

ment motive belonged to Cut tack. 

(7) cuttack had higher percentage of those units with 

time lag of between 1 to 2 years than Balasore 

than Keonjhar. Keonjhar and Balasore had higher 
percentages of those units with time lag oe 1 to 
4 months than Cuttack. 

(8) Of those who utilised the time lag ·,for making 
necessary arrangements Cuttack had higher percen­

tage than Balasore than Keonjhar; and of those 



who started immediately Keonjhar had higher 
percentage than Balasore than Cuttack~ 

(9) Balasore had higher percentages of those entre­

preneurs who faced the problems of capital and 
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raw materials than Keonjha.r than Cut tack; Keon ... 

jhar had higher percentages of those entrepreneurs 
I . 

who faced the problem of trained labour and 
Government control and regulations than cuttack 
and Balas ore. 



CHAPTER V 

GEN~RAL FEATURES OF INDUSTRIAL UNITS OF 
ENT REPaENL.URS .. 

A study of entrepreneurship necessarily involves 

a study of their units. We here present some general 

features of these units including the incentives and 

supporting facilities provided by the Government and 

the promotional agencies. Location of the units, type 

of industry, ownership pattern, type of factory build~ 
.. 

ing, production and sale, number of shifts, employment 

of l~bour, mechanisation of production,use of motive 

powers and assistance received and expected by the entre-

preneurs are some of the features discussed in this 

chapter. 

The chapter is divided into three parts; Part 1 

analyses the economic structure; Part 11 analyses indu~ 

stria! activities and Part Ill the incentives and support-

ing facilities. 

PART I M L.CONOMIC STRUcTuaE 

I. REASONS FOR STARTING SMALL UNITS 

The .various reasons reported by the entrepreneurs 

have been classified as limited market, on experimental 

basis, lack of finance, lack of experience, lack of know-how 
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and othe~ ~easons. Since each ~espondent stated mo~e 

than one ~eason, percentage for each reason has been 

calculated with reference to the sample units. 

Out of a total of 73 entre~renew~s, a greater 

number of 46 (63 per cent) stated that they had started 

small units due to lack of fina~ce; 32 (44 per cent) due 

to limited market; 11 (15 pe~ cent) on experimental 

basis; 10 (14 per cent) each due to lack of experience 

and other reasons; and'only 2 (3 per cent) due to lack of 

know-how. 

.. 
Of those who had started small units for lack of 

finance a much higher percentage was in cutt~ck (76) than 

in l<eonjhar (50) than in Balasore (41); of those wtio had_ 

sta~ted due to iimited market a much higher p~rcentage 

was in Keonjhar (71) than in Balasore (41) than in cuttack 

(36); of those who had started on experimental basis a 

higher percentage was in Balasore (24) than in Cuttack 

(14) than in Keonjhar (7); and of those who had started 

for lack of experience Balasore had a higher percentage 

(18) than Cuttack (14) than Keonjhar (7)• 

At the all• district level~ in· rood and Nan-metallic 

Mineral Products higher percentages had started small units 

due to limited market; in wood and Metal P~oducts highe~ 



percentages had started due to lack of 'finance; and 

in Hosiery and Readymade Garments due to b~th reasons., 

At the industry level, in cuttack, the percen• 

tage of those who had started small units due to lack 

of finance was higher in Hosiery and Readymad~ Garments 

(100) than in ~etal Products (83) than in wood Products 

(so)- than in Non .. metallic ~ineral Products -(75) than 

in food Products (50) and the percentage of thos·e· ~o~ho 

had-started on accou~t of limited market was higher in 

Wood Products (60) than in food, Non~metallic ~ineral 

and Hosiery ~nd Readymade G~rments (50 each) than in 
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Metal Products (22); in 8alasore the perceniage of ~hose 

who had started due to lack of financ~ was higher in 

Hosiery and Readymade Garments {100) than in Wood Products 

(60) than in ~etal Products (50) than in food Products 

(25) than in Non:"'metallic CVIiner~l Products (20) a11d. the 

percentage of those who had started due to limited market 

was higher in Hosiery and Readymade Garments (100) than 

in Non-metallic Mineral Products (60) than in food Products 

(50) than in Wood Products (20); _in Keonjhar the percen­

tage of those who had started for lack of finance was 

higher in ~on-metallic Mineral Products (100) than in 

Wood Products (60) than in Metal Produ~ts (50) and Hosiery 

and Readymade Garments (50) and those who had started due 



to limited market was higher in Food (100), Non~metallic 

Mineral (100) and Hosiery and Re~dyma~e G~rments-(100) 

than in Wood~Products {80) than in Metal Products (25). 

Intra-industry comparisons reveal that in Food 

(50) Wood (80) and Metal Products (83) the percentages 

of those who had started small units due_to lack of 

finance were higher in Cuttack, in Non-metallic Mineral 

Products in Keonjhar and in Hosiery and Readymade Gar• 

ments both in Cuttack (100) and 8alasore {100) than_in 

other districts; and in Fowd (100), wood (80) and. Non~ 

metallic Mineral Products (100) the percentages.of those 

who started due to limited market were higher in Keonjhar 

than in other districts. 

lTABLE: V.1) 

11. LOCATION OF UNIT~ 
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Out of a total of 73 units a greater number 28 (38 

per cent) had place of residence upper-most in mind while 

lociating their unit~; 27 (37 per cent) war~ attracted by· 

business centre consideration; r 26 '(36 per cent) by oth~r 

reasons like sources of raw materials, government decision, 

to avoid ciompetition, on the road side and more regular 

supply of electricity; ~tc.,8 (11 per cent) ·by industrial­

estate facilities; 6 (8 per cent) by better· acquaintance 

with the place; and 5 ~7 per cent) by non~existence of 

similar units. 
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Of those who had place of residence uppermost 

in mind· Balasore had higher perce~tage (47) tnan Keon­

jhar (43) than cuttack {33); of those who had busi~esa 
- ... . ... 

centre consideration Cuttack had higher percentage (45) 

than Balasore (35) than Keonjhar (14); ~nd of·those ~or· 

whom other reasons were important Baiasore had higher 

percentage (59) than Cuttack {31) than Keonjhar (21). 

All the entrepreneurs attracted by industrial 

estate facilities belonged to Cuttack and p of them were 

in ii'Jetal Products and the remaining 2 in Non-metallic 

Mineral Products. Of the 6 entrepreneurs attracted by 

better acquaintance with the place 2 were in Metal 

Products of Cuttack and 1 in food, 2 in Wood and 1 in 

Hosiery and Readymade Garments of K.eonjhar. Of the 5 

entrepreneurs attracted by the non-existence of other 

units 2 were in Food and 2 in Metal Products of Cuttack 

and only 1 in Metal Products of Balasore. 

At the all-district level, place of residence, 

business centre considerations and other reasons were 

the important causes of location of units in almost all 

industries. 

At the industry level, in Cuttack, the percentage 

of those who had place of residence uppermost in mind was 

higher in Hosiery and Readymade Garments (100) than in 
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192 

food (38) than in Metal (35) than in Non-metallic Mineral 

Products' (25) and the percentage of those who were attrac­

ted by business centre considerations was higher in ~ood 

(80) than in food (75) than in Hosiery and Readymade 

Garments {50) than in' Metal Products (35) and the percen ... 
-

tags of those who were attracted by other reasons was 

higher in Wood {60) than ifl Ncn ... metallic l"lineral Products 

_ {50) than in foQd (38) than in Metal Products (22); in 

~al~sore, the ·percent~ge of those who had place of resi• 

demce uppermost in mind was higher in food (75) than in 

Metal {50) th9n in Wood {40) and Non~metallic Mineral 

Products (40) and the percentage of those who were attracted 

by business centre consideration was higher in .food (100) 

than in Metal {50) than in Wood Products (20) and the per-

centage of those who were attracted by other reasons· was 

higher both in Hosiery and Readymade Garments (100) and 

Non-metallic Mineral Products (100) than in Wolild (60) 

than in food Products {25); in Keonjhar .the percentage 

of those who had place of.residence uppermost in mind was 

higher in Yood Products (60) than in food and Metal 

Products (50 each) and the percentage of those who were 

attracted by other reasons was higher in Non-metallic 

Mineral Products (100) than in Metal Products (25) than 

in WOod Products (20): 

{ TABLE. V. 2 ) 
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111. SOURCES Of INITIAL CAPITAL 

Out of a total of 68 entrepreneurs, a greater 

number of 45 {66 pe~ cent) got their initial ca~ita1' 

from 'other sources• which included borrowings from 

friends and relatives, suppliers of machines and equip~ 

ments, government and financial institutions; 30 {44 per 

cent) from another business; 13 (19 per. cent) from 

parents; 3 {4 per cent) from in-laws; and 1 from sale 

of property. 

The percentage of those who got their initial 

capital from •other source' was higher in Keonjhar {69) 

than in Cuttack (68) than in Balasore (57); the percen~ 

tage of those who obtained their initial capital from 

another business was higher in Balasore (57) than in 

Cuttack (41) th~n in Keonjhar (38) and the percentage 

of those who got their initial capital from parents was 

higher in Cuttack (27) than in Keonjhar (15)• 

{ TABLE: v. 3) 

IV. TYPE: Of INOU~TRY 

Out of ·a total of 73 units a greater number of 
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29 (40 per cent) belonged to Metal Products; 15 (21 per 

cent) to Wood Products; 14 ('V per cent) to food Products; 
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10 (14 per cent) to Non-metallic Mineral Products and 

only 5 (7 per cent) to Hosiery and Readymade Garments. 
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Of the units belonging to Metal Products Cuttack 

had a greater number (23) than Keonjhar {4) than Balasore 
. . . 

(2); of the units belonging to Wood Products all the 

districts had equal number (5 units each); of the units 

belonging to Food Products, Cuttack had greater number (8) 

than Balasore {4) than Keonjhar (2); of the units belong-

ing to Non-metallic Mineral Productsu Balasore had greS:;~er 

number (5) than Cuttack (4) than Keonjhar (1); and in 
- . 

Hosiery andReadymade Garments Cuttack and KeonJhar had 

greater number of units (2 units) than Balasore (1)• 

1
· ~J/) the all-district level, food Products had 14 

units, Wood Products 15 units, Metal Products 29 units, 

Non-metallic Mineral Products 10 units and Hosiery and 

Readymade Garments 5 units. 

At the industry level, in Cuttack Food Products had 

8 units, Wood Products 5 units, Metal Products 23 units, 

Non-metallic Min~ral Products 4 units and Hosiery and 

Readymade Garments 2 units; in Balasora, Food Products had 

4 units, wood Products 5 units, Metal Products 2 units, Non~ 
i 

metallic Mineral Products 5 units and Hosiery and Readymade 

Garments 1 unit and in KeonJhar food Products had 2 units, 



Wood Prod~cts 5 units, Metal Produ~ts, 4 units, Non~ 

metallic Mineral Products 1 unit and Hosiery and Ready­

made Garments 2 units. 

Ali the units had their factory and office at 

the same place except 3 u~its ~2 units b~longing to 

Food Products and 1 to Non-metallic MiQeral Products 

of Cuttack• These units had their 6ffice~ at· di~fer­

ent places). 

V. OWN~RSHIP PATTERN 

Out of a total of 73 units a· much greater number 

of 44 (60 per cent) belonged to individual prpprietor~ 

ship;. 13 (18 per c~nt) to partnership; joint family, 
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4 (5 per cent)-to partnership: othe~,s (11 per cent) to 

family busine~s; 3 (4· per cent) to industrial co-operatives; 

and only 1 to company form. 

Of the units belonging to individual proprietor• 

ship higher percentage {79) belonged to Keonjhar than to 

Balasore {65) than to Cutt~ck ·(52); of the units belong-

ing to partnership: joint family, higher percentage 

belonged to Cuttac~ (29) than to Balasore {6); ~f the units 

belonging to partnership; other, higher percentage belonged 

to Balasore {12) than to Cuttack (5); of the units belonging 



TABLE: - Vo4 

TYPE Of f NDUSTRY 

District food Wood Metal Non-metallic Hosiery and 
Total Products Products Products mineral Pro ducts Readymade Gar-

ments 

1 2 3 4 5 6 7 
: 

Cut tack 8 5 23 4 2 42 
(19.05) {11-91) {54.76) {9.52) (4-76) (100.00) 

Balasore 4 5 2 5 1 17 
(23. 53) {29.41-) (11-77) (29 .• 41) (5.88) {100.00) 

' 

' 
Keonjhar 2 5 4 L 2 14 

{14.29) (35.71) (28.57) (7.14) { 14.29) (100.00) 
.. 

All Dists. 14 15 29 10 5 73 
(19.18) {20. 55) (39 .• 72) (13-70) {6 .. 85) ( 100. oo) 

•. .. 
! .. 



to family business higher percentage belonged to Keen~ 

jhar (21) than to Cuttack (12)• Of the remaining units 

Balasore had ·2 units in wood Products and 1 unit in 

Non-metallic Mineral Products belonging to industrial 

co-operatives and Cuttack had 1 unit in Metal Products 

belonging to com~any form. 

At the all•district level, in all industries the 

dominant form of ownership happened to be individual 

proprietorship, more so in Non-metallic Mineral Products 

and Hosiery and Ready•made Garments. Besides, partner~ 

ship' Joint family in Food and Metal P~oducts and family 

busiiless in wood Products constituted the second largest 

forms of ownership. Other percentages were not that 

significant. 

(TABLE. V .s) 

VI. Yi.AR OF E:.S.TABLISHMh:NT 
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Industrial units were classified lnto groups accord­

ing to the year of establishment, viz. 194B to 1962, 1963 

to 1970 and 1971 to 1974. 

Out of a total of 73 units, higher number of 45 

(62 per cent) we~e established between 1971 to 1974; 18 

(25 per cent) between 1963 to 1970; and 10 {14 per cent) 

between 1948 to 1962. This implies that most of the 

units were not very old. 
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Of those which were established between 1971 to 

1974 higher proportion belonged to Keonjhar (79 per cent) 

than to Cuttack (62 per cent) than to Balasore (47 per 

cent); of those which were established between 1963 to 

1970; higher proportion belonged to Balasore (35 per cent) 

than to Cuttack (24 per cent) than to Keonjhar; and of 

those which were established between 1948 to 1962 higher 

proportion belonged to Balasore (18 per cent) than to 

Cuttack (14 per cent) than to Keonjhar (7 per cent).· 

At the all-district level, the percentage of those ,. 
which were established between 1971 to 1974 was higher 

than the other percentages in all industries. 

(TABLE. V.6) 

Vll. TYP~ Of fACTORY BUlLOlNG 

Out of a total of·73 units· a greater number 44 

{60 per cent) were located in factory sheds; 18 (25 per 

cent) were located in residential-cum-factory type of 

buildings; 10 (14 per cent) in Kachha buildings; and 

only 1 in other types of buildings. 

The percentage of those located in factory sheds 
i 

was higher in Keonjhar {64) than in Cuttack (60) than in 

Balasore (59); the percentage of those located in residen­

tial-cum-factory type of buildings was higher in Balasore 
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(41) than in Cuttack (24) than in Keonjhar (7); and the 

percentage of those located in kachha buildings was 

higher in Keonjhar (29) than in Cuttack (14)• 

At the allwdistrict level, the percentage of 

those located in factory sheds was higher than those 

located in residential-cum-factory buildings than in 

kachha buildings for all industries. 
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At the industry level, in Cuttack, the percentage 

of those located in factory sheds was higher in Non• 

metallic Mine~al Products {75) than in Wood Products 

(63) than in Metal Products (61) than in Hosiery and Ready• 
-

made Garments (50) than in wood Products (40); in Balasore, 

the percentage of those located in factory sheds was higher 

in wood Products (80) than in Food Products (75) than in 

Metal Products (50) than in Non-metallic Minerai Products 

(40) and the percentage of those located in residential-

cum-factory buildings was higher in Hosiery and Readymade 

Garments (100) than in Non-metallic Mineral (60) than in 

Metal (50) than in Food (25) than in woad Products(20); and 

in Keonjhar, the percentage of those located in factory 

sheds was higher in food (100) and Hosiery and Readymade 
I 

Garments (100 each) than in Wood Products {60) than in 

Metal Products (50). 

(TABLL. Ve7) 
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PART II - INDUSTRIAL ACTIVITY 

VIII. NATURL OF INDUSTRIAL ACTIVITY 

Out of a total of 73 units a greater number Of 54 

(74 per cent)were engaged in manufacturing exclusively; 

12 {16 per cent) were engaged in manufacturing principally; 

3 (4 per cent) were engaged in processing exclusively and 

3 (4 per cent) were engaged in repairing and servicing 

principally and only 1 was engaged in repairing and servic-

ing exclusive~y· 

The percentage of those which were engaged in manu­

facturing exclusively was higher in Balasore (88) than in 

Cuttack {74) than in Keonjhar {57); and the percentage of 

those which were engage~~in manufacturing principally was 

equal (21) in both Cuttack and Keonjhar. 

Of the 3 units engaged in processing exclusively 

2 were in I,Jood Products 'of: Keonjhar and 1 in the \Jomd 

Products of Balasore; of the 3 units engaged in repairing 

and servicing principally 1 each was in Metal Products of 

Cuttack and Keonjhar and another was in Hosiery and Ready• 

made Garments of Balasore. 

At the all-district level, all the units of Food 

and Non-metallic Mineral Products industries were engaged 

in manufacturing exclusively whereas in ~cod and Metal 
'. 
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Products more than 60 per cent were engaged in manufactur­

ing exclusively. In Hosiery and Rea~ymade Garments 60 per 

cent ware engage~ in manufact~rin~ principally~ 

At the industrylevel, units engaged in manufacturing 

exclusively dominated in all the industries of all the dist" 

ricts except in Hosiery and Readymade Garments and in Wood 

Products of Keonjhar. 

Intra-industry comparisons reveal that in food and 

Non-metallic Products all the units belonging to all the 

districts war~ engaged in manufacturing exclusively; in 

Wood Products, percentages of those engaged in manufactur­

ing exclusively were higher in Cuttack ~~ and Balasore (80) 

than in Keonjhar {20); in Metal Products such percentage 

was higher in Balasore (100) than in Keonjhar (75) than in 

Cuttack {65); and in Hosiery and Readymade Garments the 

percentage of those engaged in manufacturing principally 

was higher in Cuttack {100) than in Keonjhar (50). 

(TABL~ v.s) 

IX. PRODUCTION AND SAL~ 

The following products were manufactured by the 

industrial units of Cuttack belonging to different industry 

groups: 

Bread, biscuits, lozenges, ice and cakes among 

food products; wooden furniture, doors, windows, shutters 
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and agricultural implements among wood Products; bolts, 

nuts, grills, gates, storage tanks, aluminium conductors, 

bicycle carriers and mud-guards, bell metal utensils, 

conduit pipes, G.I. buckets, agricultural implements, 

heavy structruals~ trusses, girders, plate bunkers, turn 

buckle~ , ball drills, tin containers, school boxes, 

trunks, suit cases, tubs, iron rods of different kinds, 

flats, steel almirahs, steel furniture, spare parts of 

textile machines and glass plants, cast iron weights and 

measures among metal products; refractory bricks, sanitary 

wares, lime, yellow earth paint and klin bricks among non• 

metallic mineral products and only readymade garments among 

hosiery and readymade garments. 

Besides repair and processing works were also 

done by some units. 

The following products were manufactured by the 

units of Balasore belonging to different industry groups: 

Bread, biscuits and cakes among food products, 

wooden furniture, shutters and agricultural implements 

among wood products; gates, grills, stainless steel uten• 

sils, pipe elevators, water tanks, G.I. buckets, etc. 

among metal products, cement tiles and ridges, ~ell rings, 

pipes, pillars, stone chips, black stone utensils and stone 

carving products among non-metallic mineral products and 

only readymade garments among hosiery and readymade gar­

ments. 



Besides repair and proce~sing works were also 

done by some units. 

The following items were manufactured by the 
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units o~ Keonjhar belonging to different industry greups: 

Bread, biscuits, cakes and rice candy among food 

products; wooden furnitur~, do6rs, windows and agri6ul• 

tural implements, among wood products; aluminium uten-· 

sils, steel fabrications, trunks, suit cases and G•l• 

buckets among metal products; cement tiles and ridges, 

well rings, hume pipes and flower pots among non-metallic 

mineral products and only readymade garments among hosiery 

and ra~dymad~ garments. 

Besides repair and processing works were also 

done by some units. 

Differences between the districts in regard to 

the products were observed. In Keonjhar only very simple 

products having local demand were produced. Just very 

common type of bread, biscuit, cake and ice candy were 

produced. ~imilarly aluminium utensils and pots were 

produced with hand tools by making use of old worn out 

domestic utensils and pots as raw material. These were 

collected from the villages and towns in exchan~e of new 

ones or for money. S.teel trunks, suit cases, grills and 

gates produced in this dis~rict were also of very common 

type. S.o also, were the readymade garments. These 
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products had important agricultural, conitrwctional 

and household end-uses. Most of the products also 

had low demand elasticity. Moreove~, products being 

of inferior quality, were not intended for o~tside 

market. People at the lower income level of the locality 

generally purchased these products. 

In Balasore district, the aforesaid t¥p~s of 

products were also produced. In addition stainless 

steel utensils, water tank~ pipe elevator, G·I· buckets, 

black stone utensils and stone carvings were also prow 

duced. The only unit in our sample producing stone 

articles had very low capital investment and was labour 

intensive in nature. 

The relative position of Cuttack district was 

some what better. In addition to the products of very 

common type as in other two districts certain interme­

diate and capital goods such as heavy structurale, iron 

rods of different kinds, flats, machine parts, trusses, 

bunkers, girders, turn buckles and refractory bricks 

were manufactured. Besides, products like bread, biscuits, 

cakes, lozenges, wooden furniture of better quality and · 

more sophisticat~d varieties were also produced. 

As regards the disposal of products in the local 

market, out of a total of 72 units, a greater number 50. 

(69 per cent) were selling all their products in the 
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local market; 13 (18 per cent) were selling less than 

50 per cent and 9. {13 per ceni) were selling 50 per cent 

or more in the local market. 

The percentage of those which were selling all 

their products in the local market was higher in Keon­

jhar (86) than in Balasore (69) than in Cuttack (64); 
. 

the percentage of those which were selling less than 

50 per cent of their products in the local market was 

higher in Balasore (25) than in Cuttack ~19) iha~ in 

Keonjhar (7); and the percentage of those which were 

selling 50 per cent or more in the local market was 

higher in Cuttack (17) than in Keonjhar (7) than in 

Balasore (6). 

At the all-district level the above positions 

remained almost unchanged in all the industries. 

At the industry level in Cuttack, the percentage 

of those who were selling all their products in the local 

market was higher in Metal (78) than in Food (50) and Non­

metallic Mineral {50) and Hosiery and Readymade Garments 

(50) than in Wood-Products (40); in Balasore that percenM 

tage was higher in Food (100) than in Non-metallic Mineral 

(80) than in Metal Products (50) than in ~cod Products 

(40); and in Keonjhar that percentage was higher in 

Food (100) and Non-metallic Mineral (100) and Hosiery and 
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Readymade Garments (100) than in WOod (80) than in Metal 

Products (75). Other p~rcentages were-ne~ligible• 

lntra-indu~try comparisons reveal that in food 

Pro ducts of Balas ore and foad, Non:-metallic Mine.ral and 

Hosier~ and Ready-made Gaiments of Keo~jhar all the units 

w.ere selling their pro ducts in the lpcal market. 

(TABLE V.9) 

X. NUMBER Of OAYS WORK~O IN A Y~AR 

Out of· a total of 73 units, much greater number 
'. 

of 64 (88 per cent) worked out 181 tf!l 300 days and above 

in a year and the remaining 9 (12 per cent) worked for 

91 days to 180 days. 

The percentage of those which belonged to the 

former category was higher in Keonjhar (93) than· in 

Cuttack (88) than in Balasore (82) and t~e percentage 

of those which belong~d to the lafter category was higher 

in Balasore (18) than in Cuttack (12) than in Keonjhar (7). 

One striking feature is that most of the indu• 

strial units belonging to the fi.ve industry groups worked 

for 181 to 300 days and above in a year. 

(TABLii:. V.10) 
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XI. NUMB~R Of SHIFTS WORKED lN A OAY 

Shifts were calculated on 8 hourly basis. Out 

of a total of 73 units a greater number of 48 {66 per 

cent) worked on single shift basis; 9 (12 per cent) 
-

worked on two-shift basis; and only 1 unit worked on 

three-shift basis; 15 (21 per cent) had no shifts. 
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The percentage of those which worked on single 

shift basis was higher both in Keonjhar (71) and Balasore 

(71) than in Cuttack {62) and the percentage of those 

which worked bn two-shift basis was higher in Balasore 

{18) than in Cuttack {12) than in Keonjhar (7)• The per-

centage of those which had no shifts was higher in 

Cuttack {24) than in Keonjhar (21) than in Balasore (12)• 

The units which had no shifts were mostly run with ~emily 

labour and a few hired local labourers with no fixed 

hours of work. Production in these ~nits was according 

to demand and when demand was high the entrepreneurs were 

busy day in and day out. In contrast, when the demand 

was very low there was let-up in manufacturing activities. 

At the all-district level, the percentage of 

those which had 1 no shifts was higher in food (43) and 

Hosiery and Readymade Garments (60). In other cases the 

percentage of those with one shift was very high. 

( TABL~ V.11) 
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XII. NATUR~ Of OP~RATION 

Out of a total of 73 units a greater number of 

56 (47 per cent) were perennial in nature, i.e. produc­

tion/processing/servicing continued all through the 

year; 11 (15 per cent) were seasonal in nature; and 

only 6 (8-per cent) operated intermittently. 
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The percentage of those which had perennial opera­

tion was higher in Keonjhar (79) than in Balasore (76) and 

Cuttack (76) and the percentage-of those which had seaw 

sonal op~ra£ion was higher in Balasori (24) than in Cuttack 

(14) than in Keonjhar {7). 

One striking feature is that in Non-metallic 

Mineral Products 60 per cent of operation was seasonal 

in the aggregate. In Balaeore all the units of all 

industries had perennial operation except Non-metallic 

Mineral Products in which 80 per cent of the operation 

was seasonal in nature. In Keonjhar all the units belong" 

ing to Metal, Non-metallic Mineral and Hosiery and Ready­

made Garments had seasonal operation. 

(TABL~ v.12) 

XIII. ~MPLOYM~NT 

Skilled Labour 

Out of a total of 73 units 44 {60 par cent) 
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employed between 1 to 5 skilled labourers; 11 (15 per 

cent) employed between 6 to 10; and 10 (14 per cent) 

employed between 11 and above labourers. It is signi­

ficant to note that 8 (11 per cent) did not employ any 

skilled labourers. The percentage of those which em­

ployed between 1 to 5 was higher in Keonjhar {79) than 

in Cuttack {57) than in Balasore (53); the percentage 

of those which employed between 6 to 10 was higher in 

Balasore (24) than in·Cuttack {17) and the percentage 

of those which employed between 1~ and abave was higher 

in Cuttack {17) than in Balasore (12) than in Keonjhar 

(7). 

Of those which did not employ skilled labour, 4 
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were in Cuttack in Metal Products; 2 were in Balasore 

(1 each in food Products and Hosiery and Readymade Gar­

ments) and 2 were in Keonjhar {1 each i~ Metal Productw 

and Hosiery and Readymade Garments). 

At the all-district level, the percentage of 

those which employed between 1 to 5 skilled labourers 

was higher than the other percentages in all but Non­

Metallic f'lineral Products industry. Other percentages 
I 

were not that important. 

All the units in Hosiery and Readymade Garments 

of Cuttack, in Metal Products of Balasore and in food 
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and wood Products of Keonjhar employed skilled labourers 

between 1 to 5. The only unit in Ho~iery.and Readymade 

Garments of Balasore did not ·employ skilled labour and 

the only unit in Non-metallic Mineral Products of Keonjhar 

employed skilled labour between 11 and above. 

(TABLE. V.13) 

Unskilled Labour 

Out of a total of 73 units, greater number of 27 

(37 per cent) employed unskilled labourers between 1 to 5; 

~ {12 per cent) between 6 to 10; 6 (8 per cent) between 21 

and above; 5 {7 per cent) between 11 to 15; and 3 (4 per 

ce~t) between 16 to 20; a sizeable number of 23 units (32 

per cent) did not employ any unskilled lab·ourers. · ··, 

Of those which employed between 1 to 5 unskilled 

labourers Balasore had higher percentage (59).than Keon­

jhar (57) than cut tack (21); 0 f. those ~h,ich empioyed bet­

ween 6 to 10 labourers Cuttack had higher percentage (17) 

than Keonjhar (7) ~han Balasore (6); and of those which 

employed between.21 and above ~uttack had higher percen­

tage (12) than Keonjhar (7). 

Of those 'which did not employ any unskil.J.ed labour 

Cuttack had higher percentage (38) than Keonjhar (29) than 

Balasore (18) • 
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At the all-district level, the· percentage of 

those units which employed between 1 to 5 unskilled 

labourers was higher in Food, Non-metallic Mineral and 

Hosiery and Readymade Garments and those which did not 

employ was higher in Wood Products than the other per~ 

centages. In IYietal Products both were equal. 
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At the industry level, in Food (38), Wood (40), 

Metal (43) and Hosiery and Readymade Garments (50) of 

Cuttack high percentages of units did not employ unskilled 

labourers. In wood (40) and Hosiery and Readymade Garments 

{100) of Balasore and in food (50) and Wood Products (60) 

of Keonjhar high percentages of units did 'not employ 

unskilled labourers. 

• Intrao;oindustry comparisons reveal that in Keon ... 

jhar and Balasore employment of unskilled labourers between 

1 to 5 in almost all industries was higher in Cuttack. 

(TABLE. Ve14) 

Xl)J. fiiANAGE:.RIAL AND OT HL.RS 

Out of a total of 73 units, greater number of 40 

{55 per cent) did not employ managerial personnel and 46 

{63 per cent) did not employ others, each considered sepa• 

rately. 
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The percentage of those which did not employ 

managerial personnel was higher in Keonjhar (79) than 

in Balasore (59) than ir1 Cuttack (45); and the per-
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centage of those which did not employ others was higher 

in Keonjhar (86) than in Cuttack (60) than in Balasore 

{53). 

At the all-district level, the percentages of 

non-employment of managerial and other labourers were 

very high in almost all industries. That was also the 

situation at the industry level district-wise. Intra-
. 

industry comparisons reveal that in Keonjhar, in all 

the industries except Non-metallic Mineral Products 

the percentages of non-employment of both managerial and 

others were aigher than in such industries belonging to 

Balasore and Cuttack. 
(TABLE: Ve15) 

XV. fAMILY f'lt..MBER5 

Out of a total of 73 units, greater number of 

58 (79 per cent) did not employ family members part 

time and 50 (68 per cent) did not employ family members 

whole time, each considered separately. 

Of the units which did not employ family labour 

part time higher percentage belonged to cuttack (81) 

than to Keonjhar {79) than to Balasore· (76) and of the 

units which did not employ family labour whole time a 
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TABLE CV.15(contd•) 
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higher percentage belonged to Balasore (88) than to 

Cuttack (69) than to Keonjhar (43). 

237 

At the allMdistrict level, the percentages of 

non-employment of family members both part time and 

whole time were very high in all industries. That was 

also the situation at the industry !eve! district-wise. 

(TABLL V.16) 

XVI. MLCHANlSATION Of PRODUCTION 

Out of.a total of 7~ units, a majority of 32 

(44 per cent) were not mechanised; 31 (42 per cent) 

were partly mechanised and the remaining 10 units 

(14 per cent only) were fuliy mechanise~. 

The percentage of the units which were not mecha­

nised was higher in Balasore (59) than in Keonjhar (43) 

than in Cuttack (38); the ~erceniage of the unit~ Which 

were partly mechanised was ~igher in Cuttack (50) than 

in Keonjhar (43) than in Balasore (24); and the percen­

tage of the units which wer~ fully mech•nised was higher 

in Balasore (18) than in Keonjhar (14) than in Cuttack 

{12)· 

At the all-district level, in ~cod and Non­

metallic Mineral Products 60 per cent of the units and 

in Metal Products 41 per cent of the units were not 
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mechanised. In Food,· wood and Metal Produ.cts· percen ... 

tages of fully mechanised unite were very low and in 

Non-wetallic Mineral Products and Hosiery and Readymade 

Garments, the percentage was zero. 

The percentage of fully mechanised units was 

either negligible or zero in all the 5 industries of 

all the three districts. 

(TABLE: V•17) 

Our data also indicate that out of a total of 

240 

73 units, greater number of 44 (60 per cent) used manual 

labour as motive power of which Keonjhar had a higher 

percentage {71) than Balasore (65) than Cuttack (5~); 
. -

and of those which used electricity Cuttack had a higher 

percentage (40) than Balasore {35) than Keonjhar (29). 

PART Ill ... l NCE.NT l VE.S AND SUPPORT l NG f AC:ILlT lES 

To encourage the growth of small•scale industrial 

unite in the State and to improve their efficiency a 

number of incentives and supporting facilities h~ve 

been announced by the State and Union Governments from 

time to time.* Some questions were set on the nature of 

* for details of Central incentives see Attracting Industries 
. to Developing Areas, ICICI, 1975, P•7 and for details of 

State incentives, see Industrial Policy of Government of 
Orissa~ 1971-76, 1977-79, 1979-83 and 1980 (latest revised" 
policy J. "\_ 
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assistance received by the entrepreneurs in starting 

their units, efficacy of incentives and supporting faci-

lities and the type of assistance expected by the entre-

preneurs. These are analysed below. 

XVII. NATURE or A~~ISTANCE RECEIV~O 

Out of a total of 73 entrepreneurs, a greater 

number of 25 (34 per cent) received loan in starting 

their units, of which a higher percentage belongeq to 

Balasore {41) than Cuttack (36) than Keonjhar (21)• 
. . 

Of all the ind~stries only in Non-metallic Mineral 

Products belonging to Cuttack {75) and Balasore (80) 

entrepreneurs received high percentages of loan. 

In general, the assistance received by the entre­

preneurs in starting their units were quite negligible. 

(TABLE V.18) 

XVIII. LffiCACY or INC~NTIVES AND 
SUPPORTING FAClLIT~[S 

Out of a total of 73 entrepreneurs a majority of 

242 

52 {71 per cent) did not receive any help either in start­

ing or in running their enterprises; and the remaining 21 

(29 per cent) received assistance for such purposes. 

Of those who did not receive assistance, a greater 

number of 25 (34 per cent) reported that such help was not 
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needed; 16 (22 per cent) said that supporting facilities 

were not easily availabie; 7 {10 per cent) reported that 

they did not get loans from the banks as they had no 

security to offer; 2 {3 per cent) reported that they did 

not want to take the risk of borrowing; 1 {1 per cent) 

reported that he sought help but failed to get it; and 

another did not receive help for other reasons. 

Those who did not want to avail of any incentive 

and supporting facilities were confident of running.the 

units well with their own resources and with the arrange-

ments which they had made otherwise. Some were not very 

enthusiastic about getting government help and assistance 

as these were not easily available. The entire process 

of giving assistance being cumbersome due to procedural 

difficulties, red-tapism, unsympathetic attitude of offi-

cials and above all discriminatory treatments and corrupb 

practices, stifled the enterpr~sing spirit of entrepre-

neurs. After months of hectic activities of running from 

pillar to post for necessary assistance they abandoned 

all efforts.* One entrepreneur stated that he tried but 
~ 

failed. Another group of entrepreneurs felt disappointed 

as they had nothing to offer as security for getting loans. 

* for a vivid description of the difficulties see Souvenir 
• published by Young Entrepreneurs' Association on the 

occasion of their 1st State Level Convention, 1977• 
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These were mostly the entrepreneurs who came as factory 

workers from outside the State of Orissa • 

. The percentage of those who did not need help 

was higher in Cuttack {40) than in Balasore {35) than 

in Keonjhar {14); the ~er~entage of those for whom he~p 

was not easily available was higher in Keonjhar {29) than 

in Cuttack {21) than in Balasore (18); and the percen­

tage of those who had no security to offer was higher 

in Keonjhar {21) than in Cuttack {10). Of the two entre­

preneurs who were unwilling to take risk one was in 

Metal Product~ of cuttack and another in Wood Products 

of Keonjhar. The single entrepreneur who failed to get 

necessary assistance was in food Products of Balasore. 

One entrepreneur belonging to Metal Products of Cuttack 

did not avail of supporting facilities for other reasons. 

It is significant to note that high percentages 

of entrepreneurs, in food (38), Wood {80) and Non-metallic 

Mineral Products (75) of Cuttack; food (SO), wood (60) 

and Metal Products (5o) of Balasore; and in Hosiery 

and Readymade Garments (50) of Keonjhar, needed no help 

from the Government and promotional agencies. 

{TABL£ V.19) 

XIX. TYP~ Of ASSISTANCE EXPECTED BY THE ENTREPRENEURS 

Uut of a total of 73 entrepreneurs a greater number 

of 38 (52 per cent) expected regular supply of inputs 
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especially raw materials; 12 (16 per cent) expected 

purchase of products; 5 (7 per cent) expected lease of 

land, mines, forests and factory sheds, etc; 3 {4 per 

cent) other help; and only 1 expected that outside 
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the ~tate buying should be discouraged. 14 {19 per cent) 

entrepreneurs did not need any help. 

The percentage of those who expected regular 

supply of inputs was higher in Keonjhar {57) than in 

Cuttack (52) than in Balasore (47); the percentage of 

those who exp~cted purchase of products was higher in 

Keonjhar (21) than in Cuttack {17) than in Balasore (12); 

and the percentage of those who expected lease of land, 

mines, forests and sheds, etc. was higher in Cuttack 

and Keonjhar (7 each) than in Balasore (6). The percen­

tage of_those who needed no help was higher in Balasore 

{24) than in Cuttack {19) than in Keonjhar (14). 

At the all•district level high percentages of 

entrepreneurs in Food (57), Metal {59), Non-metallic 

Mineral (70) and Hosiery and Readymade Garments (60) 

expected regular supply of inputs whereas higher percen­

tage of entrepreneurs of Wood Products (40) needed no 

help. · 

(TABLL v.zo) 

MAIN FINDINGS 

{1) Keonjhar had higher percentages of units belong• 

ing to individual proprietorship and family busi• 

ness and Cuttack had higher percentages of units 
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belonging to partnership: joiAt family, than 

the other districts. 

(2) Keonjhar had higher percentage of those indu~ 

stria! units which were established between 

1971 to 1974 than Cuttack than Balasore and 
Balasore had higher percentage of those units 
which were established between 1948 to 1970 

than Cuttack than Keonjhar. 

(3) The percentage of those units which were en~ 

gaged in manufacturing exclusively was higher 

in Balasore than in cuttack than in Keonjhar. 

(4) In Keonjhar and Balasore very common types of 

products were manufactured whereas in Cuttack 

intermediate products and capital goods were 

also manufactured besides common types of pro• 

ducts. 

(5) The percentage of those which were selling all 

their products in the local market was higher 

in Keonjhar than in Balasore than in Cuttack; 
the percentage of those who were selling less 

than 50 per ce~t of their products was higher 

in Balasore than in Cuttack than in Keonjhar; 
and the percentage of those who were selling 

50 per cent or more was higher in Cuttack than 

in Keonjhar than in Balasore. 

(6) The percentage of those units which worked for 

181 to 30~ days and above in a year was higher 

in Keonjhar than in Cuttack than in Balasore. 
Most of the industrial units belonging to the 

5 industry groups worked for 181 to 300 days 

and above in a year. 
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(7) The percentage of those units which worked on 

single shift basis was higher both in Keonjhar 

and Balasore than in Cuttack; the percentage 

of those which worked on two-shift basis was 

higher in Balasore than in Cuttack than in 

Keonjhar; and the percentage of those which had 

no shift was higher in Cuttack than in Keonjhar 

than in Balasore. 

(8) The percentage of those which had perennial 
nature of operation was higher in Keonjhar 

than in Balasore and Cuttack; and the percen­

tage of those which had seasonal nature of 

operations was higher in Balasore than in 

Guttae~ than in Keonjhar. 
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(9) As regards the employment of· labour, the per­

centage of those which employed between 1 to 5 

skilled labourers was very high in Keonjhar than 
in Cuttack than in Balasora; the percentage of 
those which employed between 1 to 5 unskilled 

labourers was higher in Balasore than in Keonjhar 
than in cut tack. 

(10) The industrial units which did not employ mana• 
gerial personnel were of a higher percentage in 

Keonjhar than in Balasore than in Cuttack; the 

units which did not employ family labour part 

time were of a higher percentage in Cuttack than 

in Keonjhar than in Balasore; and the units which 
did not employ family labour whole time were of a 

higher percentage in Balasore than in Cuttack 

than in Keonjhar. 

( 11) The percentage of the units which were not 

mechanised was higher in Balasore than in 

Keonjhar than in Cuttack. The percentage of 



those whic~ used manual labour ~s mbtive power 

was higher in Keonjhar than in Balasore than in 

cuttack. 
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(12) In general, the incentive~_and supporting f~ci­
lities received by the e~trepre~eurs from Gov~rn~ 
ment and other promotio,nal agencies in ~tart_ing/ 
running their units were negligible. 



CHAPT~R VI 

OPE.RATIONAL PROBLL.fiS OF E.NTREPRit:NL.URS 

Operational problems refer to production, sale 

and other related problems. Problems of raw material, 

finance, labour, production technology, management, 

water and electricity and above all the marketing of 

products are aspects of s~ch problems. These are riot 

pure entrepre_neural problems•' These can be entrusted 

to paid managers to be solved as a matter of routine 

work. But since in the small scale units entrepreneurs 

in general do the work of day to day management them­

s~lves such problems may be treated as managerial/ 

entrepreneurial problems. A 1 routine type of entrepre• 

neurship 1 is shown by the entrepreneurs in such matters. 

Since many entrepreneurs face more than one pro• 

blem, the percentage for each problem was calculated with 

reference to the sample number. 

I. AN AGGRE.GATIVE. VIEW 

Out of a total of 7a1entrepreneurs, greater number 

of 53 (73 per cent) faced problems of sale of products; 

37 (51 par cant) faced problems of raw.material; 28 (38 

par cent) faced problems of finance; 17 ('<each (23 per cent) 
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faced problems of production technology and management; 

16 (22 per cent) faced problems of labour; and B (11 per 

cent) faced other problems. 

Of those who faced the problems of sale of pro~ 

d~cts C~ttack had higher percentage (81) than Keonjhar 

(64) than Salasore {59); of those who faced the problems 

of raw material Keonjhar had higher percentage (57) than 

Cuttack {52) than Balasore (41); of those who faced the 
. . 

problems of finance Keonjhar had higher percentage· (57) 

than Balasore (47) than Cuttack (29);* of those who faced . . . . 
. 1 

the problem of production technology, management and 

labeur Cut tack had higher percentages. (31, 29, 29: res_pec­

tively) than Balasore (18 each) than K~onjhar (7, 14, 7 

respectively); and of those who faced other problems 

Keonjhar had higher perc_entage (14} than Balasore (1_2). 

than Cuttack (10). 

At the all•district level, the percentage of 

those who faced the problems of sale of products was 

higher in Metal (90) than in feed (79) than in Wood (67) 

than in Non-metallic Mineral Products' (50), the percentage 

of those who faced the problems of raw material was higher 

* In the memoranda submitted to the Union Minister of 
• Industry, jointly by the Orissa Small•scale Industries 

Association and Utkal Chamber of Commerce and Industry 
(vide I ·u~A Reports, IYiay 1978, Special Issue, p.3) ar.ld 
Orissa Young ~ntrepreneurs 1 Association to the Union 
Minister of ateel and Mines on 21st September 1977, the 
above problems were identified as the important ones. 
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in Hosiery and Readymade Garments (80) than in ~etal 

Products (62) than in Ncr.a-metallic lVIineral PrDducts (50) 

than in uJCild-Products (40) than in food Products (29), 

and the percentage of fho~e who faced the problems of 

finance was nigher in Mosiery and Readymade Garments 

(100) than in Non-metallic Mineral Products (50) than in 

Wood Products (47) than Metal Products (28) than in 

Fomd Products (21)• 

at the industry level, in cuttack, the percen­

tage of those wt:lo faced the problems of sale of' prodwcte 

was higher in Wood (100) than in Metal (91) than in 

food (63) than in Non-metallic Mineral Products (50) and 

Hosiery and Readymade Garments (50), the percentage of 

those who faced the problems of raw material was higher 

in Hosiery and Readymade Garments (1DD) than in Metal 

(61) than in Wood (60) than in food (25) and Non-metallic 

Min~ral Products (25); and the percentage of those who 

faced the problems of finance was higher in Hosiery and 

Readymade Garments (100) than in Non~metallic Mineral 

Products (50) than in Wood (40) than in Metal (22) than 

in food Products (13); in Balasliae, the percentage of those 

who faced the problems of sale of products was higher in 

food (100) than in ~ood (60) than in Metal (50) than in 

Non-metaliic Mineral Products (40), th~ percentage mf 

those who faced the problems of raw material was higher 

in Non-metallic Mineral Pro ducts (60) than in Metal '(50) 



than in lalood (40) than in food Pr'?ducts (Z5), .and the 

percentage of th6se.who facied the proble~s 6f finan~e 

was higher in Hosiery and Readymad~ Gar!lJents ( 100) than 

in Non-metallic Mineral Products (60) than in Metal. 
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(50) than in Wood (40) than in, food Products (25); in 

Keonjhar,, the percentage of those who faced the prmblems 

of sale of products was higher in Non-metallic .Mineral 

Products (100), Metal (100) and food (100) than in Wood 

Products (40), the percent~ge of those who faced the 

problem~ of raY material was higher in Hosiery and Ready­

made Garmen~s (100) than in Metal (75) than in food (50) 

than in wood Products (20), and the percentage of those 

who faced the problems of finance was higher in Hosiery 

and Readymade Garments (100) than in wood (60) than in 

fomd (50) and Metal Products (50). 

lntra-industr~ comparj,.sons re_veal that alJ. the . 

units of Cuttack in Wood, of Balasore in Food, of Keon­

jhar in Food, Metal and Non-metallic Mineral Products 

faced the problems of sale of .P;roducts; all the units of 

Cuttack in Hosiery and Readymade Garments, of Keonjhar in ' . . ' . . . . .~ . 

Hosiery and Readymade ~arments and Non-metallic Min~ral 

Products faced the problems of raw material; and all. 

the units in all the districts inH Hosiery_ and Rea~y-, 

made Garments faced the problems of finance. 

(TABLE. VI.1) 
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II. SAL~ Of PRODUCTS* 
. 1 

Data collected on problems relating to the sale 

of products have been classified as limited demand, sea• 

sona1 demand, competition, delay in payment of bills and 

other problems. ~hila referring to the limited demand 

many entrepreneurs spoke of poverty and lower purchasing 

power of the people on the one hand and no outlets for 

the products beyond the local boundary to be the impor~ 

tant reasons for it. Breadi steel trunk, suit case and 

readymade gaxments faced the problem of seasonal nature 

of demand. During the summer season people generally 

have a preference for water rice and the demand for bread 

goes down. During the marriage season, just after the 

harvest of paddy, the demand for steel trunks and suit 

cases goes up and the manufacturers have a roraring sale 

while in other seasons sales fall off considerably. for 

readymade garments there is large demand during festivals. 

fOr certain items of Non-metallic mineral products demand 

increases just after the rains as they are used for con• 

struction purposes,some such items are cement tiles, bricks, 

ridges, pipes and lima, etc. 

* for an elaborate discussion on this problem at the 
• State-level - see, OSSIA Reports, ££• cit., P•4• 
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Another important problem was competition. The 

following was the nature of competition faced by the entre-

preneurs; 

It is generally the case that wh~n one or two 

units are found-to run successfully others. enter the 

line and given the limited demand the market is shared 

by all. As a result, the profitability of the units 

declines and idle capacity ensues. There is competition 

of another kind also- This is mostly faced by the entre­

preneurs of rural and semi-urban areas. Notwithstanding 

their best effort these entrepreneurs are not able to 

procure orders from the Public WOrks Department (PlaiD) 

or Rural Engineering Organisation (RE.O,. nQ.I abolished) 

office~ located in their places of. manufacture as th~ 

more resourceful entreprene~rs fro~ cuttack cit~ and other 

towns monopolise such orders. Small entrep.reneurs. also 

face the problem of price ~ompetition, the size of their 

units being small· Another handicap with the small entre• 

preneurs is the lack of woxking capital te supply Govern­

ment order or orders of other organisations, effices and 

private and public sector companies. Delay in payment of 

bills weakens their financial strength and production in the 

factory comes to a halt. Moreover, entrepreneurs of Cuttack 

have an edge ·over the entrepreneurs of Balasore and Keonjhar 

as most of the Head Offices are located in the Cuttack and 



Bhubaneswar area. It is expensive for entrepreneur~ 

of Balasore and Keo~jhar to procure order• from Cuttack 

and Bhubaneswar and equally so in supplying manufactured 

goods and getting final payments. 

Two owners of the bread manufacturing units ~· 

of Cuttack city reported another kind of competition. 

Rice being a substitute for bread when the price of rice 

goes down, other things remaining the same, the demand 

for bread falls. This generally happens during thg har-

vest season when the price of rice is usually lower. The 

two manufacturers explained that a loaf of bread sold 

at one rupee can meet the food requirements of one per• 

son and is digested quickly whereas 1 ~ of rice sold at 

less than two rupees can meet the food requirements of 
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four persons and is more substantial. A bread manufacturer 

of Bhadrak town and another of Keonjhargarh reported that 

their bread is generally consumed by the working class 
' ' 

people. According-to them few officers end persons belong-

ing to the upper income group consume bread. A manufacturer 

of biscuits and lozenges on enquiry about how his products 

fared in competition with products of wall established 

firms in India like Perle, Sritannia, Kolay and others 

reported that although his products were of inferior quality 

price was none•the-1ess lower and hence he did not feel the 

threat of competition that severely. 
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Delay in payment of bills by the private con­

cerns, Government departments and other agencies like 

Orissa state Electricity Board (OSEB) creates difficul~ 

ties for the entrepre~eurs. The units have per force 

to do with shortages of working capital and production 

suffers in consequence. 

Other difficulties of entrepreneurs relate to 

the lack of cheap means of transport, sale through 

middlemen at cost price, advertisement difficulty, foul 

play by vest.ed interests, etc. 

Out of a total of 53 entrepreneurs who faced pro-

blems of sale of pro ducts, greater number of :38 (72 per 

cent) faced the problem of limited demand; 37 (70 ·per 

cent) faced the problem of competition; 15 (28 per cent) 

each faced the problem of seasonal demand and delay in 

payment of mills; and 4 (8 per cent) other problems. 

Of those who faced the problem of limited demand 

Balasore had higher percentage (80) than Cuttack (71) 

than Keonjhar (67); of those who faced the problem of 

competition Balasore had higher percentage (80) than 

Cuttack (71) than Keonjhar (56); of those who faced the 

problem of seasonal demand KeonJhar had higher percen• 

tage (44) than Cuttack (26) than Salasore (20); and of 

those who faced the problem of delay in payment of bills 



Cuttack had higher percentage (32) than Balasore (30) 
\ 

than Keonjhar (11)• All the 4 eRtrepremeurs in Cuttack 

faced other problems, mf whom 2 were in food Products 

alld 2 in Metal PrDducts. 

At the all•district level, problems of limited 

demand and competition _were important in food, Wood, 

file tal and Non-metallic Mineral Pro dl:lcts industries. 
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Limited demand was also important in Hosiery and Ready~ 

made Garments industry. Besides, the problem of seasonal 

demand was important both in Non-metallic Mineral Products 

and ·Ho~iery ~nd Readymade Garments industries. 

At the industry-level, in all the districts the 

above situation was noticed more or less. 

Intra;.i~dustry compari_sons reve~l_ tpat in food 

Products all the entrepreneurs in Keonjh~r faced the . 

problem of limited demand and all the entrepr~ne~rs ~n 

Cuttack and Salasore faced the problem of competition; in 

Wood Products all the entrepreneurs in all the districts 

faced the problem of limited demand; in Metal Products the 

only entrepreneur in Balasore faced the problems of limited 

demand and delay in payment of bills; in Non-metallic 

Mineral Products all the entrepreneurs in Cut~ack faced 

the problem of limited demand and delay in payment of 

bills and the entrepreneurs in Keonjhar and 8alasore faced 

the problem of seasonal demand and competition; and in 
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and in Hosiery and Readymade Garments the only entreprm• 

neur ef cuttack faced the problem of both limited demand 

and seasonal demand. 
(TABLE. \11.2) 

Ill• RAW MATE.RlALS 

Data collected on problems of raw materials faced 

by e~trepreneurs have been classified as irregular supply, 

inadequate supply, inferior quality, high prices, price 

fluctuations and other problems. 

Raw mat~rials like zinc, copper, aluminium sheets 

or circlis, iron rods, sheets, flats, cast iron, steel 

scrap, cement, etc. had to be procured from distant markets. 

So also was sugar for Food Industry. Retailers getting 

stocks from distant markets ./---:_:. cften had the problem of 

irregular and inadequate consignments. Orissa Small 

Industries Corporation {OS!C) alslil faced problems similar 

with private retailers. Sometimes one or two items would 

be available in plentiful quantity but not the other comple~ 

mentary items. At other times supply would be too inadequate 

to meet the reqtlirements of entrepreneurs. Some entrepre~ 

neurs were also afflicted by the delay and red-tapism at 

the level of the Uistrict Industries Centre {DlC). More­

over small entrepreneurs being men of small means were not 

able to maintain. adequate inventory of raw materials for 

uninterrupted production. 
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Problems relating to inferior quality, high pri~ 

cas and price flwctuations of raw materials were also 

faced by entreprenewrs. Sometimes raw materials avail~ 

able were of inferior quality and of high price. Price 

fluctuations and the spread between Government price 
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and open market price, rate contract fixed by the 

Directorate of Export Promotion and Marketing (EPW) and 

open market price created difficulties for entrepreneurs. 

In the mixed bag of ether problems we fouad the 

following: 

- Some vested interests successfully maneouvred to 

take lease of stone quarries and forests counteracting 

the attempts of industrial co~operatives to do so. Raw 

material quota of a few quintals of iron rods was allotted 

at a distant place like Rourkela and entrepreneurs found 

it difficult and uneconomical to transport rods from 

such distant place. The more backward district of Keen• 

jhar was not served by railways and the entrepreneurs of 

this area suffered from the additimna1 burden of increased 

transportation cost of raw materials, etc. Besides, fre­

quent changes in the policy of Government relating to 

leasing of forests and quarries also created unanticipated 

difficulties for entrepreneurs in getting necessary raw 

materials. 
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Out of a total of 37 en~repreneurs facing the 

problem of raw materials a majority of 18 {49 per cent) 

faced the problem of irregular supply, 15 (41 per cent) 

faced the problem of inadequate supply, 12( 32 per cent) 

faced other problems, 4 (11 per cent) faced the problem 

of high prices and price fluctuations, and 3 (8 per cent) 

the problems of inferior quality. 

Of those who faced the problem of irregular 

supply, the proportion was higher iR Balasore (57 per 

cent) than in Keonjhar (50 per cent) than in Cuttack 

{45 ~er cent); of those who faced the problem of inade­

quate supply, the proportion was higher in 8alasore 

(71 per cent) than in Keonjhar (38 per cent) than in 

Cuttack (32 per cent); and of those wroo faced other pro~ 

blems, the proportion was higher in Keonjhar {38 per 

cent) than in Cuttack (32 per cent) than in Balasore 

(29 per cent). All the remaining entrepreneurs were in 

Cuttack, of which 4 faced the problems of high price and 

price fluctuations and 3 inferior quality in Wood, Metal 
\ 

and Non-metallic Mineral Product industries. 

At the all-district level, in food, Metal and 

Non-metallic Mineral Product industries, high percen­

tages of entrepreneurs faced the problems of irregular 

and inadequate supply. In Wood Products and Hosiery and 

Readymade Garments high percentages faced other problems. 



At the industry-level, similar situation was 

noticed in all the districts. 
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Intra-industry comparisons show that in Food 

Products, all the entrepreneurs of Cuttack and Balasore 

faced problems of irregular and inadequate supply and 

the single entrepreneur of KeoAjhar faced other pro~ 

blems; in Wood Products, all the entrepreneurs of 

Keonjhar and Balasore faced other problems; in Metal 

Products all the entrepreneurs of Keonjhar and Balasore 

faced preble~ of irregular supply and the only entrepre­

neur of Balasore faced the problem of iRadequate supply; 

in Non-metallic Mineral Products, the only entrepreneur 

of Keonjhar faced the problem mf irregular supply,. all 

the entrepreneurs of Balasore faced the problem of in• 

adequate supply and the only entrepreneur of Cuttack 

faced the problem of high price and price fluctuations; 

and in Hosiery and Readymade Garments, all the entrepre­

neurs of Cuttack faced other px,-oblems. 

(TABLE. VI .3) 

IV. FINANCE. 

Oata collected on problems relating to_ finance 

have been classified as loan inadequate, delay and red• 

tapism 1 inability to offer security and other problems. 
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As regards the institutional finance for small 

scale entrepreneurs it was found that some entrepreneurs 

were so much harassed with procedural requirememts amd 

delay and red•tapism that they were reluctant to approach 

the banks and other financial agencies. Some entrepre­

neurs were however persuaded by the ore officials to 

borrow and expand their activities. But the entrepreneurs 

did not respond. some entrepreneurs reported that they 

did not want to take the risk of a loan. ~mongst those 

who were willing to borrow but did not get loans were the 

entrepreneurs from outside the State of Orissa. Some of 

them came as poor factory workers to earn their liveli• 

hood. They did not have any tangible assets. Their 

acquaintance with the place was limited. Thus neither 

the sureties were available for them nor did they possess 

any tangible collateral to offer for the loan. Some 

poor entrepreneurs belonging to the State could not avail 

of the opportunities for borrowing, as they did not have 

any thing to mortgage or any surety was forthcoming to 

underwrite their loan. Inspite of the cumbersome procedure 

those who succeeded in getting loans complained that the 

loan amount was inadequate to meet their requirements. 

Most of the entrepreneurs were interested in getting loans 

from the Government under the State aid to Industries Act 

as the rate of interest was lower than that charged by the 
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nationalised banks. Some of the entrepreneurs could not 

get this ~oan inspite of their best efforts. Some of 

them were so disgusted .wit~ i~ that they vowed not to 

seek it in future. Others 're'ported inadequacy of the 

loan amount.* Other problems relating to finance were . . . 
inability of some entrepreneurs to rwn several times to 

banks and oiher agencies for loan and the 'p1ay~safe 1 

attit~;~de of bank officials and untimely sanction of 1o.an. 

Out of a total of 28 entrepreneurs who faced the 

problem of F1nance, a majority of 13 (46 _per c~ntJ were, 

unable to offer security for loan, 11 (_39 per_ cent) com­

plained of the inadequacy of loan sanctions( fo~ them, 

6 (21 per cent) faced other pr_oblems, a!ld 5 (18 per cent) 

faced the problem of delay and red-tapism. 

Of those who were unable to offer security, the 

percentage was higher in Keonjhar (75) than in Cuttack 

(42) than in Balasore (25); of those jar whom the loan 

amo~nt was inadequate, the percentage was higher in 

Balasore (75) than in Cut tack (42); of .those who faced 

other problems, Keonjhar and Balasore had equ& higher 

* Report on the evaluation of the scheme for providing 
• loans under State Aid to Industries Act published in 

1977 mentions that loans available were not adequate. 
The percentage was higher in the higher loan size 
groups, p.25. 
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percentages (25 .each) than Cuttack (17); and of those 

who faced the problem of delay and red-tapism the per­

centage was higher in Cuttack (33) than in Salasore (13). 

At the all-district level, the percentage of 

those who were unable to offer security was higher in 

all ind~stries except Non-metallic Mineral Proclucts in 

which higher percentage faced the problem of inadequacy 

of loan. 

(TABL£ VI.4) 

V. OTH£B PR08LLM5 

In this •mixed bag' of other problems, we have 

included problems relating to labour, production tech-

nology, management of the industrial units and problems 

relating to the supply of water and electricity. Data 

for all these problems are presented in Table VI·1• 

It was discovered through field investigation 

that in the units investigated, labourers were not orga• 

nised into trade unions or any other associations. There 

was thus no trouble for entrepreneurs from the organised 

labour force. The trouble in the main was non-availability 
-

of laboureri of particular skill and efficiency and lower 

efficiency and frequent absence from work of those who 

were working. One entrepreneur of Cuttack City pointed ou~ 
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that there was a dearth of modern technological know• 

how in his branch of biscuit ma~ufacture, far which he 

had to depend on specialists from Calcutta. He was of 

the opinion that for many such specialists full time 

work was not available in the city. Some entrepreneurs 

were remaining busy most of the time in procuring orders 

from different sources and in securing payment of bills 

and consequently were not able to look after the day 

to day administrative and supervisory problems. 

Frequent load-shedding and interruption in the 

supply of electricity and i~adequate water supply were 

the other problems faced by the entrepreneurs more in 

the more backward and backward districts than in the 

advanced district. 

VI. CAPACITY UTILISATION 

Obviously, capital is a scarce factor of produc­

tion, and more so in a poor State like Orissa. Hence an 

optimum utilisation of invested capital is called for. 

In this context it is pertinen~ to examine to what ex-

tent the entrepreneurs had been able to utilise the installed 

capacity and what accounted for the excess caRacity, if any. 

Both installed capacity and actual production have 

been calculated in terms of rupees. In most of the cases 



figure f'or the installed oapaci ty was availble with 

the entrepreneurs. Wherever it was not available it 

was calculated on the basis of shifts notm~lly worked' 

and cross-checks d with the pte duction fig·ure for "the 

last three years. So also was the estimate of actual 

production for the latest year. Capacity utilisation 

means, the actual production expressed as·pertentage 

of capacity output. 
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Table VI.5 shows that, at the· all-district and 

industry level, 64 per cent of the total installed capa• 

city had been utilised by the entrepreneurs. Entrepre• 

neurs of Cuttack and Balasore had utilised 66 per cent 

of their total capacity whereas the entrepreneurs of 

Keonjhar had utilised 42 per cent of the total capacity. 

At the all-district level, the percentage of 

capacity utilisation was higher in Food Products (86)_ 

than in Wood Products (71) than in Non-metallic filineral 

Products (63) than in Metal Products (56) than in Hosiery 

and Readymade Garments (31)• 

At the industry-level, in Cuttack, the percentage 

of capacity utilisation .was higher in Food Pro_ducts .(86) 

than in Wood Products (74) than in Non-metallic Mineral 

Products (73) than in Metal Products (58) than in Hosiery 

and Readymade Garments (29); in Balasore, the percentage 

was higher in Food Products (76) than in ~cod Products 
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(72) than in Metal Products (68) than in Non-metallic 

Mineral Products (52) than in H~siery and Readymade­

Garments (7); and- in-Keonjhar, the percentage was higher 

in Hosiery ~nd Readymade Garments (84) than in Non­

metallic Mineral Products (62) than in food Products .(60) 

than in Wood Products (58) than-in Metal Products (32). 

Intra-industry comparisons reveal that in Food, 

Wood and Metal Products Keonjhar had lower percentage 

of capacity utilisation and in Non-metallic Mineral 

Products and"Hosiery and Readymade Garments1 Balasore 

ha'·d lower percentage of capacity utilisation than the 

other districts in respect of the corresponding group 

of industries. 
(TABLE: VI• 5) 

VII. OBSTACL(S- TO CAP-ACITY UTILISATION 

Consid~ring the most important obstacle in each 

case• it was found that, out of a total of 73 units, a 

much greater number of 45 (62 per cent) Mad unutilised 

capacity due to limited demand; 13 (18 per cent) had 

unutilised capacity due to shortage of raw materials; 9 
- ' 

(12 per cent) had unutilised capacity due to shortage of 

finance; and 3 each (4 per cent) had unutilised capacity 

due to power shortage and other reasons. 



TABLE ~ - VI • 5 

CAPACITY uni..isirrioN BY .THE INDUSTRIAL UNITS 
.. .. • 4 •• -

District food Products Wood Pro- Metal Non-metallic Hosiery and Total ducts Products Mineral Products Readymade Gar-
ments 

1 2 3 4 5 6 7 

Cut tack 87.98 73.71 58.02 73·30 29.48 65.93 

Balasore 76.27 71.58 67.95 51.84 6.67 66.49 

Keionjhar 60 .oo 57.44 32.23 61.88 83.51 42.46 

All Dists. 85.68 70.98 56.28 62.93 31.12 63.91 
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The percentage of those which had unutilised 

capacity due to limited demand was higher in Keonjhar 

(71) than in Cuttack (60) than in Balasore (59); the 

percentage of those which had unutilised capacity due 

to shortage of raw materials was higher in Cuttack (21) 

than in Balasore (18) than in Keonjhar {7); the percen­

tage of those which had unutilised capacity due to 

shortage of finance was higher in Keonjhar (21) than 

in Cuttack (12) than in Balasore {9). Other percentages 

were negligible. 

~t the all~district level, in food, Wood, ~etal 

Products, and Hosiery and Readymade Garments, the per• 

centage of unutilised capacity was very high due to limited 

demand and in Non-metallic Mineral Products due to shortage 

of raw-materials. 

At the indu~try level, a similar situation is 

noticed in all the districts. 

Intra-industry comparisons reveal that Keonjhar 

had unutilised capacity in all the units in food and 

Hosiery and Readymade Garments due to limited demand and 

in Non-metallic Mineral Products due to shortage of raw 

materials; Cuttack had unuti1ised capacity in all the 

units in Wood Products due to limited demand; and Balasore 

bad unutilised capacity in all the units in Metal Products 

and Hosiery and Readymade Garments due to limited demand 



and shortage of finance respectively. 

One striking feature of the data is that the 

first three major obstacles to capacity utilisation 
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were the same as the first three important operational 

problems. 

(TABU: lii.6) 

Vlll. CASE STUDIL.S. Of SICK UNITS 

Typical cases of 11 sick units have been pre-

sented dist·rictwise in Appendix a. VI·1· These were 

selected from among the 73 sample units on the basis 

of Reserve Bank of India's circular on the subject 

issued in N~vember 1976. Of these 11 units, 7 belonged 

to Cuttack and i each to Balasore and Keonjhar• 

The following were the causes of sickness of the 

industrial units of Cuttack, Balasore and Keonjhar; 

Cut tack 

{a) faulty production planning 

(b) undercapacity production and higher production cost 

{c) defective financial management 

(d) unfavourable marketing strategy 
(e) non-availability of critical inputs 

(f) poverty, chronic disease, family quarrel and theft 

(g) lack of practical experience of entrepreneurs 

(h) dishonesty and foul play of the partner 
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Balasore 

(a) lack of interest on the part of Government offi• 
cers and their indulgence in c~rrupt practices 

(b) 

(c) 

differences between the rate contract set by the 
LPM and the price of timber charged by the 
Orissa forest Corporation (OfC) 

indulgence of entrepreneur in wine and women and 
involvement in litigation. 

Keonjhar · 

(a) dishonesty of workers and supervisors 

(b) difficulties in getting raw materials and 
orders from the principal buyers 

(c) diversified interests of the entrepreneurs. 

It i• thus seen that the causes of industrial 

sickness were many and varied. However, it would necessi-

tate further study with adequate number of sample units to 

come to definitive conclusions. 

IX. CASL STUOI~S Of CLOSED UNITS 

Case studies of 8 closed units have been pre-

sented in Appendix 8 v1.2. 

In Cuttack district the following reasons were 

advanced by the entrepreneurs of closed units: 

(a) dishonesty of customers and supplier of machi• 
nery and equipment 

{b) non-availability of raw materials on time through 
the OSIC 

(c) tyranny and high-handedness of tax officials 

(d) breach of contract by the PWO 
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In Balasore district the following reasons were 

advanced by the entrepreneurs of closed units: 

(a) 

(b) 

(c) 

(d) 

(e) . 

delay and red-tapism at. the Government level 
as well as at the level of prom5tional agen­
cies, 

lack of interest of the Government officers 
and mis-management. 

chronic disease. 

frequent failure in electricity supply, 
irregular and inadequate supply of raw 
materials and limited market opportunity, 

shiPts in taste and preferences. 

In Keonjhar district the follo~iMg re~sons were 

advanced by the only entrepreneur of closed unit: 

{a) evil designs and foul play by an.old, esta-· 
blished monopolistic unit 

(b) non-availability of cement which was a cri­
tical input. 

furthe~ research with adequate number of closed 

units would be more revealing of the circumstances under 

which the industrial units were forced to close down. 

MAIN fiNDINGS 

1· Aggregately, problems of sale of products, raw 

materials and finance were the major problems in 
.. 

order of importance. Of those who faced the pro-

blems of sale of products, Cuttack had higher percentage 
than Keonjhar than Balasore; of those who faced 

the problems of raw materials, Keonjhar had higher 
percentage than Cuttack than Balasore; and of those 

who faced the problems of finance Keonjhar had higher 

percentage than Balasore than Cuttack. 
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2. In sale of products, of those who faced the 

problem of limited demand, Balasore had higher 

percentage than Cuttack than Keonjhar; of 

those who faced the problem of competition, 
Balasore had higher percentage than Cuttack 

than Keonjhar; of those who faced the problem 
of seasonal demand Keonjhar had higher percen• 
tage than Cuttack than Balasore; and of those 
who faced the problem of delay in payment of 
bills Cuttack had higher percentage than 

Balasore tharf) Keonjhar. 

3. In raw materials, of those who faced the problem 

of !~regular supply, the proportion was higher 
in Balasore than in Keonjhar than in Cuttack; 

of those who faced the problem of inadequate 

supply, the proportion was higher in Balasore 

than in Keonjhar than in cuttac~; and of those 

who faced the other problems, the proportion 

was higher in Keonjhar than in cuttack than in 
Balasore. 

4. As regards the financial problems, the percen­

tage:) of those who were unable to offer security 

was higher in Keonjhar than in Cuttack than in 

Balasore; the percentage of those for whom the 

loan amount was inadequate was higher in Balasore 
than in Cuttack; the percentage of those who 

faced other problems was higher in both Keonjhar 
and Balasore than cuttack; and the percentage of 
those who faced the problem of delay and red­
tapism was higher in Cuttack than in Balasore. 

5· The percentage of those who faced the problem of 
production technology, management and labour was 



higher in Cuttack than in Balasore than in 

Keonjhar; and the percentage of those who 
faced other problems was higher in Keonjhar 

than in Balasore than in Cuttacke 

6. On an average, .64 per cent of the total in­

stalled capacity had bee~ utilised by the 

entrepreneurs. E::ntrepreneurs of Cuttack and 

Balasore had utilised 66 per cent of total 
capacity whereas the entrepreneurs of Keonjhar 

had utilised -42 per cent of capacity. 
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7• The percentage of· those which had unutilised 

capacity due to limited demand· was higher in 

Keofljhar than in Cuttack than· in Balasore; the 
percentage of those which had unutilised capa­

city due to shortage of raw materials was higher 

in Cuttack than in Balasore than in Keonjhar; 
and the percentage of those which had unutilised 
capacity due to shortage o~ finance was higher 
in Keonjhar than in cuttack than in Balasore, 

B. Faulty production planning, under capacity pro~ 

duction, defective financial. management, unfa­

vourable marketing strategy, non-availability of 
critical. inputs, poverty, chronic disease, family 

quarrel, theft, dishonesty and foul play and 

above all lack of practical experience were some 

of the causes of industrial sickness in Cuttack; 
lack of interest on the part of Government offi­

cers and their indulgence in corrupt-?ractices, 

divergence between the rate contract set by the 

£PM and the open market price and spent-thrift 

attitude of entrepreneur by and large, accounted 

for sickness in Balasore; while dishonesty of 



workers and supervisors difficulties in gett­

ing raw materials and orders from the princi­

pal buyers and diversified interest of entre­

preneurs were some of the underlying causes of 

industrial sickness in Keonjhar. 
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g. Important reasons for the closure of the units 

were: dishonesty of customers and supplier of 

machinery and equipment, non-availability of raw 
materials on time, tyranny and highhandedness of 
tax officials and breach of contract in Cuttack; 

delay and red-tapism and lack of interest of 

government offic~rs, mismanagement, disease, 

frequent failures in electricity supply, irre­

gulat and inadequate supply of raw materials, 

limited market opportunity and shifts-in taste-­

and preferences in Balasore; evil designs and 

foul play and non-availability of critical inputs 

in Keonjhar. 



CHAPT~R Vli 

fiNANCIAL POSITION Of TH~ INDUSTRIAL 
UNITS Of ~NTR~PRENEURS 

In this chapter, it is intended to examine 

the financial position of the industrial units of 

entrepreneurs for the financial year 1978•79, for 

which the data could be collected. This includes. 

an analysis.of the assets, liabilities, output and 

the value added of the 70 industrial units which 

made the necessary data.avai1ab1e fo+ the purpose. 

I. COMPOSITION Of TOTAL ASSETS 

The balance sheet data collected from 70 indu-

strial units for the financial year 1978-79 show that 

at the all-district and industry level~ out of total 

assets of~ 1·14 crores the proportion of current assets 

was higher, ~ 66.19 1akhs (58 per cent) than net fixed 

assets, ~ 42.29 lakhs (37 per cent) and the proportion 

of other assets was as low as~ 5.37 lakhs (5 per cent). 

At the all-industry level, of the total amount of 

current assets, the proportion was higher in Cuttack 

(59 per cent) than in Keonjhar (58 per cent) than in 
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Balasore {57 per cent). On the other hand, of the total 

amount of- fixed assets, the proportion was higher in 

Keonjhar {41 per cent) than in Balasore {39 per cent) 

than in Cuttack {36 per cent). Proportion of other 

assets was negligible. 

At the district-level, industrywise analysis 
-. 

indicates that the percentages of fixed assets were 
-

higher and current assets were lower in Non-metallic 

~ineral Pro~uct~ {66, 3i) and Hosiery and R~adymade 
. ' 

Garments {§5, 45) of Cuttack, food Products {61,37)· 

of Balasore, and Food {85,- is), Wo~d (55, 32), Non­

metallic JVIineral Products {so; 50) and Hosiery and 

Readymade Garments {74,26) of Keonj~ar.th~n -th~ir 

respective all-industry percentages. On.the other hand, 

in Wood {18,82) and Metal Products {29,62) of Cuttack, 

Wood {29,60) and Non-metallic flineral ·Products {20,80) 

of Balasore and Metal Products {31,69) of Keonjhar, 

percentages of fixed Assets were lower and Current 

Assets were higher than their respective all-ind~stry 

percentages. 

One striking feature of the data is that Non­

metallic Mineral Products of Cuttack, food Products of 

Balasore and food and Hosiery and Readymade Garments of 

Keonjhar had very high percentages of fixed assets and 



very low percentages of current assets while wood 

Products of cuttack and Non-metallic Mineral Products 

of Balasore had very low percen~ages of fixed assets 

and high. percentages of current assets. 

Intra-industry comparisons reveal that the per-

centage of current assets in Food Products of Cuttack 

(64) was higher than in Balasore (37) than in Keonjhar 

(15); in wood Products of Cuttack (82) was higher than 

in ~alasore (60) than in Keonjhar (32); in Metal Pro­

ducts of Keonjhar (69) was higher than in C~ttack ~62} 

than in Balasore (59); in Non-metallic Mineral Producis 
': 
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of Balasore (80) was higher than in Keonjhar {50) ~han in 

Cuttack (32); a~d in Hosiery and Readymade ~arments of 

Cuttack (45) was higher than in Keonj~ar (26). On the 

other hand the percentage of net fixed assets in Food 
I . 

Products of Keonjhar (65) was higher than in Balasore 

(61) than in Cuttack {34); in Wood Products was higher 

in Keonjhar (55) than in Balasore (29) than in Cuttack 

(18); in Metal Products was higher in Balasore. (40) than 

in Keonjhar (31) than in Cuttack (29); ln Non-metallic 

Mineral Products was higher in Cuttack {66) than in 

Keonjhar {50) than in Balasore (20); and in Ho_siery and 

Readymade Garments was hi9her in Keonjhar (74) than in 

Cut tack (55). 

(TABLE. Vll•1) 
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TABU: ~·~- Vllo1 

COMPOSITiON OF TOTAL ASS~TS: 1978-79 

{In Rs) 

District Industry No.of Net Fixed Other Current Total 
Units Assets Assets Assets Assets 

i::uttack food Products 8 412388 19307 773447 1205142 
{34. 22) {1.60) {64.18) {100.00) 

Wood Products 5 196079 . 7406 906718 1110203 
{17·66) {0.67) l81.67) {100.00) 

Metal Products 23 1266073 388220 2671808 4326101 
(29.27) .. (8•97) {61·76) {100.00) 

Non-metallic 4 1164082 27550 566779 1758411 
Mineral Products (66.20) ( 1. 57) {32.23) (100;00) 

Hosiery and Ready-
made Garments 2 11880 9875 .. 21755 

{54·61) (45.39) (100.00) 
All Industries 42 3050502 442483 4928627 8421612 

{36.22). {5.25) {58.52) (100.00) 

Balasore Food Products 4 256435 7150 154415 418000 
{61.35) {1·71) (36.94) (100.00) 

Wood Produ.cts .5 187815 74325 389036 651176 
{28.84) . {11.41){59.74) (100.00) 

JVIetal Pro ducts 2 324232 3361 475125 802718 
(40.39) (0.42) (59.19) (100.00) 

Non-metallic 
Mineral Products 5 34100 75 137635 171810 

{19.85) (0 .04) (80.11) {100.00) 

Hosiery and Ready-
made Garments 

All Industries 16 802582 84911 1156211 2043704 
{39.27) (4.16) {56.67) (100.00) 

lcontd.) 
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TABL!i: \""'.:.. VII.1 (contd.) 

Net fixed Other Current Total 
District Industry No.of Asse~s Assets Assets Assets 

units 

-
'1-_Keonjhar Food Products 2 28550 5000 33550 

(85.10) (14.90) (100.00) 

· Wood Pro ducts 4 42330 10000 24200 76530 
(55 • 3,1__ ~) ( 13 • 0 7 ) (31.62) (100.00) 

Metal Products 3 182427 404244 . 586671 
(31.10) (68.90) (100.00) 

. 
Non-metallic 
M:.ineral 1 91338 90006 181344 
Products (50.37) (49.63) .{100.00) 

Hosiery and 
readymade 
Garments 2 30950 11075 42025 

(73.65) {26 .35) {100.00) 

All Industries 12 375595 10000 534525 920120 
(40.82) { 1. 09) {58.09) {100.00) 

All Districts and 
All Industries 70 4228679 537394 6619363 11385436 

{37.14) (4.72) "(58-14) {100.00). 



Il• COIVIPOS.ITION Of TOTAL LIABILITIE.5 

The balance sheet data collected from the 70 

industrial units for the financial year 1978~79, show 

that at the a11~district and industry level, out of a 

total liabilities of~ 1·14 crores, the proportion of 

equity was ~igher, ~ 51.43 1akhs (45 per cent) than 

short-term loans, ~ 46.48 lakhs (41 per cent) 'than 

medium/long-term loans, ~ 15.95 1akhs (14 per cent). 

At the all-industry level, of the total amount 
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of short•term loans, the proportion was higher in 

Balasore (51 per cent) than in Cuttack (39 per cent) 

than in Keonjhar (31 per cent); of the total amount of 

medium/long-term loans, the proportion was higher in 

Keonjhar (25 per cent) than in cuttack (16 per cent) 

than in Balasore (3 per cent); and of the total amount 

of equity capital the proportion was higher in Balasore 

{46 per cent) than in Cuttack (45 per cent) than in 

Keonjhar {44 per cent). 

At the district level, industrywise analysis 

indicates that, in Hosiery and Readymade Garments ., 
{62, 20) of Cuttack, Food Products {74, 22) o~ Balasore, 

and food (73, 13), Wood (79,21) and Non-metallic Mineral 

Products (65, 35) of Keonjhar percentages of equity capital 

were higher and short-term loans lower than the respective 



all industry averages. On the other hand in Hosiery 

and Readymade Garments of Keonjhar (30, 65) and wood 

(41, 58) and Metal Products (38, 62) of Balasore per~ 

centages of equity were lower and short-term loans 

higher than their respective all•industry averages. 

One striking feature of the data is that in 

Food products of Balasore and Food and woo.d Products 

of Keonjhar percentages" of equity ~apital were too high 
'. 

and short-term loans too low. Reverse was the position 

in Hosiery and Readymade Garments of Keonjhar. 

Intra-industry comparisons reveal that the per­

centage of e~uity capital in rood Products 6f Balas~re 

(74)' was higher than Keonjhar (73) than Cuttack (53); 
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in Wood Piod~cts of Ke~njhar (79) was higher t~an Balasore 

(41) ·than Cuttack (35); in Metal ProductS of Cuttack' (46) 

w~s higher than Balasore (38) th~n Keonjhar (32); in 

Non-metallic Mineral Product~ of Keonjhar (65) was hi~her 

than Cutta6k(43) thari Balasore (40); ~nd iri Hosiery and 

Readyniade Garments· of ·c·uttack (62) ·was higher than 

Keonjhar (30); the percentage of medium/long-term loans 

was higher in all industries of Cuttack except Metal Pro-

ducts in which Keonjhar had the higher percentage ·(38); 

and the per'centage of short-term loans was higher i•n 

Food Products of Cuttack (30) than in Balaeore (22) than·· 

Keonjhar (13); in Wood Products of Balasore (58) was higher 
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than Cuttack (48) than Keonjhar (21); in Metal Products 

o.f Balasore (62) ·was higher t_han' Cutta_ck (44). than Keon .. 

jha.r (30); in Non-metallic Mineral Product_s of Balasore 

(41) was.higher than Keonjha~ (35) than Cuttack (28); 

and in Hosiery and Readymade Garments o_f Keonjhar .(65) 

was higher than in Cuttack (20). 

( TABLE Vll.2) 

Ill. AVt:RAGE: SIZE Of ASSETS 

At the all~district :1and industry level, it was 

found for th~ year 1978-79 that, in monetary terms, the 

average ~ize of current assets of 70 industrial unit~ 

was (Rs 94, 562) higher than average size of inventories 

(Rs 62,375) than. the average size of net fixed assets 

(Rs60,409) than the average size of other assets (Rs 7,677)• 

Average size of total assets was Rs 1, 62,649. 

At the all-industry level, in Cuttack, the aver• 

age size of all kinds of assets was higher than the 

average size of assets mentioned above. Average size of 

all kinds of assets in Balasore was less than Cuttack as 

well as the all-district and industry averages but higher 

than that of Keonjhar. As a matter of fact the average 

size of assets of Balasore was much less than that of 

Cuttack and of Keonjhar was much less than that of Balasore. 



District 

1 
Cut tack 
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TABLL ~~;~ ... Vll·2 

CUMPO~ITION OF TOTAL LIABILITI~~; 1978-79 On Rs) 

Industry No.of 
units 

2 3 
Food Products 8 

Wood Pro ducts 5 

li::quity 

4 

636451 
(52.81) 

389972 
(35.13) 

MoToand · S.•T• 
L. T Loans 

, Loans 

s 6 
202266 366425 
{16.78) (30.41) 

Total 
liabili­

ties 

I 

1205142 
(100.00) 

189000 531231 1110203 
(17.02) {47.85) (100.00) 

Metal Products 23 1992539 414348 
(46.06) (9.58) 

1919214 4326101 
(44.36) (100.00) 

Non-metallic 
Mineral 
Products. 

Hosiery and 
Ready made 
Garments 

4 757913 501917 498581 1758411 
{43.10) (28.54) {28.35) (100.00) 

2 13390 4000 4365 21755 
(61o55) (18o39) \2Uo06) (100o00) 

All Industries 42 3790265 1311531 3319816 8421612 
(45.01) (15.57). (39.42) (100.00) 

Balasore Food Products 4 310204 17100 · 90696 418000 
{74.21) {4.09) (21·70) {100.00) 

Wood Products 5 267496 5461 378219 651176 
(41.08) {0.84) {58.o8) (1oo~oo) 

Metal Products 2 302478 500240 802718 
(37.68) {62.32) (100.00) 

Non-metallic 
Mineral 5 69539 31600 70671 171810 
Products (40.47) (18.40) ·(41.13) (100.00) 

Hosiery and 
Ready made 
Garments 

All Industries 16 949717 54161 
(46.47). (2.65) 

1039826 2043704 
( 50 • 8 8 ), { 1 0 0 • 0 0 ) 

cent d •• 
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Table (>- VII. 2 {contd.) 

District Industry No.of Equity M.T &. s.T. Total 
units L.r. Loans Liabilities 

Loans 

1 2 3 4 5 6 7 

1.':_ke onjhar Food Products 2 24350 4800 4400 :33550 
(72. 58) {14.31) {13.11) (100.00) 

Wood Products 4 60726 15804 76530 
(79 .35) {20.65) ~100.00) 

( 

Metal Products 3 188068 222081 176522 . 586671 
(32.06) (37.85) (30.09) (100.00) 

Non- met qll i c 
Mineral 
Products 1 117179 64165 181344 

(64.62) (35.38) . (100.00) 

Hosiery and 
Ready made 
Garments 2 12525 2000 27500 42025. 

All Industries 
(29.80) (4.76) (65.44) (100.00) 

12 402848 228881 288391 920120 
All Districts (43.78) (24.88) (31.34) o oo.oo) 

and All Industries 70 5142830 1594573 4648033 11385436 
(45.17) {14 .• 01) {40.82) {100.00) 
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At the district level, industrywise, in cuttack 

in Food, Metal and Hosiery and Readymade Garments indu~ 

stries; in Balasore, in Food and Non-metallic ll'lineral 

Products industries; and in Keonjhar in Food, Wood and 

Hosiery and Readymade Garments industries average size 

of total assets was less than the average size of respec­

tive district total. Moreover, in Cuttack, only in 

Hosiery and Readymade Garments industry; in Balasore only 

in Non-metallic Mineral Products industry; and in.Keon­

jhar, in food and Wood Products industries the average 

size of all kinds of assets was smaller than their counter­

parts in other districts. 

(TABLL Vll.3) 

IV. AVLRAG~ SIZE Of LlABlLlTl~S 

At the all-district and industry-level, it was 

found for the year 1978-79 that in monetary terms, the 

average size of equity capital of 70 industrial units 

was (~ 73,469) higher than the average size of short­

term loans (~ 66,400) than the average size of medium/ 

long-term loans (~ 22,779). The average size of total 

liabilities was ~ 1,62,649. 

At the all-industry level, in Cuttack, the 

average size of all kinds of liabilities was higher 
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TABLE 0- VII.3 

AVERAGE sizt-Of A5SL:i~; 1978•79 {In &) 

District Industry No .of Net fix- Other Inven- Current Total 
units ed Assets tories Assets 

Assets , 2 ~ 4 s 6 "i B 
Cut tack food Products 8 51548 2413 68540 96680 150642 

Wood Products 5 39215 1481 148977 181343 222040 

Metal Products 23 55046 16879 67317 116165 188091 

Non-metallic 
Mineral Pro-
ducts 4 291020 6887 127825 141694 439602 
Hosiery and ready 
made Garments 2 5940 4250 4937 10877 
All Industries 42 72631 10535 80031 117348 200514 

Balasore food· Pro ducts 4 64108 1787 29358 38603 104500 
Wood Products 5 37563 14865 42525 77807 130235 . 
Metal Products 2 162116 1680 110038 237562 401359 
Non-metallic 
Mineral Pro-
ducts 5 6820 15 24042 27527 34362 
Hosiery and 
Ready made 
Garments 

All Industries 16 50161 5306 41897 72263 127731 

-~~lito njhar food Products 2 14275 1450 2500 16775 
Wood Products 4 10582 2500 3450 6050 19132 
Metal Products 3 60809 85687 134748 195557 
Non- metallic 
!Yiineral 
Products 1 91338 50860 90006 181344 
Hosiery and 
Ready made 
Garments 2 15475 4837 5537 21012 
All Industries 12 31299 833 27882 44543 76676 

All Districts and 
All Industries 70 60409 7677 62375 94562 162649 



~han the average size of liabilities mentioned above. 

Average size of all kinds of liability of Balasore was 

less than Cuttack as well as the all•district and indu-

stry averages but higher than·that of Keonjhar except 

the size of medium/long-term loans. As ·a matter of 

fact, the average size of liabilities of Ba~asore was 

much less than that of Cuttack and of Keonjhar much 

less than that of Balasore. 

At the district level, industrywise, in Cuttack, 

in Food, Metal and Hosiery and Readymade Garments indu• 

stries; in Balasore, in food and Non•metallic Mineral 

Products industries; and in Keonjhar, in Food, wood 
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and Hosiery and Readymade Garments industries, the average 

size of total liabilities was lower than the average size 

of respective district total. filoreover, only in food 

and Wood Products industries of Keonjhar average size of 

all kinds of liabilities was lower than their counterparts 

in other districts. 

(TABLE:. Vll.4)"11 

V. DISTRIBUTIUN Of ~1E.DIUJVI AND LONG-H .. RM LOANS 
BY 50URCL.5 

At the all-district and industry level,_ out of a 
total amount of ~ 15.95 lakhs of medium/long-term loans, 

commercial banks dominated the field by providing 
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TABLE. 1/.i.- VII.4 

AVE.RAGE. Siili:. OF LIABILIT IE.S.: 1978-79 
(In ~) 

No .of 
E.quity M.T & s.T. Total 

District Industry units 
L·T· Loans Liabilities 
Loans 

1 2 3 4 5 6 7 

cut tack Food Products 8 79556 25283 45803 150642 

Wood Pro ducts 5 77994 37800 106246 222040 

JVIetal Pro ducts 23 86632 18015 83444 188091 

Non .. metallic 
Mineral Pro-
ducts 4 189478 125479 124645 439602 

Hosiery and 
Ready made 
Garments 2 6695 2000 2182 10877 

All Industries 42 90244 31226 79043 200514 

Balasore Food Products 4 77551 4275 22674 104500 

Wood Products 5 53499 1092 75643 130235 

JVietal Products 2 151239 250120 401359 

Non-metallic 
Mineral pro-
ducts 5 13907 6320 14134 34362 

Hosiery and 
Readymade 
Garments 

All Industries 16 59357 3385 64989 127731 

Keonjhar food Products 2 12175 2400 2200 16775 
Wood Products 4 15181 3951 19132 

Metal Products 3 62689 74027 58840 195557 
I 

No n.;.met allic 
Mineral pro-
ducts 1 117179 64165 181344 

Hosiery and 
Readymade -
Garments 2 6262 1000 13750 21012 
IUl Industries 12 33570 19073 24032 76676 

All Districts and 
70 73469 22779 66400 162649 All Industries 



~ 13.60 lakhs (85 per cent). Contribution of other 

agencies were negligible. State financial Corpora~ 

tion 1 s contribution (~ 1.27 lakhs ·i.e. 8 per cent) was 

higher than others (~ 0.70 lakh i.e. 4 per cent) than 

Government (~ 0.31 lakh i.e. 2 per cent) than co• 

operative banks (~ 0.06 lakh i.e. 0.35 per cent). 

~t the all-industry level, in Keonjhar, the 

proportion of mediumtlong-term loans (100 per cent) 

was higher than Cuttack (84 per cent) than Balasore 

(52 per cent). 
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All the units in food and Wood Products of Cuttack 

and food, Metal and Hosiery and Readymade Garments of 

Keonjhar borrowed only from the commercial banks. 

(TABLL VII.5) 

VI. DISTRIBUTION Of SHORT-TERM LOANS BY SOURCES 

At the all-district and industry level, out of 

a total amount of~ 46.48 lakhs of short-term loans, 

'others' dominated the field by pro~iding ~ 33.58 lakhs 

(72 per cent). contributions of other agencies were 

negligible. Commercial banks contributed only ~ 9.81 

lakhs {21 per cent) and friends and relatives ~ 3.05 

lakhs (7 per cent). 

At the all-industry level, the proportion of 

short-term loans was higher in Keonjhar (92 per cent) than 

in Cuttack (74 per cent) than in Balasore (60 per cent). 



308 

TABLE. r,, - VII • 5 ,_ 

DISTRIBUTION OF M~DIUM ANO LONG•T~RM LOANS BY 50URCE.S;197B-79 
,(In Rs) 

District Industry No .of Govern- SFC~ Comm- Coop. Others 
units ment ercial banks 

banks 
2 3 4 5 6 7 e 

Cut tack Food Products .8 202266 
(100.00) -

Wood Products 5 189000 
(100.00) -

Metal Products 23 106157 308191 
{25o62) (74o38) -

No n•metallic 
Mineral 
Products · · 4 31006 12000 403411 55500 

\6 o18 J (2.39) (80.37) \11.06) 

Hosiery and 
Readymade ., 

Garments 2 4000 
{100.00) 

Total 

9 
202266 
(100.00) 

189000 
(100.00) 

414341i1 
(100.00) 

501917 
(100.00) 

4000 
(100.00) 

All Industries 42 31006 122157 1102868 55500 1311531 
~2.36) (9.31) (84.10) {4.23) (100.1)0) 

Balasore Food Pro ducts 4 2100 15000 17100 
(21.28) {87o72) { 100 .oo) 

Wood Products 5 195 5266 5461 
{3. 57) (96.43) (100.00) 

ll'letal Products 2 

Non-metallic Mi-
Tl'e r·<n Pro ... 
ducts 5 - 26000 5600 31600 

{82.28)(17·72) {100.00) 

Hosiery and 
Readymade 
Garments 

Allindustries 16 195 5266 28100 5600 15000 54161 
\Uo36) (9.72) {51o88){10o34)(27o70) {100.00) 

*State Financial Corporation 
cant d. 



District 

1 
Keonjhar 
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TABLL~t:- VII.5(contd) 

Industry 

2 
food Products 

Wood Products 

Metal Products 

Non-metallic 
Mineral 

No .of 
units 

3 
2 

4 

3 

Products 1 

Hosiery and 
Ready made 
Garments 2 

All Industries 12 

Govt. 

4 

(In Rs) 

SFC Comm- Coop. Others 
ercial ba-
bank . nks 

Cr· 5 6 1_·7 8 
4800 
(100.00) -

222081 
{100.00) 

2000 
(100.00) 

228881 
{100.00) 

Total 

9 
4800 
(100.00) 

222081 
(100.00) 

2000 
(100.00) 

228881 
{1oo.oo) 

All Districts and 
All Industries 70 31201 127423 1359849 5600 70500 1594573 

(1.96)(7.99) {85.28) (0.35)(4.42) (100.00) 



At the district level, industrywise, the pro• 

portion of short-term loans from •others' was more 

than 90 per cent in Metal, Non-metallic Mineral Pro­

ducts and Hosiery and Readymade Garments industries 

of Keonjhar; varied between 70 to 90 per cent in all 

the five industries of Cuttack; and was 91 per cent 
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in Wood Products and 66 per cent in Non-metallic JVIineral 

Products of Balasore. The Non~metallic Mineral Products 

industry of Balaso re had also the distinction, of borrow ... 

ing from the co-operative banks. 

{ T ABLii:. VII .6) 

VII. COMPOSITION OF OUTPUT 

At the all-district and industry level, out of 

the total value of the output of~ 1.98 crores manu­

factured by 'ill industrial units in the year 1978~79, 

the proportion of total expenditure was as high as 

~ 1.82 'c~ores {92 per cent) and profits as low as~ 15.76 

lakhs {8 per cent). Of the various items of expenditure 

the value of the basic raw materials was~ 1.23 lakhs 

{62 per cent) of the total value of output and wages 

and salaries~ 24.78 lakhs (13 per cent). The proportion 

of other items, namely rent, ~ 1.24 lakhs {0.63 per cent) 

and interest ~ 3.80 lakhs {2 per cent) was negligible. 



District 

1 
Cut tack 
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TABLE ';i }- V Il • 6 

• ..J 

DISTRIBUTION OF 5HORT~T(RM LOANS BY 50URC~5; 1978-79 

(In Rs) 

Industry No .of 
units 

Comm... Coo P• Indige- Friends 
ercial 
banks banks nous and re-

Oth­
ers 

Total 

2 3 4 
Food Products 8 29900 

{8 -16) 

Wood Products 5 127048 
{23.92) 

Metal Products 23 572183 
(29.81) 

Non-metallic 
Mineral Pro-
ducts 4 40000 

Hosiery and 
Ready made 
Garments . 2 

(8 .02) 

All Industries42 7.6sn·:n· 
rii/.~:7) 

5 

banks latives 

6 .. I 8 
9555 326970 
{2.61) {89.23) 

9 
366425 
{100.00) 

B661 395522 531231 
(1.63) (74.45) {100.00) 

6300 1340731 1919214 
{0.33) {69.86} {100.00) 

57495 401086 498581 
{11o53) {80.45) (10Do00) 

840 3525 4365 
(19.24) (80.76) (100.00) 

cf29§~, . 246~34 :;,_3_19816 
(\2 •5o) (74 -'3;)) ( 1 oo .a a) 

Balasore Food Products 4 35350 
{38.98) 

15786 39560 90696 
{17.40)(43.62) (100.00) 

Wood Products 5 16000 
(4.23) 

Metal Products 2 -150682 -
{30.12) 

Non-metallic 
filineral Pro-
ducts 5 5000 3000 

· Hosiery and 
Ready made 
Garments 

·{7.08)(4.24) 

All Industries 16 207032 3000 
(19.91)(0.29) 

19832 . 342387 378219 
(5.24-i) {90.53) (100.00) 

~ 154090 195468 500240 
(30.80) (39.08) (100.00) 

16000 46671 70671 
(22.64) (66.Q4) (100.00) 

205708 624086 1039826 
{19o78) {60o02) {100.00) 

contd. 



District Industry 

1 2 

"" ) TABLE(j- VII.§_(contd. 

Indi­No • o f Co mm- Coo p. 
units ercial banks genous 

banks banks 

4 5 

(J<a~\onjhar Food Products 2 -

wood Products 4 -

Metal Products3 -

Non-metallic 
Mineral • 
Products 1 5225 

Hosiery and 
Readymade 

(8.14) 

Garments 2 -

All Industries 12 5225 
(1.81) 

1000 
(3. 64) 

1000 
{0.35) 
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{In Rs) 

F:riends 
and re­
latives 

Others Total 

7 8 9 

2700 1700 4400 
(61.36) (38.64) (100.00) 

9350 6454 15804 
(59.16) (40.84) (100.00) 

4000 172522 176522 
{2.27) (97.73) (100.00) 

58940 64165 
(91.86) uoo.oo) 

26500 27500 
(96.36) (100.00) 

16050 266116 288391 
(5·57) (92·27) (100.00) 

All Districts and 
~11 Industries 

10 9a1388 3ooo 1ooo 304609 3358036 4648033 
(21.11)(0.06)(0.02) (6.55) (72.25) (100.00) 



At the all-industry level, in Cuttack, the 

percentage of total expenditure was higher {93) than 

8alasore (88) than K•onjhar (87)• Consequently, the 

percentage of profits was lower.in Cuttack {7) than. 

in 8alasore (12) than in Keonjhar (13)• OF the two 

important items of expenditure, the percentage of 
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the value of basic raw materials was higher in Cuttack 

(65) than in Keonjhar (53) than in Balasore (48) and 

the,percentage of wages and salaries was higher'in 

Keonjhar (18) than in Balasore (17) than in Cuttack 

{ 12). 

At the district-level, industrywise analysis 

indicates that, in Cuttack, Metal (~, 3) and Non­

met~llic Mineral Products (97,3) in 8al~sore Wood Pro­

ducts {90,10) and in Keonjhar Metal Products {96,4) 

were the highest cost and the lowest prafit yielding 

industries. Of ~he two important items of cost, in 

Metal {69,10), food {67,7) and wood Products (67,8) 

of Cuttack, the percentage share of basic raw materials 

was higher and of wages and salaries was lower than that 

in other districts. 

Intra-industry comparisons reveal t~at the per­

centage of total expenditure in food Products of Cuttack 

(86) was higher than in Balasore (85) than in Keonjhar (83); 
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in Wood Products was higher in Balasore {90) than in 

Cuttack (83) than in Keonjhar (77); in Metai Preducts 

was higher in Cuttack· (97) than· in Keonjhar {96)• than 

in Balasore (88); in Non-metallic Mineral Products was 

higher in Cuttack {97) than in-Balasore (83) than in 

Keonjhar (77); and in-Hosiery and Readymade Garments 

was higher in Keonjhar (87) than in Cuttack (79). The. 

percentage of profits in F~od·Products was higher in 

Keonjhar (17) than in Balasore (15) than in-cuttack 

(14); .in Wood. Products was higher in Keonjhar (23) than 

in Cuttack (17) than in Balasore (10); in Metal Products 

was higher in Balasore (12) than in Keonjhar (4) than 

in Cuttack (3); in NonMmeta~lic Mineral ~roducts was 

higher in Keonjhar (23) than in. Balasore (17) than in 

Cuttack (3); ~nd in Hosiery and Readymade Garments was 

higher in cuttack ~21) than in Keonjhar (14). The perM 

centage of the value of basic raw materials in Food 

Products was higher in Cut~~ck (67) than in Keonj-ar 

(53) than in Balasore ~27); in Wood Products was higher 

in Cuttack (67) than in Balasore (63) than in KeonJhar 

(39); in Metal-Products was higher in cuttack (70) than 

in Keonjhar (58) than in Balasore (45); in Non-metallic 
' 

Mineral Products was higher in Balasore (58) than in 

Keonjhar (54) than in cuttack (30); and in Hosiery and 

Readymade Garments that was equal in both Cuttack and 



Keonjhar (37)• The percentage of wages and salaries 

in Food Products was higher in Balasere (19) than in 

Keonjhar (8) than in Cuttack {7); in Wood Products 

was higher in Keonjhar (24) than in Balasore (18) 
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than in cuttack (8); in Metal Products was higher in 

Keonjhar (16) than-in Balasore (15) than in Cuttack (10); 

in- Non-metaliic f'iineral Products was higher in Cuttack 

(35) than in Keonjhar (18) than in Balasore (16); and 

in Hosiery.and Readymade Garments was higher in Keon­

jhar (36) than in Cuttack (13). 

(TAI:JLE. Vll.7) 

Vlll. Ol~TRIBUTION OF OUTPUT 

At the all-district and industry l~ve~, out of 

a total value of output o·f Rs 1·98 crores manufactured. 

by 70 industrial units in the year 1978-79,.the propor­

tion of net sales was much higher (Rs 1.83 crores, i.e. 

93 per cent) than stock of finished and semi-finished 

products {Rs 12.67 lakhs i.e. 6 per cent) than work· done 

for others (Rs 1.05 lakhs i.e. 0.54 per cent) than other 

income {Rs 0.84 lakh i.e. 0.42 per cent). 

At the all-industry level, of the total net 

sales and total stock of fini~hed and semi-finished· 

products the percentage share of Keonjhar was very high 

in the former and very low in latter {98, i\-)l2) than 



TABLE n- VII.? ... 
ClJII'tPO!J.ITION Of OUT -PUT: 1978-79 (In Rs) 

District Industry No .of Basic Water, power, Other mate- Miscella- Amount paid to 
units raw Fuel, lubri- rials neous other concerns 

materials c:;ants, etc. for work done 

1 2 3 4 5 6 8 
Cui.. tack Food Products 8 2669687 83760 177883 115969 

l67.10) l2·11) {4.47) (2.91) 

Wood Products 5 929984· 7760· 6192 32888 5296 
{67·19) (0.56) (0 .45) {2.38) ·(0.38) 

Metal Products 23 6474751 393451 339991 442554 137973 
{69.62) l4. 23) ... {3. 66) (4 .~6) ( 1. 48) 

Non-metallic mi-- 486632 64597· 246358 44924· 
neral Pro ducts 4 (29.54) (3 .92) {14.95) (2.73) 

Hosiery and Ready- 13602 414 4925 725 
made Garments 2 {36.89) (1.12) (13.36) u .97) 

All Industries 42 10574656 549982 775349. 637060 143269 
'(64~69) (3 .36) {4.74) (3.90) (0.88) 

Balasore food Products 4 145892 88233 45112 38915 5183 
(26.56) (16.05) (8.21) {7.08) (0.94) 

Wood Products 5 506050. 12424 5450 24425 9523 
(63.21) ·(1.55) (0.68) . (3.05) (1.19) 

Metal Products 2 ~34454 20674 36000 108333 33606 
(45.27) (2.15) (3.75) ( 11.29) {3. 50) 

Non-metallic mi-
5 119943· 3500 6969 2733 

neral Products (57.50) (1.68) (3.34) (1.31) 

Hosiery and ~eady-
made Garments 1206339 124831 93531 174406 48312 
All Industries 16 (47.90) (4.96) (3.71) (6.92) (1.92) 

(cant d.) w 
~ 
~ 



TABLE. c~- VII.7{contd.) 
{In Rs) 

District Industry No .of Basic Water, power, Other rna- Miscella- Amount paid to 
units raw Fuel, 1ubri- terials neous other concerns 

materials cants, etc. for work done 

1 2 3 4 s 6 7 a 
Ke onjhar food Products 2 41500 6500 6900 500 

{53.12) (8.32) (8.83) {0.84) 

Wood Products 4 48065 5830 3225 4900 .. 
(39.40) {4.78) \2-64) (4.02) 

Metal Products 3 240940 2166 39249 3000 
(58-18) \0.52) {9.48) (0.72) 

Non-metallic Mi- 1161018 336 5720 827 
nera1 Products 1 (53.57) {0 ·15) (2.64) (0.38) 

Hosiery and Ready- 23000 400 4375 1500 
made Garments 2 {37.40) (0.65) (7.11) (2.44) 

All Industries 12 469523 15232 59469 10727 
(52.62) (1.71) (6.66) (1.20) 

All Distri:cts and 70 12250518 690045 928349 822193 191581 
All Industries {62.00) . {3 ·49) (4o70) (4-16) (0.97) 



District 
-~r--

Oe preciation 

Cuttack 28296 
food Products(D.71) 

IJood Produ- 15669-
cts ( 1 .13) 

Metal Pro• 119921 
ducts (1.29) 

Non-metallic 70 58 5 · 
mineral produc~4.29) 

Hosiery & Rea-1175 
dymade Garments(3 .19) 

All Industries235646 
(1.44) 

Bal a sore 27000 
food products (4.91) 

IJood Products 5487 
(o. 69) 

Metal Products 21281 -

(2.22) 
Non-metallic 1730 
Mineral Produ-, 0 ~ 82 ) 
cts 
Hosiery & Rea-­
dymade Garms- 55498 
nets All (2.20) 

Industries 

Rent 

34800 
(0.87) 

5040 
(0.36) 

28010· 
(0.30) 

31956· 
{ 1. 94) 

3000 
(8 ·14) 

10 2806 
(0.63) 

6639 
{ 1 0 21) 

10813· 
{ 1o35) 

2080 
(0.22) 

19532 
(0.78) 

T_ABLE 0- VI I. 7 (contd.) 

Wages and 
salaries, etc. 

273509 
(6.87) 

109049 
(7.88) 

915865 
{9 ·135) 

583565 
(35.42) 

4800 
(13.01) 

1886788 
(11.54) 

105469 
(19.18) 

141085-
(17.62) 

146501 
{15.27) 

33998 
(16.30.) 

427053 
(16.96) 

Interest 

12 
40509 
(1. 02) 

30785-
(2~22) 

. 158906 
{9. 71) 

65576. 
p.9a) 
·so 1 

•(1.36) 

296277 
u .81) 

5445 
(0. 99) 

5675 -
,{Oo71) 

39709 
{4.14) 

3672 -
(1.76) 

54501 
(2.16) 

Total expen- Profits 
diture 

13 14 
3424413 554658 
(86.06) (13.94) 

1142663 241606 
{82o55) l17o45) 

9011422 287871 
(96.90) (3.10) 

1594193 53267 
{96.77) ~3.23) 

29142 ' 1727 
(79.04) {20.96) 

15201833 1145129 
{92.99) (7.01) 

467888 81836 
(85.11) (14.89) 

720932- 79633 
(90.05) (9.95) 

842638 117002 
(87o81) (12o19) 

172545· 36062 
:'(.132~71) .(17·29). 

2204003 314533 
{87.51) {12.49) 

(In 16) 

Total 
out put 

ts 
3979071 
(100.00) 

1384269 
(100.00) 

9299293 
((100.00) 

1647460 
(100.00) 

36869 
(1DD .oo) 
16346962 
(100.00) 

549724 
(100.00) 

800565 
{100.00) 

959640 
(100.00) 

208607 
(100.00) 

2518536 
(100.00) 

contd. W 
~ 
00 



TABLE. 0-vn.7(contd.) 
(In 18) 

District oe preciation Rent Wages and Interest Total expen- Profits Total 
salaries, diture out put. 

etc. 
---'!· :i· 

g, 10 11 12 13 14 15 

Keonjhar 2220 360 6540 . 400 64920 13200 78120 
roo·d Products (2.84) (0 .46) (8.37) {D. 52) (83-10) (16.90) (100.00) 

Wood Products 3170 360 28840 1 DO 94490 27493 121983 
(2.60) (0.30) (23.64) {0. 08) (77 .46) {22.54) {100.00) 

l'letal Products 14406 97 67978 28244 396080 18018 414098 
{3. 48) {0 .02) \16.42) {6.82) (95.65) (4.35) (100.00) 

Non-metallic Mi- 5538 38677 562 167678 48893 216571 
neral Products (2.56) iJ17 .86) {0.26) .(77.42) (22.58) {100.00) 

Hosiery and Ready-550 660 22390 325 53200 8300 61500 
made Garments (0.89) {1.07) (36.41) {0. 53) {86.50) (13.50) {100.00) 

All Industries 25884 1477 164425 29631 776368 115904 892272 
{2.90) (o .n) (18.43) {3 .32) (87.01) {12.99) (100.00) 

All Districts 317028 123815 2478266 380409 18182204 1575566 19757770 

All 
and , { 1 61) (o. 63) {12.54) (1.93) (92.03) (7.97) {100.00) Industries • 



Balasore l94,5) than Cuttack {92,7)• Other percen­

tages were negligible. 

At the district level, industrywise analysis 

indicates that in Food l97,3) and Wood Products {95,1) 

of Guttack, Food {96,4) and Metal Products {99, 0.03) 

of Balasore and also Food (99,1) and Metal Products 

(107, ~7) of Keonjhar, percentages of net sales and 

stocks were very high and very low respectively than 

the respective all-industry percentage and aggregate 

percentage. In rest of the cases there was hardly any 

industry with low percentage of net sales and very high 

percentage of stocks. 

Intra-industry comparisons reveal that the per• 

centage of net sales was higher in Food Products of 

Keonjhar (99) than in Cuttack (97) than in Balasore 

l96); was higher in Wood Products of Cuttack (95) than 
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in Balasore (87) than in Keonjhar {74)i was higher in 

Metal Products of Keonjhar (107) than in Balasore {99) 

than in L;uttack {9D)s was higher!\ in Non-metallic IYlineral 

Products of Keonjhar {96) than in Balasore {94) than in 

L;uttack (9£); and was higher in Hosiery and Readymade 

Garments of Keonjhar l93) than in Cuttack {88). On 

the other hand the percentage of stock of finished and 

semi- finished pro ducts was higher in Food Pro ducts of 



Balasore l4) than in Cuttack {3) than in Keonjhar 

(1); was higher in wood Products of Balasore (13) 

thaA in Keonjhar (3) than in Cuttack (1); was higher 

in l"letal Pro ducts of L:uttack ( 10) than in Balasore 

(0.03)than in Keonjhar (•7); was-higher in Non- -

metallic ~ineral Products ~f Cutt~ck (8) than in 

Keonjh~r (1) than in 8alasore (0~42); a~d was higher 

in Hosiery and Readymade ~arments of Cuttack (10) ·· 

than in Keonjhar {7}. 

{T A 8 LL. 1111 • 8) 

IX. OUTPUT ANU vALU~ AUULU 

~t ail-district and industry-level; value · 

added as· percentage of ol:Jt put of the 70 ·industrial 

units for the year 1978-79 was 23. At .the all 

industry level, Keonjhar had a higher percentage ·or· 

·value-added to output (35) than Balasore {32) than ·· 

Cuttack (21). 

321 

At the district level, industrywise analysis 

indicates that Non-metallic ~iineral Products ,45) ~nd 

Hosiery and Readymade Garments {43) of Cuttack; food 

(36) and Non-metallic 1\lineral Products {35)- of B~lasore; 

and Hosiery and Readymade Garments (52), Wood Products 

(47) and Non-metallic Mineral Products (41) of KeonJhar 

had very high percentages of value-added to output 
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TABLE()- VII-8 

DISTRIBUTION OF UUJPUT.: 1978 ... 79 

( In ~t~) 

No .of Net Stock . Other work Total 
District Industry units sales of fi- income done out put 

nished for 
·and se- others 
mi fini-
shed 
goods 

1 2 3 4 5 6 7 8 

Cut tack Food Products 8 3861901 107377 9793 3979071 
{97 .05) (2.70) {0.25) - (100.00) 

Wood Products 5 1313940 11822 21280 37227 1384269 
(94· 92) (0.85) (1.54)(2.69) (100.00) 

Metal ·Pro ducts 23 8341981 901790 9213 46390 9299293 
(89.70) (9.70) {0.10) (0.50) (100.00) 

Non-metallic 4 1509366 134490 3604 1647460 Mineral (91 .62) (8 ·16) {0.22) (100.00) Products 

Hosiery and 2 32550 3819 500 36869 Ready made (88.28) u 0 .36) (1.36) (100.00) Garments 

All Industries 42 15059738 1159 217 44390 83617 16346962 
(92-13) {7.09) (0.27) {0. 51) (100.00) 

-
Balasore FIJO d Products 4 529124 2021U 390 549724 

(96.25) (3.68) (0.07) {100.00) 

Wood Products 5 697831 102734 - 800565 
'· 

(87.17) (12.83) ( 1 DO. DO) 

Metal Pro ducts 2 947017 273 12350 - 959640 
(98.68) (0.03) (1 • 29) (100.00) 

Non-metallic 51 195~26 f~a6a 123f3":'- 20860? Mineral Pro-
ducts (9:3'>.68) {0.42.) l5 .9_0) l1DD.OO) 

Hosiery and 
Ready made 
Garments 

All Industries 16 2369:598 1240085 25053 2518536 
(94.07) (4.93) { 1 .oo) {100.00) 

(contd.) 



District 

Keonjhar 

TABLii:. Q- VII.8 (contd.) 

Industry No .of Net 5.to ck Other 
units sales of fi- income 

nished 
& semi-

finished 
goods 

Food Products 2 77720 400 
{99 .49) (0. 51) 

Wood Products 4 90045 3500 7000 
{73.82) (2.87) (5.74) 

Metal Products 3 441002 26904 
l106o50)\-6o50) 

Non-metallic 1 207291 
Mineral Pro- {95.72) 

2151 ·7129 

ducts 

Hosiery and 
Ready made 
Garments 

All Industries 

2 

(0.99) (3.29) 

56900 4600 
(92.52) {7.48) 

-· ' -· 
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(In It! ) 

Work Total 
done out put 
for 
others 

78120 
(100.00) 

21438 121983 
(17·57) (100.00) 

414098 
(100.00) 

216571 
{1 DO .00) 

61500 
, poo.oo) 

All Districts 
and All ind~stries 70 18302094 1267049 83572 105055 19757770 

(92.63) (6·41) (0.42) (0.54) (100.00) 



whereas in Metal Products {15) of Cuttack, Wood 

Products (30) of Balasore and food {26) and l"letal 

{28) 
. . 

Products of Keonjhar such percentages were 

lower. 

Intra-industry comparisons reveal that the 

percentage of value-added to output in food Products 

was higher in Balasore {36) than in Keonjhar (26) 

than in Cuttack {~3); in Wood Products was higher in 

KeonJhar {47) than in Balasore {30) than in Cuttack 

{28); in Metal Products was higher-in Balasore (32) 

than in Keonjhar (28) than in Cuttack \15); in Non­

metallic Mineral Pro~ucts was higher in ~uttack {45) 

than in Keonjhar (41) than in Balasore (35); and in 

Hosiery and Readymade Garments was higher in Keonjhar 

(52) than in Cuttack (43). 

Average size of both output and va-~ue-added 

was higher in Food and Wood Products of Cuttack, l"leta1 
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Products of Balasore and Hosiery and Readymade Garments 

of Keonjhar than the respective all-industry average. 

Aggregate~¥,:, both were higher in Cuttack than in 

Balasore than in Keonjhar. 

nABLE. Vllo9) 
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TABLii:. ()VII .9(,\ 

UUTPUT'ANO VALUE·ADDED; 1978-79 

District Industry 
No .a f 
units 

·Out­
put 

Value 
added 

1 

Cut tack 

2 

Food Products 

Wood Pro ducts 

4 5 

8 3979071 903476 

5 1384269 386480 

JVIetal Product"s 23 92992931390652 

Non-metallic 4 1647460 734364 
JVIineral Pro ducts 

Hosiery and Rea­
dymade Garments 

All Industries 

2 36869 16028 

42 16346962 3431000 

Balasore food Produ.cts 

Wood Products 

Metal Products 

Non-metallic Mi­
neral Products 

4 549724 

5 80,056 5 

2 959640 

5 208607 

199389 

237206 

305292 

73732 

Keonjhar 

Hosiery and Rea­
dymade Garments 

All Industries 16 

Food Products 2 

Wood Products 4 

Metal Products 3 

Non-metallic Mi-

2518536 815619 

78120 20500 

121983 56793 

414098 114337 

neral Products 1 216571 88-132 

Hosiery and Rea-
dymade Garments 2 61500 31675 

All Industries 12 892272 311437 

· ( In R<> ) 

Col.5 
as % 
of col.4 

- 6 

22.70 

27.91 

7 

497383 

276853 

14.95 404317 

44.57 411865 

43.47 

20.98 

18434 

389213 

5 .: 3 
• 

8 

112934 

77296 

60463 

18359 

8014 

81690 

36.27 137431 49847 

29.62 160113 47441 

31.81 '479820 152646 

35.34 41721 14746 

32.38 

26.24 

46.55 

27.61 

157408 

30960 

30495 

138032 

50976 

10250 

14198 

38112 

40.69 216571 88132 

51.50 30750 15837 

34.90 74356 25953 

All Districts and 
All Industries 70 19757770 4558056 23.06 282253 65115 
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~AlN flNUlNGS 

(1) Industrial units of Keonjhar had higher per­
centage of fixed assets than the units of 
Balasore than the units of Cuttack. 

{2) Industrial units of Balasore had higher per~ 

centage of equity capital than the units of 
Cuttack than the units of Keonjhar. 

(3) Average size of all kinds of asset and liabi­
lity of the industrial units of Cuttack was 

much higher than the units of Balasore and 

those of Balasore was much higher than the 

un!ts of Keonjhar. 

(4) Industrial units of Cuttack had higher per­

centage of total expenditure than the units 

of Balasore than the units of KeonJhar• Con­
sequently, percentage of profit was higher in 

Keonjhar than in Balasore than in Cuttack. 

(5) Industrial units of Keonjhar had higher per~ 
centage of net sales and lower percentage of 
the stock of finished and semi-finished pro­

ducts than the units of Balasore than the 
units of Cuttack. 

(6) Industrial units of Keonjhar had a higher per­

centage of value-added to total output than the 

units of Balasore than the units of Cuttack. 

l7) Average size of both output and value-added was 

higher in industrial units of Cuttack than in 

the units of Balasore than in the units of Keon­
Jhar. 



CHAPT~R VIII 

FINANCIAL ANO ~CONOMIC PLRFORMANC~ Of THL 
INDUSTRIAL UNITS Of £NTaEPRLNEURS 

financial and Economic performance of the indu-

stri-al units of entrepreneurs have been analysed in 

this chapter. This has been done in terms oy certain 

financial and economic ratios. The financial ratios 

considered are profitability ratios, turn-over ratios, 

liquidity ~atios and ~ta~ility and solvency ratios. 

The economic ratios considered are output to capital 

ratios, valu~ added wages .and surplus each.per .worker 

ratios and capital~labour r•tios. The chaptei is 

divided into two parts • Part I - analyses the finan-

cial ratios and Part II - the economic ratios. Since 

entrepreneur and .his enterprise are inextricably inter-

related it is supposed that what would be true of the 

industrial units would also be true of the entrepreneurs 

of such units. Thus we may evaluate industrial entr~­

pr~neurship by their financial and economic performance. 

PART I - fiNANCIAL RATIOS 1978-zg 

PROFITABILITY RATIOS 

Profitability ratios are perhaps the most useful 

overall measure of the conditions of an enterprise. These 



ratios are designed for the evaluation of the opera­

tional performance of industrial units. The three 

important profitability ratios considered here are~ 

profits to neit sales, profits plus interest to total 

assets, and profits to equity capital. Higher ratios 

indicate better performance. 

I. PROfiTS TO NET SALES 

Profits to net ~ales ratio expressed as per­

centage indicates the margin in relation to net safes. 
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At the all~district and industry level, for 70 

industrial units, the ratio was 9 per cent for the year 

1978-79. 

At the all-industry level Balasore and Keonjhar 

had higher percentages (13 each) than Cuttack {8), 

At the district level, an industrywise ·analysis 

indicates that, in cuttack, the margin was higher in 

Hosiery and Readymade Garments (24 _per cent); wood 

(18 per cent) and food Products {14 per cent) than all 

industry average {8 per cent) and in Metal {3 per cent) 

and Non-metallic Mineral Products {4 per cent) lower 

than it; in Balasore, was higher in Non-metallic Mineral 

Products {18 per cent) and Food Products {15 per cent) 

than the all-industry average {13 per cent) and in Metal 

Products {12 per cent) and Wood Products {11 per cent) 

lower than it; and in Keonjhar was higher in Wood (31 
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per cent), Non-metallic Mineral Products (24 per cent), 

Food (17 per cent) and Hosiery and Readymade Garments 

(15 per cent) than the all-industry average (13 per cent) 

and lower than it in Metal Products (4 per cent). 

' Intra-industry comparisons reveal that the margin 

in Food Products was higher in Keonjhar (17 per cent) 

than in Balasore (15 per cent) than in cuttack (14 per 

cent); in wood Products the margin was higher in Keonjhar 
' 

(31 per cent) than in cuttack (18 per cent) than in Balaw 

sore (11 per cent); in Metal Products the margin was 

higher in Balasore (12 per cent) than in Keonjhar (4 per 

cent) than in. Cuttack (3 per cent); in Non-metallic 

Mineral Products the margin was higher in Keonjhar (24 

per cent) than in Balasore (18 per cent) than in Cuttack 

(4 per cent); and inHosiery and Readymade Garments the 

margin was higher in Cuttack (24 per cent) than in Keon~ 

jhar (15 per cent). 

(TABLE: VIII.1) 

II • PROFITS PLUS I NTE..RE.ST TO TOTAL AS.Sii::TS 

it is a single comprehensive measure that conden­

ses every thing happening within industrial units. It is 
' 

not merely a measure of profitability. As a basic measure 

of overall efficiency it indicates entrepreneurs• skill 

in exploiting funds invested in the industrial units in 

terms of earnings on invested capital. 



330 

A~? the all-district and.industry lev~l, profits 

plus interest to total assets ratio, expressed as per­

centage, for 70 industrial units," for the year 1978-79 

was 17• 

At the all-industry level, Balasore had a higher 

ratio (18 per cent) than Cuttack (17 per 'cent) than Keon­

jhar (~6 per cent). 

At the district-level, industry wise analysis 

indicates that, in Cut tack, the ratio was highe.r in 

Food (49 P.,er cent), Hosiery and Readymade Garments (38 

per cent) and Wood ·Pro ducts (25 per cent) than the all-

industry average (17 per cent) and Lower in Metal. {10 

per cent) and Non-metallic Mineral Products (7 per cent); 

in Balasore, the ratio was higher in Food {21 per cent), 

Non-metallic Mineral Products (23 per cent) and Metal 

Products (20 per cent) than the all industry average 

(18 per cent) and in Wood Products {13 per cent) lower 

than it; and in Keonjha~ the ratio ·~as higher in food 

(41 per cent), Wood (36 per cent) Non-metallic Mineral 

Products {27 per cent) and Hosiery and Readymade Gar­

ments (21 per cent) than all-industry average (16 per 

cent) and in Metal Products (8 per c~nt) lower than it. 

Intra-industry comparisons reveal that, in fOOd 

Products, Cuttack had higher ratio (49 per cent) than 
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Keonjhar (41 per cent) than.Balasore (2~ per cent); in 

Wood Products, Keonjhar had higher ratio (36 per cent) 

than cuttack {25 per cent) th,an Balasore (13 per cen_t); 

in Metal Products, Balasore had higher ratio (20 per 

cent) than Cuttack (10 per cent) than Keonjhar {8 per 

cent); in Non-metallic Mineral Pro ducts, Keonjhar had 

a higher ratio l27 per cent) than Balasore (23 per cent) 

than cuttack (7 per cent); and in Hosiery and Readymade 

Garments, Cuttack had higher cratio {38 per cent) t·han 

Keonjhar (21 per cent). 

(TABLE. Vlll.1) 

Ill. PROFITS. TO E:.QUlTY CAP IT AI.. 

This ratio expressed as a percentage indicates 

earnings on owner's capital. 

At the all-district and industry level, earn­

ings of the 70 industrial units, on their own capital 

was 31 per cent during the year 1978-79. 

At the all-inoustry level, Balasore had a higher 

ratio (33 per cent) than cuttack {30 per cent) than Keon­

jhar {29 per cent). 

At the district-level, industrywise ~nalysis 

indicates that, in Cuttack, food {87 per cent), Wood 



(62 per cent) and Hosiery and Readymade Garments (58 

per cent) had much higher ratios than the average (30 

per cent) and Metal (14 per cent) and Non-metallic 

Mineral Products (7) lower than it; in Balasore, Metal 

(39 per cent) and Non-metallic Mineral Products (52 

per cent) had higher ratios than all-industry average 

(33 per cent) and in Food (26 per cent) and wood Pro­

ducts (30 per cent) lower than it; and in Keonjhar, 

Hosiery and Readymade Garments (66 per cent), Food 

(54 per cent), wood (45 per cent) and Non-metallic 

Mineral PrGducts (42 per cent) had higher ratios than 

the average (29 per cent) and in Metal Products (10 per 

cent) lower than it. 

Intra-industry comparisons reveal ~hat, in Food 

Products, Cuttack had higher ratio (87 per cent) than 

Keonjhar (5~ per cent) than Balasore (26 per cent); in 

Wood Products, Cuttack had higher ratio (62 per cent) 
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than Keonjhar (45 per. cent) than Balasore (30 per cent); 

in Metal products, Balasore had higher ratio (39 per cent) 

than Cuttack (14 per cent) than Keonjhar (10 per cent); 

in Non-metallic Mineral Products, Balasore had a higher 

ratio (52 per cent) than Keonjhar (42 per cent) than 

Cuttack (7 per cent); and in Hosiery and Readymade Garments 

Keonjhar had higher ratio (66 per cent) than Cuttack 

(58 per cent). 

(TABL~ Vlll.1) 
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TABLE: ('- VI II .1 

PROFITABILITY RATIOS.: 1976-79 

District Industry No .of (Pro fit/ (Profits {Profits/ 
· units Net ~ale~ +Interest/ Equity 

X 1 DO)} Total Capital) 
J Assets) X 100 

3 4 0 ]00 
1 2 5 f) 

Cut tack Food Products ·s 14.36 49.38 87.14 

Wood Products 5 18.38 24.53 61.95 

Metal Products 23 3.45 10.32 14.44 

Non-metallic mi-
neral pro ducts 4 3.52 6o75 7·02 

Hosiery and Ready-
made Garments 2 23.73 37:.82 . 57o70 

All Industries 42 7o60 17.11 30.21 

Balasore Food Products 4 15.46 20.88 26.88 . 
Wood Products 5 11o41 13.10 29.76 

Metal Products 2 12.35 19.52 38.68 

Non-metalli.c mine- 5 18.45 23.12 s1· .as 
ral products ~-· '' 

Hosiery and Ready-
made Garments ~ 

All Industries 16 13.27 18.05· 33.11 

,.-Keonjhar· Food Prodllcts 2 16.98 40.53 54.20 

Wood Products 4 30.53 36.05 .45.27 
Metal Pro ducts 3 4.08 7.88 9o58 

Non-metallic mine-
ral Products - 1 23 .• 5B 27.27 4lo 72 

Hosiery and Ready-
made Garments '2 14.58 . ·20.52 66.26 

All Industries 12 .· 13 o27 15.81 28o77 

All Districts and 
All industries 70 8.60 17.11 30.63 



334 

TURNOVLR RATIOS 

The turn-over ratios presented here for analy-

sis measure the relationship between the amount invested 

in assets like total assets, fixed assets and inventories 

and the results accruing in terms of output. These 

ratios indicate efficiency in the utilization of assets. 

Higher ratio signifies better efficiency in the utili­

sation of assets. 

IV. OUTPUT TO TOTAL A~SETS 

At the all-district and industry level, this 

ratio for 70 industrial units was 1·73 for the year 

1978-79· 

At the all-industry level, Cuttack had a higher 

ratio (1.94) than Balasore {1o23) than Keonjhar {0.96). 

At the district level, industrywise analysis 

indicates that, in Cuttack, food (3.30) and Metal Pro­

ducts {2.14) had higher ratios than the all-industry 

ratio (1.94) and Wood (1.24), Non-metallic Mineral Pro­

ducts (0.93) and Hosiery and Readymade Garments (1.69) 

lower than it; in Balasore, Food (1.31) had higher ratio 

than all-industry ratio (1.23) and in other-industries 

lower than it; and in Keonjhar, all industries except 

Metal Products had higher ratios than the all-industry 

ratio (0.96). 



335 

Intra-industry comparisons indicate,that, in 

Food products, Cuttack had higher ratio (3.30) than 

Keonjhar (2.32) than Balasore {1.31); in ~&~.ood Products, 

Keonjhar had higher ratio ().59) than Cuttack (1.24) 

than Balasore {1.22); in Metal Products, Cuttack had 

higher ratio {2.14) than Balasore {1o19) than Keonjhar 

{0.70); in Non-metallic Mineral Products, Balasore had 

higher ratio (1.21) than Keonjhar (1.19) than Cuttack 

(0.93) and in Hosiery and Readymade Garments, Cuttack 

had higher ratio (1.69)-than Keonjhar {1.46). 

( T A BU. VI II • 2) 

v. OUTPUT TO fiXLO A5SLTS 

At the all-district and industry-level, this 

ratio for 70 industrial units was 4.67 for the year 

1978-79. 

At the all-industry lev~l, cuttack had a:higher 

ratio {5.25) than Balasore (3.13) than Keonjhar (2.37). 

At the district level, industrywise analysis 

indicates that, in Cuttack, Food {9.64), Wood (7.05) 

and Metal Products {7.34) had higher ratios than the 

all-industry ratio {5.35.) and in Non-metallic Mineral 

Products (1.41) and Hosiery and Readymade Garments (3.10) 

lower than it; in Balasore, Wood (4.26) and Non-metallic 

Products {6.11) had higher ratios than all-industry 



ratio {3.13) and in food (2.14) and Metal Products 

(2.95) lower than it; and in Kebnjhar, Wood {2.88) 

and food (2o73) had higher ~atios than all~industry 

ratio (2.37), in Non-metallic Mineral Pro ducts equal 

to it (2.37) and in Metal (2~26) and Hosiery anCI · 

Readymade Garments (1.98) lower than it• 

Intra-industry comparisons indicate that in 

food Products, Cuttack had higher ratio (9.64) than 

Keonjhar (2.73) than Balasore (2.14); in Wood Products 

cuttack had a higher ratio (7.05) than Bala~~re (4.26) 
. : ·~ 

than Keonjbar (2.88}; in Metal Products Cuttack had. 

higher ratio {7.34) than Balasore (2.95) than Keonjhar 

(2.26); in Non-metallic Mineral Products. Balasore,had 

higher ratio {6.11) than Keonjhar {2.37) than Cuttack 
. . 

(1.41); and in Hosiery and Readymad~ Garments, Cuttack 

had higher ratio (3.10) than Keonjhar (1•98). 

(TABU:. VIIl.2) 

VI. OUTPUT TO INV~NTORILS 

At the all-district and industry level, the 

above ratio for 70 industrial units was 4.52 for the 

year 1978-79. 
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At the all-industry level, Cuttack had a higher 

ratio (4.86) than Balasore (3.75) than Keonjhar (2.66). 



At the district-level, industrywise analysis 

indicates that, in Cuttack, ·Food {7.25) and flletal, 

Products (6.00) had higher ratios than all-industry 

ratio (4.86) and Wood (1.85), Non-metallic Mineral 
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Products·(3.22) and Hosiery and,Readymade Garments 

(4.33) lower than it; -in.Balasore, food (4.68), Metal 

(4.36) and wood Products (3.76) had higher ratios .than 

~11 industry ratio (3.75) and in Non-metal~ic,Mi~eral 

Products (1~73~ lower than it; and in Keonjhar Food 

(26.93), wood (8.83), Non-metallic Mineral Products . ' / 

(4.25) and Hosie~y and Readymade Garments (6.35) had 
. - . ' . . . 

h~gher ratios than,all•industry ratio (2.66) and Metal 

Products (1.60) lower than it. 
. I' • ' • ,, , 

Intra-industry comparisons reveal that, in 

Food ~roducts, Keonjhar had a very high ratio. (26.93). 

than Cuttack (7.25) ·than Balascre (4.68); in wood 

Products Keonjhar had higher ratio (8.83) than Balasore 

(3.76) than Cuttack (1.85); in Metal Products Cuttack 

had higher ratio (6.00) than Balasore (4.36) than 

Keonjhar (1.60); in Non-metallic Mineral Products, 

Keonjhar had higher ratio (4.25) than Cuttack (3.22) 

than Balasore (1.73) and in Hosiery and Readymade Gar­

ments Keonjhar had higher ratio {6.35) than Cuttack 

(TABLE. Vlllo2) 



. District. 

1 
Cut tack 

Balasore 

TABLE: C•- Vlllo 2 

TURNOV£R RATIOS; 1978-79 

Indus_try 

2 

Food Products 

No .of 
unit-s 

8 

Wbod Products 5 

Metal Pr6ducts 23 

Non-metallic mineral 4 
Products 

Hosiery and R~adymade 2 
G~;rments 

All Industries 42 

Food Products 

Wo9d Products 

fileta1 Products 

Non-metallic mineral 
. Products 

Hosiery and Readymade 
Garments 

All Industries 

Food Products 

Wood Pro ducts 

Metal pro ducts 

Non-metallic mineral 
Products • · 

4 
5 

2 

5 

16 
2 

4 

3 

1 

Hosiery and Readymade 2 
Garments 

All 'Industries· 12 

All Districts a~d 
All Industries 70 

.. ' 

Out- Out- Out­
put/ 

Inven­
tories 

'put/ put/ 
Total fixeo 
assets assets 

4 
3.30 

1. 24 

2.14 

0 .93' 

1.94 
1 • 31 
1·22 

1 ·19 

1. 21 

1· 23 

2.32 

1· 59 

0.70 

1e19 

1o46 

0.96 

5 6 

9.64 

7o05, 1o85 

7.34 6.00 

1·41 3. 22 

5.35 4.86 

2.14 
4o26· 

2.95 

6o11 

4.68 
3.76 

4.36 

1.73 

3.13 3.75 

2.73 26.93 

2.88 8.83 

2·26- 1.60 

2._37 4o25 

4.67 4.52 



LIQUIDITY RATIOS 

Liquidity is an index of short-term financial 

strength of industrial units. It is concerned with 

the ability of industrial units to meet their short­

term or current liabilities. In this sense, it is an 

index of short-term solvency as well. 

The two widely used ratios are current assets 

to current liabilities and quick assets to current 

liabilities. Let us analyse these two ratios. 

VII. CURRENT A55~T5 TO CURR~NT LIABILITiiS 
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This ratio is known as Current Ratio. As this 

ratio is directly related to working capital and at the 

same time there are common items which go into the work­

ing capital composition, this ratio is aptly called as 

working capital ratio. It indicates to what extent 

current assets cover current liabilities. Inadequacy 

of current assets to meet the current liabilities tells 

upon the credit worthiness of the industrial units. Thus 

the current ratio is a test of the short-term solvency­

and financial strength of the units. 

Generally speaking a ratio of 2 to 1 is consi­

dered ~~1atisfactory for the simple reason that even 

khen the value of current assets is reduced to half 



the enterprise would still be in a position to meet 

its current liabilities. 

At the all-district and industrylevel, the 

current ratio of 70 industrial· units was 1·97 for 

the year 1978-79• 

At the all-industry level, Keonjhar had.higher 

ratio {2) than Cuttack {1·99) than Balasore (1.85). 

340 

At the district-level, industry~wise analysis 

indicates that, in Cuttack, Food (2.36), WOod (2.29) 

and Hosiery and Readymade Garments {2.80) had higher 

ratios than the all-industry ratio {1.99), Metal Pro­

ducts equal to it (1.99) and Non-metallic Mineral Pro­

ducts (1.41) lower than it; in 8alasore, Food (3.90), 

Non-metallic Mineral Products {2.94) and filetal Pro­

ducts (2.43) had higher ratios than the all-industry 

ratio (1.85) and Wood Products (1.13) lower than it~ 

and in Keonjhar, Wood (3.74), food (2.94) and Metal 

Products {2.34) had higher ratios than all-industry 

ratio (2.00) and Non-metallic Mineral Products (1.52) 

and Hosiery and Readymade Garments (0.41) lower than 

it. 

Intra-industry comparisons reveal that, in Food 

Products Balasore had a higher ratio {3.90) than Keon­

jhar (2.94) than Cuttack (2.36); in Wood Products, 



Keonjhar had a higher ratio (3.74) than Cuttack 

(2.29) than Balasore (1.13); in Metal Products, 

Balasore had higher ratio (2.43) than Keonjhar (2.34) 

than Cuttack (1.99); in Non-metallic Mineral Products, 

Balasore had a higher ratio (2.94) than Keonjhar 

(1.52) than cuttack (1.41); and in Hosiery and 

Readymade Garments Cuttack had a higher ratio (z.so) 

than Keonjhar (0.41)• 

(TABLE. Vlll.3) 

VIII~ QUICK A55E.T5 TO CURRENT LIABILITIES 
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This ratio is known as quick ratio.~·· Acid• 

test ratio. It is a stricter test of liquidity than ·· 

current ·ratio as it excludes inventories included in. 

th numerator. Only cash and other such items are in-

eluded in the numerator which can be quickly converted 

into cash. A quick ratio of 1 to 1 may indicate a 

good short-term financial strength of industrial 

units for the simple reason that the units will be 
' 

able to pay off all its current liabilities at short 

notice. 

At the all-district and industry-level, the 

quick ratio for 70 industrial units was 0.7i for the 

year 1978-79. 



At the all-industry level, Balasore (0.95) 

had a higher ratio than_Keonjhar (0.75) than Cuttack 

(0.65)· 

At the district .level, industrywise analysis 

indicates that, in Cuttack, Metal (0.86) and Food 

Products (0.68), had higher ratio than th~ all~ 

industry ratio \0.65) and wood (0.40), Hosiery and 

Readymade Garments (0.39) and Non-metallic Mineral 

Products (0.13) lower than it; in Balasore, Metal 

Products and higher ratio (1.30) than all-industry 

ratio (0.9B) and Food {0.93), Wood (0.83) and Non­

metallic Mineral Products (0.37) lower tnan it; and 

in Keonjhar, Wood {1·61), food (1.23) and Metal Pro~ 

ducts (0.85) had higher ratio than all-industry ratio 

(0.75) and in Non-metallic Mineral Products (0.66) 

and Hosiery and Readymade Garments (0.05) lower 

than it. 

Intra-industry comparisons indicate that·in 
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Food Products the ratio was higher in keonjhar (1·23) 

than in Balasore l0.93) than in Cuttack {0.68); in Wood 

Products, the ratio was higher in Keonjhar (1.61) than 

in Balasore (0.83) than in Cuttack (0.40); in Metal 

Products the ratio was higher in Balasore (i.30) than 

in Cuttack (0.86) than in Keonjhar (0.85); in Non-metallic 



Mineral Products the ratio was higher in Keonjhar 

(0.66) than in Balasore (0.37) than in Cuttack (0.13); 

and in Hosiery and Readymade Garments the ratio was 

higher in Cuttack -(0.39) tha'n in Keonjhar (0.05). 

(TABU: VIll.3) 

~TABILITY AND ~OLV~NCY RATIOS 

. - . 
The following ratios have been computed to 

measure the long-term stability and solvency of the 

industrial units; (a) Equity to Total Assets; (b)" Net 

Fixed Assets to ~quity~ and '(c) Debt to Equity. Let 

us analyse these ratios. 

IX. EQUITY TO TOTAL A~SLTS 

This ratio is often called the proprietary, 

ratio. It shows the percentage of assets financed 

by the owners of the industrial units. The higher 
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the ratio and closer it is to 100 pe~ cent the stronger 

is the financial position of the industrial units _and 

more satisfactory their financial position from the 

point of view of creditors. The ratio is, therefore, 

a test of the credit strength and approximates in 

importance to current ratio. 

At the _all-district and ~ndustry level, the 

ratio expressed as percentage was 45 for the 70 indu-

atrial units for the year 1978•79. 
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TABLE: ~0- VI11.3 
. ·• 

LIQUIDITY RATIOS: 1978~79 

District Indust:t'y No .of current Quick 
units Assets; Assets/ 

Current Current· 
Liabilities Liabilities 

1 2 3 4 5 

Cut tack Food Products 8 2.36 0.68 

Wood Products 5 2.29 0.40 

Metal Products 23 1·99 0.86 

Non- metallic mineral 4 1·41 0 ·13 
Products 

Hosiery and Readymade 
2 2.80 0.39 Garments 

All Industries 42 1e99 0.65· 

Balasore Food Products 4 3.90 0.93 

Wood Products 5 1.13 0.83 

file tal Products 2 2e43 1.30 

Non-metallic mineral 5 2.94 0.37 
Products 

Hosiery and Readymade 
Garments 

All Industries 16 . 1·85 0.95 

Keonjhar food Products 2 . ~-'·~.4;. .1 23 ... , 
Wood Products 4 3e74 1·61 
Metal Products 3 2.34 Q.85 

Non-metallic mineral 1 1.52 0.66 
Products 

Hosiery and Readymade 
2 0.41 0.05 Garments_ 

All Industries 12 2.00 0.75 

- All Oist ricts and 70 1· 9_7 0.71 
All Industries 



At the all-industry level, Balasore had a 

higher ratio (46 per cent) than Cuttack (45 per 

cent) than Keonjhar (44 per cent). 

At the district-level, industrywise analysis 

indicates that, in Cuttack Hosiery and Readymade Gar­

ments (62 per cent), Food (53 per cent) and_Metal 

Products {46 per cent) had higher ratios than the 

all-industry average (45 per cent) and Non-metallic 

Mineral Pro~~cts (43 per cent) and Wood Products (35 
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per cent).lower than it; in Balasore, Food Products had 

higher ratio (74 per cent) than the all-industry average 

l46 per cent) and in wood (41 per cent), Non .. metallic-. 

Mineral Products (40 per cent) and Metal Products {38" 

per cent) lower than it; and in Keonjhar, Wood l79 

per cent), food {73 per cent) and Non-metallic Mineral 

Products (65 per cent) had higher ratios than all­

industry average (44 per cent) and in Metal (32 per 

cent) and Hosiery and Readymade Garments {30 per cent) 

lower than it. 

Intra-industry comparisons reveal that, in Food 

Products, Balasore had higher ratio (74 per cent) than 

Keonjhar (73 per cent) than Cut tack {53 per cent); in 

Wood Products, Keonjhar had higher ratio (79 per cent) 

than Balasore (41 per cent) than Cut tack (35 per cent) 



in Metal Products, ·cuttack had higher ratio (46 per 

cent) than Balasore {38 per cent) than Keonjhar (32 

per cent); in Non-metallic Mineral Products, Keonjhar 

had higher ratio {65 per cent) than .cuttack {43 per 

cent) than Ba~asore {40 per cent); and in Hosiery 
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and Readymade Garments, Cuttack had higher ratio {62 per 

.cent) than Keonjhar (30 per cent). 

( TABLE VIII.4) 

X. NET FIXED A55fi:.TS TO EQUITY 

Net· fixed assets represent long.oterm invest-

ment. When the ratio is less than 100,, it means that 

equity capital exceeds the fixed assets, implying that 

a part of the working capital is supplied by the owners. 

A· smaller percentage is more favourable. 

At the all-district and industry level, the 

ratio expressed as percentage was a~· for 70 industrial 

units for the year 1978-79. 

~t the all-industry level, Keonjhar had higher 

ratio (9~ per cent) than Balasore (85 ~er cent) than 

Cuttack'(so per cent). 

At the district level, industrywise analysis 

indicates that, in Cuttack, Non-metallic Mineral Pro-

ducts (154 per cent) and Hosiery and Readymade Garments 

(89 per cent) had higher ratios than all-industry average 
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(80 per cent) and in Food (65 pe~ cent), Metal (65 

per· cent) and wood Products (50 per cent) lower than 

it; in 8alasore, Metal Products had higher ratio 

(107 per cent) than all industry average (85 per 

cent) and in Food (83 per cent) Wood (70 per cent) 

and Non-metallic Mineral Products {49 per cent) lower 

than it; and in Keonjhar, Hosiery and Readymade Garments 

{247 per cent), food (117 per c~nt) and Metal Products 

(97per cent) had higher ratios than all-industry average 

(93 per cent) and in wood {70 per cent) and Non-metallic 

Mineral Prooucts (78 per cent) lower than it. 

Intra-industry comparisons reveal that in 

Food Products, Keonjhar had higher ratio (117 per cent) 

than Balasore (83 per cent) than Cuttack (65 pe~ cen~); 

in Wood Products, Balasore and Keonjhar had equal 

higher ratios {70 per cent) than Cuttack (50 per pent); 

in Metal Products, Balasore had a higher ratio (107 

per cent) than Keonjhar (97 per cent) than Cuttack 

(64 per cent); in Non-metallic Mineral Pr.oducts, Cut tack 

had a hit;her ratio (154 per cent) than Keonjhar (78 per 

cent) than Balasore (49 per cent); and in Hosiery and 

Readymade Garments Keonjhar had higher ratio (247 per 

cent) than Cut tack (89 per cent). 

(TABL!i:. VIII.4) 



.XI. DEBT TO EQUITY 

Debt to equity ratio is an imporiant measure 

of long-term solvency of industrial units. It shows 

the proportion in which owners and creditors have 

contributed to the scheme of capitalisation. The 

proportion of equity indicates the strength of the 

industrial units to meet their indebtedness as also 

financial independence, Excessive debt tends to 

cause insolveMcy. Thus the ratio gives ah indication 

of safety of stakes taken by the creditors of long­

term loans. The numerator includes medium arid long­

term loans and the denominator the equity capital. 

At the all-district ~nd industry le~eli the 

ratio expressed as percentage was 31 for the 70 ih• 

dustrial units for t~e year 1978-79• 
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At the all-industry level, Keonjhar had a higher 

ratio (57 per cent) than Cuttack {35 per cent) than 

Balasore (6 per cent). 

At the district level, industrywise analysis 

indicates that, in Cuttack, Non-metallic Mineral Pro­

ducts {66 per cent) and WOod Products (48 per cent) 

had higher ratio than all-industry ratio (35 per cent) 

and in Food (32 per cent), Hosiery and Readymade Garments 



(30 per cent) and Metal Products (21 per cent) lower 
. . . . 

than it; in Balasore, NonNmetallic Mineral Products 

had higher ratio (45 per cent) than the all-industry 

ratio {6 per cent), in Food Products equai to it {6 

per cent); and in Wood Products less than it (2 per 

cent) and in Keonjhar, Metal Products had higher ratio 

(118 per cent) than all-industry'ratio (57 per cent) 

and in Food {20 per cent) and Hosiery and Readymade 

Garments (1~ per cent) ~ower than it. 

Intra-industry comparisons indicate that, in 
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Food Producits, Cuttack had a higher ratio (32 per cent) 

than Keonjhar (20 per cent) than Balasore (6 per cent); 

in wood Products, Cuttack had a higher ratio (48 per 

cent) than Balasore (2 per cent); in M~tal Prciducts, 

Keonjhar had a higher ratio (118 per cent) than Cuttack 

(21 per cent); in Non-metallic Mineral Products, Cuttack 

had a higher rati6 (66 per cent) ·than Balasore (45 

per cent); and iri Hosi~ty and R~adjm•de "Gar~~nts Cuttack 

had higher ratio (30'~er cant) than Keonjhar (16 per 

cent). 

(TABLL Ulll.4) 



TABLii:.(';- VI!Io4 
"'·.·· 

STABILITY AND·SOLVIi:.NCY RATIOS: j97B~79 

District 

1 

Cut tack 

Industry 

2 

Food Products 

Wood Products 

Metal Pro ducts 

Non-metallic mineral 
Products 

Hosiery and Ready­
made Garments 

· All Industries 

Balaso re Food Pr·o ducts 

Wood Products 

Metal Products 

Non-metallic Mineral 
Products 

Hosiery and Ready­
made Garments 

All Industries 

Keionjhar Food Products 

Wood Products 

Metal Products 

Non-metallic Mineral 
Products 

Hosiery and Ready­
made Garments 

All Industries 

All Districts and 
Arl Industries 

No.cf 
units 

8 

5 

2:;3 

4 

2 

42 

4 

5 

2 

5 

16 

2 

4 

3 

.1 

2 

12 

70 

{Equity{ {Net 
Total!.. Fixed 
A~set~) Assets/ 
X 10075 (_)Equity} 

X 100 ,~, 
'· 

5 

52.81 64o79 

35.12 50.28 

46.05 63.54 

43~10 153.59 

61.54 88.72 

45.00 

74.21 

41.07 

80.48 

82;,66 

70.21 

37.68 107.19 

40.47 49.03 

46.47 84.50 

72·57 

79.34 

32.05 

64.61 

117.24 

69.70 

97.00 

.77.94 

29o80 247o10 

43o78 93o23 

45.17 82.~2 
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{Debt/ 
E:.quity) 

X 100 .\· 

6 

31.78 

48.46 

20.79 

66.22 

29.87 

34.60 

5.51 

2.04 

45.44 

118.08 

15.96 

56.81 

31.00 
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PART II - ~CONOMIC RATIOS 

OUTPUT TO CAPITAL RATIOS 

Output to capital ratios measure the producti• 

vity of capital. Higher ratios signify higher produc­

tivity of capital• The four important productivity 

ratios considered here are: value added to total assets, 

value added to fixed assets, surplus to total assets and 

surplus to fixed assets. 

XII. VALUL ADDED TO TOTAL ASSLTS 

This ratio measures the productivity of total 

capital employed in terms of value added. 

At the a11~district and industry level this 

ratio was 0.40 for the 70 industrial units in the 

year 1978-79. 

At the all-industry level, Cuttack had a higher 

ratio (0.40) than Balasore (0.39) than Keonjhar {0.33). 

At the district-level, an industrywise analysis 

indicates that, in Cuttack, food (0.74), Hosiery and 

Readymade Garments (0.73) and Non-metallic Mineral 

Products {0.41) had higher ratios than all i~dustry ratio 

(0.40) and Wood (0.34) and Metal Products (0.32) lower 

than it; in Balasore, food {0.47) and Non-metallic 



Mineral Products (0.42) had higher ratios than all­

industry ratio {0.39) and in Metal {0.38) and Wood 

Products (0.36) lowe~ than it; and in Keonjhar, 

Hosiery and Readymade Garments (0.75), WOod (0.74), 

Food (0.61) and Non-metallic Mineral Products {0.48) 

had higher ratios than all-industry ratio {0.33) and 

in _Metal Products lower than it (0.19). 

Intra-industry comparisons indicate that, in 

Food Products, Cuttack had a higher ratio {0.74) than 

Keonjhar {0.61) than Balasore (0•47); in Wood Products, 

Keonjhar had higher ratio {0.74) than Balasore (0.36) 

than Cuttack (0.34); in Metal Products, Balasore had 

a hig~er ratio (0.38) than Cuttack (0.32)than Keonjhar 

{0.19); in Non-metallic Mineral Products Keonjhar had 

higher ratio (0.48) than Balasore (0.42) than Cuttack 

(0.41)l and in Hosiery and Readymade Garments Keonjhar 

had higher ratio (0.75) than cuttack {0.73). 

(TABL~ VIII.5)• 

XIII. VALUL AUUED TO FIXLD ASSLTS 

This ratio measures the producti~ity of fixed 

capital in terms of value added. 

' 

At the all-district and industry level, this 

ratio for 70 industrial units was 1.07 for the year 
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- At the all-dindustry level, Cuttack had a . 

higher ratio of value added to fixed capita~ (1.12) 

than Balasore (1.01) than Keonjhar (0.82). 
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At the district level, industrywise analysis 

indicates that, in Cuttack, food {2.19), Wood (1•97) 

and Hosiery and Readymade Garments (1.~4) had higher 

ratio~ than all-industry ratio {1·12),and Metal (1.09) 

and Non-metallic Mineral Products {0.63) lower than 

it; in Balasore, Non-metallic Mineral Produc~s (2.16~ 

and Wood Products (1.26) had higher ratios than all­

industry ratio {1.01) and Metal (0.94) and food Pro­

ducts lower than it (0.77); and in Keonjhar, Wood 

{1.34), Hosiery and Readymade Garments_ (1.02), Non-. 

metallic Mine~al Products (0.96) had higher ratios. than 

all-industry ratio (0.82) and Food (0.71) and Metal 

Products (0.62) lower than it. 

Intra-industry comparisons reveal that, Food 

Products in Cuttack had higher ratio {2·19) than Balasore 

{0•77) than Keonjhar (0•71); wood Products in Cuttack had 

higher ratio (1.97) than Keonjhar (1.34) than Balasore 

(1.26); Metal Products in Cuttack had ~igh~r ratio {1.09) 

than Balasore (0.94) than Keonjhar (0.62); Non-metallic 

Mineral Products in Balasore had higher ratio (2.16) than 

Keonjhar (0.96) than Cuttack (0.63); and Hosiery and Ready­

made Garments in Cuttack had higher ratio (1.34) than 



Keonjhar (1.02). 

( TABU: Vlll.5) 

XIV. SURPLUS TO TOTAL ASS~TS 

This ratio measures the productivity of total 

capital in terms of surplus. 

At the all-district and industry level, this 

ratio for 70 industrial units was 0.17 for the year 

1978-79· 
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At t"he all:-industry level, Balasore had a ratio 

(0.18) higher than Cuttaok (0.17) than Keonjhar (0.15). 

~t the district level, industrywise analysis 

indicates that, in Cuttack, Food (0.49), Hosiery and 

Ready~ade Garments (0.38) and Wood Products (0.26) had 

higher ratios than all-industry ratio (0.17) and Metal 

(0.10) and Non-metallic Mineral Products (0.06) lower 

than it; in Balasore, Non-metallic Mineral Products 

(0.23), Food (0.20) and Metal Products (0.19) had higher 

ratios than all-industry ratio (0.18) and ~ood Products 

lower than it {0.13); in Keonjhar, Food (0.40) Wood 

(0.36), Non-metallic l"tineral Products -{0.27) and Hosiery 

and Readymade Garments (0.20) had higher ratios than 

all-industry ratio l0.15) and in Metal Products lower 

than it (0.07). 
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Int~a-industry comparisons reveal that, in Food 

Products, Cuttack had higher ratio (0.49) than Keonjhar 

(0.40) than Balasore ~0.20); in wood Products, Keonjhar 

had higher ratio (0 .36) than Cut tack ~0 .26) than Bala~ 

sore (0.13); in Metal Products, Balasore had higher 

ratio (0.19) than Cuttack (0~10) than Keonjhar (0.07); 

in Non-metallic mineral Products, Keonjhar had higher 

ratio (0.27) than Balasore (0.23) than Cuttack (0.06); 

and in Hosiery and Readymade Garmellt·s·,. Cuttack had ·a 

high~r· ratio (0.38) than Keonjhar (0.20). 

(TABLE:. Vlll.5) 

r ',· 

XV. ~URPLU~ TO fiXt:.D A~St:.TS 

This ratio measures the produ_ctiv_ity of fixed 

capital in terms of surplus. 

At the all""district and. j.ndus.try-1evel, .this 

ratio for 70 industrial unit~ was D.4~ for the ~ear 

1978 .. 79. 

· At the all~industry level, Cuttack had' higher 

·ratio (0.47) thari Balasore (0.45) than Keonjhar (0.38)~ 

. ~ . . . . 

~t the district level, industrywise analysis indi• 

cates that, in Cuttack, Wood (1.49), .food- (f.44) and 

Hosiery and Readymade Garments (0 .6·9 l 'had -higher ratios 

than all-industry rati~ (6.47) and Metal (0.35) and 



Non-metallic Mineral Products (0.10) lower than it; 

in Balasore, Non-metallic Mineral Pro ducts had higher 

ratio (1.16) than all~industry ratio (0.45), in ~omd 

Products (0.45) equal to it, and in Metal {0.36) and 

Food Products {0.34) lower than it, in Keonjhar, ~ood 

{0.65), Non-metallic Mineral· Products (0.54) and ,food 

Products {0.47) had higher ratio.s than. all-industry -

ratio {0.38) and in Hosiery and fieadymade Garments 

\0.27) and Metal Products (0.25) lowe.r than it .. 
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Intra-industry comparisons re·veal' that in Food 

Products Cuttack had higher ratio (1.44) than Keonjhar 

(0.47) than Balasore (0.34); in Wood Products, Cuttack 

had higher ratio \1·49) than Keonjhar (0.65) than Bale­

sore (0.45); in Metal Products Balaso~e had -higher ratio 

{0.36) th~n Cuttack (0.35) than Keonjhar (0.25); in 

Non-metallic Mineral Products, Balasore had higher ratio 

{1.16) than Keonjhar (0.54) than Cuttack {0.10);and in 

Hosiery and Readymade Garments Cuttack had higher ratio 

(0.69) than Keonjhar (0.27)• 

(TABLE. VIII.5) 

VALUL AOO~O, WAGL5 ANO SURPLUS LACH FER WORKLR 

Value added and surplus each per worker signify 

productivity per worker. Higher ratios indicate better 





performance. Wages per worker ratio indicates the 

average emoluments per worker. A higher ratio indi­

cates better well-being position of the worker. 

The denominator of the above ratios refer to 

the total number of workers, including the owner and 

the members of their family. 

X VI. VALUE.. ADOE.:O TO 1\IUIYJBER Of WORKER5 

At the all-district and industry-level value 

added per worker for 70 industrial units was~ 2,808 

for 1978-79e 

At the all-industry level, value added per 

worker was higher in Cuttack {~ 3,600) than in Keon­

jhar {~ 2,857) than in Balasore (~ 1,453). 

At the district-level, industrywise analysis 

indicates that, ·in Cut tack, rood {~ 5, 646) and wood 

Products {~ 5,367) had higher value added per worker 

than the all-industry average {~ 3 1 600) and Metal 
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{~ 3, 494), Non-metallic IYiineral Pro ducts (~ 2, 361) and 

Hosiery and Readymade Garments (~ 1,335) lower than it; 

in Balasore, [VIetal ~R:l 10,176), Food (~ 3 1 498) and Wood 

Products {~ 3 1 294) had higher value added per worker 

than the all-industry average ~~ 1,453) and Non-metallic 



359 

Mineral.Products {Rs 183) mwch lower than it; in Keon­

jhar, Metal {Rs 3,B11) and- Hosiery and Readymade Garments 

(Rs 3,167) had higher value added per worker than the 

all-industry average {Rs 2, 857) and Non-metallic Mineral 

Products {Rs 2,754), food {Rs 2,277) and Wood Products 

{Rs 2,028) lower than it. 

Intra-industry comparisons reveal that, in food 

Products, Cuttack had higher average value added (Rs 5,646) 
-· 

than Balasore {3,498) than Keonjhar (Rs 2,277); in Wood 

Pro ducts cut tack had -higher average value-added (Rs 5, 367) 

than Baiasore {Rs 3,294) than Keonjhar (Rs 2,028); in 

Metal Products Balasore had much higher average ·value 

added (Rs 10,176) tha~ Keonjhar (Rs 3,811) than Cuttack 

(Rs 3,494); in Non-metallic ·Mineral Products, Keonjhar 

had higher average value added (Rs 2,754) than Cuttack 

(Rs 2,361) than Balasore (Rs 183), and in Hosiery and 

Readymade Garments, Keonjhar had higher average value 

added (Rs 3,167) than cuttack (Rs 1,335)_• 

(TABU.. V Ill • 6) 

XVII. WAGL.S. TO NUMBER Of WORKL.RS. 

At the all-district and industry level, wages 

per worker for the 70 industrial units was~ 1,526 for 

1978-79. 



At the all industry level, the average wages 

was higher in cuttack (Rs 1, 979). than .in Keonjhar 

(Rs 1,508) than in Balasore {Rs 761)• 

At the district-level, industrywise analysis 

indicates that, in Cuttack, only Metal Products had 

higher average wages {Rs 2, 301) than ~ll-industry average 

(Rs 1, 979) and Non-metallic Mineral Pro ducts (Rs 1, 876), 

Food {Rs 1,709), Wood (Rs 1,514) and Hosiery and Ready­

made Garments Low~r than i~ {Rs 409); in B~las?re, Metal 

(Rs 4 1 883), wood (Rs 1,959) and Food.Products (Rs 1,860) 

had higher average wages than all~industry ~verage . 
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(Rs 761) and in <Non-metallic Mineral Pro ducts much lower 
-

than it (Rs 84); in Keonjhar, __ ME3tal Products. {~ 2, 265) 

and Hosiery and Ready made Garments (Rs. 2, 239 ), had higher 

average wages than all-industry aver_age (Rs 11 .!;iOB) and 

in No.n-metallic Mineral Pro ducts_ (Rs 1, 208), wood 

(Rs 1,030) and Food Products (Rs 726) lower than it. 

lntra-indu•try comparisons·reveai that, in Food 

Pro ducts, Balas ore had higher average wages (Rs 1, 860) 

than Cut tack \Rs 1, 7U9) than Keonjhar {Rs 72.6); in Wood 

Products, Balasore had higher average wages (Rs 1,959) than 

Cut tack {Rs 1, 515) than Keonjhar (Rs 1, U30); in 'l"letal· Pro­

ducts, Balasore had higher average wages (Rs 4, B83) ·than 

Keonjhar (~ 21 265) than Cuttack (Rs 21 301); in Non-metallic 
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Mineral Products, Cuttack had higher average wages 

(~ 1,876) than Keonjhar (~ 11 208) than Balasore (~ 84); 

and in Hosiery and Readymade Garments Keonjhar had 

higher average wages (~ 2,239) than cuttack (~ 400). 

(TABLL. VI11.6) 

XVIII. SURPLUS TO NUMBL.R Of WORK[RS 

At the all~district and industrylevel, surplus 

per worker for 70 industrial units in the year 1978-79 

was~ 1,205. 

At the all-industry level, Cuttack had a higher 

surplus (Rs 1, 512) than Keonjhar .(~ 1,335) than Balasore 

(~ 657). 

At th• district-level, industrywise analysis, 

indicates that, in Cuttack, ~ood (Rs 41 060) and food 

Products (~ 3,719) had higher surplus per -worker than 

the all-industry average (~ 1,512) and Metal (~ 1,122) 

Hosiery and Readymade Garments (~ 6~ and Non-metallic 

fYiineral Products {~ 382) lower than it; in Balasore,. 

Metal (~ 5,223), Food (Rs 1,531) and Wood Products 

(Rs 11 184) had higher surplus per worker than the all• 

industry average (Rs 657) and in Non-metallic Mineral 

Products lower than it {Rs 98); and in Keonjhar, Non­

metallic fYiinera1 Products (Rs 1, 545), fYJetal (~ 1, 542) 



and Food Products (Rs 1,511) had higher ~urplus per 

worker than the all-..,industry ave'rage (Rs 1, 335) and 

in Wood (~ 985) and Hosiery and Readymade Garments 

(Rs 862) lower than it. 

Intra-industry comparisons reveal that in 
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Food Products, Cuttack had a higher surplus per worker 

(Rs 3,719) than Balasore (Rs 1,531) than Keonjhar (Rs 1,511); 

in wood Products Cutta-ck had a higher surplus pe-r worker 

(Rs 4,060)- than Balasore (Rs 1,184) than Keonjhar (Rs -985); 

in Met~l Products, Balasore had a higher surplus per 

worker {Rs 5,223) than Keonjhar {Rs 1,542) than Cuttack 

{Rs 1, 122); in Non-metallic Mineral Products, Keonjhar 

had a higher surplus per worker \Rs 1,545) than Cuttack 

{Rs 382) than Balasore {Rs 98); anq in Hosiery and Re_ady­

made Garments, Keonjhar had a higher surplus per worker 

(Rs 862) than Cuttack (Rs 690). 

{TABU: Vlll.6)' ') . 

CAPITAL-LABOUR RATI05 - 1978~79 

Total capital to labour and Fixed Capital to 

labour are the two specific ratios presented here. In 

the one total assets are in the numerator and in the 

other fixed assets, with the number of work~~s in the 

denominator in each case. A higher ratio indicates 

higher capital intensity or lower labour intensity. 



363 

·"' TABLE. i}Vlli.6 

VALUE. ADD~D, WAGE.5 AND·~ORPLUS"EACH PE.R WORKER: 1978-79 

District 

1 

Cut tack 

Industry 

2 

food Products 

No .of Value 
units Added/ 

NO·oOf 
workers 

3 4 

8 5646 

Wood Products 5 5367 

3494 

2361 
Metal Products 23 

Non-metallic mineral 4 
products 

Hosiery and Ready­
made Garments 

All Industries 

Balasore Food Products 

2· 

42 

4 

1335 

3600 

3498 

3294 . Wood Products 5 

Metal Products 2 

Non-metallic mineral 
products 5 

Hosiery and Ready­
made Garments 

All Industries 16 

Keionjhar food Products 
Wood Products 

2 

4 

Metal Pro ducts 3 

Non-metallic mineral 1 
products 

Hosiery and Ready- 2 
made Garments 

All Industries 12 

- ~11 Districts and 
All Industries 70 

10176 

183 

1453 

2277 

2028 

3811 

2754 

3167 

2857 

2808 

{ In Rll ) 

Wages/ 
No .of 

workers 

5 

1709 

1514 
230,1 

1876 

400 

1979 

1860 

1959 
4883 

84 

761 

726 
1030 

2265 

1208 

2239 

1508 

.. 
1526 

Surplus/ 
No. of 
workers 

6 

3719 

4060 

1.122 
382 

690 

1512 

1531 . 

1184 
5223 

98. 

657 

1511 
985 

1542 

1545 

862 

1335 

1205 



XIX· TOTAL AS5~T5 TO NUMBER Of WORK£RS 

This ratio indicates total capital intensity. 

At the all-district and industry level total 

assets per worker for the 70 industrial units in 

1978-79 was ~ 7,015• 
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At the all-industry level Cuttack had higher 

tetal capital intensity (~ 8,836) than Keonjhar (~8,441) 

than Balasore (~ 3,642)• 

At the district level, industrywise analysis 

indicates that, in Cuttack, ~ood (~ 15,419) aAd Metal. 

Products (~ 10,869) had higher total capital intensity 

than the all-industry average {~ 8 1 836) and food 

{~ 7,532), Non-metallic Mineral Products (~ 3,441) 

and Hosiery and Readymade Garments{~ 1,812) lower than 

it; in Balasore, Metal {~ 26,757), Wood (~ 9,044) and 

food Products (~ 7,333) had higher total capital inten• 

sity than all-industry average and NQn-metallic Mineral 

Pro ducts lower than it {~ 427); and. in Keonjhar, ll'letal 

Products (~ 19,555) had higher capital intensity than 

all-industry average l~ 8,441) and in Non-metallic 

Mineral Products (~ 5,661), Hosiery and Readymade Gar~ 

ments (~ 4,202), Food (~ 31 727) and Wood Products 

(~ 2,733) lower than it. 
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Intra-indu~try comparisons reveal that in F6od 

Products, t~tal capital intensity was higher in Cuttack 

{~ 71 532) than in Balasore {~ 7,333) than in Keonjhar 

(~ 31 727); in Wood Products, was higher in Cuttack 

(~ 15,419) than in Balasore (~ 9,044) than in Keonjhar 

{~ 2,733); in Metal Products, was higher in Balasore 

{~ 26,757) 'than i"n Keonjha:t {~ 19, 555) than in Cut tack 

{~ 10,869); in Non-metallic·Mineral Products, was higher 

in Keonjhar {~ 5;667) than in Cuttack {~ 31 441) than in 

Balasore {~ 427); and in Ho9iery and Readymade Garments 

was higher in.Keonjhar {~.4,202) than.in cuttack {~ 1,812). 

{TABLE VIII.?) 

XX. flXIt..O A5S.£.T5 TO NUIYIBE.R Of WORKE.RS 

This ratio relates to fixed capital intensity. 

At the all-district and industry level, fixed 

capital ~ntensity for 70 ind~strial units in 1978-79 

was ~ 2, 605. 

At the all-industry level, fixed capital inten­

sity was higher in Keonjhar {~ 31 445) than in Cuttack 

{~ 3 1 200) than in Balasore {~ 11 430). 

At the district level, industrywise analysis 

indicates that, in Cuttack, Non-metallic Mineral Products 

had a higher fixed capital intensity \~ 31 743) than all 

industry average (~ 31 £00) and in Metal {~ 3 1 181), 



Wood (~ 2,723), Food (~ 2,577) and Hosiery and Ready­

made Garments (~ 990)-was lower than it; in Balasore, 

l"letal (~ 10,807), Food(~ 4,498) and Wood Products 

(~ 2,608)had higher Fixed Capital intensity than all• 

industry· average (~ 1, 430) and in Non-metallic f'lineral 

Products much lower than it (~ 84); and in Keonjhar, 

Metal Products (~ 6,080) had higher fixed capital 

intensity than the all-industry average (~ 3,445) and 

in Food (~ 3,172), Hosiery and Readymade Garments 

(~ 3,095), Non-metallic Mineral Products (Rs. 2, B54) and 

Wood Produc~s \~ 1,511) lower than it. 
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Intra-industry comparisons reveal that in Food 

Products, Balasore had· a higher· fixed capital intensity 

(~ 4,498) than Keonjhar (Rs 3,172) than Cuttack {~ 2,577); 

ifl Wood Products, Cuttack had a higher fixed capital 

intensity (~ 21 723) than Balasore (~ 2,608) than Keon­

jhar (~ 1,511); in Metal Products, Balasore had a higher 

fixed capital intensity (Rs 10,807) than Keonjhar 

(Rs 6,080) than Cuttack \~ 3,181); in Non-metallic Mineral 

Products, cuttack had a higher fixed capital intensity 

(Rs 3,743) than Keonjhar (Rs 2,854) than Balasore (Rs 84); 

and in Hosiery arid Readymade Garments, Keonjhar had a 

higher fixed capital intensity {Rs 3,095) than Cuttack 

(Rs 990). 

\TABLE:. VIII.?) 
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TABLE:. {~" Vlli-7 

CAPITAL-LABOUR-- RAT! 05; 1978•79 
{ In Rs ) 

District Industry No .of Total Assets/ Fixed 
No. of wor- Assets/No. Ul)its kers of workers 

1 2 3 4 5 

Cut tack Food Products 8 7532 2577 

Woo all Products 5 15419 2723 
Metal Pro ducts 23 10869 3181 
Non-metallic mineral 

4 3441 3743 Products 
Hosiery and Readymade 

2 1812 990 Garments 

All Industries 42 8836 3200 

Balasore Food Products 4 7333 4498 
laaood·Products 5 9044 2608 
Metal Products . . 2 26757 10807 
Non-metallic mineral 5 427 84 

Products 

Hosiery and Readymade 
Garments 

All Industries 16 3642 1430 

Keionjhar Food Products 2 3727 3172 
Wood Products 4 2733 1511 
Metal Products :3 19555 6080 
Non-metallic mineral 1 5667 2854 

Products 

Hosiery and ijeadymade 2 4202 3095 
Garments 

All Industries 12 8441 3445 

All Districts and 
70 7015 2605 All Industries 



MAl N Fl NDl NGS 

(1) Industrial units of Balasore and Keonjhar had 
higher ratios cf profits to Net Sales than the 

units of cuttack. 

(2) Industrial units of Balasore had higher ratio 
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of profits plus interest to total assets than 

the units of Cuttack than the units of Keonjhar. 

{3) Industrial units of Balasore had higher ratio 

of profits to equity capital than the units of 

Cuttack than the units of Keonjhar. 

(4) Industrial units of cuttack had higher ratio 

of output to total assets than the units of 

Balasore than the units of Keonjhar. 

(5) Ind~strial units of cuttack had higher-ratio of 

output to fixed assets than the units of Balasore 

than the units of Keonjhar. 

(6) - Industrial units of cuttack had higher ratio 

of output to inventories than the units of 

Balasore than the units of Keonjhar. 

{7) Industrial units of Keonjhar had higher current 

ratio than the units of Cuttack than the units 
of Balasore. 

(B) Industrial units of Balasore had higher quick 
ratio than the units of Keonjhar than the units 

of Cuttack. 

(9) Industrial units of Balasore had highs~ ratio 

of equity capital to total assets than the units 

of Cuttack than the units of Keonjhar. 
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(10) Industrial units of Keonjhar had higher ratio 

of net fixed assets to equity capital than the 

units of Balasore than the units of Cuttack. 

(11) Industrial units of Keonjhar had higher ratio 

of deb~ to equity than the units of Cuttack 

than th~ unite of Balasore. 

(12) Indust~ial units of cuttack had higher ratio 

of value added to total assets than the units 
of Ba~asore than the units of Keonjhar. 

(13) Industrial units of cuttack had higher ratio 
of value added to fixed assets thah the units 

of Balasore than the units of Keonjhar. 

(14) Induitrial units of Balasore ·had higher ratio 

of surplus to total assets than the units of 

Cuttack than the units of Keonjhar. 

(15) Industria~ units of Cuttack had higher ratio· 

of surplus to fixed assets· than the units of 

Balasore than the units of Keonjhar. _ 

(16) Industrial units of Cuttack had higher value 

added per worker than the units of Keonjhar 

than the units of Balasore. 

(17) Industrial units of Cuttack had higher wages 

per worker than the units of Keonjhar than the 
units of Balasore. 

{18) Industrial units of cuttack had higher surplus 

per works~ than the units of Keonjhar than the 

units of Balasore. 

(19) Industrial units of Cuttack had higher total 

capital intensity than the units of Keonjhar 
than the units of Balasore. 



(20) Industrial units of Keonjhar had higher 
fixed capital intensity than ~he units 

of Cuttack than the units of Balasore. 
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CHAPT~R IX 

GROWTH Of INDUSTRIAL UNITS Of ENTR~PRENEURS . . . 

In this chapter, we seek to evaluate industrial 

entrepreneurship by the contributions entrepreneurs 

make towards quantitative and qualitative growth of 

the industrial units. To evaluate the quantitative 

growth both percentage change and compound growth rates 

·of certain important variables, namely, total assets, 

fixed asset~, equity capital, total output and employ~ 

ment hive been worked out for the period 1975-76 to 

1978-79· The qualitative growth changes are evaluated 

on the criteria of expansion of the old unit and market, 

improvement in design and lay-out and introduction of 

new technology and production. 

The chapter is divided into two parts: Part 1 -

analyses the quantitative growth and Part II - qualita• 

tive growth. Both would help us in evaluating industrial 

entrepreneurship over a long period as distinct from their 

sho~t period financial and economic performance presented 

in the last chapter. Both percentage changes and compound 

growth rates are presented in the Tables. Analysis of 

growth has been done in terms of compound growth rata. 



Percentage change is higher than the compound rate 

where it is positive and lower than compound rate 

where it is negative. 

PART l - QUANTlTATlV~ GROWTH OF TH~ 
UN!T5 (1975-76 TO 197~·79) 

1. GROWTH OF TOTAL A55ET5 

At the all district and industry level the 

compound growth rate during 1975-76 to 1978-79 for 

58 industrial units was 5 per cent per annum. 
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At t.he all-industry level, cut tack . had a much -

higher. compound growth rate (7.40 per cent) per annum 

than Balasore (2.30 per cent) than Keonjhar (-4.30 per 

cent). 

At the district level;·industrywise analysis 

indicates that in Cuttack Uood-(18 per cent), Food 

(11.80 per cent) and Non-metallic Mineral Prod~ct~ 

(10 per cent) had higher growth rates per anhum than 

the all-industry average (7•40 per cent) and Metal 

(2.80 pe~ cent) and Hosiery and Readymad~ Garmen~~ 

(3.40 per cent) lower than it; in_Balasqre, Non-metal~ic 

Products (9.90 per cent) and food Products (2·70 per 

cent) had higher growth rates per annum tharr the 

all-industry average, (2.30 per cent) and Wood (,-1,40 per cent) 



and Metal Products (1.60 per cent) lower than it; 

and in Keonjhar ~ood (19.30 per cent), Hosiery and 

Readymade Garments (13.20 per cent), Food {10 per 

cent) and Non-metallic Mineral Products {5.90 per 

cent) had higher compound growth rates per annum 

than the all-industry average (-4.30 per cent) and 

Metal Products lower than it (-8.65 per cent)l 

Intra-industry comparisons reveal that, in Food 

Products,· Cuttack had higher compound growth rate per 

·annum (11.80 per cent) than Keonjhar (10 per cent) than 

Balasore {2.70 per cent); in Wood Products, Keonjhar 

had higher compound growth rate per annum (19.30 per 

cent) than cuttack {18 per cent) than Balasore {-1.40 

·per cent); in Metal Products, Cuttack had higher com­

pound growth rate per annum (2.80 per cent) than Bala­

sore {1.60 per cent) than Keonjhar (-8.65 per cent); 

in Non-metallic Mineral Products, Cuttack had a higher 

compound growth rate per annum (10 per cent) than Bala­

sore (9.90 per cent1 than Keonjhar (5.90 per cent); 

and in Hosiery and Readymade Garments, Keonjhar had 

higher compound growth rate per annum {13.20 per cent) 

than Cuttack {3.40 per cent). 

{TABL~ IX.1) 
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TABL[: C) IX - 1 

GROWTH Of TOTAL ASS~TS: 1975-76 to 1978-79 

District Industry No. of Percen- Compound 
units tage, GroiJth 

change 

1 2 3 

Cut tack food Products - 7 

Wood Products 4 

Metal Products 18 

Non-metallic Mineral 
Products 3 

·Hosiery and Readymade 
Garments 2 

A~l Industries 34 

Balasore food Products 4 
Wood Products. 3 

Metal Products 2 

Non-metallic Mineral 
· · Products 5 

Hosiery and Readymade 
Garments 

All Industries ·14 

Keionjhar food Products ·1 

Wood Products 3 
Metal Products 3 

Non-metallic Mineral 
Products 1 

Hosiery and Readymade 
Garments 2 

All Industries 10 

All Districts 
and All Industries ·· 5e 

4 

55o08 

93.50 

11.86 

46.43 

14.39 

33.10 

11.30 

-5·77 
6o75 

45.96 

9o60 

46.46 

102.51 

-30.38 

25.45 

64.00 

-15.50 

21· 51 

5 

11.80 

18.00 

2.80 

10.00 

3.40 

7o40 

2.70 

-1 ~40 
·1.:60 

9.9o 

2o30 

10.00 

19.30 

-8.65 

. 5.90 

5.00 
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II. GROWTH OF FIXLU ASSLTS 

At the all-district and industry-level, com-

pound growth rate during 1975-76 to 1978-79 for 58 

industrial units was 2.50 per cent per annum. 

At the all-industry level, Cuttack had a much 

higher compound growth rate per annum (4.20 per cent) 

than Keonjhar (-1.35 per cent) than Balasore {-1.44 

per ce~t). 

A~ th~ district level, industrywise analysis 
. . 

indicates t~at, in Cuttack, Wood {1~.10 per cent), 

-Non-metallic Mineral Products (7.80 per cent) and 

Hosiery and Readymade Garments (6.10 per cent) had 

higher compound growth rates per annum than the all• 

_industry average (4.20 per cent) and Food (1o50per 

cent) and Metal Products {2.20 per cent) lower than 

it; in Balasore, Food (4 per cent) and Non-metallic 

Mineral Products {0.30 per cent) had higher compound 

growth rates per annum than the all-industry average 

{-1.44 per cent) and Wood {-8.80 per cent) and Metal 

Products (-4.10 per cent) lower than it; and in Keon­

jhar, Food {12.90 per cent) and Hosiery and Readymade 

Garments {9.30 per cen~) had higher compound-growth 

rates per annum than all-industry average (•1.35 per 

cent) and in Wood l-8.55 per cent), Metal l-0.83 per 

cent) and Non-metallic Mineral Products {-3.28 per cent) 



lower than it. 

Intra-industry comparisons indicate that, in 

Food Products, Keonjhar had a higher compound growth 

rate par annum {12.90 per cent) than Balasore (4 per 

cent) than Cuttack l1·50 per cent); in Wood Products, 

Cuttack had a higher compound growth rate per annum 
. ,. 

(13.10 per cent) than Keonjhar (-8.55 per cent) than 
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Balasore (-8.80 per cent); in Metal Products, Cuttack 

had a higher compound growth rate per annum (2.20 per 

cent) than Keonjhar (-0.83 per cent) than Balasore 

(-4.10 per ~ant); in Non-metallic Miheral Products, 

Cuttack had a high compound growth rate pet annum (7.80 

per cent) than Balasore (0.30 per cent) than Keonjhar 

\-3.28 per cent); and in Hosiery and Readymade Garments, 

Keonjhar had a higher compound rate of growth per 

annum (9.30 per cent) than Cuttack (6.70 per cent)• 

\TABL~ IX.2) 

III. GROWTH Of ~QUllY CAPIT~ 

~t the'all-district and industry-level, the 

compound ~rowth rate during 1975•76 to 1978-79 for 

58 industrial units was 7 per cent per annum. 
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TABL!t:.Cix - 2 

GROWTH Of fiXIt:.D A~S,t..TS.: 1975-76 to 1978-79 

District Industry No. of Percent- Compound 
units age change growth 

1 2 3 •4 5 

Cut tack food Products 7 6.33 1. 50 

Wood Products 4 63.62 13.10 

Metal Products 18 9 o15 2o20 

Non-metallic Mineral 
Products 3 35-16 7o80 

Hosiery an~ Readymade 
Garments 2 29.47 6o70 

All Industries 34 1Bo24 4o20 

ea.ra.sore foe d Pro ducts 4 17o21 4.00 

IJoo d Pro ducts 3 -30.83 -s.so 
Metal Pro ducts 2 -15.45 -4.10 

Non-metallic Mineral 
Products 5 1·15 0.30 

Hosiery and Readymade 
Garments 

All Industries 14 -5.49 -1.44 

(Ke:onjhar food Products 1 fi2o 50 12o90 
Wood Products 3 -29 o98 -8o55 

Metal Products 3 -3.24 -0.83 

Non-metallic Mineral 
Products 1 -12.49 -3.28 

Hosiery and Readymade 
Garmei:lts 2 42.86 9o30 

All Industries 10 -5.25 -1.35 
All Districts and 
All Industries 58 1Do51 2o50 



At the all-industry level, ·cuttack had a much 

higher compound growth rate (10.60 per cent) per annum 

than Keonjhar (6.70 per cent) than Balasore (-1.60 per 

cent). 
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At the district level, industrywise analysis 

indicates that, in Cuttack, Hosiery and Readymade Gar­

ments {33.50 per Cf!lnt) and wood Products {16.60 per cent) 

had higher compound growth rates per annum than all-

. industry average (10.60)) per cent) and Food (9.20 per 

c~nt), Meta~ {10.10 per cent) and Non-metallic Mineral 

Products (7.60 per cent) lower than it; in Balasore, 

Non-metallic Mineral Products (7 per cent), Food {2.10 

per cent) and wood Products (1.90 per cent) had higher 

compound positive growth rates and Metal Products nega­

tive growth rate (-1.33 per cent) than the all-industry 

average (-1.60 per cent); and in Keonjhar, Hosiery and 

Readymade Garments (30.30 per cent) and wood Products 

{21.40 per cent) had higher compound growth rates per 

annum than all-industry average (6.70 per cent) and Food 

{3 per cent), Metal {4.30 per cent) and Non-metallic 

Mineral Products lower than it (4.70 per cent). 

Intra-industry comparisons indicate that, in 

Food Products, Cuttack had a higher compound growth 



rate per annum (9.20 per cent) than Keonjhar (3 per 

cent) than Balasore (2.10 per cent); in Wood Products, 

Keonjhar had a higher compound growth rate per annum 

(21.40 per cent) than cuttack (16.60 per cent) than 

Balasore {1.90 per cent); in Metal Products Cuttack 

had a higher compound growth rate per annum (10.10 

per cent) than Ke6njhar (4.30 per cent) than Balasore 

(-1.33 pe-r cent); in Non-metallic Mineral Pr-oducts, 

Cuttack had a higher compound growth rate. per annum 

(7.60 per cent) thari Balascire (7 pe~ cent) th~n Keon­

jhar (4.70,per cent); and in Hosier~-~nd Re~dymad~ Gar­

men~s Cuttack had a higher compound growth rate pei 

annum {33.50 per cent) than Kerinjhar (30~30 per cent). 

(TABU: IX.3) 

I~. GROWTH OF OUTPUT 

At the all-district and industry level, com­

pound growth rate of output during 1975•76 to 1978-79 

f~t 58 industrial units·was 4.50 p~r ~ent per.annum. 
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At the all-industry level, Cuttack had a much 

higher compound rate of growth per annum (6.10 per cent) 

than Balasore (0.60 per cent) than Keonjhar (-5.90 per 

cent). 

At the district level, industry-wise analysis 

indicates that, in Cuttack, Wood (18.70 per cent) and 
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T ABLfi:.. (li1 IX-3 

GROWTH Of EQUITY CAPITAL 1975-76 to 1978-79 

District Industry No. Of Percen- Compound 
. units tage Growth 

change 

1 2 
., 

3 4 5' 

Cut tack Food Products 7 42.94 9.20 

Wood Products 4 85.03 16.60 

Metal Products 18 47.13 10 o10 

Non-metallic 
i"'lineral Products 3 34.32 7o60 
Hosiery and Ready• 
made Garments 2 216.63 33. 50 ... 

All Industries 34 49.51 10.60 

Balasore Food Products 4 8.20 2.10 

Wood Products 3 ?.80 1.90 

· Metal Products 2 -5·23 -1.33 

Non-metallic 
Mineral Pro ducts 5 

'·· 
31.05 7.00 

Hosiery and Ready-
made Garments 

All Industries 14 -5.94 -1.60 

Ke1 ~lonj har Food Products 1 12.36 3.00 

Wood Products 3 117~46 . 21.40 

Metal Products 3 18.42 4o30 

Non-metallic 
Mineral Products 1 20.17 4o70 
Hosiery and Ready• 
made Garments 2 188.33 30.30 

All Industries 10 29.46 .. 6.70 

All Districts and 
i\11 Industries 58 31.39 7.00 



Non~metallic Mineral Products (16.60 per cent) had 

high7r compound growth rates per annum than all• 

industry average {6.10 per cent) and Food (3.20 per 

cent), Metal (4.20 per cent) and Hosiery and Ready~ 

made Garments (3.20 per cent) lower than it; in 

Balasore, Non-metallic Mineral Products {9.10 per 

cent), wood (0.90 per cent) and Food Products {0.70) 

per cent) had higher compound growth rates per annum 

than the all-industry average (0.60 per cent) and 

Metal Products lower than it (-1·17 per cent); and 

inK Keonjhar, Non-metallic Mineral Products (14.80 

per cent), wood Products (11·50 per cent) Hosiery .. 

and Readymade Garments (6 per cent) and Food ProdWcts 

(1.20 per cent) had higher compound growth rates per 

annum than the all•industry average (-5.90 per cent) 

and Metal Products lower than it (-14.24 per cent). 

·Intra-industry comparisons reveal that, in 

Food Products, Cuttack had higher compound rate of 

growth per annum {3.20 per cent) than Keonjhar (1.20 

per cent) than Balasore \0.70 per cent); in Wood 

Products Cuttack had a higher compound rate of growth 

(18.70 per cent) than Keonjhar (11·50 per cent) than 

Balasore {0.90 per cent); in Metal Products, Cuttack 

had a higher compound rate of growth (4.20 per cent) 

than Balasore {-1o17i) per cent) than Keonjhar {-14.24 

per cent); in Non-metallic Mineral Products, Cuttack 
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had a higher compound rate of growth per annum (16.10 

per cent) than Keonjhar (14.80 per cent) than Balasore 

(9.10 per cent); and in Hosiery and Readymad~ Garments 

Keonjhar ha& higher compound rate of growth per annum 

{6 per cent) than Cuttack (3.20 per cent). 

{TABL~ IX.4) 

V. GROWTH IN EMPLOYMENT OF LABOUR 

At the all-district and industry-level, the 

compound rat~ of growth p~r annum of the average em­

ployment o~ labour by the 58 industrial units was 

7.30 per cent, for the period 1975-76 to 1978-79· 

At the all-industry level, Balasore had higher 

compound rate of growth per annum (11.50 per cent) 
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than Cuttack {7.60 per cent) than Keonjhar (5 per cent). 

At the district level, an industrywise analysis 

indicates that, in Cuttack, Non-metallic Mineral Products 

had higher compound rate of growth (12.30 per cent) than 

the all-industry average (7.60 per cent) and in Food 

(3.90 per cent), Wood (4 per cent), Metal (4.60 per cent) 

and Hosiery and Readymade Garments {3.40 per cent) 

lower than it; in Balasore, Non-metallic Mineral Products 

had higher compound rate of growth per annum (22.80 per 

cent) than all-industry average (11.50 per cent) and in 

Food (1 per cent), ~ood {5.60 per cent) and Metal Products 
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GROWTH OF OUTPUT: 1975-76 to 1978-79 

District Industry 

1 2 

Cuttack Food Products 

.No •. of 
units 

3 

7 
Wood Products 4 
Metal Products 18 

Non-metallic Mineral 
Products 3 

Hosiery· and Readymade 
Garments 2 

·~1 Industries 34 

. Balasore Food Products 

Wood Products 

Metal Products 
Non-metallic Mineral 

Products 

Hosiery and Readymade 
Garments 

; 4· 

3 

2 

5 

All Industries 14 

K~)onjhar Food Products 1 

Wood Products 3 

Metal Products 3 

Non-metallic Mineral 
Products 1 

Hosiery and Readymade 
Garments 2 

All Industries 10 

All Districts and 
All Industries 58 

Percen- Compound 
tage Growth 

change 

4 5 

13.51 3. 20 

101.49 18.70 

17.92 4.20 

13.56- 3.20 

. 26.86 - 6.10 

41.67 

4·71 
. 54.78 

-45.87 

73.22 

26.47 

-20.69 

'0.70 

0.90 
' --1.17 

0.60 

1· 20 

11.50 

-14.24 

14.80 

. 4· 50 
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(5.70 per cent) lower than it; and in Keonjhar, Non-

metallic Miner~!l Products (15 per cent) and Hosiery 

and Readymade Garments (10~70 per cl;lnt) had higher 

compound rates of growth per annum than the all-industry 

average (5 per cent) and in Wood l2·1 0 per cent) and 

Metal Pro ducts (-20~66 per cent) lower than it. In 

Food Products there was no employment of labour du~ing 

the period. 

Intra-industry comparisons reveal that, in · 

Food Products, Cuttack had a higher compound growth 

rate per annum (3.90 per cent) than Balasore (1 per 

cent) and in Keonjhar it was zero; in Wood Products, 

Balasore had. higher compound growth rat~ per ann~m 

(5.60 .per cent) than Cuttack. (4 per cent) than Keonjhar 

(2.10 per cent); in Metal Products, Balasore had higher 

compound growth rate per annum (5.70 per cent) than 

Cuttack (4.60 per cent) than Keonjhar (-20.66 per cent); 

in Non-~etallic Mineral Products, Balasore had higher 

compound growth rate per annum (22.80 per.cent) than 

Keonjhar (15 'per cent) than Cuttack (12.30 per cent); 

and in Hosiery and Readymade Garments, Keonjhar had 

higher compound growth rate per annum (10.70 per cent) 

than Cut tack (3.40 per cent). 

{TABLE. 1 X. 5) 
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TABL!i: E)IX•5 

GROWTH IN ~MPLOYMENT Of LABOUR: 1975-76 to 1978-79 . 

District 

1 

cut tack 

Industry 

2 

food Products 
Wood Pro ducts 
Metal Products 

Non-metallic Mineral 
Products 

Hosiery and Readymade 
Garments 

All Industries 

Balasore feed Products 

Wood Pro ducts 

Metal Products 

Non-metallic Mineral 
Products 

Hosiery and Readymade 
Garments 

All Industries 

KeQonjhar food Products 

Wood Products 

Metal Pro ducts 

Non-metallic Mineral 
Products 

Hosiery and Readymade 
Garments 

All Industries 

All Districts and 
All Industries 

No. of Percen- Compound 
units tage Growth 

7 

4 

18 

2 

34 

4 

3 

2 

5 

14 

1 
3 

3 

1 

2 

10 

58 

change 

4 

16.51 

16.98 
19.38 

5 

3.90 

4o00 
4.60 

58.73 12.30 

14.29 3.40 

33o95 7o60 

4.1? 1.00 

24.32 5.60 

25o00 5o70 

127.59 22.80 

-· 
55.21 11.50 

0 0 

8.33 2.10 

-60.38 -20.66 

75.00 15.00 

50.00 10.70 

17.58 5.00 

3Z. 59 7.30 



PART II - QUALITATIV~ GROWTH Of TH~ 
UN~T~. (1~75-76 TO 19tB~79) 

Qualitative growth of the. units are as impor­

tant as their quantitative growth in terms of the 

major variables discussed above. Not only capital 
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and labour employed and output produced should grow 

over the years but also the following qualitative 

changes take place; namely, expansion of the old units, 

establishment of new units, improvement in design or 

layout, introduction of new technology, introduction 

of new production and expansion of the market. These 

are the important developments in the life of an 

industrial unit and hence can be considered as good 

tests of its qualitative growth. 

At the all-district and industry laval, out of 

a total of 73 industrial units, a majority of 22 (30 

per cent) had expansion of the market, 21 units (29 

per cent) had expansion of the old units; 10 units 

(14 per cent) had improvement in design or lay out; 

7 units (10 per cent) had introduction of new produc­

tion; 5 units (7 per cent) had established new units 

and only 1 unit (1 par cant) had introduced ·new techno~ 

logy. 



Of those which had expansion of the market, 

Cuttack had higher percentage (40) than Balasore 

(24) than Keonjhar (7); of tho~e ~hich had expansion 

of the old.unit Cuttack had higher percentage (40) 

than Balasore (18) than (Keonjhar (7); of those 

which had improvement in design or ~ay out, Cuttack 

had higher percentage (19) than Keonjhar (7) than 

Balasore; and of tbose'whi~h had established of new 

units Balasore had higher percentage ( 12) than 

. Cuttac~ (7): Only 1 unit in Balasore ~n rood Products 

had introduced new technology. 
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At the all-district level, it is found that very 

little changes had taken place in Wood and Hosiery and 

Readymade Garments industries. In each of the remaining 

contd •• 
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three industries the two important changes that had 

taken place were expansion of the old unit and expan-

sion of the market in Food and Metal Products and im-

provement in design or lay out and expansion of the 

market in Non-metallic Mineral Products. 

At the district-level, in Fo.od, !&.'Dod, Metal 

and Non-metallic Mineral Products of Cuttack and in 

Food and Metal Products of Balasore the two important 
. ' ' . . . 

changes that took place were expansion of the old unit 

and expansion of the market. In all the industries 

of Keonjha~ hardly any qualitative change had taken 

place •. 

Intra-industry comparison~ indicate that in 

Hosiery and Readymade Garments industry of Cuttack, 

in Wood and Hosiery •nd Readymade Garments industries 

of Balasore and in all the industries of Keonjhar no 

qualitative changes had taken place. 

{TABLE. IX. 6) 

!VIAl N FI NDI NG5 

(1) Industrial units of Cuttack had much higher 

compound rate of growth in total assets per 

annum than the units of Balasore than.the units 

of Keonjhar. Industrial units of Keonjhar had 

nsgative growth in total assets whereas the 

units of Cuttack and Balasore had positive 

rates of growth. 
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{2) Industrial units of Cuttack had much higher 

compound rate of growth in fixed assets per 

annum than the units of Keonjhar than the 

units of Balasore. Industrial units of 

Keonjhar and Balasore had negative rates of 
growth in fixed assets whereas the units in 

Cuttack had experienced positive growth rate. 

{3) Industrial units of Cuttack had a much higher 

compound rate of growth in equity capital. per 

annum than the units of Keonjhar than the 
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units of Balasore. Industrial units of Cuttack 

and Keonjhar had positive rates of growth in 

equity capital whereas in Balasore the units 

had exhibited negative growth rate. 

{4) Industrial units of Cuttack had much higher 

compound rate of growth in output than the 
units of Balasore than the units of Keonjhar. 

In Cuttack units had positive and high rate 

of growth in output whereas in Balasore units 

had positive but negligible growth rate in 

output. Industrial units of Keonjhar had 

negative rate of growth in output. 

(5) Industrial units of Balasore had higher com­

pound rate of growth in average employment 

per annum than the units of Cuttack than the 
units of Keonjhar. 

{6) Industrial units of Cuttack had better quali­

tative growth than the units of Balasore than 

the units of Keonjhar. In Keonjhar almost no 

qualitative growth of units had taken place. 



CHAPTER X 

CONCLUSIONS AND IMPLICATIONS 

W~may now take stock of the main points of 

our investigation and highlight the significance ot 

some of the principal findings• 

1. APPROACH AND SCDP£ 

Entrepreneurship is considered to be a stra• 

tegic variable in the economic devalop.ant of a 

country. In the context of poverty and econo111ic 

underdevelopment of Orissa, it bas often bean asserted 

by the policy makers, bankers, executives of promo­

tional agencies and government officials in the 

Department of Industries that, one of the major factors 

for the slow and tardy pace of industrialisation has 

bean the paucity of able entrepreneurship. Thera has 

also bean a marked deficiency of technical and mana• 

gerial skills in the State. The local people have 

not shown enterprise or availed of the opportunities 

of entering into solll8 of the more lucrative urban 

industries. The natural resources have remained largely 

unexploited partly due to the abaance of indigenous 



entrepreneurial classes. rDreover, Orissa does not 

have a tradition of business and entrepreneurship. 

Industrial establishments being few and far between 

the demonstration effect of 'others doing well' and 

the sense of security and satisfaction offered by 

industrial units throbbing in the neighbourhood of 

the investors are very much lacking in the $tate. 

All this made it necessary to know about the entre­

preneurs already in the field and hence the present 

study. 
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The study sought to find out social, educational 

technical and economic background of entrepreneurs, 

their inception level problems, general features of 

the industrial unite run by them, production and re­

lated operational problems, financial position and 

financial and economic performance and above all 

growth of the industrial units. It was thought that 

a comparative assessment of entrepreneurship relating 

to an advanced, a backward and a more backward district 

would capture the variations in regional differences in 

socio-cultural traditions, resource endowments, infra• 

structural facilities, economic backwardness of 

population and so on and would highlight the differences 

in origin, problems, performance and growth of 



entrepreneurship. ln the context of the current 

emphasis on development of entrepreneurship in the 

backward areas of the country it_ was hoped that 

such an exercise would be both light and fruit• 

bearing. 

The study .is confined to the industrial entre­

preneurShip in the small_.,scale indUstries of Orissa 

for the following reasons: 

(1) Units belonging to the household and handi­
crafts sector were too small to be of any 
use ·for the type of_ study aimed at. Medium 
and large scale units were too few to merit 
consideration. 

(2) Small industry was supposed to provide a 
better picture of entrepreneurial activities 
than the other types. 

Of the small-scale industries we were interested in 

395 

studying entrepreneurship in modern small~scale indu~ 

stries and hence only the SIDO units were _chosen as 

the universe of the study excluding industrial units 

coming within the purview of other government agencies 

and statutory boards. 

Of the 14 industrial districts of Orissa, a are 

considered to be industrially backward of which 6 have 

been declared as specially/more backward. The remaining 

six districts are considered to be industrially advanced. 



Of the advanced districts, Cuttack, of the backward 

districts 8alasore and of the more backward districts 

Keonjhar were selected on the basis of largest number 

of units in each categol"y of districts. food,- lalood, 

Metal, Non-metallic Mineral Products and Hosiery and 

Readymade Garments industries were the common indu• 

stl"ies in the above districts and hence these indu• 

stries were selected for intensive analysis. The 

five industries selected had a share of 460 units in 
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total. Considering 30 per cent non-response, we decided 

to make the· enumeration for 115 units for ·all the dist­

ricts put together so that a minimum number of 80 units 

were covered. for allotment of sampling units for a 

district among the five industries the principle of 

proportional alloca~ion was adopted. 

Empirical data could, however, be collected for 

81 units of which B.were closed units. Since the entre­

preneurs of these closed units could be contacted, in­

formations regarding the closure of units were collected 

from them and presented separately in the appendix to 

Chapter VI. Of the remaining 73 existing units 42 

belonged to Cuttack, 17 to 8alaeore and .14 t_o Keonjhar • 
. 

Data relating to soda-economic background of entrepre-

neurs, general features of industrial units,_ initial 

and operational problems were collected from all these 



units. But the financial and economic data for the 

latest year (1978-79) were collected from 70 units. 

To study the growth of continuing units, data for 

1975-76 to 1978-79 were collected from.SB industrial 

unite. 

lale have attempted to measure the financial 

and economic performance of entrepreneurs in terms · 

of certain ratios, namely, profitability, turnover, 

liquidity, stability and solvency, output- to capital 

and capital to labour ratios, ate •.. Growth of the 

industrial units have been presented in terms of 

both percentage change and compound growth of certain 

major variabiee, viz• total assets, fixed assets, 

equity capital, total output and employment. 

II. T~TING Of HYPOTHESES 

Our hypotheses are: 

(1) A greater number of socio-economic factors 
making for batter entrepreneurship may be 
expected to be associated with entrepreneur­
ship in the industrially advanced district 
than in the backward district than in the 
more backwar~ district. 

(2) 
. 

Inception level factors and initial problema 
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may be expected to be more favourable for the 
origin of industrial entrepreneurship in the 
advanced district than in the backward district 
than in the more backward district. 



(3) Industrial units of entrepreneurs in the 
advanced district may be expected to 
possess a greater number of features of 
more developed units than in the back• 
ward' district than in the more backward 
district. · 

(4) Operational problems of entrepreneurs of the 
more backward district may be expected to be 
greater and of more varied nature than in 
the backward district than in the advanced 
district. 

(5) Jndustrial unite of e,ntrep~eneurs in .the 
advanced district may be expected to show 
better performanc~e at a point of time than 
the units of entrepreneurs in the backward 
district tha~ the units in the more backward 
district; and 

(6) Industrjal units of entrepreneurs in the 
advanced district may be expected to show 
improved performance overtime and that this 
performance may be_expected to be better 
than the performance of unite of entrepre­
neurs in the backward district than the 
performance of the unite in the more back· 
ward district. 

First Hypothesis 
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This hypothesis is examined in terms of rural/ 

urban backgrcuJnd, age, family income and occupation, 

community background, level of education, practical 

experience and technical training of entrepreneurs. 



While details have been presented in Tables 111·1 to 

111·14 a perusal of some of the findings given. at the 

end of Chapter indicate that: 

Advanced district had highest percentages of 

those·entrepreneure who had urban upbringing, were 

of younger age, hailed from families belonging to 

higher income group and with business and industry 

as the principal occupations, had high school/inter­

mediate level of education and also had technical 

training/occasional courses. 

Backward district had highest percentage of 

those entrepreneurs who had graduete/post~graduata, 

both general and technical education. 

More backward district had highest percentage 
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of those entrepreneurs who had practical experience, 

artisan community and business and industry background. 

The above findings lend partial support to the 

hypothesis. On this basis, we may put our principal 

findings as • a greater number of socio-economic 

factors making for better entrepreneurship were assa• 

ciated with industrial entrepreneurs a f advanced 

district than mora backward district than backward 

district. 



Second Hypothesis 

This hypothesis is examined in terms of cer• 

tain inception level factors. and initial problems 

of entrepreneurs. While details have been presented 
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in Tables IV·1 to Iv.g, a perusal of some of the main 

findings given at ·the end of Chapter IV indicate that -

Advanced district had highest percentage o~ 

those who perceived the oppo'rtunity based on own 

skill and experience in the line and market study 

and information, highest percentage of those attracted 

by profit for taking risk in manufacturing business and 

all the 5 entrepreneurs who entered indu•try with achieve­

ment motive belonged to this district. Moreover the 

district had lowest percentage of those who faced the 

initial problems of capital and raw materials. 

Backward district had not the highest percenta­

ges of inception level factors favourable for the origin 

of industrial entrepreneur~hip. Jn addition,. it had the 

highest percentage of those entrepreneurs who faced the 

initial problems of capital and raw materials. 

More backward district had the highest percen­

tage of those attracted by own professional skill and 

experience for taking risk in manufacturing business, 

highest percentage of those whose own experience in the 



line created confidence in the feasibility and via­

bility af the units and highest percentage of those 

who entered into industry with profit motive. But the 

district had the highest percentages of those who 

faced the prob~ems af trained labour and government 

central and regulations. 

Thus we find that in the backward district 

both inception level factors and initial problems 

were unfavourable far the origin of industrial entre­

preneurshi~· In the more backward district although 

some of the inception level factors were favourable 

far the origin af industrial entrepreneurship, entre­

preneurs had to face a number of initial problems. 

In the advanced district some of the inception level 

factors as well as the initial problems were favour­

able for the origin of entrepreneurship. 

On the basis of the above findings we may 
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put our principal finding as - inception level factors 

and initial problems were more favourable for the ori~ 

gin of industrial entrepreneurship in the advanced 

district than in the more backward district than in 

the backward district. 
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Third Hypothesis 

This hypothesis is examined in terms of loca~ 

tion of the units, types of legal ownership, "types of 

products, percentage of sale in the local market, number 

of shifts per day, nature of operation, employment of 

labour, mechanisation of production and use of motive 

power. While details have been presented in Tables Ve1 

to Ve20, a per~sal of some of the main findings given 

at the end of Chapter V indicate that: 

Advari~ed district had highest per~entage of 

those who had business centre consideration in lo~at­

ing their units, lowest percentage of units or·ganised 

on individual proprietorship/family ·business basis· and 

highest percentage of those organised on partnership­

joint family basis, manufacture 0 f less of common 

types of products, lowest percentage of those who 

sold all their products in the.local market, lowest 

percentage of units with perennial nature of operation, 

highest percentage of units employing skilled labourers 

of 11 and above and unskilled labourers of 6 to 21 and 

above, lowest percentage of units not employing mana• 
. 

gerial personnel, lowest percentage of units which 

were not mechanised and used manual power and highest 

percentage of units which used electricity. 



Backward district had highest percentage of 

units belonging to partnership: other and highest 

percentage of units working on'one shift and two 

shift basis per day. 

More backward district hardly had highest. 

percentage of units with any of the features of 

developed units. On the contrary the district had 

the highest percentage of units belonging to indivi• 

dual-proprietorship and partnership: family business, 

more products of common type, higheet.percentage of 

those who seld all their products in the local market, 

highest percentage of units with perennial nature of 

operation, highest percentage of units with low un­

skilled labour employment, highest percentage of . . . ' 

units employing managerial personnel and highest 

percentage of units using manual labour as motive 

power. 

The above findings support our hypot~esis. 

Considering the size of assets and liabilities it was 

also found that the average size of assets and liabi~ 

lities of the industria~ units of advanced district 

was higher. than those of backward district than those 

of more backward district. On the basis of the above 

findings we may put our principal finding as • 
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Industrial units of entrepreneurs in the advanced 

district possessed a greater number of features of 

more developed units than in the backward district 

than in the mora backward district. 

Fourth Hypothesis 

This hypothesis is examined in terms of a 

number of operational problems confronted by the 

entrepreneurs relating to sale of products, raw 

materials, finance and other problems. While details 

have bean P!esentad in Tables VI•1 to VI.6, a perusal 

of some of the main findings given at the end of the 

chapter VI indicate that: 

Advanced district .had the highest percentage 

of those who faced the problems of sale of products 

in the aggregate. Coming to specific problems it was 

found that the highest percentage faced the problem 

of delay in payment of bills and delay and red-tapism 

in getting loans. Highest percentage also faced the 

problems of production technolo~y, management and 

labour. 

Backward district had the highest percentages 

of those who faced the specific problems of limited 

demand, complexition, irregular and inadequate supply 

of raw materials, inadequacy of loan amount and other 

problema of finance. 
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More backward district had the highest percen• 

tages of those who faced the problems of raw materials, 

finance and other problems in the aggregate. Coming 

to specific problems it was found that the highest per­

centages faced the problems of seasonal nature of demand, 

problems of raw materials like quota allotted at distant 

place and high transportation cost of raw materials, 

inability to offer security for loan, ·inability of 

some entrepreneurs to run several times to banks and 

other agen·cies. for loan, 'play safe • attitude of bank 

officials and untimely sanction of ioan, frequent load 

shedding and interruption in the supply of electricity 

and inadequate water supply. The district had the 

lowest capacity utilisation due to limited demand and 

shortage of finance. 

Judged by the number of problems it was found 

that more backward district had a greater number of 

problems than advanced district than b~ckward district. 

Judged by the specific problems operational problems 

were of varied nature. 

Based on the above findings we may put our pri~ 

cipal finding as • operational problems of entrepreneurs 

in the more backward district were greater and of varied 

natura than in the advanced district than in the back• 

ward district. 
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fifth Hypothesis 

This hypothesis is examined in terms of profita­

bility, productivity (of capital and labour) and capit~ 

intensity ratios with reference to the latest yaar data. 

~hila many ratios hava been presented in Tables Vliie1 

to VIII.?, only seven ratios given below are picked 

up for this summary. 

(i) Profits to Lquity Capital 

Industrial units of Balasore had higher ratio· 

of profits to equity capital than the units of Cuttack 

than the units of Keonjhar. 

(ii) Value Added to Total assets 

Industrial units of cuttack had higher ratio 

of value added to total assets than the units of 

Balasore than the units of Keonjhar. 

(iii) Value Added per ~orker 

Industrial units of Cuttack had higher value 

added per worker than the unite of Keonjhar than the 

units of Balasore. 

(iv) Surplus to Total Assets 

Industrial unite of Balasore had higher ratio 

of surplus to total assets than the units of Cuttack 

than the units of Keonjhar. 



407 

(v) Surplus per worker 

Industrial units of Cuttack had higher surplus 

per worker than the unite of Keonjhar than the unite 

of Balasore. 

(vi) Wages per worker 

Industrial units of Cuttack had higher wages 

per worker than the units of Keonjhar than the units 

, of Balasore • 

(vii) TotaL Assets per worker 

IndUstrial units of Cuttack had higher total 

capital-intensity than the units of Keonjhar than 

the units of Balasore. 

If a higher value on the first six ratios and 

a lower one on the seventh ratio (total assets/workers) 

are regarded as marks of superior performance, the 

performance of industrial units of more backward 

district was in no case superior to both advanced and 

backward districts. In four cases, namely, value added 

to total assets, .value added, surplus and wages per 

worker, the performance of the industrial units of advan­

ced district was superior to other districts and in 

three eases, namely, profit to equity capital, surplus 

to total assets and total assets per worker the performance 



of the industrial units of backward district was 

superior to other two districts. In other words, 

while the industrial units of advanced district had 

higher capital and labour productivity, higher sur­

plus per worker and higher wages per worker the 

units of backward district had higher profitability, 

higher surplus per unit of capital and lower capital 

intensity. 
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Thus .the above findings support our hypothesis. 

We may put our principal finding as - Industrial units 

of entrepreneurs of advanced district showed better 

performance at a point of time ~han the units of entre­

preneurs of backward district than the units of entre­

preneurs of m~re backward district. 

Sith Hypothesis 

This hypothesis is examined in terms of growth 

rates of total assets, fixed assepts, equity capital, 

output and employment of labour. Growth rates are 

expressed in terms of per cent per annum (compound) 

with reference to the first and last years of the four 

year period. The details are given in Tables IX•1 to 

IX. 5. 
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On four indicators, namely, total assets, fixed 

assets, equity capital and output,advanced district had 

much higher end positive growth rates end backward dist-
-

rict on one, namely, employment of labour. On no indi~ 

cator more backward district had positive and higher 

rate of growth. On the contrary on indicators of total 

assets end output the district had much higher negative 

growth rates and on indicator of fixed assets a lower 

and negative growth rate. Backward district had nega­

tive growth rates on two indicators, namely, fixed 

asaete and equity capital. 

Moreover, considering the qualitative growth of 

industrial units, it was found that advanced district 

had better qualitative growth than backward than more 

backward district. In the mor8 backward district almost 

no qualitative growth of unite had taken place. 

Thus the above findings are in conformity with 

our hypothesis. We may put our principal finding as -

Industrial units of entrepreneurs of advanced district 

showed better performance overtime and that this per­

formance was better than the performance of the units 

of entrepreneurs of backward district than the perfor­

mance of the units of entrepreneurs of more backward 

district. 



III. EXPLANATIONS AND IMPLICATIONS 

How do we explain our findings ~ And what 

is their significance for policy ~ 

These results put together and considered 

generally indicate that industrial entrepreneurship 

in the small-scale industries of Orissa originates 

and grows differently under different locations. 

locational advantages/handicaps seem to have definite 

impact on entrepreneurial ability and performance. 

In the advanced district a number of socio­

economic factors considered to be vital for its sturdy 

growth are associated with entrepreneurship. Inception 

level factors are favourable. Initial problems and 

production and related problems are few. Industrial 

units exhibit the structural characteristics of rela• 

tively developed units. Performance and growth of such 

units are also better. 

Backward and more backward districts do not 

seem to compare well with the advanced district in 

the above respects. These districts lag far behind 
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the advanced one. As between the backward and more 

backward districts we do not find any marked differences. 

However, of the two, it is in the more backward district 

a greater number of socio-economic variables making for 



better entrepreneurship are found to be associated 

with entrepreneurship. Inception level factors and 

initial problems are more favourable. Operational 

problems of the units are many more than the units 

of backward district. The units of the backward 

district are also found to have an edge over their 

counterparts in the more .backward district as regards 

structural developments and performance both at a 

point of time and over a period of time. 

Thus it may be concluded that while there may 

be differences in the origin of industrial entrepre~ 

neurship, the problems, performance and growth of 

entrepreneurship varies according to the industrial 

backwardness of the districts. 

IV. POLICY SUGGESTIONS 
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Needless to emphasise that these results justify 

our concern for balanced regional development in general 

and accelerated industrialisation of backward areas in 

particular. The policy thrust against the persistence 

of agglomeration tendencies around a few developed poCkets 

and continuanc• of imbalance in the spatial spread of 

industries with fiscal and financial incentives and 

other measures has to be intensified further for quite 

a long time. 



The differential performance of the unite of 

entr~preneurs behove on us to think accordingly and 

it is quite tempting to subscribe to the above view. 

However, the task of development of entrepreneurship 

in the backward and mora backward districts is more 

challenging than can be achieved by a package of 

assistance. A perusal of our main findings as 

follows will i~lustrate the point; 
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(1) Thera were certain deficiencies at the personal 
level of entrepreneurs. Most of them were born 
and b~ought up un~er rural environment in poor 
families. A large number of family members de• 
pendad on them. Although some of them had esta­
blished their units for quite a long time they 
continued to have a mere hand to mouth existence. 
Many entrepreneurs were illiterate or had primary 
or middle school level of education. On the 
other hand highly educated entrepreneurs did 
not have necessary practical experience. Most 
of the entrepreneurs did not get necessary 
support from their parents or in-laws in start­
ing the unite. very few of them in the backward 
and more backward districts had perceived the 
opportunity based on own skill and experience 
in the line. 

Moreover, sociological factors such as family, 
friends and relatives rather than economic factors 
had encouraged the entrepreneurs in starting their 
units. Economic factors, such as resources, compe­
tition, labour and location were quite discoraging. 



(2) Non~availability of capital, raw materials, 
trained labour and Government control and 
regulations were some of the initial problems 
of the entrepreneurs. 
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At the operational level, some of the speci~ 
fie problems were limited demand, competition, 
seasonal demand, irregular and inadequate 
supply of raw materials, inability to offer 
security and inadequacy of loan amount and 
other problems. ~bet of these problems had 
resulted in unutilised installed capacity to 
a great extent. 

B&si9es, some of the causes of sickness and 
closure of the industrial units were non~availa­
bility of critical inputs, difficulties in gett­
ing orders from the principal buyers, delay and 
red-tapism in the supply of raw materials, finance 
and in making payment of bills, diversified 
interests of the entrepreneurs, dishonesty of 
workers and supervisors, evil designs and foul 
play by the vested interests, spend~thrift atti­
tude of entrepreneurs and above all lack of 
interest on the part of the Government officers. 

(J) Productivity of both labour and capital was lower, 
on several indicators such as total assets, fixed 
assets, equity capital and output industrial units 
showed negative growth rates. QUalitative growth 
of such units, namely, expansion of old units, 
establishment of new units, improvement in design 
or layout, introduction of new technology, intra~ 
duction of new production and expansion of·:=:· 
markets, was also quite negligible. Industrial 



units exhibited many features of the under­
daveloped units also. 

(4) Although the schemes of incentives and 
supporting facilities had been in vogue 
for quite a long-time yet very few entre­
preneurs had availed of such opportunities. 
Some were not very enthusiastic about getting 
Government help and assistance·aa these were 
not easily available. The entire process 
of giving assistance baing cumbersome due 
to procedural difficulties, red-tapism, 

unsympathetic attitude of officials and 
above all discriminatory treatments and corrupt 
practices frustrated entreprising spirit. 
After months of hectic activities or running 
from pillar to post for assistance they 
stopped. Those who did not want to avail of 
any opportunity were confidant of running the 
units well with their own resources and with 
the arrangements they had made otherwise. 

Thus solutions have to be found for personal 

deficiencies of entrepreneurs, limited market demand, 

irregular and inadequate supply of raw materials, 

inability of entrepreneurs to offer security and in• 

adequacy of loan amount and excess capacity resulting 

therefrom; lower labour and capital productivity; 

stagnation and decline of the industrial units; and 

inefficacy of incentives and supporting facilities. 
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In the light of the above, the policy support 

for the development of industrial entrepreneurship in 

the small~scale industries may be in the following 

directions: 

(i) Necessary education, training/short-term 
courses, etc. as provided for the new entre­
preneurs should also be extended to-the 
existing entrepreneurs to compensate for 
soma of their personal deficiencies like 
illiteracy, lack of skill and experience 
in the line and so on. 

(ii) An in.tegrated system of the supply of raw 
materials and finance and marketing of 
products should be evolved. Increased 
availability of quality raw materials at 
reasonable price and on time, a buffer stock 
of critical raw materials; liberalised 
institutional credit particularly without 
insisting on margin money/collateral security 
upto a limit and above all organisation of 
producer-oriented system of marketing with 
necessary directives fer the State and 
Central Government agencies to buy from small 
units on a preferential basis would go a long 
way in activising the idle capacity of the 
units. 

(iii) To ensure viability and growth of the small 
units in the industrially backward districts 
other sectors of the economy of these dist­
ricts like agriculture, medium and large-scale 
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industries, service and business end other 
activities should also be developed pari passu. 
Moreover, as per Industrial Policy Statement 
of July, 1980 of Government of India, a few 
nucleus plants in each district identified 
as industrially backward should be set up to 
generate as many ancillaries and small units 
as possible. In this way enough income would 
be generated resulting in an expansion of 

·the internal market. Necessary impetus would 
thus be provided for the quantitativa as well 
as qualitative growth of the small units. 

(iv) Organisational base at the district level 
should be restructured to make it more 
effective end result-oriented. 

(v) Giving timely and adequate assistance and 
avoidance of giving assistance belatedly or 
excessively or deficiently, streamlining of 
procedures and expeditious decision-making 
would produce greater impact of assistance 
programmes on entrepreneurs. Therefore, this 
principle should be strictly followed for 
making the system of incentives and support.• 
ing facilities more effective and result­
oriented. 

v. CONClUDING RLMARKS 

Development of industrial entrepreneur~hip is 

a national task in which policy makers, Government and 

other officials and entrepreneurs themselves participate. 



It is necessary that the policy makers of the nation 

should have pragmatic approach to the problems of 

entrepreneurs and necessary policies and programmes 

designed accordingly. Based on data collected from 

various sources realistic policy measures would enable 

us to proceed on the right direction. aut much more 

rests with the officials incharge of implementing such 

policies and programmes. The officials instead of 
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doing the routine work of entrepreneurial development 

mechanically should have a commitment to the cause of 

development df industrial entrepreneurship. Corruption, 

delay and red-tapism and highhandedness should be 

avoided as far as practicable and colossal waste of 

scarce resources of the national due to erratic, belated 

or hasty decisions should be eschewed. lnsta·ad of act­

ing as officials as such they should become the friends, 

philosophers and guides to the entrepreneurs, many of 

whom are new to the industry and its ways. It should be 

their duty to see that the genuine claims of entrepre­

neurs are not ignored at any time. 

Responsibilities of entrepreneurs in the industria­

lisation of industrially backward areas can hardly be exa­

ggerated• They should learn to help themselves and stand 

on their own legs instead of looking to the Government for 



help and guidance always and ever. They should 

remember that assistance cannot be assured to them 
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on a perpetual basis. Blackmarketing of raw materials, 

non-payment of loan instalments, investment of funds 

received on concessional or subsidised basis for 

purposes other t~an their use in industry, indolence 

and spend-thrift habits and above all an attitude 

of getting rich-quick should be shunned. Instead 

they should cultivate the entrepreneurial habits and 

a spirit of dedication to the cause of industry and 

nation building. Perfect understanding and close co~ 

operation between entrepreneurs on the one hand and 

Government and other officials on the other would 

usher in a new era of industrialisation in areas 

where it does not exist or exists to a limited extent. 

With such transformation in attitude, behaviour 

and institutional factors, we may hopefully lookforward 

to an accelerated development of industrial entrepreneur­

ship in an industrially backward State like Orissa. 
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APPENDIX~- III.1 
~ 

A TYPICAL CASE Of ENTREPRENEUR£ 1S POVERTY 

The typical entrepreneur belonged to the rood 

Products industry of Cuttack district. 

The entrepreneur immigrated from Sorada in the 

Ganjam district of Orissa where his father had a good 

income from farming and oil ghani~ But as a young man 

this entrepreneur did not like to work with his father 

and came to Cuttack City for seeking some opportunity 

for business. 

At Cuttack he had some friends from his native 

place who were pedlars in bread and biscuits. They 

advised him to start a bakery unit and extended all 

possible help including the retailing of bread. With 

the help of such friends the entrepreneur started 

bread manufacturing. 

Under painful necessity (which the respondent 

was reluctant to divulge) his father had to dispose of 

all his belongings including the homestead land and the 

family moved to Cuttack to stay with the respondent. 

As the respondent had to support a total of 6 members 

433 



his domestic expenses increased beyond what he could 

earn from his small backery unit and consequently his 

indebtedness increased in course of time. 

At the time of interview, the responden~ was 

suffering from acute poverty and indebtedness. He 

had an outstanding loan of ~ 8000 to be repai~. His 

children were in schools and their schooling expenses 

had to be met. His wife had gone blind due to some 

disease which required quite an expensive treatment. 

His mother was staying with her son-in•law to lighten 

the financial burden on his son and was suffering due 

to old age. His father being too old was unable to 

help him in any way. The family subsisted on what­

ever the entrepreneur could earn from his backery 

unit. 

It was a painful and pathetic experience to see 

both the respondent and his father bursting into tears 

when asked about the economic status of the family. 
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APPLNDIX ~- 1V·1 

GASL STUDY ON P(RCLPTION or OPPORTUNITILS 

One respondent in rood Products of cutt"ack was 

a 1 Gumasta 1 in a mal-godown. Once he had been -to­

Calcutta to meet his father who was working there in 
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a factory. 0~ his wa~ back he brought 10 Kg of lozenges 

for making some moriey by selling the same during 1 0urga 

Puja 1 festival. But he could not sell his lozenges as 

the price of loienges sold by him was higher tha~ t~ose 

manufacture-d locally. Consequently, he thought of· 

manufacturing the same loc~lly. At first, he w~s much 

encouraged by the demand for his products. Another 

respondent was simply attracted by the absence of 

mechanised backery in cuttack which he could perceive 

because of his earlier contact with the place~ One 

Post-Graduate in Metallurgy from the u.s.A. was advised 

by the Director of Industries to start manufacturing 

aluminium conductors to meet the requirements of the 

Orissa State Electricity Board. Another graduate engi­

neer was advised by the officials of the Small Industries 

Service Institute (SIS!) to start manufacturing business 

in Metal Products. In two cases the then Collectors of 

the Districts of Keonjhar and Balasore perceived the 



436 

opportunities on behalf of the respondents. A respon­

dent belonging to Wood Products of Cuttack District was 

helped by an I.A.S., Officer to perceive the opportunity. 

He brought the respondent from Delhi. This officer was 

the Chief secretary of the state. A lady entrepreneur 

of Cuttack City belonging to Hosiery and Readymade 

Garments industry was running a Usha ~chool before start­

ing the unit. She was advised by the tr~inees of her 

school to start a garments manufacturing unit and the 

trainees had extended all possible help to her. 



APPE:NOI X A·.- VI \-/.1 ,_ 

CASt STUOILS Of SICK UNITS 

CUTTACK UISTRICT 

Respondent 15 (Metal Products)* 

This unit was incorporated as a proprietorship 

concern in 1973 with a base capital of~ 1.00 lakh· 

Its proprietor was a foreign trained metallurgical 

engineer who looked after the management of the unit. 

The unit was located in a shed in the Industrial ~state, 

Madhupatna, Cuttack. The product line of the unit was 

manufacture of aluminium conductors for supply to the 

Orissa State (lectricity Board. Since no other market­

ing avenue was available for the product the working of 

the unit was solely dependent on the purchases made by 

the Orissa state Llectricity Board. The unit mainly 

manufactured the following products; 

1. All aluminium conductors, ?-strands 

437 

2. Aluminium conductor Steel reinforced, ?-strands 

M/5 Hindusthan Aluminium Company and M/S Bharat Aluminium 

Ltd., Korba Supplied raw materials in the form of aluminium 

* Based on the feasibility Report of 5th April 1979 for 
revitalisation of the unit with the permission of the 
proprietor. 
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proper zi rods of 9 mm dia. which were drawn to required 

size before standing. M/S Hindusthan Wires supplied the 

steel reinforcement wires. 

The unit started production with effect from 

oecember, 1974• The unit did not function for two years 

from 1975- 1977• It had worked-intermittently only for 

a period of two months during June and July 1976 to pro­

cess some semi-finished goods. It incurred heavy busi• 

ness losses due to the intermittent and under ~apacity 

production and ultimately went sick. 

The following were some of the causes of sickness: 

The unit recorded higher production cost of~ 15.72 

per Xg. of conductor as against ~ 14.05 per Kg fixed in 

the rate contract concluded for the year 1978-79. Que 

to lack of proper linkage between in-flow of raw materials 

and out-flow of finished products raw material was left 

unused in the factory store against payment of higher 

amount of interest. Loan availed aga~nst pledge of fini­

shed goods also led to accrual of heavy interest on the 

unit. In other words marketing of finishe~ products 

could not be matched with production. Aluminium conductors 

worth~ 1.10 lakhs had remained idle with the unit for a· 

period of more than one year during the period when the 

unit was closed and the unit had to pay interest to the 

tune of~ 1.2 lakhs which deteriorated its financial 



position severely. It is also revealed that a sizeable 

~ortion of its working c~pital had remained blocked in 

the form of outstanding receivable (Sundry Oebt) with 

the OSEB. 

The causes ~f the sickness of the industrial 

unit can thus be summarised; 

(a) faulty production planning 

{b) under capacity production and higher 
production cost 

(c) defective financial management 

(d) unfavourable marketing strategy 

Besides certain inherent limitations from which 

the industrial unit suffers are: 

\1) dependence of production on the demand 
of a single buyer \OSEB) 

(2) No possibility of product diversification 
with the existing machinery 

In the meantime an attempt has been made to pull 

the unit out of the morass of sickness and gradually it 

is gaining in health and vitality. 

Respondent 9 (Metal Productsl 

The respondent of this unit was an lTI trainee. 

Besides he attended a course on Industrial Management 

conducted by the o.s.I.c. in July 1972. He was induced 

by his father and some Government offocials to take to 
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manufacturing business because of the above background. 

He started the unit for manufacturin~silencer for auto­

mobiles on partnership basis. feasibility report for 

the unit was prepared by the o.s.I•C• State Bank of 

India sanctioned~ 60,000 and OSIC ~ 5,500/•• Machines 

were purchased through the SBI from Calcutta. Tail 

pipe was the critical raw material for the unit which 

was at first purchased from the open market and through 

the OSIC. 

The unit was established on 26 January 1973 

and worked till 18 December 1973 only for less than a 

year. It was ~losed from 18 o~cember 1973 to 2 March 

1977 for the following reasons. 

{a) Non-availability of ~old rolled pipe for 
the manufacture of silencer 

(b) the unit cost of production of silencer 
was higher than the price at which silen­
cer was available in the local market 

From 2 March 1977 some attempts were made to 

revive the unit for the manufacture of some alternative 

products. The unit started manufacture of agricultural 

implements from 1 April 1978 on the basis of a contract 

for the purchase of the products by the Agricultural Imple­

ments Factory of the Government of Orissa. With such 

assistance the respondent hoped to pay back an outstand­

ing debt of~ 60,000 gradually to the State Bank of India• 



Respondent 12 (Metal Products) 

The father of the respondent died in his early 
' 
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childhood and the family had to live in grinding poverty. 

Consequently, the respondent had to work and earn from 

his childhood. 

Respondent had no education but was tr~inad· in 

trunk manufacturing in Calcutta by his brother-in-law. 

He had a partnership business in truck manufactur-

ing along with two other partners. Ultimately partner­

ship broke down due to quarrel among the partners and the 

respondent started his own truck manufact~ring u~it'i~ 

1972o 

The unit although established since 1972 did not 

show any ~ign of growth. Rather it.was in a declining 

state at the time of investigation in 1979. M~nufactur­

ing activities of the entrepreneur were not very impre­

ssive. He relied more on repairing activities and had 

almost a hand to mouth existence. 

The respondent complained of the inferior quality 

and irregular supply of the raw materials by the District 

Industries Centre. Also short and long-term finance were 

not available to him as he had nothing to offer as 

security. 



The principal cause of industrial sickness had 

been dire poverty in the case of this respondent. 

Respondent 16 (Metal Products) 

The respondent was born in a poor family. He 

was trained in trunk manufacturing in an important 

factory in Tatanagar in 1937-38. 
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He established his unit in 1953. He trained many 

persons in his factory who are at present working in 

different places. But his unit did not show any sign 

of growth. Rather it had declined from what it was prior 

to the declara~ion of emergency in 1976. At the time of 

investigation it was found to be a repair shop with some 

amount of manufacturing activities. The unit was found 

to be sick-and the respondent pointed out the following 

causes of sickness. 

(a) During emergency his shop in the Cuttack town 
town was broken and consequently he was forced 
to s~ll the manufactured articles below the 
cost price. · 

(b) Theft was committed twice in his factory and 
raw materials, manufactured articles and hand 
tools were stolen away. 

(c) He has been suffering from a chronic disease. 

(d) Governmental agencies were willing to give 
loan but he was not willing to borrow till 
his children are grown up. 
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Respondent 20 (Metal Products) 

It was a unit established under family pa'rtner-

ship. Que to family quarrel machines of some thousand 

rupees were lying idle and the unit had gone sick. It 

is now run by one of the family 'members with hand tools. 

Respondent 1 (Non-metallic Mineral Products) 

The unit was established in 1973 with a loan of. 

~ 1,20,000 from the State Bank of India and the owner 

could not pay any amount to the bank till 1976• conse­

quently he was forced to sell the unit to the respondent 

with the agree~ent that the respondent would pay back the 

loan to the SBI. Thus the respondent being highly indebted 

the unit had gone sick. 

Respondent 2 (Non-metallic Mineral Products) 

The Lime Stone factory was established in 1974 

on partnership basis. The respondent was one of the two 

part~ers. The other -partner was very capable for gett­

ing work done at the official level. In addition.to 

his job as a pharmacist he was running an ink factory 

independently. He instigated the present proprietor to 

start the unit on partnership basis for manufacturing 

lime, mosaic, etc. 
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Then th~ Governmental ~yencies were helping 

such entrepreneurs liberally. The pther partner could 

arrange for ~ 22,000 from the Orissa State financial 

Corporation and Rs 50,000 from the S,tate Bani< of In.dia• 

None of them had any experience in lime and mosaic 

manufacturing. The other partners acted as a Managing 

Oire·ctor. 

At first the partners tried to get raw materials 

from Katni in Madhya Pradesh at a very high price. con­

sequently the cost of production of mosaic was very high 

and they were not able to sell the p~oduct in the market. 

As a result the·y gave up this manufacturing and tried to 

procure lime stone from the nearby areas to sav~ the cost 

of transport. Moreover 'Disintegrated machine' had a 

basic manufacturing defect which could not b~ rectified 

inspite of the best efforts and expenditure of some two 

to three thousand rupees. Thus production suffered fre­

quently. The respondent told us that another Rs.3000 

was necessary to remove the defects fully~ The electric 

motor had to be replaced by a new one. Moreover Rs 30,000 

which they got for the purchase of raw materials from 

the S.tate Bank of India was spent lavishly for the con­

struction of office rooms, etc. and for meeting the travell­

ing and other expenses of the !Yianaging Director. consequently 

very little was left for the purchase of lime stone. Quantity 



produced was much less and hence the profit• Ulti­

mately the partners left the unit also. The failure 

of the unit is a sad story of -

(1) 

(2) 

(3) 

lack of practical experience in the con­
cerned manufacturing business and mis­
utilisation of funds obtained from the 
State sank of India• 

Basic defects of the machine purchased 
which could not be rectified. 

Dishonesty ~f partner 

The respondent informed us that if~ 15,000 
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could be made available to him for investment in machines 

he would be able to resuscitate the unit and pay back the 

loans promptly. 

BALASOR~ DISTRICT 

Respondent 1 {Wood Products) 

This unit was the former Training-cum-Production 

centre turned into P.s.I. unit by the State Government 

of Orissa in 1964. The Government had given a contin• 

gent grant of~ 14,000 and contributed an equity share of 

~ 50,000. The main products of the unit were wooden 

furniture, chaukath and shutters, etc. 

At the time of investigation this unit w~s found 

to be on the verge of close down being too sick for the 



following rea"sons: 

( 1) Lack of interest of the indust'ries· exten­
sion officers who were in-charge of the 
unit from time to time. 

(2) PIO in-charge was very frequently remain­
ing absent from the work place • . He was 
also under constant threat of transfer to 
a distant place. 

(3) Difference between the rate contract set 
by the EPM and the price of timber changed 
by the ore. 

(f) Indulgence of PI0 1 s and other persons in 
corruput practices. 

Respondent 2 (Hosiery and Readymade Garments) 

. 
This unit was established in 1969 and had its 

days of prospe-rity during which the respondent of the 

unit was able to earn a net income of around ~ 30,000 

annually. 
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The respondent, however, went astray. He indulged 

himself in wine and women. He was involved in litigation 

with his relatives. As a- result the financial strength 

of the unit deteriorated gradually and finally the unit 

was reduced to a mere repair shop enabling the respondent 

to make his ends meet some how. 

In the mean time DIC official have sufficiently 

- induced him to revive the manufacturing business. The 

respondent was also thinking to do so by recalling his 

three sons working outside the State. 
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KEUNJHAR OISTRICT 

Respondent 3 {Wood Products) 

The respondent worked in Bihar, Madhya Pradesh 

and Orissa in several fields of activiti~s and thus had 

gained varied experience of trade and business. He worked 

as a S.upervisor for the unit now taken by him on lease. 

He frankly confessed .that he tried to cheat the owner 

several ways along with some of the workers of the unit. 

On one or two occasions he was caught by the owner. But 

ultimately the owner suffered heavy losses due to his 

foul play and.had to hand ~ver the unit to the respondent 

on lease for a monthly rental of~ 350/-• The unit has 

gone sick without any repair and maintenance. 

Respondent 1 {Metal Products) 

The respondent was a retired army, pe_rsonnel. The 

affluence of the family of the respondent was widely 

known in Keonjhargarh. Besides being a owner of landed 

property the respondent was also a civil contractor. He 

started the unit in January 1974 being induced by his 

brother who was a purchase officer of the ferro-Chrome 

Plant located at Jajpur Road• His brother in fact played 

the major role in ~he establishment of the unit. 



The respondent got Government land on lease; 

O~FC supplied block capital of~ 1,20,000 and Bank 

of India, working capital of ~ 2,00,000/-· Goods 

manufactured were meter box, cross arm, L•T• and H.T. 

Stay set, Switch Box, Trusses, Gate, Grills,. steel 

furniture, trunk suit-case and bucket. However, the 

unit mainly relied on the production of the electrical 

goods for sale to the Orissa State Electricity Board. 

Some Government Departments were also buying from 

the respondents~ 

But at the time of investigation in May 1979 ·· 

the unit was found to be too sick. Production of the 

unit which was once throbbing with activities is now 

limited to fe~ items only the reasons being as follows: 

(a) It was not always .possible to get orders 
from the OSE:B and other Government depart­
ments, 

(b) difficulties were faced in getting raw 
materials 

(c) the respondent being a P.w.o. contractor 
was remaining busy for the purpose through­
out the day leaving the production to be · 
looked after by a Paid Manager. 
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(d~ The entrepreneur was interested in setting up 
a stone-crushing unit. 



CAS~ STUOl(S Of CLOSED UNITS 

In addition to the 73 existing units data ~ere 

also collected for 8 closed units. These closed units 

represented the typical case of the circumstances under 

~hich the industr1a1 units close do~n. The district-

~ise and industry-~ise break-up for the units is as 

follo~s: 

Cut tack 

Metal 
Products 2. 

Non-metallic 
Mineral Pro• 
ducts · 1 

Balasore 

1 

food Products 1 

Wood Products 1 

Hosiery and Readymade 
Garments 1 

Keonjhar 

1 

The detailed case studies of the units are as follo~s: 

CUTT ACK 

Respondent 4 {Metal Products) 
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The respondent ~as born in a poor family. He 

suffered acute financial difficulties during his childhood. 



It was difficult for his father to meet the expenses of 

his studies at the High ~chool stage and as a result the 

respondent had to give up his studies on completion of 

class X studies. 

Giving up his studies he acted as a 1 Gumasta 1 

to somebody. He could not continue as 'Gumasta 1 for 

long and joined as a helper to a truck driver. One 

night out of ignorance he put a burning candle on the 

petrol tank of the truck for some check up. The truck 

driver who was taking tea in a hearby stall came running 

and gave him a smart kick. The respondent left the job 

and worked with his father in a cycle rep~ii shop. 

He obtained lTl diploma and attended a short 
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course conducted by the SIS! in 1971• As a participant 

in the short course he received many encouraging infor­

mation about market demand for altraps, decorative covers, 

washers, trunks, suit-cases and artic~s of steel fabri­

cation. He was also advised by an industry supervisor 

on the feasibility and viability of the unit. 

He was encouraged by the officials of the SIS!. 

Directorate of Industries and Rural Industries Project to 

manufacture the above commodities. The SIS! prepared the 

feasibility report. A shed in the Industrial Estate, 

Madhupatna, Cuttack was also allotted to him. He got a 
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loan of Rs 1D, DOD from the State Bank of India and another 

Rs SDOO from the OSIC· He purchased machines through the 

OSIC and 051C also supplied him raw materials. The pro­

duction was started in 1974. Production is now stopped 

but the respondent continues to occupy the shed in the 

Estate. On enquiry the respondent reported the following 

reasons for closing down the unit. 

(1) Dishonesty of the customers who purchased 
commodities on credit and defaulted. 

(2) OSIC did not supply quality materials in time. 

(3) Cheated by an agency in Cuttack supplying 
dice to him. 

Respondent 13 {Metal Products) 

The respondent was a young !Yiarwari businessman with 

graduate degree in commerce. His father was running an 

aluminium utensils shop at the heart of the Cuttack City 

for about 20 years. He was rendering part time help to hi~ 

father even during his student days and thus had enough 

of practical experience in aluminium products business. 

To sell trunks, suit cases and buckets in the same shop 

he started manufacture of these products as a subsidiary 

business. 

The unit is closed since 1978. The respondent could 

be contacted as at the time of field investigation, he was 

running paper business in the locality. When enquired 



about the closure of the unit he stated as follows~ 

(1) The foremost rea~on was the tyranny and 
highhandedness of the persons belonging 
to commercial tax department. They had 
many unjust demands on him• As the res­
pondent was reluctant to meet all such 

demands they put the father and son into 
a lot of difficulties. Ultimately the 

father and son decided to wind up their 
business in aluminium products and along 

with it the manufacture of trunks, suit­
cases and buckets. 

(2) It was difficult for the respondent to 

get quality raw materials from the OSIC· 
In the open market the prices of such 

materials were high. 
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To avoid harassment by the personnel of the Commercial 

Tax Department the respondent was engaged in paper busi­

ness in which there is no such difficulty as the quantity 

bought and quantity sold can be easily ascertained. 

Respondent 4 (Non-metallic Mineral Products) 

The respondent was a Science graduate belonging to 

goldsmith caste. He was working in Titagarh Paper Mills 

as an operator. Because of some rift with the company he 

resigned from the job and ultimately became a P.w.o. con-

tractor. 
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As an ancillary business the respondent started 

manufacturing bricks• From 1968 upto 1976 the unit was 

running well and the respondent was getting an income 

of 10 to 20 thousand rupees annually. In 1976 he got an 

order from the PWO to supply bricks worth 2 lakhs of 

rupees. The PWO also agreed to supply coal as required 

by the respondent. Instead of doing the work of manufacture 

in his own factory he did it at a different place ~s per 

the contract signed with the PWO and along with it also 

diverted resources from his old factory to the new one. 

But the PWO could not supply coal on time. As a result 

production suffered. Some bricks b~ing half baked were 

not acceptable to the PWO. Mor~over due to shortage of 

coal some lakhs of bricks could not be baked at all and 

ultimately washed away by rain. 

The case was pending with the executive engineer 

and the unit was closed. The respondent was thinking of 

going to the court of law. 

KLuNJHAR 

Respondent 2 (Non-metallic Mineral Products) 

It is the sad story of a new entrant into the industry 

who was ultimately thrown out of the market by a monopolist 

to strengthen his own position. 
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After passing the H.~.c. ~xamination the respon­

dent remained unemployed for two years. In 1974 having 

been advised by his friend he thought of manufacturing 

cement tile and ridges as there was a great local demand 

for them. He was very poor. He did not have much capital• 

some how he arranged for capital and had a humble start. 

He himself worked with the labourers. The cost of pro­

duction of tiles and ridges was less and quality better. 

Gradually his reputation in the town grew and customers 

were attracted towards his products. seeing this another 

manufacturer of cement tile, etc. became jealous. This 

man was a man of lakhs and had a monopoly position in 

the market. HS played the game of updercutting the price 

of his own product. The new entrant being poor could not 

maintain an inventory of cement. He purchased cement from 

the black market at a higher price. As a result, he was 

forced to raise the price of his products and thus lost 

his,clinetele to the monopolist. All these adversely 

affected his unit and he was forced to wind up his manufactur­

ing business and take up a government jo~ to earn his live­

lihood. 

BALAS ORE 

Respondent 5 {food Products) 

The respondent as a Superintendent of Government 

Ice Plant and Cold storage established in 1966. near an 
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important fishing centre of the district. 

There was a great demand for ice and cold stor­

age facilities by the fisherman of the area. Perceiving 

this marks~ demand the fishery department of the Govern­

ment of Orissa started the unit to he! p the fishermen 

of the area who were suffering heavy-losses. 

But the unit was closed and fisherman wa~e gett­

ing ice from Cuttack about 155 Kms away from the place. 

The main reason for the closure of the unit was the need 

foi immediate repair and replacement of machiner~. 

Delay and redtapism at the government. lave! h"ad resul. ted 

in colossal waste of p!~nt and machiner~ w6rt~ ~ 1,13,000 

which had been lying idle since last 3 years. Besides the 

Superintendent and his staff we~e sitting idle as they 

did not have any work. After making repeated requests to 

the department the superintendent was feeling helpless 

as everything depended on the decisions of the higher 

officers. 

Respondent 5 (Wood Products) 

The respondent was an illiterate man belonging to 

the oilman caste. His father was a rich farmer with 30 

acres of fertile land. The respondent happened to be the 

only son of his father. Prior to his entry into industry 

he was a dealer in controlled commodities, timber and fire 

wood in a nearby business centre. 



Somehow the respondent could purchase old machi­

nes and equipments and started sawin~ ti~ber. In course 

of time· he realised that the market for saw mills is -­

limited. frequent failure of electricity supply caused 

disruptions in production. Inspite of these short­

comings when machines were worn out the respondent 

ordered for new machines· and got the supply-also. 
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But the tespondent was bed ridden at the time of 

field investgation. ~e had been suffering from a chest 

disease since last two years and had lost all interest 

in his unit. The machines were lying idle. He expected 

to start his unit again after recovering from· illness. 

-His children were small and nobody else was there:to 

he-lp him except his father who was looking after the land. 

Respondent 1 · (Metal Product's) 

This metal products unit was established in 1957 

under the auspices of Regional Co-operative Marketing 

Society ~RCMS). The secretary of the society perceived 

the market opportunity of manufacturing trunks, suit­

cases, cash boxes and bath tubs, etc. which were in 

great demand then. To t-he great advantage of the unit 

RCMS was the only supplier of cold rolled sheets, G.P. 

sheets and scrap sheets which were controlled commodities 



at the time. The industrial unit was established with 

an investment of Rs 15,000 by the RCNS.. The unit was 

closed for the following reasons: 

(1) Cold rolled sheet, G.P. sheet and scrap sheet 
~ere controlled items and RCMS. was'the only 
supplier of these materials at the time of 
establishment of the unit. Consequently the 
unit was in a favourable position in so far as 
the raw materials were concerned. When the 
unit was gettlng cheap materials in sufficient 
quantity it had an edge over the competitors. 
It sold the products at prices lower than that 

of other rivals in the field. But with the 
lifting of control the prices of raw materials 

were l9wered down and the unit lost its compe­
titive position. 

457 

{2) The man who was incharge of the unit at its 
inception and successfully managed it for long 
years died of cancer-in 1970. He was very skilled 

and nobody could replace him• When this man was 
gone, the unit started declining. The man could 
not handover the charge before his death even. 

(3) The labour charges gradually increased and the 
unit had to pay bonous. 

{4) There was mismanagement. The Board of Directors 
did not take much interest in the unit. 

(5) Labourers leaving the unit baing fully trained 
started competing with it in one way or other. 

{6) Only one man was in charge of both production in 

the unit and sale of consumer goods by the RCMS· 
Hence it was difficult for him to supervise the 

manufacturing work properly. 



(7) Government officers on deputation did not look 

after the unit properly. RCMS mainly concen­
trated its activities on agricultural produces. 
During the period when a private secretary was 
there the unit had a smooth running. 

Respondent 1 (Hosiery and Readymade Garments) 
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The respondent belonged to the place of respon­

dent 5 in Wood Products. The most important thing about 

the place was that it was a business centre in the midst 

of sprawling rural area and situated at a distance of 

only 23 Kms away from Bhadrak town. consequently for 

making small purchases only pe~ple depended on the busiw 

ness centre. Otherwise, they purchased from Bhadrak town. 

Thus, the market opportunity of the area was severely 

limited. lt depended to a great extent on annual agri­

cultural harvests of the area. 

The important reasons as reported by the respon­

dent for the closure of the unit ware the following; 

(1) Many people bought from him readymada garments 
on credit but did not repay the dues. 

(2) Limited market for readymade garments. 
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ON 

INDUSTRIAL ,ENTREPR~N~URSHIP 
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APPENDIX .. 

GENERAL INFORMATION 

1. Name of the Industrial Unit: 

2. Address: 

2.1 factory: 

2·2 Office (if separate) 

3. Entrepreneur interviewed: 

3 ·1 Name: 

3.2 Position ia the Unit: 

4• Date of establishment/acquisition of the Unit: 

5. Whether registered with: 

5.1 The Director of Industries 

5.2 The Chief Inspector of ractoris 

Yes/ No 

Yes/ No 
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SECTION - I - BACKGROUNL'l Of £NTREPRE.NEUR 

1. Personal Information: 

1·1 In what year and at what age did you enter 
this manufacturing business? Year 

1.2 Place of Birth; Rural/Urban 

1.3 If migrated, from where ? 

1·4 Reasons for migration 

Place; 
District: 
State: 
Year: 

Age 



2. Educational Background: 

2.1 What was the !eve! of your education at 
the time of starting the unit 7 Specify 
as follows: 

(i) None 

(ii) Primary 

{iii) ll'iidd!e 

2.2 Please mention if you have: 

(i) Technical Training 

(ii) Occasional courses 

(iii) ~ducation abroad 

3. Social Background: 

3.1 What is rour religion 7 

(iv) High 

{v) Degree 

{vi) Post Graduate 

3.2 What is your caste/community 7 

4• Type of Family: 

4.1 Single person without family 

4.2 5ing1e family or Nuclear family 

4.3 Number of persons in the family 

4.4 Joint family 

4.5 Number of persons in the family 

4.6 Number of dependants on you 

5o Economic Background: 

5.1 What is the monthly income 
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5.2 What is (was) your rather's Principal occupation7 

5.3 Mother's occupation 7 

5.4 Guardian's occupation 
{if other than the parents) 



5.5 Please mention the business experience 
·of father and other members of your 
family (if any) 

5.6 In what way the above experience has been 
useful for you in your career in industry~ 

5.7 What was your principal occupation before 
you entered manufacturing~ ~tate briefly. 

5.8 To which class of the following does your 
family belong 'l 

(i) Rich class 
. 

{ii) Upper middle class 

(iii) Lo wu-mi ddle class 

(iv} Poor class 

6. Any other information 

SLCTION - II 

INITIAL PROBLLMS OF LNTREPR~NEUR 

1· Origin of the Lntrepreneurial idea -

1.1 How did you perceive the opportunity of 
establishing the unit ~ 
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1.2 Among the following what were the THR~( main 
factors that encouraged you and the THRLL 
factors that discouraged you in the process 
of starting this unit ? Kindly indicate in 
order of importance: 

factors E.ncouraged/ 
Discouraged 

Remarks. 

(i) family 

(ii) Re,latives 

(iii) friends 

(iv) Industrialists 

(v) Industrial ~nstitutions 

(vi) Resources 

(vii) Location 

(viii) Competition 

(ix) Labour 

. {x) Any other {specify) 

1.3 Which of the foliowing attracted you for taking 
the risk in manufacturing ? 

(") 
.l(ih 

ll(iii) 

(iv) 

(v) 
(vi) 

{vii) 

Profit made by others in similar concerns • 
Shortage of such goods and highei demand in 
the market. 
facility in obtaining financial, technical 
and such other help. 
Your professional experience and technical 
skill in the line. 
Your own capital strength 
Absence of competitive market 
Any other source of attraction. 
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1.4 What important motive you had in mind in enter­
ing the present line of manufacture ~ 

(i<",) Profit 

(ii) Achievement 
(iii) Social Status 
(iv) Independence iri business 

1·5 How did you become confident of the feasbility 
and viability of the unit Y 

1.6 Were you the man first to start a unit in this 
industry in this location Y Yes/No 
If Yes, how did you come to know about the 
possibilities in this line ? 

1·7 Was there objection or indifference from your 
close social group to your choice of this 
industrial career 'l Yes/ No 
If yes, on what ground it was~~ed 'I 

1.8 If you were to start the same.career to-day 
would you meet with the same objection 'l 

1•9 If you were to choose afresh a new career 
would you go into one you have 'l 
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2. Inception level problems -

2.1 What was the time lag between the perception of 
opportunity and the actual establishment of the 
unit ~ 

2.2 Once you became aware of the idea, what were the 
next steps in your thinking and action ? 

2.3 Which of·the following difficulties were faced 
in planning out the enterprise. 

(i) feasibility report 

(ii) Capital 

(iii) Machines 

(iv) Raw materials 

(v) Trained labourers 

(vi) Technical Guidance 

(vii) Government control and Regulations 

(viii) Any other problem. 

3. Any other information 



SE.CTlON 111 

THE. E.STASLlSHME.NT Of E.NTRE.PREN£UR 

The Establishment -

1· form of ownership: 

Individual Proprietorship: 
Partnership: Joint family 
Partnership: other 

Company form: 

Co-operative: 
family business: 
Any other {specify) 
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2. Give the following particulars about the type 
and o~nership of building in which the unit is 
housed: 

Type Ownership 

{i) Kachha (i) Hired 

{ii) factory Shed (ii) Owned by self 
(iii) Residential-cum-factory type 

3. ·Products of the unit: 

4. State the nature of your industrial activity: 

{i) Manufacturing 

(ii) Job work 

5. Working period of the unit: 

{iii) Assembly 

{iv) Ancillary 

(i) Number of days worked in a year: 

{ii) Number of shifts in a day. 



6. Nature of operation (~pacify months) 

(a) S.easonal 

(b) Perennial 

(c) Intermittent 

7•7•1 Number of persons employed: (Average) 

(i) skilled 

\ii) Unskilled 

(iii) (VJanagerial 

(iv) Others 

7.2 Number of family labour employed (if any) 

(i) Part time 

{ii) whole time 
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8 .8.1 state whether production in your factory is fully 
mechanised, partly mechanised or not mechanised: 

8.2 What is the motive power used in factory ? 

(i) Oil 
(ii) S.team 

(iii) Gas 

(iv) U.ectricity 
(v) Completely manual 

9. Give details of the disposal of ~roducts(in 
percentage): ' 

(i) In the local market 
{ii) Inside the district 

\iii) Outside the district 
(iv) Uutside the State 

(v) In the foreig~ market 



10.10.1 What were the reasons for locating the unit 
in the place in which it is located ~ 

11· 

10.2 .What were the reasons for starting a 
small unit 't 

10.3 What were the rea'sons for your selecting 
this venue of enterprise ~ (If an outsider) 

10.4 from which source did you get the amount 
of c~pital supplied by you initially ~ 

(i) From another business 
(ii) S.ale of property 

(iii) from Parents 

(i.v) from father-in-law 

(v) from other source 

Any other information 

SL.CTION - 1 V 

OPL.RATIONAL PROBLL.MS Of L.NTRL.PAENEUR 

Installed capacity of the unit: ~ 

(On the basis of shifts normally 
worked) 

Actual Production: 

Capacity utilisation: 1·2 X 100 
1·1 

·~ 

If the unit was not working to full capacity 
last year, what were the obstacles in raising 
production to full capacity~·( in order of 
importance) 
Demand 
Power 
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Finance 

Supply of labour/Strikes, etc 

5upply of raw materials: 

Other reasons (kindly specify): 

2. Oo you experience difficulties in getting raw 
materials 't Yes/ No 
tf yes, please describe the nature of these 
difficulties. 

3. Do you experience difficulties in production 
technology and technical guidance ~ Yes/No 

If yes, please describe the nature of these 
difficulties 

4. Do you experience difficulties in the day-to­
day management of the unit Y Y~s/No 

If yes, please describe the nature of these 
difficulties. 

5. Do you experience difficulties in getting 
shortjlong term finance for your unit ~ Yes/No 
If yes, please describe the nature of these 
difficulties. 

6. Do you experience difficulties in recruting 
workers for your unit Y Yes/ No 

If yes, to which type of labour do they relate 1 

Unskilled 

Skilled 

Managerial 



7. Is_ t,here Labour Union in the plant? Yes/ No 
If yes, is it organised within the unit or 
from outside ? 

8. Do you experience difficulties in selling 
your pro ducts 7 Yes/ No 

If yes, please describe the nature of these 
difficulties. 

9. What difficulties do you face in competition 
with your rivals 7 

10. Is your unit a "Sick unit" 7 Yes/ No 
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If yes, kindly describe the cause of sickness: 

' 11. What suggestions do you propose.to improve 
the conditions of Industries 7 

S£.CTION - V 

GROWTH OF- I NOU,STRIAL UNITS 

1. Kindly indicate the major changes in the follow­
ing variables with respect to your unit, beginn­
ing with the first year of production: 

Variables Year 

1 ·1 Total Capital First year of 
E:mployed: production 

Other years 

Fixed Capital First Year: 
Other years: 

Working Capital First Year: 
Other years: 



Variables 

E.quity Capital 

Borrowed Capital 

Total Production 

1.3 Average E.mployment 

Unskilled: 

Skilled: 

~Ia nag~ rial : 

Year 

first Year: 

uther years: 

First Year: 

Lither years: 

first Year: 

Uther years; 

Year 

first Year: 

Other years: 

first year: 

uther years: 

First year: 

Other years: 

NO. 0 f 
workers 

2. Have any of the following changes taken place 
since establishment~ 
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Variables Yes/ No Year S peci ficatio n 

2o1 E.xpansio n of 
the old unit 

2.2 Establishment 
of the new unit 

2·3 lmpro vement in 
design or layout 

2.4 Imtroduction of 
new Technology 

2·5 Introduction of 
new ~reduction 

2.6 lxpansion of 
the market 

2.7 Any other 
\specify) 



3. Were any changes planned but not carried 
out Y Kindly give ~easons: 

4• Is there any plan for any change in the 
future ~ Kindly specify the type of change 
and the reasons: 

SE.CTION - VI 

SUPPORTING FACILITIE.S FOR LNTRE.PRLNE.UR 

From which organisation/offices did you 
receive assistance in starting this unit 1 
Kindly specify specify the type of assist­
ance received: 

lOBL 

SFC 

51C 

IOC 

IPICGL 

SBI 

SIS! 

Commercial Bank 

Co-operative Bank 

Directorate of Industries 

Any other industrial organisation 
(kindly specify) 
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Which of the above organisation constitute 
the problem areas for your unit at present 1 
Give a brief outline of the problem created 
by each in order of importance: 

(i) 

(ii) 

(iii) 

(iv) 

lv) 

1.3 State whether your entry into this business 
depended totally or partially on the above 
incentives: 

1·4 Of tpe many incentives which one would you 
regard as the most important and why 1 
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1·5 If the incentive and other measures of the 
governmental agencies did not play any appre­
ciable. part in your etatting the business 
what would account for the same 7 

1·6 How do government institutions help you· in 
getting indigenous and imported raw materials 1 

1·7 Do you get assistance from government in 
selling your products 7 Yes/No 

If yes, what is the nature of this assistance 7 

(a) Only information: 

{b) LXhibition at various places: 
(c) Purchase by Government: 

1.8 What type of assistance do you expect from 
the Government 7 
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1·9 Are you a member of the local Small Industrialists 
Association ? Yes/No · 
If yes, ho~ do~s this .Association help you to 
promote your industry ? 

1.10 Are you a member of the Rotary, Lions or similar 
clubs ? yes/ No 
If yes, ho~ do these clubs help you to solve the 
industrial problems ? 

(As on 

SE.CTION - VII 

CAPITAL AND fiNANCE. 

197 ) for the latest year. 

1· fixed Capital (Rs) 

Item Year 
of in-
stal-
lation/ 
pur-
chase 

1 2 

1·1 Land 

1·2 Building 
1o3 IYlachinery & 

equipment 
(specify) 

1·4 Tools etc 
(specify) 

1o5 furniture & 
fixture (specify) 

1·6 Other fixed assets 
(specify) 

1·7 Total 

Value E.xpec-
of in- ted 
stall a- years 
tion/ of 
pur- life 
chase at in-

stall a-
tion 

purchase 

4 

Accu-
mula-
ted 
de pre-
ciati• 
on 

5 

Book Cur- . An­
Va- rent nual 
1 ue re=- Rent 

6 

pla• if 
cement on 
value lea­
of the se 
item Ntw 
as it it-
is em 

7 8 9 
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2. Total Assets and Total Net Assets: as On 

2.7 
2.8 

2.9 

2.10 
2.11 
2.12 
2.13 
2.14 

2·15 

Gross fixed Assets: 
Accumulated Depreciation: 
Net fixed Assets (1-2) 
a) Land: 
b) Building: 

c) Plant, Machinery,·Tools 
and · E:quipments: 

d) Furniture and Fixt.ure: 
e) Others (specify) 
Uther Assets: 
Investments: 
Raw materials, fuels & Stores 
Semi-finished Products: 
Products and By-products: 

Cash in hand and at Bank: 
Loans and Advances: 
Total Current Assets (6 to 10); 
Balance Sheet Total (3.P4+5.P11) 
Current Liabilities & Provisions: 
Net Current Assets (11-13) 
Total Net Assets (3+4+5+14) 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Hs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Hs 

l for the 
last year) 

Liabilities as on (for the latest year): 

Equity Capital: 
Paid-up Capital: 
Reserves: 

Total (1;.2) 

Rs 

Rs 

Rs 



Medium and Long-term Loans: 

3.4 Government 

3.5 State financial Corporation 

3.6 Co-operative Banks 

3.7 Commercial Banks 

3.8 Others 

3.9 Total {4 to 8) 

Short-term Loans: 

3.10 Commercial Banks 

3.11 Co-operative Banks 

3.12 Indigenous Banks 

3.13 Friends and Relatives 

3.14 Others · 

3.15 Total {10 to 14) 

3.16 Total Loans {9+15) 

3.17 TUTAL FUNDS £.lviPLOYE.D {3+16) 

SECTION - VIII 

COMPOSITION Of OUTPUT 

For the year ending 

1 Output: 

1 o1 Sales 
1·2 Less; Commission paid 
1.3 Excise: 
1·4 Net Sales {1 -·2- 3) 

1.5 5tock of finished and semi­
finished products; (closing 
stocks - opening stocks) 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Rs 

Hs 
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uther Income Rs 

Work done for others: 

1.8 TOTAL PRODUCTION (4+5+6+7): 

2· ~omposition: 

2·1 Basic Raw materials: 
(Opening stock + Purchase during 
the year - closing stock) Rs 

2·2 Water, Power, fuel, Lubri-
cants, etc. Rs 

2.3 Other Materials: Rs 

2.4 Miscellaneous Lxpenditure Rs 

2.5 Amount paid to other concerns 
for work done Hs 

2.6 oepreci~tion Rs 

2.7 Rent: (a) Land & Building Rs 
1b) Plant & Machinery Rs 

2.8 Wages & Salaries inclusive of 

2.9 

2·10 

2.11 

2.12 

2·13 
2.14 

all benefits: Rs 

(a) ~mployees Rs 

(b) Other £xpenditure Rs 

(c) Management Remuneration Rs 

Interest: (a) Long-term Loans Rs 

(b) Short-term Loans: Rs 

Total £xpenditure (1 to 9) Rs 

Profits Rs 

Total Output (10+11) Rs 
Taxes on Profits Rs 
Net Profits (1~-13) Rs 

Thank You. 
Date on which the unit was visited: 
Data of completed interview: 

4'76 


